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Increase Retailer’s Profits by Eliminating Abuses’ 


I predict that the time is not far distant when 
our association must and will function in about as 


[By W. R. Cole] 


should be along the line of educating the people to 
the many sides of our business and its problems. 





many directions as there are spokes in a wheel. 
There are so many remediable evils in our business 
that it will not be a matter of choice with us. We 
must and will combat the erroneous public attitude 
regarding our business, such, for instance, as the 
idea that we are running banks instead of lumber 
yards. I make the challenge that you can not name 
any line of business except lumber where a cus- 
tomer can order anywhere from one to a thousand 
dollars’ worth of goods, order them delivered with 
all possible speed, and if you can not comply speed- 
ily, threaten that the order will be handed over to 
your competitor; then pay for the goods, not days 
but months and sometimes years hence. 

There used to be a saying among tradespeople 
that ‘‘the customer is always right.’’ This doubt- 
less was started by some fellow with good inten- 








This will include every phase of our work: Organ- 
ization, plant investment, hazard, high and miscel- 
laneous expense, from the gathering together from 
the four quarters of the globe good and acceptable 
building material, purchasing and warehousing it 
in such quantities as will enable us to retail at the 
lowest price possible, including the cost of manu- 
facturing, assembling and delivering carefully in 
any quantity desired, always keeping in mind that 
we give courteous attention to every detail right in 
the face of spirited and fierce competition by cata- 
log houses. We have never asked our Government 
for any special consideration or privilege. We have 
never asked for any guaranty of returns for our 
investment or business. And while we are edu- 
eating the public, we must educate ourselves to the 
fact that we are going to make more effective and 








tions who was selling either diamonds, jewelry, 
autos, white mule or cigarets, who made fabulous 
profits without much effort, and who could well afford to salve 
his complaining and dissatisfied customer by handing back a 
portion of his profit and a pat on the back. This saying passed 
on thru the various lines until it finally struck us, and here 
it does not fit from any angle. I know that the customer is 
not always right, and the man who practices the theory that 
he is, is only kidding himself, and is taking out of his business 
dollars that should be called profit at the close of the year. 
As an individual, and thru our association, I would like to 
protest against this much overworked abuse. Of necessity 


there must be two sides 


rapid progress when we can all work in harmony. 

You are well aware, and we all agree, that there 
are in our business some obnoxious and pernicious features 
which we are some day going to overcome. I will enumerate 
a few, and tell you that they are going to be relegated to the 
rear of our lines, thru our efficient organization. These abuses 
not only act against the public, but against ourselves. The 
general public is not aware of its loss, because of ignorance 
and lack of sympathy toward our efforts. 

[ venture to suggest that our association will consider the 
following as a few of our problems: 

Fruitless estimating: Bidding on material and jobs just to 
be used as a club with 








in every dispute. We 
are going to play the 
game fair and square, 
live and let live, and 
then expect the same 
consideration that is 
given the customer. 

We are surely work- 
ing at a great disadvan- 
tage because the public 
does not know, under- 
Stand, and appreciate 





Js the Customer éGluays Right?” 


How do you handle a desirable customer whom you 
know to be in the wrong, but dislike to offend? 


The AMERICAN LUMBERMAN wants the experiences 
of retail lumber dealers in adjusting unfair demands 
without losing the customer’s goodwill. Write us. 


which to beat your com- 
petitor down in his le- 
gitimate profit ; also bid- 
ding when the prospect 
has no intention of giv- 
ing you the order. 

Price cutting: Where 
the prospective custom- 
er runs back and forth 
from one competitor to 
another, sometimes tell- 
ing the truth about a 











some of our problems. 





price that he has re- 





The time is past when 
business men can progress and prosper by keeping their busi- 
mess secret and in darkness. Some folks look upon our line 
as intricate and more or less technical. One of our first efforts 


e 





*From address of the newly elected president of the Retail Lumber 
Dealers’ Association of Pennsylvania, delivered at annual convention, 
Pittsburgh, Pa., Feb. 27, 1924. See report on pages 48-53. 


ceived elsewhere. 

Catalog house competition: Where the prospect will not 
be honest and admit that you are giving more for the price 
compared, and that your goods and service are both superior 
in every way and that very often the price you quote is lower 
than that of the mail order house. 

Reckless ordering and returned material nuisance : 

(Concluded on page 58) 


Where 
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The LAST QUALITY € 
WORD ix SERVICE 


Rough or Surfaced 
All thicknesses 


More of Personal 


Element Injected 


We have placed an expert in charge of our Cypress department. 
He will market the entire output of our Band Mill No. 3, de- 


é BRANDP _ voted exclusively to Cypress, and will determine what stock is 
fabricated into Siding, Finish and Lath in our electrically driven 
CYPRESS— planing mill. This means the close personal service of one who 
Lumber, Lath, knows and of one who has at heart the interest of all our cus- 
Finish, Siding, tomers desiring anything in the Cypress line. We will be 
Moulding leased to have yo ult with him freel 
HARDWOODS— p ave you consult with him freely. 
Band sawn Some time ago we placed carefully trained men in charge of 
Kiln dried 


our veneer plant and planing mill and now our Cypress produc- 
tion comes under the personal direction of an expert. We have 








VENEERS— spared no expense in installing the most up-to-date equipment 
obtainable and we are bending our efforts toward such super- 

Door, Panel, niaanieg : ta ae 
soaps pea vision in production and distribution as will insure the best re- 
Cypress Battery sults for our rapidly growing clientele. That is why Stark- 
Stock Brand represents ‘‘the last word in quality and service.” 
—MIXED WITH— 

ori naneges JAMES E. STARK & COMPANY, INC. 

ickasaw 





Brand ”’ i. 
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Building Show to Promote Home Building 


HE HOME IS SO VITAL A FACTOR in community and na- 
tional life that consideration for the public welfare ought to 
induce all citizens to advocate the building and buying of 

homes. To promote home-ownership is to promote the public well- 
being. Without in the least undervaluing the house as the first 
essential of the home, it may be urged that the home is a complex 
institution, to the furnishing and equipping of which all merchants 
make important contributions. Recognition of this fact suggests 
that all merchants codperate thru home-building shows to promote 
home building. While home-building shows have been utilized quite 
extensively in the larger cities, the smaller cities and towns have 
not generally availed themselves of this form of publicity. 

So far as the AMERICAN, LUMBERMAN is aware, Grinnell, Iowa, a 
town of 5,000 or 6,000 population, is the first of the smaller towns 
to undertake a home-building exhibition. The Grinnell show is 
to be held during the first week in April, the exact days not having 


been definitely determined. Some particulars regarding the un- 
dertaking are given on page 35 of this paper. 

Attention is directed to this building show because the lumber- 
men and others who are promoting it have made their plans and 
mapped their program without the benefit of the experience of 
others in small towns. Of course they must cut their garment to 
suit their cloth; for there are many limitations placed upon: an 
undertaking of this kind where the number of exhibitors is small 
and where the persons to be interested are both urban and rural 
residents. The show must make an appeal to farmers as well as 
to town folks; and as the range of financial tastes, if not of finan- 
cial resources, is apt to be narrower in such a community, the scope 
of the exhibit is more restricted than in a larger and more varied 
field. 

There is nothing in the foregoing facts to deter lumbermen in 
communities similar to Grinnell from putting on home-building 
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shows, as a careful study of the Grinnell program will prove. The 
fact is worth noting also that the Grinnell undertaking is more 
than a mere building show; for in its larger aspects and its perma- 
nent influences it promises to be a real community building and 
betterment program. A visit to Grinnell and interviews with lum- 
bermen and others convinced a representative of the AMERICAN 
LUMBERMAN that the significance of this codperative effort is vastly 
greater than its actual magnitude might suggest to the casual 
reader of the account of it. 


Germany Affords Forest Taxation Lesson 


ARLY IN THE STUDY OF THE forestry problems of the 
United States taxation was recognized as a vital factor. Not 
only does the imposition of annual taxes on timber land values 

compel prompt conversion of timber into a salable commodity, but 
the same form of taxation forbids reforestation. In view of this 
easily demonstrated principle of forest economy, it appears strange 
that a country far advanced in the practice of forestry should adopt 
a policy of taxation that is designed to destroy its forests. Yet 
that is exactly what Germany has done, according to the testimony 
of C. A. Schenck, a German forester of international reputation, 
as- given in a letter to Wilson Compton, secretary-manager of the 
National Lumber Manufacturers’ Association, published on page 47. 

In some respects the forest problems of Germany resemble those 
of the United States; there is a multiplicity of taxes, as Mr. Schenck 
says, both federal and state governments levying upon the privately 
owned forests. The question of tax-exemption is presented in 
that country in such a form as to entail heavy burdens on private 
owners of forests. This is owing to the exemption of communal 
forests from taxes. Some of the German taxes are not peculiar to 
forests; as, for example, the old-age pensions; and others of a 
socialistic character seem to carry paternalism to an extreme scarce- 
ly thought of elsewhere. 

There are intimations in Mr. Schenck’s letter that the present 
menace of taxation is in part at least a recent development and 
that it has some relation to Germany’s reparation obligations. 
However, Mr. Schenck’s own statement, as well as information from 
other sources seems to indicate that socialism and paternalism, for 
which that country long has been noted, are important contributing 
factors. 

Incidental to the forced cutting of the forests of Germany beyond 
the immediate market requirements is a reduced demand upon 
American importations. Not only will Germany, according to the 
authority already cited, require less American wood, but she will 
call for less from European sources of supply; and as a consequence 
markets now open to America may be supplied from competing 
forests. 

The situation portrayed by Mr. Schenck is pregnant with lessons 
for the people of the United States; and it may well require that 
advocates of forestry who have been accustomed to cite Germany’s 
forestry policy as a model for imitation shall hereafter cite it as an 
example to be avoided. 


Farmers Will Do More Building in 1924 


ETAIL LUMBERMEN IN RURAL COMMUNITIES have 
for some weeks noted signs of recovery and revival in the 
farm demand for lumber; some being of an immediate and 

some of a prospective sort. There are reasons for believing that 
psychology has been quite as potent as poverty in checking farm- 
er buying. At least it may be said of the farmers, as of others, 
that speculators have been the chief sufferers; the fellows who were 
overtaken by the slump before they had cashed in were hard hit. 
Some farmers who bought land at high prices and gave mortgages 
for a large part of the cost have lost the cash they put into the 
transactions; but at no time have these men comprised a large per- 
centage of the farming population. Others who owned their lands 
and pursued the even tenor of their way have been depressed by 
scant returns on their investment and for their labor, but their 
solvency has not been menaced. These last have “come back” and 
they are sufficiently numerous to bring prosperity to most rural 
communities. 

On other pages (40-41) are printed the opinions of a number of 
editors of farm journals regarding the farm building prospects. 
Most of them are hopeful or even optimistic in their forecasts; few 
are even reluctant to admit that the wave of agricultural pros- 
perity is rolling back. 

Everybody ought to be so glad of the return of rural prosperity 
as to be loth to recall the causes of adversity; and yet some facts 
developed during the period of agricultural depression suggest 
methods of reducing the risks of farming and making farm incomes 
more certain. For example, one-crop farmers or, in fact, grain 
farmers generally, have suffered more than those who have diversi- 








fied. This of course leaves the land speculator out of consideration, 
There has been hardly a moment when farmers could not realize 
more from crops when marketed as live-stock or as dairy products 
than when sold direct from bin and crib. 

Diversified agriculture implies a richer and more varied rural 
life, and it accordingly offers greater opportunities for merchants 
who contribute to the needs of such life. It is not within the prov- 
ince of lumbermen or of others to tell farmers how they shall farm 
or how they shall live; but if a lumberman in each rural community 
could furnish his farm neighbors such a practical demonstration 
of successful use of the land as was given by Chester E. May, of 
East Woodstock, Conn., as described on page 38, profitable agricul- 
ture would quickly become the rule. 

In this connection attention is directed to the statements of George 
A. Carroll, a lumberman, about conditions in South Dakota, given 
on page 43. A State that produces milk worth $31,000,000 and 
live-stock worth $163,407,000 annually certainly has the nucleus at 
least of solid prosperity; and few will be found to deny that any 
State’s prosperity will increase with its production of soil-building 
crops and its breeding and feeding of live-stock. Methods of farm- 
ing are in some respects like political policies: they may be deter- 
mined by community leaders. The cause of farming and agricul- 
tural prosperity is so important as to deserve all the help that is 
available. Retail lumbermen generally can give help of this kind, 
and they ought to do so, not only for business reasons but because 
by introducing sound methods of farming they perform a worthy 
public service. 





Co-operation by Dealer and Banker 


T CONVENTIONS AND OTHER PLACES where lumber 
retailers indulge in “shop talk” one frequently hears a 
dealer say, ‘“‘We are engaged in the lumber business—not in 

banking;” the argument being that the dealer should watch his cred- 
its and collections more closely, collect interest on past due accounts, 
and in short, avoid tying up his capital in book accounts. That this 
counsel is thoroly sound and much needed no one conversant with 
conditions will gainsay. 

Nevertheless, there are circumstances quite apart from the 
questions of collecting or of securing interest on book accounts, 
that may make it desirable for the retailer to assume some of the 
functions of a banker, and particularly to secure the banker’s co- 
operation, in order to create and foster increased demand for his 
goods. 

For instance, what are you going to do when a mail order con- 
cern advertises in your community that it will finance the building 
of homes, for which it sells the material, and allow the purchaser 
to pay at the rate of $25, or some other nominal sum, a month? 
Propaganda of this sort is going out, and it is only a question of 
time until it will become general. 

The enormous vogue of the partial payment plan, now used for 
merchandising over sixty commodities, and particularly the avidity 
with which the public has seized upon the Ford plan for buying 
a car by paying $5 a week, seems to have suggested to the mail 
order houses a new avenue of approach, which they will not be 
slow to develop. Whatever the faults of the catalog houses, lack 
of enterprise and commercial daring are not among them, and we 
may confidently expect soon to be reading flaring ads headed “Pay 
for the nails now, and the rest of your house at $5 a week.” 

“In time of peace, prepare for war,’ runs an old maxim. The 
sort of preparation needed for this particular sort of warfare is 
an entente which the local banker, who is, or should be, just as 
much interested as the lumber dealer in keeping the cash of the 
community circulating thru the local channels of trade rather 
than being drained away to some distant city. A dealer speaking 
at the annual convention of the Retail Lumber Dealers’ Association 
of Pennsylvania last week told how he is forestalling any attempt 
of the mail order houses to capture any portion of his trade thru 
seductive advertising of “home financing.” 

His plan is very simple, and the best part is that it works to 
perfection. This dealer lets it be known that he stands ready to 
finance the building of homes for worthy persons who are able 
to comply with certain simple requirements. There is nothing 
hazy or indefinite about the offer, nor about the service actually 
rendered to those availing themselves of it. Any man owning 4 
lot fully paid for, if of a good character and steadily employed, 
can with the dealer’s assistance acquire a home, whereas without 
such aid it would be impossible for him to do so. 

When a man such as described makes known his desire to build, 
the dealer goes with him to the bank and explains the proposition, 
with the result that the bank lends 80 percent of the needed amount 
upon a first mortgage. The remaining 20 percent the dealer car- 
ries himself, on a second mortgage, until it is extinguished by 
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monthly payments. 
until the second is cleared. 


This plan has been in operation for about two years, and has re- 
sulted in the building of about seventy houses, without a cent of 
It should be said in this connection that mortgage 
money is plentiful in the territory in which this particular dealer 
operates, hence the plan no doubt is more easily carried out than 


loss to anyone. 


No payments are made on the first mortgage 


in sections where loan funds are less abundant. Nevertheless the 


. germinal idea in this dealer’s procedure is worthy of careful study 





by retailers wherever situated. 


It involves close understanding 


and co-operation with the local banker, and with building and loan 
associations where they exist, to the end that local capital may not 
be diverted from normal channels, and that the building of homes 
may be encouraged and fostered. 





Hardwood Boxes, Shooks and Crating 


I am interested in securing the names of con- 
sumers of hardwood boxes, shooks and crating in 
the eastern market. I can furnish any thickness 
of stock from %4-inch up in carload lots or less.— 
InquiRY NO. 1,235. 

[The foregoing inquiry comes from New 
England. The names of a few users of box mate- 
rials have been supplied and the name of the 
inquirer will be given to interested readers upon 
request.—EDITOR. | 


Market for Safety Lubricator 


What is the market as you see it for a manifold. 
safety lubricator in the lumber industry? Are 
there specific lubricating difficulties in the industry 
that the lubricator will overcome?—QurErRyY No. 
1,237. 

[The above inquiry was referred to a well 
known sawmill man who has had experience 
with all practical problems connected with 
sawmilling, and to the inquiry he has replied 
as follows: 

I think I can safely say that there is a ready 
market in the average lumber mill for any device 
that will prove its worth in saving oils and lubri- 


mills of any size, but many will insist on a trial 
without expense to themselves. 

Again, to avoid the fault in the mechanical oil- 
ing device mentioned, this grease lubricator should 
have main pipes and branch pipes leading to all 
bearings of the mill. Bearing caps, conveniently 
mounted on pipe line leading into bearing, must 
be thumb valves of some nature which will allow 
the machine operator to let into the bearings 
grease for the day’s run and then close the valve. 
Of course, I take it that the pipe lines are full of 
grease and always at high pressure. These few 
features, I believe, would make for the success of 
such a lubricating device. 

There is a certain risk in trying to put such a 
device on the market, yet if a few trials prove its 
worth in saving oils, a market can surely be made 
for it. I advise, however, that the manufacturer 
proceed slowly, expending little capital until the 
reputation of the device creates a market for it. 
The writer, as inventor of many devices, has 
learned that nothing is sure-fire, regardless of 
merit. 

[This subject should be of general interest to 
sawmill operators and further comment will 


be weleomed.—EDIToR. | 


Commission on Lumber Bought Direct 

We sold two cars of lumber on which we re- 
ceived a commission. Our customer then sent to 
the mill and loaded this stock out and while there 





York Times. 





The Most Important Word 


I have been very deeply interested in the discussion concerning the 
most important words in the English language. Some have given “duty” 
or “loyalty” as the most important word, but it seems to me the word 
“fidelity” ‘covers both of these words and more. 
there was fidelity in the world before there was any word to express it, 
but the word is necessary to inculcate the quality in the young. Fidelity, 
the most important element in the formation of character; fidelity to 
one’s God, fidelity to religion, to one’s country, one’s State, family and 
employers, without which, tho possessed of no matter how much intel- 
ligence and learning, a man is but “a reed shaken in the wind,” of no 
real value to himself or to anybody else. If you lean on him, you will 
fall down. I must, therefore, nominate the word “fidelity” as the most 
important word in the English tongue, followed by “truth,” “justice,” 
“honor,” and “mercy.”—Ma5J. GEN. H. L. Scott (retired) in the New 


Without any doubt, 








cants of any nature for use on bearings, provided 
certain obstacles are taken into consideration 
which have heretofore discouraged the use of sim- 
ilar devices. 

The grease and oil expense at every mill is a 
sore spot; on the other hand, mill owners are slow 
to install any device which would reduce it unless 
said devices are installed on trial, and unless the 
cost, if the device is satisfactory, is within reason. 

There will be found a “patented oil pumping 
device” called a lubricator, acting mechanically, at 
about one mill out of ten. This is used for steam 
engines, band mill bearings and line-shafts etc. 
This lubricator was designed for the entire mill 
bearings, I believe, but I have not seen a complete 
line up with it, as it supplies a great deal of oil 
to the bearings in a day’s run if a certain valve 
is open, and if it is almost closed, so as to drop 
oil, this lubrication does the bearing little good. 

Now, the grease lubricator supplying grease at 
high pressure thru pipes to bearings, as your letter 
states, presents an original idea, which bids fair 
to make a real saving in lubricants. Securing per- 
Mission by the manufacturer of this device to in- 
stall such a system in just one large mill on trial, 
and securing the mill’s recommendation with sworn 
Statements as to the saving in oil expense, would 
lead to finding a ready market in 90 percent of the 


its representative bought four more cars of lum- 
ber from the mill. 

Now, we should like to know whether we are en- 
titled to a commission on the last four cars as 
well as the first two. We were instrumental in 
securing the order for the first two cars and since 
our customer bought the other four cars while 
there do you not think that we are entitled to a 
commission on all six cars? We are leaving this 
to arbitration and are writing three concerns.— 
Inquiry No. 1,231. 

[This inquiry is made by a southern hard- 
wood lumber company. The rights of the par- 
ties in this transaction would be governed by 
customs of the trade. The arbitration commit- 
tee proposed, if placed in posession of all the 
facts and having knowledge of the customs of 
the trade, should be able to adjust the contro- 
versy in an equitable and amicable manner. 
Readers of the AMERICAN LUMBERMAN are in- 
vited to express their views on this question.— 
EDITOR. | 


Wood for Manufacture of Rulers 


We would like to know what sort of wood 
ordinary rulers are made of. They do not seem to 
warp or twist under practically any conditions.— 
Inquiry No. 1,234. 

[This inquiry is made by a lumber concern 
in Oklahoma. The better class of rulers is made 
from maple and the cheaper from basswood and 
yellow poplar. The name of the inquirer will 
be supplied to interested readers upon request. 
—EpiTor. } 


Orford Cedar Makes Good Molding 


We are sending you a piece of wood which has 
been run to a molding pattern. We have been 
buying material to make this molding out of sev- 
eral different woods but all have a tendency to 
warp. The sample we are sending you holds its 
shape better than any other kind of wood we 
have been able to secure. We would like to know 
just what kind of wood this is—INquirRy No. 1,233. 

[The foregoing inquiry comes from an Okla- 
homa lumber concern. The sample of wood was 
identified by the Forest Products Laboratory, 
Madison, Wis., as Port Orford cedar and the 
inquirer has been given the names of concerns 
that are able to supply the wood. Port Orford 
cedar grows in Oregon and California. It is 
light, hard, strong, durable, easily worked, 
fragrant and resinous. It is commonly used in 
the manufacture of lumber, flooring, interior 
finish, ties, posts and matches, and for ship- 
building. The name of the inquirer will be sup- 
plied to interested readers upon request.— 
EDITOR. | 


Wholesale, Retail and Mill Costs 


We are interested in a standard cost system 
covering our business of wholesale direct ship- 
ment from the mill, wholesale or jobbing out of 
our local stock and retail locally. The local opera- 
tion is divided between stock as shipped in and 
special millwork manufactured in our local fac- 
tory.—INQuIRY No. 1,229. 


[The foregoing inquiry is made by a Colo- 
rado concern whose business is sufficiently in- 
dicated by the statements contained in the in- 
quiry itself. The inquirer has been referred 
to a report that appeared in the AMERICAN 
LUMBERMAN of Feb. 16, page 69, and which 
was presented to a convention of the Eastern 
Millwork Bureau. 

Most of the books on cost accounting treat 
the subject in a general way and without spe- 
cific reference to the kind of business conducted 
by this inquirer. The inquirer has been re- 
ferred to another possible source of informa- 
tion. The name of the inquirer will be sup- 
plied to interested readers upon request.— 
EDITOR. | - 


Crating and Box Shooks Wanted 


We should like to be put into communication 
with concerns that make up crating and box shooks 
for the commission trade that could be shipped 
into Michigan and Ohio. We have been making 
up crating here for some years from bolt and 
second-growth timber, but the timber has been 
pretty well cut up in this section. As we have 
had experience in manufacturing and working up a 
trade in this line we should like to make connec- 
tions with mills that have the resources in timber 
ee to supply this trade—INQquiRY No. 
1,236. 


[To this inquirer, which is a lumber company 
located in Michigan, have been furnished the 
names of a number of concerns that manufac- 
ture the materials sought. The name of the 
inquirer will be given to interested readers upon 
request.—EDITOoR. | 
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REVIEW OF CURRENT LUMBER TRADE CONDITIONS 











Southern Pine Market Strengthens 


Better weather in the middle West and North 
has been reflected in demand for southern pine. 
Retail dealers in larger cities report that the 
last several days have witnessed the start of a 
great volume of construction, and that they 
have been very busy supplying material, much 
of which, however, had previously been sold. 
Wholesale trade in these sections, as well as in 
the East, where business had a little earlier 
development, has therefore been expanding. De- 
mand from the country yards, however, is still 
restricted by the bad condition of roads which 
often makes hauling impossible. Mills report a 
continued good call from the South and South- 
west, where building and other industries are 
very active. Export trade is well maintained. 

While mills have been accumulating stocks 
during the recent bad weather in many large 
consuming territories, these have been largely 
covered by orders and are now being shipped 
out. Unsold stocks are very light, and broken 
in assortment, and none of the larger mills are 
exerting any selling pressure. Current demand 
is voluminous enough to absorb most offering, 
and the mills are piling what they can against 
the spring trade. 

The soft spots that developed in the market 
during February are disappearing and prices 
indeed appear stronger than they were a month 
ago. Low prices, such as are still found now 
and then, are in practically all cases traceable 
to small mills which are in urgent need of busi- 
ness in order to finance themselves. However, 
production of small mills is relatively insignifi- 
cant, as the weather has been unfavorable to 
their operation and great numbers of them are 
shut down. The southern pine industry is there- 
fore free from the possibility of any overpro- 
duction for some time. Transit cars are still 
bothersome in the North and middle West, but 
a reduction in their number has occurred and 
better prices are obtained on well loaded ones. 


Northern Hardwood Scarcer 


Tho demand for northern hardwoods is not 
quite as heavy as during preceding weeks, the 
market has lost none of its strength. Offerings 
of dry lumber are small and are quickly covered 
by orders. The movement of green birch and 
maple remains substantial, automobile makers 
taking especially large quantities of the latter 
wood in this condition. Flooring manufac- 
turers are strenuously searching for maple in 
dry condition and lose no time in closing a 
deal when any is found. The flooring manufac- 
turers are noticeably concerned regarding their 
tuture supply and are likely to be hard put for 
material before the new cut becomes market- 
able, or even dry enough to run thru the kilns. 
Birch is also in very light supply, and lower 
grades are particularly strong. Soft elm is 
practically out of the market, and the supply 
of basswood is decreasing as a result of steady 
growth of the demand for it during the last 
few months. 

Orders for northern hardwoods since Jan. 1 
have been considerably in excess of produc- 
tion, and so large a percentage of this stock 
has been shipped green that the amount of 
dry stock available in spring is expected to be 
materially below normal. This applies par- 
ticularly to the lower grades, which are at 
present in smaller supply than in years, and 
the production of which has been materially 
curtailed by a big demand for railroad ties. 

Logging operations meanwhile have been 
conducted on a very large scale, and the input 
this season is expected to be considerable, 
enabling the mills to operate steadily thruout 
the summer. It appears that production will 
be especially heavy in hardwoods, and that the 
percentage of hemlock output will be mate- 
rially decreased. As the latter wood is al- 
ready in comparatively low supply, and has 
excellent prospects not only in home territory 


but also in the East, this condition foreshadows 
a strong market for this wood. 

Prices, on either hardwoods or hemlock, have 
shown no notable changes during the last week, 
remaining firm with the tendency still upward. 


Features of Cypress Market 

The market for cypress lumber is steady, 
with a good demand reported from most con- 
suming territories and a sizable outward move- 
ment of stock. The greater percentage of de- 
mand is for shop and factory grades, as re- 
tailers are still cautious in their buying and 
unwilling to make purchases before they have 
actually ascertained their requirements. 

Production is approximately normal, but the 
mills are piling very little stock, so supplies re- 
main very broken, with some of the popular 
items actually searce. No. 1 common 1x6- and 





Statistics on production, orders and 
shipments appear on page 44 





1x12-inch boards are particularly hard to find 
in any quantity, and ‘‘B’’ finish is none too 
plentiful, this item having had a strong call 
of late. Straight carloads of a number of 
items in the upper grades are hard to get in 
dry stock, and buyers often find it very difficult 
to place orders for mixed cars. Prices have 
shown no recent changes and are firm. 


Southern Hardwood Market Firm 


While the southern hardwood market has 
not yet regained the activity that featured 
it a month ago, there is no lack of business 
and prices have shown no weakening in any 
wood or item. The volume of orders, in fact, 
is large enough to absorb all offerings of ship- 
ping-dry lumber, with the result that there 
is not the least pressure to sell. 

Production remains strictly curtailed by 
the effects of bad weather, and on the whole 
is estimated to run only about 50 to 60 per 
cent of normal. While most of the larger 
mills have fair supplies of logs and are run- 
ning steadily, the recent improvement in 
weather in some producing sections has not 
yet been of long enough duration to have 
resulted in any material increase in the pro- 
duction of small mills. Dry stocks are stead- 
ily decreasing, and the result of the loss in 
production during the last several months 
will undoubtedly be a less than normal supply 
of hardwood lumber, even after the new stocks 
reach marketable condition. 

The greatest shortage is of sap gum, in all 
grades, and in elm and maple, which woods 
lately have had a very big demand from auto- 
mobile body makers and other consumers. 
The supply of plain red and white cak in Nos. 
1 and 2 common also is limited. These woods 
continue to attract a heavy call from flooring 
and interior trim interests, and a real scarcity 
of them is likely to occur in the spring, if 
building becomes active and building inter- 
ests book the voluminous business that they 
are counting upon. 

Fair buying by the furniture trade is re- 
ported, but remains hesitating and spotty. 
Makers of wood containers and heavy pack- 
ing crates have noted no falling off in their 
business, and their consistent buying of low- 
er grades keeps that end of the market in a 
very healthy condition. 

{xporters of hardwood lumber report that 
overseas demand has had a fair expansion 
during the last fortnight. Most of the cur- 
rent business comes from the European’ con- 
tinent, but the United Kingdom is also repre- 
sented, and the volume of inquiries coming 
from that market promises more active busi- 
ness in spring. 

The hardwood market remains very firm 
thruout. Prices have shown few reportable 
changes and the tendency remains upward. 


Western Pines Growing Scarcer 


The market for western pines of Inland 
Empire origin developed a good measure of 
activity during February, when demand rose 
to the highest levels of recent months, while 
production remained on a winter level, ma- 
terially below bookings. The result was a 
substantial reduction in stocks of several] 
popular items, which in the first place were 
none too heavy, and a continuation of the up- 
ward trend of prices which began during the 
foregoing month. As in the case of south- 
ern pine and Douglas fir,-a slight Jull occurred 
in the market during the latter part of Feb- 
ruary, due partly to bad weather and partly 
to industrial consumers proceeding in nearly 
every case with utmost conservatism both in 
producing and purchasing. Demand, however, 
remains good and orders are running 15 to 20 
percent ahead of production. 

Inland Empire stocks meanwhile are becom- 
ing further broken, and many mills report 
difficulty in filling mixed orders. Good dry 
weather is, however, hastening the season- 
ing of lumber, but causes delays in logging 
operations. 

Prices are holding steadily, and some man- 
ufacturers are reported to have made addi- 
tional advances on the scarcer items. 


Douglas Fir Market Is Weak 

Lack of strength features the Douglas fir 
market, due to the continued dullness of Cali- 
fornia, export and rail trades. Orders last 
week fell to 96 percent of normal, the poorest 
showing for some time. Of the bookings, 33 
percent was for water delivery—28,403,000 
feet for domestic markets and 4,448,000 feet 
for export. The last figure is the lowest for the 
export trade during the last few years, and 
visualizes the poorness of the foreign market. 

The recent increase in rates on lumber ship- 
ments to the Atlantic seaboard has slowed down 
demand from that quarter, but it remains heavy 
nevertheless. Vessel space is hard to book so 
transactions are often hampered and consign- 
ment shipments made practically impossible. 
Steamship operators say they have no more 
space for March and April to offer at the rul- 
ing rate of $15 for parcel shipments, and they 
refuse to quote for May and June. 

Some railroad business is being placed on 
the Coast, but not a great deal, the roads hold- 
ing up buying as far as possible in view of 
their uncertainty regarding Congressional action 
in regard to transportation. 

Demand from the rail markets has been com- 
paratively poor, due to the effeets of recent bad 
weather. However, new activity is now begin- 
ning to feature the retail trade, and it is ex- 
pected that this will stimulate wholesale busi- 
ness very shortly. All Coast manufacturers, 
in fact, are looking forward to big business, be- 
lieving that April 1 will see a big rush for 
stocks on the part of retail yards thruout the 
middle West and East. Tne chief basis for 
this opinion is the pronounced lack of buying 
during February, which they feel will have to 
be made up. Consequently many of them are 
more willing to pile their lumber than to sell 
it on the present weak market. That probably 
explains the fact that the Douglas fir market 
is not weaker than it is. 

The California market is depressed, say ad- 
vices from Los Angeles, by a continued inflow 
ef shipments beyond what the consuming mar- 
ket can absorb. Buyers, continues the report, 
are not entering into any commitments even 
at current low offers, except as they actually 
need lumber to fill in stocks. At the same 
time, they feel that the present weakness is 4 
temporary one. 

While export trade is at a minimum, optim- 
ism in connection with it is not waning. It 1s 
generally expected that the Japanese will re- 
enter the market soon, but no one seems to be 
in position to predict when. 
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Still the Land of Homes 
—But for How Long? 


I remember two little girls, long years ago, who, pausing 
in the fascinating work of making mud pies, discussed 
their future homes. 


‘‘T’m going to have an attic,’’ said the red-headed little 
girl, ‘‘and a great, big, living room,’’ and she threw out 
her arms to show how extensive that room was going to be. 
In those days we had ‘‘Parlors’’ and ‘‘Front Rooms,’’ 
all dressed up and darkened and nobody ever went into 
them who could help it. The ‘‘Living Room’’ was just 
coming in, and this little girl had heard of it somewhere 
and it had caught her imagination. 


———< SSS FEOF EO EO 


‘I’m going to have a garden with a picket fence around 
it,’’ said the other little girl, ‘‘and a fire place and a lot 
of geraniums.’’ 


nad 





‘‘And I’m going to have a fire place, too, in my big liv- 
ing room,’’ said the red-headed girl. ‘‘If you don’t have 
anything but a garden and a picket fence I don’t see where 
you’re going to put the fire place.’’ 





‘*Well,’’ said the other girl, turning again to her pies, 
‘‘T am going to have everything else that goes into a house, 
too—but everybody has those things, but only a few have 
a garden and a fence.’’ 


‘*Oh, hardly anyone has an attic, and I think an attic is 
the nicest thing there is.’’ 


The two girls grew up long ago. The red-headed one 
became an artist—commercial, and struggled along for 
years in the tiny and expensive hall room of a top floor 
city apartment. The other married a city man and 
brought up her children in a four-room city flat. There 
were only two of the children—there was no room for 
any more and these were crowded. A struggling geranium 
always stood on the window sill in the miniature kitchen, 
being replaced every two or three months by a new one 
from the florist’s. 

A short while ago the two girls met again. 








Graying 


hair on one head and fading reddish wisps on the other 
showed the passing of many years. 


It was hard to get 
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back into the old familiar manner. 
to each other. 


They seemed strange 
Then suddenly one said: ‘‘Do you remem- 
ber the mud pies we used to make?’’ and all the strange- 
ness was gone. 

‘*Did you ever get your attic or your big living room?”’ 
asked the matron. 

‘‘Humph!’’ said the artist, ‘‘ You don’t know anything 
about New York rents or you wouldn’t ask that. I have 
got a big studio with a skylight, tho, in which I sleep and 
cook and dress and entertain and work. It does fairly 
well for both attic and living room. But I still have a 
dream of that home and I’m going to have it someday, if 
I have to build it myself on the tiniest lot in the smallest 
town in the poorest country. And I’m going to bake my 
own pies before I die.’’ 


‘‘Well, I’ve baked pies enough,”’ sighed the other, ‘‘but 
my poor babies never had a yard to play in and never 
saw a picket fence. I have a geranium, tho,’’ she smiled, 
with a tear in her eye. 


‘‘And of course they never baked mud pies,’’ said the 
red-headed girl. 

‘“T sometimes wonder,’’ said the other, ‘‘if the modern 
child knows anything at all of fun or home or dolls or 
anything domestic. I can not seem to enter into my chil- 
dren’s minds at all. Their interests are so different. 
Movies, radios, auto rides, dances, flirtation, even at the 
most amazingly early age—they don’t know the meaning 
of home.’’ 


‘‘Home!’’ secornfully laughed the other. ‘‘There is no 
such thing any more!”’ 

And way out in the fields men were laying down their 
work to trudge thankfully home to dinner with the smell 
of home-baked pies floating out to meet them. Brilliant 
sunshine flooded small cities and towns all over the plains 
and from hundreds of thousands of small frame houses 
appetizing odors called men and children from work and 
good, old-fashioned, hearty play to wonderful home cooked 
meals and happy, busy, comfortable and comforting moth- 
ers. While two hearts longed for and bemoaned the pass- 
ing of the home, millions all over the country were enjoy- 
ing the same old pleasures and the same old comforts that 
make America world famous as a land of homes. 
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Home Owner’s Club Prize Word Contest 


Contests of almost any kind arouse interest, 
because competition is the life of trade. This 
may seem trite and commonplace, but the prin- 
ciple has behind it some very basic human 
psychology, and the wise and successful busi- 
ness man in this year of 1924 adapts human 
psychology in ways that enable him to over- 
come buying resistance and to sell more of the 
commodity he has to offer the purchasing 
public. 

The favorite expression of a master of busi- 
ness, who amassed a large fortune, was: ‘‘ Make 
it a horse race!’’ which is a now out-of-date 
way of expressing the idea of a contest or com- 
petition. There is one biologic crime that 
Nature simply will not forgive and that is 
standing still, so those who will not advance 
must expect to be shoved aside by those who 
go ahead, which is another way of saying that 
the fittest survive in the struggle for exist- 
ence. The fittest are those who can best adapt 
themselves to take advantage of a changed en- 
vironment, and with organic life, so retail lum- 
bermen in these days of altering conditions in 
industry must change with the times, and grasp 
new methods, better plans and modern ideas 
for their advantage. It is those who exert 
themselves to make the most of circumstances 
who grow stronger in the struggle. To them 
is the victory. 

This is all very excellent philosophy, but 
the retail lumberman may properly ask what 
it really has to do with him and his business 
problems, so here is how one firm applied the 
idea of competition and a contest to arouse in- 
terest—just a different way of making use of 
old and well tried principles. 

This firm offered to its employees first and 


second prizes to those who made the largest 
and second largest list of words from the 
phrase ‘‘Home Owner’s Club.’’ The rules 
were few and simple—any word could be 
counted only once, no matter if the same com- 
bination of letters has two or more distinct 
meanings, or is used both as noun and verb. 
Such words count only once. The Standard 
dictionary was taken as authority. The con- 
testants had to agree in advance to abide by 








the decision made, and all lists had to be turned 
in by a stated time. 

The personnel of the above mentioned firm 
is about equally divided between women and 
men, but the ‘‘ladies had it,’’ as they landed 
both the first and second prizes, with lists of 
648 and 591 words respectively, made up from 
the letters in the three words reading ‘‘ Home 
Owner’s Club.’’ The successful list of words 
appears below. 

Similar contest plans can be used by retail 
lumbermen to attract attention to what they 





B clew crow he 
be bush closure cruel hose 
become besom corn crumble herb 
bee bushel cob cumber hobo 
been bone colon curlew hole 
belch bowel curse crew humble 
below blusher cue crone ho 
bemourn bosom curse crumble hero 
bench beshrew cerus cruse holo 
bere bolero cero console 
berr bolo cere consol low 
brown breech cure corso loom 
broom brume crouse crewel loose 
blew brush crush corner lose 
blown borer curb crunch lobe 
blench buncombe coom clow lone 
blower bunco coomb cohere lower 
bloom burnoose counsel corse louse 
bloomer bosh cower cube lemon 
blouse bosch creme cruse lens 
blur boron crone corm lemur 
blush borneol culm consumer _ lere 
bole bourse cense coom locus 
bolus bouse cheer comber loon 
bonus broncho chorus cube lob 
blue broch chromo consume lobule 
boom boree cohere cerebrum loch 
boon boreen consul cherub loco 
boor borele coon crush lorn 

- bore beech cosher cerus lume 

borne benumb cower eorbel 
born blur coulomb sornel more 
boose bounce coulee creel moon 
bounce bourse cosher mold 
bunch booh E mouse 
bouncer boon erebus encore mure 
bourn bono embers encumber men 
bow blues echo ensemble mow 
bowl bus elbow ensure me 
breech boro enclose ensue meow 
brew boomer ere enure much 
burn boule euchre emblem moron 
burner bulse ewe enormous meet 
bum beshmet ewer embower met 
bun bronchus embrue ens morose 
brooch boche emu enrobe muse 
brow brochure enow echelon moose 
browse benshe eschew elm monocle 
bur. bronch ecru embolus moo 
burl eel embowel morsel 

Cc enwomb embower mower 

escrow erose 

cow cone euchre erenow new 
club console eocene eschew nee 
cole cool eunch eon nun 
color coo neon 
close cooler here hum now 
come core her hele no 
cruel crown home helm noble 
clown chose house hens number 
comb chosen honor hern new 
course choose humor heron nohow 
censure cowl horse holm nom 
censer crumb how holocene noose 
censor creel hoe honour nose 
clue creole hem housel norm 
chow cub hour hunch nowhere 
chew curl howl heel nul 
churn censure horn howe 
churl chum hub heron obscure 
chum croon hum howler one 
chub crone hence hebe own 


home-born on ounce sloe slouch 
home-brew owner obese slue slum 
hebrew our onerous slumber sneer 
herse or oncome slur sone 
hocus owe omber smoor such 
homo omen os snob sue 
hone oh own snore score 
howel obelus owl snow scroom 
oho ormolu soc scone 
L. onus obese soho sence 
loo oncome onerous solem secure 
lore soler sere 
losel R solo seer 
lour rob reclose solon sen 
lucre rumor room somber sheer 
lumber rush renew sum socle 
lunch run resorb son somehow 
lurch ruse resource sorn sonore 
lush row rebuse soul scheme 
lurcher rub ree source sub 
lee row re suber sou 
leech robe rubles suborn suborn 
lees roc rube such shorn 
leno roble rhomb swel sober 
leon remorse rhumb swob solus 
leer roe rescue swoon som 
loro recluse rheum swore smeer 
lunch reel role swoun slob 
loosen relume roue swum sucrose 
resume rouse Sworn seer 
M rum rowel somber slouch 
mown rebloom rowen serum scOW 
mulch rose rouche sheen schemer 
melon sheer scowl 
muslem see sub sCcOW shrub 
munch sob scorn scowl shun 
mere sour show screen seer 
mush so shown screw 
mule sore shone 
mob sow shore U 
morn sown shun 
mesh sewer schelm ulcer urn 
mouse sober scheme umbel usher 
merle sun schorl umber umbles 
menu sum scone unblench unloose 
mesne seen score unborn use 
merlon sew scour unclew user 
meson some scree unhorse unbosom 
moch scene screen uncle unmew 
memo sermon screw ule unmoor 
mob solemn scrub mnen 
sure seul 
numb schooner scum w 
numbles souse scumble 
nurse sower seel wench web 
newel soon semen whence wee 
news seem senor ween woo 
nob she sere whew wooer + 
nous school seroon whelm wool 
nub sole serum wen whole 
nole slow sewn worm wore 
newer sooner sheer we womb 
numb slower sheers were weel 
nose secure shel wheel welcome 
nul shew scum who worse 
norsemen shewer sloe whom whorl 
neo shoe sobol whose won 
nor shoon soleus wren worn 
shorn sonore when woolen 
obscene shower sonor where wholesome 
oboe shrew shoo woe ‘wooer 
ocher slew women 


have for sale—in other words, homes, but these 
contests should be extended to include the gen. 
eral public. The contest idea can also be modi. 
fied in various ways to adapt it to the condi- 
tions and circumstances to be met. For exam. 
ple, the firm that put on the word contest js 
now making arrangements to hold a similar 
contest offering prizes for the best slogan or 
sentence made from the letters contained jp 
the same three words used previously—each 
letter can be used only once or twice as the 
case may be, as contained in the three words, 
‘*Home Owner’s Club.’’ In this slogan econ. 
test preference will be given to an expression 
that relates to home building or owning. 

The prizes offered need not be very expen. 
sive, but this can be adapted to the local cir. 
cumstances. In a larger contest it might be a 
good idea to have one big prize and a number 
of smaller rewards. For example, at the 
Golden Rule day held on the first Monday of 
each month at Robinson, Ill., which has been 
very successful for several years, a Ford auto- 
mobile is given away as a first prize, and there 
are five $20 cash prizes. That is, the first 
prize has a value of a number of times the 
total of all the other prizes. The Robinson 
Golden Rule day was described and illustrated 
on page 46 of the Oct. 20, 1923, issue of the 
AMERICAN LUMBERMAN. 


enana 


To Establish Consultation Department 


PORTLAND, ORE., March 1.—E. T. Allen, for- 
est economist for the Western Forestry & Con- 
servation Association, stated today that plans 
are now being worked out for the establish- 
ment of the service or consultation department 
proposed some time ago. The functions of this 
department were outlined by President A. W. 
Laird at the thirteenth annual meeting of the 
association held in Seattle, Dec. 13 and 14. 
In his report, dealing with the proposed serv- 
ice department, President Laird said: 





There has been some pressure on us by farsighted 
constituents who have arrived at the point where 
they want the specialist’s assistance in connec- 
tion with their own individual land policies, or 
to make sure that their conditions support the 
position they incline to take in a broader way. 
This may or may not mean that they want to keep 
the land. But they see an advantage in getting the 
information in connection with our familiarity 
with the general situation. They also feel en- 
titled to some such dividend from their support 
of the association. As at present organized, we 
can not give it to them. It may be, on the other 
hand, here lies a way by which, in serving them, 
the association can build up the fund of uptodate 
knowledge of what is actually happening in differ- 
ent forest types, under different treatment and 
conditions, that it so much needs in order to serve 
all its constituents in promoting good policies and 
combating bad ones. 

The experiment to which the trustees have ap- 
proved commits us to nothing that embarrasses 
our present work. It is merely to have it under- 
stood that whenever a few more such requests are 
received, so as to warrant employing thoroly com- 
petent facilities, we shall be ready to give an 
supervise such service with its cost, except for our 
overhead, borne by the recipients, just as grading 
and inspection service is maintained by manufac- 
turers’ associations. 


Mr. Allen stated that a sufficient number 
of such requests have now been received to war- 
rant establishment of the service. 

C. 8. Chapman, secretary-treasurer for the 
Western Forestry & Conservation Association, 
and also executive head of the oregon Forest 
Fire Protective Agencies, says that meetings 
of the different county patrol organizations 
will soon be held to map out plans for the com- 
ing season. Three organizations, those of Lins, 
Coos and Douglas counties, have already held 
their meetings. A vigorous educational cam- 
paign will be waged again the coming summer. 


NINE TIMES out of ten, says an expert on 
business, we get success or failure according 
to our just deserts, and he adds that in nearly 
every department of industrial endeavor, hard 
luck is only a polite name for ‘‘sleeping sick 
ness.’? . 
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Driving Home the Home-Owning Idea 


GRINNELL, Iowa, March 3.—Lumbermen and 
other merchants of this thriving and wideawake 
college town have united in an advertising 
campaign to inculcate the own-your-home idea; 
six weeks of special publicity will be climaxed 
with a home building show to be held during 
the first week of April. All the lumber com- 
panies, three in number—Richardson-Phelps 
Lumber Co., Stokely Lumber Co. and Watland 
Lumber Co.—are enthusiastically supporting 
the program. At a special meeting this after- 
noon of representatives of all the concerns co- 
operating in the own-your-home campaign the 
entire program was gone over; Robert Y. Kerr 
and Sidney Clemons, of the AMERICAN LuM- 
BERMAN, making brief talks on advertising and 
building show publicity with a view to helping 
the local folks to make the undertaking a com- 
plete success, as it has every promise of being. 

Grinnell is a college town, set in the midst 
of a great agricultural community. Grinnell 
College, with its 600 students drawn from Iowa 
farms, rural villages and cities, as well as from 
other States and foreign countries, has for 
many years maintained the highest standards 
of instruction and has won high rank for 
scholastic attainment. Founded in pioneer 
days, the college and its traditions of scholar- 
ship have become an integral part of the in- 
tellectual fabric of Iowa and the school has 
made valuable contributions to the educational 
progress of the nation. Citizens of Grinnell 
are proud of the college and the college folks 
are proud of Grinnell, mingling with its peo- 
ple and participating in local activities in a 
manner that stamps a special character upon 
the community. 

Grinnell has many clubs, including in their 
memberships the business and professional men 
of the town as well as members of the college 
faculty. The character and aims of these clubs 
are illustrated in the programs of the Powe- 
shiek Club, an organization that owes its name 
to the county in which Grinnell is situated. 
With a membership of about twenty-five, this 
club has maintained a continuous existence for 
about twenty years. At each weekly meeting a 
member reads a paper prepared on a subject of 
his own choosing, and the rest of the time is 
given to discussion of the paper. At tonight’s 
meeting Robert Y. Kerr read a paper on ‘‘ For- 
estry,’’? a subject of vital public concern. The 
keenly intelligent discussion that followed the 
reading of the paper exhibited the democratic 
spirit and method of enlightenment at their 
best. It is ventured that similar presentations 
of the forestry question and others of public 
moment thruout the United States would help 
to develop a sound public sentiment where 
otherwise prejudice and misinformation may 
dominate political action. 

For the purposes of the Own-Your-Home 
show the merchants have secured a garage build- 
ing 80 x 100 feet, with an annex. In addition 
to the three local lumber concerns, the follow- 
ing will exhibit at the show and participate in 
the advertising campaign: One hardware deal- 
er; the local electric light company; the local 
gas company; one drug store that handles 
paints and wall-paper; one furniture store; one 
agent for an individual electric light and power 
plant; one electrician; one plumber; the local 
telephone company; one ice cream manufac- 
turer ; one manufacturer of automobile truck 
bodies and cabs; one manufacturer of washing 
machines ; and one dealer in radio supplies, who 
Will provide a loud speaker as a contribution 
to the entertainment program. 

For the purposes of carrying this publicity 
program thru the merchants’ group has named 
the following committees: Committee on ad- 
vertising, which prepares the newspaper ad- 
vertising, and supplies material for use on local 
billboards, which have been donated for two 
weeks by the bill posting company; committee 
On space, which will lay out and allot the 
booths, build the dividing partitions and coun- 
ters ; committee on decoration, which wilt have 
m charge the general decorating of the build- 
ing; finance committee, which has worked out 


a budget for each of the other committees, al- 
lotting the amounts to be expended for various 
purposes; entertainment committee, which will 
provide music, arrange for dancing following 
the show each day, and secure speakers on ap- 
propriate subjects at stated times during the 
exhibition; floor committee, which will supply 
ticket sellers, keep everything in order and 
conduct the various prize contests. 

Merchants of Grinnell have for a number of 
years held what they term a ‘‘style show.’’ 
Instead of bringing their exhibits to a central 
point, each merchant makes an elaborate dis- 
play in his store windows, showing the latest 
styles of merchandise. Some merchants have 
used ‘‘live’’ models, and the rivalries developed 
have served to produce a really instructive and 
profitable exhibition. It is the practice to veil 
the windows until a given moment. Then at 
the signal of whistles blowing and bells ringing 
the windows are ‘‘unveiled’’ and the people 
throng the streets to see and compare the ex- 
hibits. 

This year the style show will take place the 
first night of the home-building exhibition. On 
the evening that the windows are to be un- 
veiled the promoters of the show will have the 
high school band on the street to furnish music 
while the window viewing is going on. Then 
the band will lead the crowd to the exhibition 
hall and the regular program there will be car- 
ried out. Musie by the band and by orches- 
tras will be furnished thruout the show. An 
appropriate movie film may be shown at the 
exhibition and perhaps some preliminary films 
at local movie houses. 

Some details of the home-building show have 
not been finally decided upon. It is expected 
to charge a small fee for admission to the show, 
the purpose being to impress a value upon it, 
rather than to obtain revenue. Admission 
tickets will be numbered and prizes given away 
nightly. A fund already has been pledged to 


cover the expenses of the show, including the 
advertising campaign which precedes it. The 
first four weeks of the codperative advertising 
are to be devoted to the home-owning idea and 
the last two weeks will be given to exploiting 
the own-your-home show. In this work the 
two local papers are joining heartily, opening 
their reading columns freely for the use of 
appropriate reading matter. 

The organization formed for this advertising 
campaign and for promoting the show in Grin- 
nell is of the loosest character, there being 
nothing formal beyond the demands of effi- 
ciency. The heads of the individual committees 
have been constituted an executive committee, 
and the concentration of authority with the 
distribution of functions thus effected has op- 
erated to produce results that are highly satis- 
factory. There is no duplicating or overlap- 
ping of efforts. 

At the outset the Grinnell business men who 
have united in putting on the advertising cam- 
paign and home-building show contemplated 
only the six-weeks’ campaign and the show. 
As they have worked together to this end, 
however, they have become convinced that the 
advertising campaign should not stop with the 
show and that the show should not be the end 
of their efforts to promote home-building in 
Grinnell. In fact it should be said that the 
exhibition itself will have as much in it of in- 
terest to the farmers as to the townspeople. 
The lumbermen especially expect to frame their 
exhibits with a view to the farmers’ needs as 
well as to those of the town folks. There are 
indications that these merchants will form a 
permanent organization to keep the advertis- 
ing in the local papers and to promote home- 
building shows ‘in 1925 and succeeding years. 
Prominent in pushing the program are ‘‘ Bob’’ 
Connor, of the Stokely Lumber Co., and Homer 
Richardson, of the Richardson-Phelps Lumber 
Co. 


Easterner Predicts Good Business 


MancuHEstTerR, N. H., March 4.—Owen John- 
son, president of the Johnson Lumber Co., of 
this city, and a prominent member of the Na- 
tional-American Wholesale Lumber Association, 
is confident of prosperous business in most 
lumber lines this year, and yet he finds the pres- 
ent situation more or less puzzling. ‘‘I never 
felt more undecided in my life in our particu- 
lar line,’’ he declared, referring especially to 
box lumber. The Johnson Lumber Co. shipped 
lumber last year from twenty-two different 
States, besides Nova Scotia, New Brunswick, 
Ontario and Vancouver. This, however, is a 
smaller part of the company’s business, as Mr. 
Johnson estimates that 80 percent of the turn- 
over is in native New England products. Dis- 
cussing the situation, present and prospective, 
with a news representative of the AMERICAN 
LUMBERMAN, President Johnson said: 


Taking up the different lines of native products 
in the order of their importance, the box and shook 
manufacturing business comes first. In the last 
year, or more particularly in the last six months, 
this business has been up against competition of 
the worst kind. Substitute packages in the shape 
of fiber cases, veneer and corrugated boards are 
being manufactured at prices considerably under 
what we can put out a wooden case for. In a great 
many instances, these substitute cases answer the 
purpose and undoubtedly will continue to receive 
that business; in others, it is simply a question 
of trial and no doubt a great many of them will 
return to the wooden carrier, which, in the ma- 
jority of cases, gives the best satisfaction. 

Previous to 1924, we had box manufacturing 
plants enough to take care of the country. During 
the years of the World War and since there have 
been several new plants built. Competition among 
the box and shook manufacturers themselves and 
with the makers of the substitute carriers has cre- 
ated a condition that is very unsatisfactory not 
only for the box manufacturers, but which extends 
thru them to the manufacturers of box lumber. 

The comparatively low prices in box lumber have 
materially reduced the cut, so that I doubt, with 
normal business, if we have enough box lumber on 
the sticks to take care of box manufacturers’ re- 

uirements for the next six months. If business 
alls off to any extent, undoubtedly the available 
supply will take care of the demand. 

I believe the next important in volume of our 


native product is hardwood. We are particularly 
optimistic on this for the reason that the demand 
already seems to have taken care of the amount 
on the sticks and in some cases we are shipping 
green beech, birch and rock maple. The chair 
business seems good; at least, they are calling for 
an increasing amount of stock. The demand for 
native stock has not been what it should be in 
proportion to the increased demand for other hard- 
wood. This, undoubtedly, is caused by the fact 
that a great many of the chair manufacturers are 
still using gum. There is a tendency, however, to 
turn back to oak, especially on chairs and in parts 
of chairs where strength is required, and we be- 
lieve there will be a good native oak market by 
nxet fall. Should the cotton mill business improve, 
we look for a shortage of beech, birch and maple 
on account of the demand for spools and bobbins, 
which has been very quiet during the last year. 
There is also some business coming forward in 
beech, birch and maple ties, which will take care 
of a large amount of the lower grade stock. 


In building material, so far as New Hampshire 
is concerned, production is largely limited to the 
one or two big spruce operations left in the State. 
There are probably several million feet of boards 
and narrow random sawed by portable mills, but 
these are widely scattered and generally market 
their product near the scene of operation. 


bimpes songs west Coast fir has been a serious 
competitor with our native New England spruce 
and hemlock; at the same time, however, the few 
large mills in New England which can still saw 
frame orders, make prompt shipment and put out 
a quality product, are having no trouble in hold- 
ing their prices. I look for a good building trade 
thruout the year 1924, or, at least, the first nine 
months of the year. 


In the higher grades of builders’ finish, New 
Hampshire produces less each year. We still sell 
a large amount of what is termed “round edge 
white pine butts,” and a more limited amount of 
square edge boards, in the barn board grades. 
Prices on this stock are governed almost entirely 
by the southern and western quotations on pine 
shop and common grades, which, during the last 
six or eight weeks, have been very low. These 
prices, however, now show a tendency to increase 
and we look for a higher price basis for native 
white pine butt plank before fall. It is very diffi- 
cult to quote positive prices on such stock because 
our round edge products, which are not sold on 
grade, vary as between the value of one lot and 
another particular lot, so that anyone quoting 
prices as representative of these different products 
is very likely to be misunderstood. 
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Business Stimulation Thru Building Shows Should Be. Guarded 
by Organization for Necessary Terms and Workings of Credit 


They tell me that Our Town is getting 
ready to stage a home-building show this 
spring; a lively short course in better homes 
and how to get them. All the lumber dealers 
and.a good many other merchants who have 
a business stake in new construction are get- 
ting together to make it a week of real edu- 
cation. Better homes and how to get them; 
that’s two subjects, and while they both 
come under one roof, so to speak, they’re 
quite different. 

There are a good many agencies teaching 
people the wisdom and satisfaction of larger, 
pleasanter, more sanitary and more beautiful 
homes. Anyone who has been reading even 
a small group of magazines must have been 
struck with the amount of information and 
inspiration along these lines. Sometimes it 
is interior decoration, and perhaps a short- 
sighted retailer considers this of no weight. 
Don’t deceive yourself, brother, for the lady 
who pores over decorating articles is the per- 
son most likely to insinuate the building 
germ into the mind of pater familias. He 
may control the purse, but thousands of 
times out of ten she is the one who makes 
up his mind for him. Don’t turn up a 
contumelious nose at the interior decorating 
article. It has the capacity of working for 
you if you'll let it. And if you don’t open 
a hospitable front door to it, it may go 
around and as a counter courtesy steal some 
business off the back porch. 


A Stride in the Right Direction 


The magazines directly devoted to gardens 
and houses and furniture are showing a 
steady improvement, from our point of view, 
at least, in the sound sense of their advice 
and information. There was a time when 
these organs pulled only the fancy stops. 
They wallowed in millionaire establishments 
and in “cute” houses that wore their roofs 
over one ear and had the living room in the 
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Magazine articles on home decoration and de- 
sirable features for the home help stimulate 
the desire for new homes 


basement and the kitchen on the other side 
of the hill. In these houses you were always 
stumbling up or down two or three steps to 
get on to the various levels required by the 
uneven ground, and you found trees growing 
thru the floor of the sun room and on out 
thru the roof. Now this stuff used to make 
pretty good magazine material, for it was 


read by persons of cramped environment 
and agile imagination who liked to take 
flights of fancy and see how the great and 
the queer lived. But we imagine these maga- 
zines found, perhaps to their surprise, that 
they were getting readers who loved really 
beautiful things and wanted to be informed 
how they could add attractiveness to a sub- 
stantial and livable house. So in these days, 
while you still find the town houses and the 
country seats that few readers of the maga- 
zine could hope to duplicate, you also find 
intelligently designed and decorated houses 
that can be built for reasonable sums. The 
pages also present features of plumbing and 
electric wiring and wood finishing that cost 
no more than the usual kinds and that are 
better because they have been planned with 
care and art. If you haven’t found these 
things yet you’re going to before long; be- 
cause your customers are going to ask you 
if they can have houses fixed up this way. 


Obtaining Better Homes 


The magazines are also giving attention 
to the problems of getting these better 
homes. I have just been looking thru a copy 
of what I believe is one of the better publica- 
tions of this sort, and among many pages 
of lovely pictures of interiors and exteriors 
and gardens and fences that make a man feel 
like a romantic millionaire there are some 
articles that get right down and talk turkey 
in terms that we retailers recognize as words 
that move in our set. There’s a wise and 
well written article about the building situa- 
tion in which costs are carefully studied and 
the conclusion arrived at that building costs 
will not decline for a couple of years at least. 
The statement is added that any possible 
future decline is not likely ever to be sud- 
den. No one likes to build on what he thinks 
is a market peak or even a high level; but 
with housing needed and no decline in sight 
within two years, a customer would be quite 
likely to build if he could be shown any rea- 
sonable safeguard against loss, should the 
level of real estate values sag. 

Well, the article goes right ahead and sug- 
gests a pretty sound precaution. It states 
that if such a time should come, the sale of 
real estate would center itself on well built 
houses that have not shown rapid deprecia- 
tion and that consequently do not threaten 
high maintenance. Pretty good advice from 
every point of view. There are dealers, I 
suppose, who are careless about the future 
and who have been making some big profits 
out of shoddy construction. Perhaps they 
expect to be in the oil business when these 
biscuit houses get to melting into the earth. 
Well, the rest of us, who think of lumber re- 
tailing as a continuing business to which 


we’re going to stick, will be present to get ' 


the brickbats and listen to the anvil chorus. 
It’s going to be an advantage to us in that 
day of wrath if our customers on our advice 
have built not only artistically but well. 

We don’t know if there is coming a time 
of lower levels of real estate prices. That’s 
rather problematical. But we are pretty 
sure there’s coming a time, and that rather 


soon, when a lot of houses that are consid- 
ered “cute” now will begin showing their 
mongrel construction; and when that hap- 
pens it isn’t going to make much difference 
what the general price level is, the owners 
are going to lose money and lose it in a 
hurry. The advice to build soundly is always 
the greatest kindness to the owner. 


Square Deal for the Wood Shingle 


Well, in this same magazine is an article 
on roofs which gives the wood shingle a 
square deal. It has a lot of accurate in- 
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‘*The lad with his hand on the throttle of 
building funds ought to be present with a 
sound knowledge of how it works’’ 


formation about shingles and nails and how 
to lay such a roof and how long it may be 
expected to last. It’s pleasant to see ar- 
ticles like this. They may be due to en- 
lightenment in magazine publication circles, 
or they may be credited to the advertising 
the shingle associations are doing. But in 
any case they are much to the point and will 
help retailers maintain the standing of wood 
construction. There is also an excellent ar- 
ticle on the use of wallboards. In fact, had 
I found a survey of the markets and a motor 
truck department I might have been led to 
believe I was reading an excellent lumber 
journal. 

We mention this popular magazine stuff 
to illustrate the statement that a good many 
outside agencies are helping along with this 
educational work. But it can’t be left wholly 
to them, and I am well satisfied that the pro- 
posed building show in Our Town is the right 
sort of. school to gather all these strays up, 
focus them on the local problem and convince 
the neighbors not only that better homes are 
fine things but also that there are suitable 
means at hand to make them possible. 


It’s surprising how much almost anything 
can be talked about in a general way without 
its sinking in to the point of getting results. 
Perhaps it’s not so surprising at that; for 
people go to church year after year, and 
then something comes up that indicates they 
really don’t know what it’s all about. Maybe 
they don’t spell it right. Yesterday I saw 
a debate subject handed in by an under- 
graduate to a college instructor: “Resolved, 
That the United States should legalize the 
manufacture and sale of light wines and 
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beers.” Maybe he meant snakes. I heard 
of a man who said he believed in the savings 
and loan and had made a fortune by using it. 
From his earliest childhood he had saved all 
the money he could lay hands on and had 
loaned it at highest available interest. 

Are you really sure that the complete re- 
tail service of which you are so proud is 
really understood by the potential builders 
of Your Town? My little guess is that you 
can’t be very sure until you get your man 
seated on the bench, hip to haunch, and talk 
to him about it. Hear what questions he 
asks and then see if you’re such a whiz of 
an advertiser as you thought. We’ll wager 
a souvenir whistle, brought back from the 
conventions, that before you’ve talked to a 
dozen men you'll uncover difficulties in their 
minds that never occurred to you. 

From talking to the boys who have under- 
taken these shows and other campaigns of 
publicity intended to start a crop of new 
houses we’ve gathered that after the Missus 
is all lit up with enthusiasm, the next rock 
to look for is the puzzle in her worser half’s 
mind about the way he’s going to finance the 
little game. Long experience in the ways of 
the world have probably given him a com- 
plex to the general effect that while some 
folks seem to get by without paying for 
things he is one of the unlucky dubs who 
has to pay and pay hard. He’s skidded over 
the slippery road of debt so long that there 
is no blithe song on his lips when he heads 
on to the long and miry lane of lifting the 
mortgage on a new house. 


Knowledge of Finance Essential 


I’d say, on the strength of what these ex- 
perienced campaigners for new construction 
have told me, that an important feature of 
a building show is a quiet, clear headed fel- 
low with a good working knowledge of local 
machinery of finance. It may be a building 
and loan association or a second-mortgage 
outfit or a string of private capitalists with 
money to loan or savings bank funds or 
plain, old-fashioned book credits. Whatever 
it is, the lad with his hand on the throttle of 
building funds ought to be present with a 
sound knowledge of how it all works. He 
ought to be able to explain the thing simply 
and make it seem what it must be—a sound 
and workable method, fitted to the needs of 
the customer and equipped with visible ter- 
minal facilities. You expect your stuff to be 
paid for in a suitable way, and your cus- 
tomer expects the same thing. If he doesn’t, 
you don’t want him for a customer. 

At the Northeastern retail convention J. H. 
Tregoe, of the National Association of Credit 
Men, talked about the question whether ways 
of granting credit can be improved. Most of 
us think of credit as a sore subject and a 
credit man as a bulldog suffering from a 
mean disposition and standing on a closed 
padlock, Well, Mr. Tregoe didn’t match up 
with that picture. He was one of the jolliest 
speakers at the meeting, and he apparently 
loves every angle of the credit problem. 
Under his hands it took on a new aspect. 
Instead of being a defensive formation it 
became a lively and creative force. Mr. 
Tregoe spoke from the point of view of the 
manufacturer’s or wholesaler’s credit man, 
but the same attitude applies to the retailer’s 
problems in dealing with his customer. 
Credit Became the key that unlocked other- 
wise unavailable sound and desirable busi- 
ness. Instead of being the watchdog that 


beats the wolf off the flock it can become the 
kindly adviser that keeps the insolvent cus- 
tomer from injuring himself as well as the 
man he would like to buy from. 


In fact, it 


becomes a moral force that bucks up the 
customer to the point of doing the things 
he can do and of leaving impossible things 
alone; that keeps him earnestly and hope- 
fully at the business of meeting his sound 
obligations. It not only makes for more and 
sounder commerce, it makes for more honest 
and efficient and upright business men. 


Inspiring View of Credit Bogey 


We submit that this is a new and an in- 
spiring view of the old bogey of credit. It’s 
more comfortable to have a helper who is 
highly intelligent, highly moral and highly 
creative than to have a cold, sullen, mechan- 
ical burglar alarm, especially when Mr. Tre- 
goe assures us that the helper is much more 
efficient than the alarm. He laid down a few 
principles that shift credit from being a 
gamble into a business matter containing an 
element of chance. Credit should never be 
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Why You Should Build 
Your Home NOW 


Consider these reasons carefully. 
Each one is based on the future 
prosperity and happiness of your 
fanily. 


Ist. You want a real home and you 
need it to give yourself and family 
the comforts and conveniences that 
will enable you to do your best 
work. 


2nd. It is unwise to postpone home build- 
ing for possible lower building costs. 
Remember that lower costs, if they 
should come, would probably find 
you less able to build than you are 
now. 


3rd. Your home should be built before 
any of the big luxuries like a car 
are purchased, otherwise the home 
is likely never to be built. Building 
the home first makes it easier to 
buy and enjoy such luxuries, 


4th. A home is the best possible basis 
for generous credit, something that 
every family needs. These are only 
a few of the big reasons why you 





should build your home now, and 
thus put your future family life on 
the soundest possible basis. 


Our prices on materials are as low 
as you will find anywhere for the 
same quality. 


Let us work with you on this important 
1924 job. 


Midwest Lumber Co. 


Phone 142 








I. D. Conover, Manager 
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This Iowa retail concern makes home ownership 
the theme of its publicity: 


a gamble, he said, tho the element of chance 
can never be taken out of it completely. 

But the matter we want to think about at 
this point is the fact that credit can be a 
creative force and ought to be just that; not 
only in the wholesaling of which Mr. Tregoe 
spoke but also in our own field of retailing. 
It certainly is something to have completely 
in hand before the building show starts. 
Undertaking to pay for a house is not to be 
entered upon lightly, and the customer who 
is willing to undertake it lightly without 
counting up the cost and seeing if terms are 
exact and are within his reach is a person 
who needs some education at the hands of a 
creative and enlightening credit policy. At 
the very least a retailer ought to have his 
terms of sale definitely outlined. 


Charles Baker, of Worcester, Mass., who 
introduced this discussion of credit, stated 
that a questionnaire he had helped tabulate 
showed that a large percentage of retail- 
ers simply had no terms of sale at all. He 
spoke of this in amazement. He or someone 
else mentioned a statement made at the 
Ohio convention to the effect that in Cleve- 
land and the county in which it is located 
there is an enormous sum frozen in liens, 
half of which will not be collected. The 
lawyers are likely to get half of what is col- 
lected. Naturally enough we think of the 
loss to retailers; the direct loss in money. 
This prospective Cleveland loss, amounting 
if I remember rightly to about three-quar- 
ters of a million dollars, is serious. But in 
addition to this ought to be considered the 
demoralization of the building business that 
will hurt future sales and the demoraliza- 
tion of contractors and owners. This injury 
to public business morale and the effect it 
will have on future commerce is of incal- 
culable seriousness. Any group of building 
material merchants who seek to stimulate 
local building thru a better-homes show or 
in other ways surely owe it to themselves 
and to their customers to guard against any 
such haphazard slipping by means of a com- 
plete and creative organization of the terms 
and machinery of credit. 

These basic matters form the framework, 
the ribs and backbone of a building cam- 
paign. They are things that can not be left 
to chance or to the outside educational work 
of newspapers and building magazines. 
Once they are firmly and justly established 
the local public will accept them and work 
according to them. 


Pleasurable Part of Campaign 

When these things are done the rest of 
the efforts to start a building campaign be- 
comes almost pure pleasure. There are few 
retailers who do not thoroly enjoy handling 
house plans and explaining desirable fea- 
tures of a new home and helping a customer 
shape up just the things he has been dream- 
ing of without knowing how to bring them 
to pass in a practical way. 

As I write these lines a glorious late- 
winter snowstorm is in progress. Big snow- 
flakes are eddying gently thru the bare 
branches of the apple and cherry trees and 
are flooding my work room with a dim and 
suffused white light. It is a scene worthy 
of a Japanese artist. But, while winter is 
still with us in ‘steady and unimpaired 
majesty, I know that spring is just around 
the corner. Scores of housewives in Our 
Town are poring over garden catalogs and 
are planning flower beds and trellises, and 
scores of business men bending over their 
desks downtown are thinking of the veg- 
etables they are going to raise and the golf 
they are going to play. Some of these people 
are poring over books of house plans. I wish 
more were doing the latter. This is the 
time to get building seeds planted. It is the 
time to cultivate building purposes; it is the 
time for better-homes expositions. 


JUDICIOUS OBSERVANCE of Arbor Day may 
teach the very important lesson of the damage 
done to our natural parks and woods by the 
thoughtless and selfish vandal. What fire is 
to the forest, this marauder is to the commu- 
nity park and woodlands in the destruction of 


ornamental trees and shrubs. The national 
and State governments are using every possi- 
ble means to educate the public in the eare of 
the forest, whose relation to the welfare of man 
is becoming better understood with every pass- 
ing year of education and codperation. 
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Increase Lumber Yard Sales by Stimulating Farmer 


East Woopstock, Conn., March 4.—There are 
many splendid examples thruout New England 
of delightful Colonial homesteads built of good 
honest wood from one to nearly three centuries 
ago, and still wonderfully attractive, comfor- 
table and well preserved. One that looks as if 
it might have been designed by a fashionable 
architect and erected by a conscientious builder 
within the last decade was found here by a news 
representative of the AMERICAN LUMBERMAN 
when he visited the ancient May homestead in 
East Woodstock, built by the present occupant’s 
great-great-grandfather in 1738, 

A photograph hardly does justice 
to the delightfully quaint house 
with its white clapboarded sides 
and sturdy wood-shingled roof, and 
it is well worth the long drive from 
the nearest railroad station at Put- 
nam, Conn., to see how amazingly 
youthful a one hundred and eighty- 
six-year-old frame house can look 
when it is properly built and has 
received reasonable care, with an 
occasional coat of paint. 


A Young Septuagenarian 


Here lives Chester E. May, 75 
years young, who says that a man 
is never too old to learn—and 
proved his philosophy about a year 
ago by scrapping old-fashioned 
methods and adopting a new farm 
ing program which has netted him 
more than $6,000 profit in the first 
twelve months of its operation. And 
it is suggested that herein lies a bright and shin- 
ing opportunity for country lumber yards almost 
everywhere to create business by influencing, 
advising and encouraging all farmers thruout 
their sphere of activity to do what this Connecti- 
cut Yankee had the courage and vision to do, 
when once he had been shown, altho he is a 
venerable veteran five years beyond the allotted 
three score and ten. Prosperity on a farm 
means lumber for building of various kinds, and 
for repairs and improvements. In Mr. May’s 
case it also meant lumber for hundreds of bar- 
rels, boxes and other containers. 


New Methods Increase Farm Value by $6,000 


In the autumn of 1922, Mr. May was weary of 
the thankless struggle to wrest a living from 
the one hundred acres that had maintained four 
generations of the May family before he was 


The Profitable 


A retail lumberman in southwestern Iowa told 
a news representative of the AMERICAN LuM- 
BERMAN of a creditor who had owed him sev- 
eral hundred dollars for about three years, but 
this did not prevent the creditor, who is also a 
‘*down-trodden’’ farmer, from buying a new 
Buick auto and taking a four months trip with 
his wife to Yellowstone National Park and 
points west—all of which got the long suffering 
retail lumberman going ‘‘South’’ and also 
‘‘straight up,’’ both at the same time. 

After his farmer-ereditor returned from that 
fine trip, his retailer met him on the street and 
expressed his sentiments in some heart-to-heart, 
straight from the shoulder talk, in which he 
told the creditor that it was certainly fine he 
could afford to buy a new ear, and take such a 
wonderful trip, but how about that three-year 
old bill he had been promising to pay all these 
years? He also said that the retail lumber 
dealer’s wife had wanted several years to make 
a trip to New York State to visit her last living 
aunt, a lady of advanced years—really a duty 
trip, but had not been able to afford to go, and 
that his wife and daughters had to be very care- 
ful as to their household and clothing expenses 
and carefully kept them within fixed amounts 
because they could not afford to do otherwise. 
‘*Now, John,’’ concluded the lumberman, ‘‘ you 
know I’ve been in business in this town for 
over twenty years, and I have never yet sued 
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born. The farm is typical of many in the north- 
east corner of Connecticut. The soil is a moder- 
ately fertile loam. The land is rather rolling 
and the farming interests are diversified. His 
apple orchard of 550 trees had proved more 
trouble and expense than value, more than half 
of the scanty and stunted crop going to the 
cider mill because of apple scab and other pests 
the previous three years. Mr. May decided to 
quit; he tried to sell the old place to which his 
family had clung for nearly two centuries. 
There were no immediate buyers at the price 
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May homestead at East Woodstock, Conn., built in 1738 


he named of $14,000. Some ten months later he 
refused an offer of $20,000—and all because of 
a change in farming methods. 


Followed Advice of Agricultural Experts 


Advised to consult the experts at Connecticut 
Agricultural College and the County Farm Bu- 
reau, Mr. May followed their advice—and he 
has just finished marketing 3,000 bushels of 
apples, of which 85 percent were A grade, fetch- 
ing top market prices; 600 bushels of potatoes, 
350 bushels of corn and 60 tons of hay, to say 
nothing of several hundred dollars income from 
such miscellaneous sources as freshening heifers 
for the market. The orchard was rejuvenated by 
a thoro pruning during the winter and spring 
of 1923. Two or three weeks before blossoming 
time, eight pounds of bone meal and four 
pounds of nitrate of soda were applied by hand 


to each tree in circles extending slightly beyond 
the tips of the branches, costing an average of 
twenty cents a tree. The trees were sprayed 
eight times during the spring and summer with 
arsenate of lead, lime-sulphur and nicotine-sul- 
phate. The result is thus indicated by Mr. May; 
‘‘T wish you could have seen the trees just be- 
fore picking. It was a wonderful sight. The 
farm bureau field day auto tour stopped at the 
orchard with one hundred automobiles and four 
hundred and sixty people. The Connecticut 
Pomological Society also came on its annual 
auto Tour.’’ The venerable, old 
May homestead, which Mr. May is 
now resolved shall remain in the 
May family, is sound and sturdy 
enough to last for many more gen- 
erations. The frame is of hand- 
hewn oak, weather-stained by time 
and checked here and there, but so 
firm and tough it is hard to cut the 
heavy beams with a pocket knife, 
The original white pine floor boards 
are in some of the rooms, surpris- 
ingly wide and more or less worn 
by countless footsteps of successive 
generations of Mays, but still good 
enough to sell over again. Careful 
inspection of clapboards and shin- 
gles reveals similar mute but con- 
vincing testimony for the remark- 
able longevity of wood. 


Can Double Farm Values 


Mr. May believes that if pro- 
prietors of country lumber yards 
would spread energetically in their districts the 
gospel of modern methods which he believes will 
have doubled the value of his farm by next 
autumn, the lumber dealers would soon find 
their own business doubled by increased demand 
for barns, stables, sheds, silos, fences, pens, 
farm equipment, home improvements and exten- 
sions, boxes, barrels and numerous other things. 
The specific suggestion was that the lumber 
dealer shall pick out one likely prospect of 
strategic value, induce him to do what Mr. May 
has done in less than one year, and then use this 
striking object lesson to convert others who are 
still clinging obstinately to the obsolete meth- 
ods of their ancestors. 

DocTors HAVE but few calls from happy new 
homes that are provided with an abundance 
of light. 


Art of Collecting Your Accounts 


anyone, and I would hate to have to start in 
on you, but if you compel me to do so, the 
first you will know about it will be when the 
officer serves a notice of suit on you.’’ The 
customer promised to come in and settle, but 
did not keep his promise, and at last report 
the lumberman was giving him a few days more. 

This is an unusually annoying case of indif- 
ference and carelessness on the part of a credi- 
tor, but it serves as a reminder that collections 
are among the troubles that are always with us. 
A lumberman who has given much thought to 
this question unburdened himself recently and 
among other things said the retail lumberman 
may have the most attractive place of business 
in his town and his goods may be the very 
best, service of the highest class and he may 
do twice or even three times as much business 
as his competitor, but if a percentage of his 
turnover is tied up in overdue accounts, he is 
not as well off at the end of the year as the 
smaller and less uptodate concern whose sales 
are low in volume but whose collections are 
nearly 100 perecnt. 


Have System in Your Collecting 


The chances are that you are burdened with 
some of these slow-pay pests and the problem is 
what to do to get rid of them? What is the 
first thing to do? In this, as in other matters 
of office management, system is half the battle. 


So get a regular system for handling these past 
due accounts. First of all classify them. On 
anaylsis, you will find that all overdue accounts 
fall into one of two main divisions, which can 
be briefly but more particularly described as 
slow pay and no pay at all if possible to 
avoid it. 

The second class is the meaner of the two. It 
includes the fellow who runs up a bill and then 
moves out of town without paying, the smart 
guy who thinks he is overcharged and refuses 
to pay anything, the genial dunce who thinks 
‘<Please Remit’? means ‘‘ Paid, Thank You,”’ 
and the dead beat who means from the first to 
cheat you, if he can. 

You have a right to your honestly earned 
money. If you have any of this second class 
in your collection of over-due accounts, prob- 
ably the best thing to do is to turn them over 
to your attorney or to a collection agency. 
Surely the man who has owed you $27.45 for a 
year has had ample time to pay if he wanted to. 
You have reminded him of it month after month. 
There is a law against you taking it away from 
him by force when you meet him on the street. 
That would be highway robbery, so keep within 
the law, get the aid of the law and go after 
him legally. 

Chinese New Year comes at this time of year 
and every Chinaman must pay up his debts at 
New Year or go hang himself—it’s his religion 
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—which custom might be adopted to advantage 
by other nations and peoples. 


Make Your Slow Payers Think 


Fortunately most accounts do not fall under 
the second class, but come under the slow-pay 
division, so there is hope of getting most ac- 
counts turned into cash. There are just two ways 
to handle these accounts—the right way and the 
wrong way, and the wrong way is to insult your 
debtor, write mean letters to him and so on. 
Some of these slow payers might be your best 
customers and you do not want to have them go 
elsewhere. But at the same time you want them 
to pay for what they buy from you. So go 
after them in the right way, using the gentle art 
of collecting your accounts. 


The main reason why people put off paying 
their bills is simply thoughtlessness, so your 
job is to get them thinking. Monthly state- 
ments to such people go from envelop to waste 
basket or into some rusty file to be forgotten. 
If you can get in a word at the moment between 
the opening of the mail and the time the waste 
basket comes into use, you will be getting a 
foothold. This is the important time. 

Don’t you think it would make a favorable 
impression on your debtor if you stamped in 
red ink on the bottom of your statement some 
little sentiment such as this: 

You need your money 
And I need mine 


If we both get ours 
It would be fine. 


But if you get yours 

And hold mine too 

Wifat in the world 

Am I going to do? 
Think it over! 

This might appeal to his sense of justice and 
result in a check. 

Or suppose you attached a slip of blue paper 
to the statement on which was printed the fol- 
lowing: 

“This statement is subject to a discount of 1 
percent if paid by the tenth of the month.” 

This might ——— to his sense of thrift and 
your debtor would consider it a chance to save 
a little money and so take advantage of your 
offer. 

There is a firm which bursts into the follow- 
ing bit of ‘‘verse’’ on its statements now and 
then: 

“The finest words of all, by heck! 

Are the good old words, ‘Enclosed find check’ ” 

Another firm uses a postscript to its state- 
ments which is a hand stamped under the 
amount due and in the palm of the hand is the 
word ‘‘PLEASE.’’ Another is a big question 
mark and under it is printed, ‘‘ Have you for- 
gotten us?’’ 


Apply Art of Bill Collecting 


Such good-natured little reminders as the 
above go a long way toward getting the slow 
payers to loosen up and they also save a lot 
of stiff, formal letters and a good many bad 
debts which might otherwise have to be charged 
up to ‘‘ Profit and Loss’’—which it seems is so 


often the latter that the former might as well 
be left out, except as a salve to our business 
inefficiency. 

So if you want to make a better return on 
the investment you have in your uptodate place 
of business, if you want your high class service 
to pay, and if you want to be fairly paid for 
your good, honest work, give a little serious 
thought to over-due accounts. Too many re- 
tail lumbermen give this important item of 
their business no thought at all, letting it just 
take care of itself. If you fail to collect what is 
due you, it means time and money thrown away. 
You are worse off than the small fellow with 
good paying customers tho they be ever so few. 
Just apply the art of bill collecting as a remedy 
and watch results, as it is practically certain 
these results will be profitable to you. 





HYMENEAL 


DUDLEY-STEWART. The marriage of Miss 
Dorothy Evelyn Stewart and George Lewis 
Dudley, both of Parkersburg, W. Va., took 
place in the Methodist Episcopal church of 
Cincinnati recently, the choice of that city being 
made because of the illness of the bride’s father, 
who is undergoing treatment at a hospital there. 
Mr. Dudley is associated with his father in the 
Citizens Lumber Co., of Parkersburg. 


THOMAS-MEEK. The wedding of Miss 
Edith Meek and Zoeth King Thomas, sales 
manager of the Southern Lumber Co., of War- 
ren, Ark., was solemnized at the First Presby- 
terian Church, of Warren, on Wednesday eve- 
ning, Feb. 27. 





Northeastern Retailers Visit Florida Lumber Plants 


JACKSONVILLE, FiLA., March 1.—Forty mem- 
bers of the Northeastern Retail Lumbermen’s 
Association arrived here last Thursday night, 
on their way to Cuba. Thursday was spent at 


Waycross, Ga., this stop being made to see the 

eypress plant of the Hebard Cypress Co., and 

the pine mill of the Twin Tree Lumber Co. 
Friday’s entertainment was provided by J. 





changed after which a number of interesting 
short talks were made. The speakers were W. 
KE. Gardner, J. A. Kirby, C. C. Jones and E. L. 
Rafferty, traffic manager of the Northeastern. 

Saturday morning was given over to a tour 
of the city. At the Atlantic Coast Line docks 
the visitors were greeted with an enormous 
amount of lumber piled high on the docks and 





Timuquana country club for lucheon, and in 
the evening those who wished played golf. 

The party left Jacksonville Saturday night, 
spending Sunday in St. Augustine. The dele- 
gates will stop in Daytona Monday, and Palm 
Beach Tuesday, leaving Key West Tuesday 
night for Havana where they will remain for 
three days. Saturday and Sunday will be spent 











Party of Northeastern retailers and their ladies at the yard of the Putnam Lumber Co. at Jacksonville, Fla. 


There is about 36,000,000 


feet of lumber in this yard and Ross Carriers are utilized to carry the stocks to and from the piles. 


8S. Foley, general manager, and H. L. DeMuth, 
sales manager of the Brooks-Scanlon Corpora- 
ton, Eastport, Pla. At 1 o’clock the party left 
the Mason Hotel for a boat ride to the Brooks- 
Scanlon plant at Eastport. Mr. Foley and Mr. 
DeMuth showed the visitors thru the plant, 
which was characterized by many as the great- 
est they had ever seen. Included in the plant 
inspection tour was a visit to the company’s 
docks, where the visitors saw the lumber they 
get in New York loaded into the company’s 
own boats, after having seen it brought from 
the log pond, sawed, sorted and graded in the 
magnificent plant. Each member of the party 
Was given a handsome year book of the Brooks- 
Scanlon Corporation. 

The visit to the plant ended, the party re- 
sumed the boat ride in the St. Johns Day Line 
boat Helen and went down the beautiful St. 
Johns river to Mayport, where automobiles were 
waiting to take them along Atlantic Beach to 
Atlantic Beach Inn, where dinner was served in 
the Donax Shell Tea Room. 

Speeches of welcome and thanks were ex- 


four sailing vessels loading railroad ties and 
lumber for distant ports. 

The Putnam Lumber Co. was host to the visit- 
ing dealers Saturday, with M. L. Fleishel, gen- 
eral manager of the company, in charge of the 
program. 

Leaving the Mason Hotel at noon, the party 
was driven thru Avondale, Jacksonville’s beau- 
tiful subdivision (which only three years ago 
was undeveloped cut-over land), exciting great 
interest among the visitors. Proceeding from 
there to the lumber mill at Ortega, the party 
was first shown thru the sawmill, and then 
thru the great lumber yard in which 36,000,000 
feet of cypress lumber, valued at over $2,000,- 
000, is stored. Members of the party stated 
that, after viewing these two mammoth plants 
at Jacksonville, and realizing the enormous 
amount of money invested therein, they could 
readily realize why it cost so much money to 
manufacture lumber. They said they did not 
ever expect to be able to buy any more cheap 
lumber. 

Leaving Ortega, the party was driven to the 


in Miami. The party will reach Tampa on 
— 10 and go to St. Petersburg on March 

On the way back the first stop will be at Pa- 
latka to inspect the cypress mills of the Wil- 
son Cypress Co. Manager F. H. Wilson is plan- 
ning a day of complete entertainment for the 
party. It will pass thru Jacksonville on the 
night of March 13 and the next stop will be 
at Macon, Ga., to visit the home of the Case- 
Fowler Lumber Co., large manufacturer of 
poplar. Leaving Macon on March 15, short 
stops will be made in Chattanooga and Ashe- 
ville, and the tourists will reach Washington, 
D. C. on the morning of March 17. 


IN BUSINESS as in golf, the winners are the 
ones who recognize the necessity for acquiring 
a mastery of the fundamentals upon which com- 
mercial science is founded, and the man who 
insists on playing in a style of his own without 
regard to established rules and prineiples, will 
seldom be consistently successful. 
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Summary of Farm Building Conditions and Prospects 


““Can you give us any definite information as to actual farm building 
conditions thruout the country, and supply data showing which States 
are doing more than normal farm building, as well as those which are 
doing less than normal, and also those States in which there is likely to 
be the greatest amount of farm building carried on during 1924??? 


This question recently was propounded to the AMERICAN LUMBERMAN. 
In order to secure some definite information on which to base an intel- 
ligent reply to this question, letters were addressed to a number of the 
important farm publications in various sections of the country with the 


Good Crops Will Stimulate Lumber Demand 

WESTERN Farm Lire, Denver, Colo.: Farmers 
and stockmen in our territory, like practically 
every other section of the country, were hard hit 
in 1921 and 1922. While they were carrying con- 
siderable indebtedness due to the high prices dur- 
ing and just following the war, they were not in 
volved to such an extent as in many eastern sec- 
tions where farmers had gone into speculation in 
high priced lands and other things. Our country 
banks, however, were pot in a position to take care 
of their farmer customers as well as the banks in 
the eastern States, consequently our people have 
had a good Joad to carry just the same as else- 
where. 

Our crops were good in 1922, which eased up the 
situation some. Our 1923 crop was the best in 
the history of Colorado; generally speaking it has 
enabled our farmers to liquidate their indebtedness 
with country banks and country merchants, and 
they are in fairly good condition financially at the 
present time. Of course in the years of the de- 
pression they have bought almost nothing except 
absolute essentials, old machinery has been patched 
up and farm buildings have been more or less 
neglected. 

There will be some demand this spring and early 
summer for lumber in the way of repairs. We do 
not anticipate any new building to any great ex- 
tent. If farmers are assured of a good crop this 
summer we anticipate that there will be a keen 
demand for lumber and other building material if 
other conditions are favorable. 

Just now our farmers are very active buyers of 
equipment that is somewhat along the line of neces- 
sities. We believe that if the demand for these 
necessities is supplied that the lumberman can 
then look to a good demand for his products from 
our people. We have just recently got out a little 
data sheet that shows the financial condition of 
our farmers here in Colorado. We are enclosing 
a copy. 

{This sheet, which was enclosed, shows a total 
acreage planted in 1923 of 6,324,703, and value of 
crops produced $132,220,846, an increase over 1922 
of $25,339,832.—EpI1rTor. } 


Diversification Will Require New Buildings 


THH FARM JOURNAL, Philadelphia, Pa.: We 
know from observation that there has been a good 
deal of building on the farms, particularly of poul- 
try houses—a branch of farm business which has 
grown rapidly in importance during the last few 
years. 

The engineering departments of the agricu!tural 
colleges report a demand for plans of buildings 
of all sorts. 

The “Readi-Cut Building” people are finding the 
farm market very profitable at the present time. 

Reports from various lumber concerns indicate 
more activity in the small town and country lum- 
ber yards. 

As you have undoubtedly noticed by the recent 
report of the Department of Agriculture, the total 
value of farm products in 1923 was $16,064,600,- 
000, as compared with $14,310,000,000 in 1922— 
an increase of $1,754,600,000. All indications 
point to as good a year in 1924 or better, because 
it will probably be more evenly divided. This year 
the wheat growers did not do so well, and indica- 
tions point to a reduction in wheat acreage and 
cost of production which will bring the farmers 
better prices for their wheat and much more profit. 

The Government and country bankers and a large 
proportion of those interested in agriculture are 
making a strenuous effort towards increasing the 
diversification of farm activities. Generally speak- 
ing, this diversification will take the form of plac- 
ing livestock on farms which now only raise crops. 
This will necessitate the construction of buildings 
for housing stock, granaries for storing the food- 
stuff, cribs for storing the corn. Moreover, live- 
stock brings requirement for more hired help or 
family help the year around, which will make the 
present quarters on many farms too limited for 
comfort. New houses will be needed. 

The efforts of the codperative organizations, 
which have developed so rapidly in the last: few 
years, are directed largely toward more orderly 
marketing of produce. To a considerable extent 





farms than 1923. 


this tends towards more storage of grains on the 
farms. Some coéperatives pay a bonus to farmers 
who hold their grain and other produce on the 
farms. This movement will tend toward the con- 
struction of more storage space on a great many 
farms. 

Practically all reports which we receive from 
farming districts indicate that farm buildings 
have been considerably neglected in the last few 
years in regard to repairs, as well as construction. 
A profitable farming year during 1924 should there- 
fore lead to a large amount of repair work as well 
as considerable construction. 


Expect Increase in Building on Nebraska Farms 

NEBRASKA F’arM JOURNAL, Omaha, Neb.: In ref- 
erence to the building conditions in Nebraska for 
1924, we have made a little survey among the lum- 
bermen and they have each told us among the 
farming community they thought building would 
increase, tho not to a boom period, but they would 
do a great deal more business this year than they 
did last. They say they do not think in the cities 
they will do quite so much, but more in the agri- 
cultural districts. 


More Building and Repair Work in Michigan 

THE MICHIGAN FarMegr, Detroit, Mich.: Rela- 
tive to the farm building conditions in Michigan, 
during the last year a considerable revival in farm 
building occurred in the more prosperous agricul- 
tural districts of the State. 

We anticipate more building and repairing in 
this coming year. Our opinion is based upon two 
reasons: First, that the need is great, due to the 
small amount of building done during the last 
decade, and second, to the improvement in the 
farmer’s financial status this last year. Reports 
just issued show that Michigan farmers produced 
crops valued at $242,472,000 in 1923, as compared 
with $214,899,000 in 1922, and $186,685,000 in 
1921. Further, our farmers have come to appre- 
ciate the advantage of better housing for their live- 
stock, of more permanent buildings to store grain 
and fodder, and of the need of better homes and 
the installation of modern conveniences therein. 

The home markets provided for the great bulk 
of Michigan-grown farm crops and animal products 
have enabled the farmers here to pass thru the 
recent depression with less financial difficulty than 
farmers in most other agricultural districts of the 
country. This will enable our farmers to under- 
take needed improvements in the buildings on their 
premises. 


Tendency Toward More Construction 

THH OKLAHOMA Farmer, Oklahoma City, Okla. : 

Construction of buildings on farms in our ter- 
ritory is several years behind normal. In travel- 
ing about in recent months we find that there 
appears to be a great tendency toward more con- 
struction, especially of buildings needed for imme- 
diate production purposes. No farm building boom 
in this territory is in prospect, but there is every 
reason to expect a gradual increase in construc- 
tion of buildings on farms. 


Steady Gain Shown in Building Permits 

THE DAKkoTA Farmer, Aberdeen, S. D.: Farmers 
are doing more building than they have the last two 
or three years, but not equal to the building done in 
prewar years. 

We look for some increase in building this year. 
Most of this will be in barns, poultry houses, hog 
houses etc., rather than dwellings, but in the aggre- 
gate it will amount to quite a bit. One reason for 
this belief is the steady gain shown in the build- 
ing permits in Northwestern cities as shown in a 
report of John H. Rich, Federal reserve agent in 
the Jan. 28, 1924, “Crop and Business Condition,” 
ninth Federal reserve district, which is as follows: 


1920 1921 
Number (18 cities)...... 14,879 21,970 
Valuation (18 cities)..... $44,007,658 $49,852,603 

1922 1923 
Number (18 cities)...... 24,091 25,495 
Valuation (18 cities)..... 71,185,618 84,626,343 


This district is mainly dependent on agriculture, 
and the condition of the farmers is usually re- 
flected in business conditions in the cities. No 
record is made of farm building and so no definite 


request that they give to the AMERICAN LUMBERMAN their opinion as to 
farm building conditions in the territories covered by their publications. 
Some interesting replies have been received and it is significant that out 
of all the replies that came back there were only two that expressed any 
doubt whatever as to 1924 being as good or better a building year on the 
As a very large percentage of the output of lumber 
of the country is sold to the farmers, lumbermen everywhere are espe- 
cially interested in having definite information concerning conditions 
present and prospective thruout agricultural territory. Some of the re- 
plies received to date from farm publications follow: 


figure can be given, but there is a healthy growth. 

Another indication is the call for our poultry 
house plans. We have a plan which we sell for 
25 cents to subscribers—one which we consider 
best for this climate. We have sold thirty-nine of 
these poultry house plans so far this month (Febru- 
ary). 

A rapid change toward diversified farming in the 
Dakotas demands some considerable building and 
fencing, and I am looking for a very notable in- 
crease over last year if prices of building material 
remain near their present level. Two managers of 
lumber yards with whom I talked here last night 
told me that they are having a fair trade right 
now in small lots—mostly for repairs and for small 
farm buildings—practically nothing for dwellings. 





Farm Building Construction Increase 


Farm AND LIvE Srock ReEcorp, Jacksonville, 
Fla.: From observation made by the writer, who 
has been thru various sections of Florida recently, 
there is every evidence of no let-up in the matter 
of farm building construction ; if anything it is on 
the increase. This is said as a result of observa- 
tion and not of accurate data. Thousands of acres 
of new land are being sold and many of the pur- 
chasers erecting buildings thereon ; others are mak- 
ing additions and improvements. This condition 
is likely to continue in Florida as Jong as there is 
land available for cultivation and of ‘such land 
there is now a very large total area, aggregating 
hundreds of thousands of acres, all of which even- 
tually will be in cultivation. 


Keener Interest Displayed in New Building 


FARM AND HoME, Springfield, Mass.: Our pub- 
lication, as you probably know, is a national, cover- 
ing all parts of the country. In recent months we 
have conducted. more or less inquiry in the best 
farming States on this matter of building construc- 
tion in 1924. 

In a general way answering your inquiry, farm- 
ers would like to engage in building on quite an 
extensive scale the coming season. The chief re- 
sistance is the very high cost of material and labor. 
This is true very largely of the territory east of 
the Missouri River and north of the Ohio extending 
to the Atlantic ocean. ‘There has been compara- 
tively little building for several years. Interest is 
perhaps keener the present winter than for some 
time past; this, too, in spite of the continued lack 
of parity between farm prices and other commod- 
ities. 

The farmer feels with regard to lumber as he 
does with regard to many other things, raw and 
wrought,—that since the deflation of 1920-21 he, 
the farmer, has not been able to ‘“‘come back” as 
rapidly as have manufacturers or laborers. 

Testimony reaching us direct from farmers indi- 
cates a purpose, not general but scattered, to do a 
considerable amount of building the coming spring 
and summer, This may not be so much in new 
construction of houses and barns as it is in neces- 
sary replacements and also in the building of poul- 
try houses. In addition to this untold numbers of 
farmers are interested in the proposition and will 
engage in building operations in a large way as 
speedily as farm prices advance; or per contra, 
prices of commodities, labor and transportation 
recede. 





Eastern Farmer in Prosperous Condition 


AMERICAN AGRICULTURIST, New York City: In 
the first place, thruout most sections of the East, 
the farmer has been much more prosperous since 
the war than has many of the western or southern 
farmers who have depended on the one crop sys- 
tem. A large amount of wheat is raised in certain 
sections of this territory, but the farmer has been 
able to offset his losses on his grain by quite gen- 
eral diversifications with other crops and animal 
products. 

Poultry has paid especially well; fruit has been 
pretty good and dairying up to the present time 
has been also very fair. There is a slight falling 
off in dairying conditions now, but we are expect- 
ing that this is going to come back. This rather 
optimistic view of the situation does not mean that 
eastern farmers have not been going thru hard 
times, but it does mean that they had more money 
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to spend than other farmers in other sections. 
The result is that the eastern farmer has been able 
to do more repair work and more building than 
most farmers. This does not mean that his build- 
ing operations have been up to normal or that he 
was doing fairly well. The erection of farm build- 
ings and the repair of same have been’ put off 
so long in many cases, that the time is fast ap- 
proaching when the farmer will actually be forced 
to do more building and especially more repairing 
in order to take care of his immediate needs. 

I would say, therefore, in summing this up, 
that as far as most eastern farms are concerned, 
there probably will be an almost normal amount 
of building and a large amount of repair work. 
This, of course, will be changed somewhat one 
way or the other, by the price of building material. 


Farm Building Will Be Greater 


WESTERN FARMER, Portland, Ore.: Farm build- 
ing in 1924 will be greater than in 1923 or 1922. 
Especially is this true in northern California and 
on the Pacific slope. In the interior, such as east- 
ern Washington, eastern Oregon and Idaho, there 
will be but little farm building carried on. With a 
return to normalcy in farming, especially in the dis- 
tricts referred to above where a one crop system is 
carried on, building conditions will improve rapidly. 


Normal Volume of Farm Construction in 1924 
FARM AND FIRESIDE, New York City: ‘This pub- 
lication has its greatest circulation in those States 


in the central West north of the Ohio River and 
east of the Rocky Mountains. In a survey of farm 
equipment now under way in Ohio, enough of the 
data is available to warrant the statement that 
farmers generally do not expect to build now. 
Yet, in this one State, there is about $2,000,000 in 
new farm building construction each year. This 
state of affairs leads one to the conclusion that 
farmers build because they have to and not by 
premeditation. 

I find that price conditions do not affect farm 
building materially, necessity due to such con- 
tingencies as fire, wind and flood being greater de- 
termining factors. Rigid milk inspection rules 
have resulted in much new construction in regions 
supplying milk to the retail trade. 

My opinion is that a normal volume of farm 
construction will continue, tho not as great an 
amount as in 1919-1920. 


Southern Farm Purchasing Power 


The Progressive Farmer and Farm Woman, 
of Birmingham, Ala., sent with its letter copy 
of a booklet it recently has compiled showing 
where southern farm purchasing power is lo- 
cated. It says: 


Broadly speaking, the thirteen southern States 
known as the “South” produced 39 percent of the 
United States total crop values in 1923. With the 
increase in value of all crops over 1922, this terri- 
tory received 58 percent. ‘Taking the 1917-21 
average, which embraces high wartime prices as 


normal and combining the 1922 and 1923 values 
and averaging them into a unit, the rank of the 
purchasing power of the southern States is as fol- 
lows: Texas, 111 percent; North Carolina, 92 per- 
cent; Florida, 92 percent; Alabama, 88 percent; 
Tennessee, 82 percent; Arkansas, 79 percent; Mis- 
sissippi, 79 percent; Louisiana, 76 percent; Vir- 
ginia, 73 percent; Oklahoma, 71 percent; Ken- 
tucky, 71 percent; South Carolina, 64 percent; 
Georgia, 51 percent; the South as a whole, 81 per- 
cent; the rest of the United States, 71 percent. 


North Central States Farmers in Good Shape 

Successful Farming, of Des Moines, Iowa, 
one of the Meredith publications, sent to the 
AMERICAN LUMBERMAN copy of a market anal- 
ysis prepared by its organization which con- 
tains some especially interesting detailed fig- 
ures. Commenting on this analysis, the direc- 
tor said: 


Government reports show that farmers in thir- 
teen north central States will obtain a large part 
of the $1,000,000 increased revenue which was 
received for all 1923 products. This means that 
they will have more money to buy the things they 
have wanted to buy. It means that manufacturers 
will be assured of a good trade in this “‘heart’”’ sec- 
tion during 1924. Agricultural colleges and the 
farm press are educating farmers to properly pro- 
tect their machinery and crops.  The~ building 
activity in the rural sections shows that they are 
“listening in” to- this advice, 











Further Recession in Movement 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., March 6.—Reports from 
386 of the larger commercial lumber mills of 
the country received today by the National 


Lumber Manufacturers’ Association, show a 
further recession in the lumber movement both 
as compared with the preceding week and with 
the same period of 1923. While there was a 
slight increase in shipments last week, there 
were much larger decreases in production and 
new orders. Production increased slightly over 
a year ago but shipments and orders fell off. 


On the other hand, the unfilled order file of 
261 leading mills ‘of the Southern Pine Asso- 
ciation and the West Coast Lumbermen’s As- 
sociation totaled 670,317,645 feet, as compared 
with 731,577,842 feet for 265 mills in the pre- 
ceding week. The unfilled orders of 132 South- 
ern Pine Association mills decreased from 273,- 
712,290 feet to 261,954,672 feet, while 129 West 
Coast association mills gave their unfilled order 
file at the end of last week as 408,362,973 feet, 
as against 457,865,362 feet of 133 mills a week 
earlier. 

Altogether the 386 mills had shipments of 
102 percent and orders of 82 percent of actual 
production. For the Southern Pine Associa- 
tion mills the percentages were respectively 
92 and 96, and for the West Coast association 
mills, 106 and 80. 

Of the comparably reporting mills, 363 (hav- 
ing a normal production for the week of 220,- 
517,189 feet) reported their production and 
shipments as equal to normal production and 
their orders as 80 percent thereof. A year ago, 
for the corresponding group of mills, ship- 
ments were 109 percent and orders were 99 per- 
cent of normal production. 


The table which follows gives the lumber 
movement for the three weeks mentioned as re- 
ported by seven regional associations: Produc- 
tion—last week, 232,609,270 feet, against 241,- 
718,157 feet the week before, with 384 mills 
reporting, and 226,066,933 feet the same week 
last year, with 368 mills reporting. Shipments 
—236,535,294 feet, against 234,753,281 feet 
the week before, and 247,993,547 feet last year. 
Orders—191,508,372 feet, against 213,811,950 
feet the week before, and 223,655,078 feet last 
year. 

The following figures compare the national 
lumber movement for the first nine weeks of 
this year with the same period of 1923: Pro- 
duction—1,955,100,481 feet, against 1,813,- 
816,488 feet; 1924 increase, 141,283,993 feet. 








Shipments—2,033,225,974 feet, against 2,186,- 
968,274 feet; 1924 decrease, 153,742,300 feet. 
Orders—2,041,429,639 feet, against 2,352- 
970,770 feet; 1924 decrease, 311,541,131 feet. 


The California White & Sugar Pine Manu- 
facturers’ Association mills make weekly re- 
ports, but owing to the incomparability of 
their weekly orders none of the foregoing in- 
cludes them. For the last week sixteen of 
those mills with a production of 6,337,000 feet 
representing 39 percent of the total California 
pine production, shipped 12,116,000 feet and 
reported their orders as 20,947,000 feet. 

The Southern Pine Association reports that 
new business decreased 4.8 percent from that 
of the previous week, shipments increased 0.5 
percent, and production decreased 2.9 percent. 
Of the eighty-two mills reporting running time, 
fifty-two were on full time, six were on over- 
time, three were shut down, and the rest op- 
erated one to five days. For 132 mills, ship- 
ments were 7.61 percent below actual produc- 
tion, current orders 23.68 percent below actual 
production, and 17.40 percent below shipments. 
The total of unfilled orders is less than at any 
time since Dec. 21. 

The West Coast Lumbermen’s Association 
wired that the production of 129 mills for the 
week ended March 1 was 16 percent above nor- 
mal, while new business was 20 percent below 
production, and shipments 33 percent above new 
business. Of all new business taken during 
the week, 35 percent was for future water de- 
livery, amounting to 28,402,869 feet, of which 
23,954,845 feet was for domestic cargo de- 
livery, and 4,448,024 feet for export. New busi- 
ness by rail amounted to 1,617 cars. Forty- 
three percent of the week’s lumber shipments 
moved by water, amounting to 46,832,904 feet, 
of which 31,159,812 feet moved coastwise and 
intercoastal and 15,673,092 feet overseas. Rail 
shipments totaled 1,898 cars and local deliver- 
ies were 4,705,224 feet. Unfilled domestic 
cargo orders totaled 135,051,451 feet, unfilled 
export orders, 148,431,522 feet, and unfilled 
rail trade orders, 6,244 cars. 

Still in a Critical Condition 

[Special telegram to AMERICAN LUMBERMAN ] 

MempuHis, TENN., March 6.—Roland H. Dar- 
nell, president of R. J. Darnell (Ine.), engaged 
in the timber land business and in the manu- 
facture and sale of southern hardwoods, is still 


in a critical condition at the Baptist Memorial 
Hospital here, where he underwent an opera- 


tion about a week ago for ulcerated stomach. 
His brother Fred, associated with him in busi- 
ness, said this afternoon that today is the best 
day the patient has had since the operation 
was performed, but that he is not yet out of 
danger because of the slowness with which 
healing is taking place. 


Southern Pine Mill Prices 
[Special telegram to AMERICAN LUMBERMAN] 
WasHINGTON, D. C., March 6.—Following 
are f.o.b. mill prices, Feb. 26 to 29,* of a vary- 
ing number of southern pine mills, being 
weighted averages of reported actual sales at 
latest available dates: 


Sap Flooring Common Boards, $2S 
or S$4S 


Edge grain— 
In@” B&D. ..... $60.17 1% & Ne. Bi.icecs $45.00 
Flat grain— 3 SO NG Baasece 4.00 
154” Bader. ..... $43.58 ix S Noa. §.....- 19.66 
1x4” No. 2 com.. 20.26 1x12” No. 1*..... 45.00 
1x6” No. 2 com.. 23.44 1x12” No. 2...... 25.65 
1x6” No. 3 com.. 17.19 


Longleaf Timbers, S4S, 


Dimension, 2x4” 16’ 20’ and Under 
WG cusewadedcaas $25.43 8” and under..... $25.65 
ING) Bdadccagates ce Teee 2e canecencscacda 





*Figures for 1x12-inch No. 1 common boards 
are the average for Feb. 10-16. 


Western Pine Analysis 
PorTLAND, ORE., March 1.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Feb. 23 from 
thirty-nine mills: 





—Percent of— 
Pro- Ship- 
Car Feet duction ments 
Production .... .... 20,854,000 ~«..... 
Shipments* 1,171 29,283,000 140.42 
rdersj— 
bag one sO ewaee 1,033 25,825,000 123.84 88.19 
On hand ..... 4,924 123,100,000 ..... waaud 


*Of these shipment totals, loeal sales took 12 
cars, 308,000 feet. 

+Local orders are not included as, in case of 
retail sales from mill yards, order is practically 
synonymous with shipment. 

Bookings for the week by thirty-six identical 
mills were 97.37 percent of bookings for the 
previous week. . 

IN THE DAYS just ahead, say those who claim 
to know, business is likely to be good, but com- 
petition will be keener than ever before, and 
individual as well as national success will be 
won by those who acquire knowledge of the 
right kind and apply it wisely in their daily 
work. 
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[A previous instalment of these letters ap- 
peared on page 99 of the Feb. 16 issue of the 
AMERICAN LUMBERMAN—EDITOR. ] 

WoopDvVILLE, GA., Jan. 11, 1924. 
HicH GRADE LUMBER Co., New Orleans, La. 

Gentlemen: We have your letter of the 8th 
and we very much appreciate it. The members 
of our firm have discussed this matter together 
and have decided to make you the following prop- 
osition: We will give you the present block of 
poplar that we have on hand if your Mr. Logan 
will come over and inspect it himself and show 
us and our men all he can about it. After it is 
inspected we want him to spend the remainder of 
the week with us lining us up properly on the 
sawing, stacking and general handling of this 
hardwood. We do not know that this will interest 
you, but we figure the 50,000 feet of poplar we 
have should average $20 or better, and we are 
therefore offering you $1,000 for a week of your 
Mr. Logan’s time, but we feel from what we have 
learned of him that it will be worth that to us 
to get properly started on our hardwood, and then 
if we get lined up right and can form a proper 
and satisfactory selling arrangement we will be 
glad to have you handle our stock. This may 
seem unusual, but we have been around some our- 
selves and have seen so Many pine men go wrong 
on their hardwoods, that we are willing to spend 
some money first to get right, rather than butcher 
up our stumpage; sell it at a loss and, by the 
time we learn a little about it and could probably 
make some money, it has cost us many thousands 
in securing experience—besides our stumpage is 
gone. 


lacking time today I will write it out for you to- 
morrow. Yours truly, 
H.G.L. HicH GRADE LUMBER Co. 


H. G. Logan. 


New Or eaNS, La., Jan. 15, 1924. 
WoopDVILLE LUMBER Co., Woodville, Ga. 

Gentlemen: Following my letter of yesterday I 
will write you at length covering some phases of 
our industry which I have long had in mind. The 
fact that you have written me to come over and 
aid you as best I may to get you started right 
in what, to you, is a new line of endeavor, is a 
forward looking step, and if the same practice 
were followed by many more pine concerns that 
are now sawing hardwoods, it would be of far- 
reaching benefit to the industry. I state this thru 
no vanity on my part. You might get many better 
men than I, but what I am commending is the 
action on your part in getting, as far as you 
know, an experienced hardwood man to give you 
in actual demonstration, the benefit of his expe- 
rience, for which you are willing to pay. 

Many pine concerns think, because they are saw- 
milling, they can make hardwood as well as any- 
body, and they are the hardest folk to tell any 
new thing, or to change, that I ever saw. It is 
true hardwood may be manufactured on the same 
mill, but it should be under entirely different 
conditions. It is like all written material may 
pass thru the same typewriter, but think of all 
the different types of mind, education, experience 
and technical information it requires to put it 
properly thru the machine. And then, when it 
goes thru, think of the different classes of the 
public to which it goes! Pine and hardwood may 


Letters From the Mail of a Wholesaler 


out of the log, and you will be surprised to know 
what a difference in real money a sawyer can 
make for or against you. He can earn or lose his 
salary for a day in one log! The edgerman can 
do the same. The trimmerman needs experience 
and a general knowledge of the grades. In cage 
you do not have a hardwood crew and want to 
keep your same men, I am writing out a sketch 
of the main grades for sizes and general descrip- 
tion and will bring several copies with me, making 
it so plain that when read to them and explained 
with the boards before us, the men will be greatly 
helped. As we all know, a great deal of timber 
is bought on contract from the owner of the 
land, and the sawmill man has only a limited 
time in which to get it off. He is hardly interested, 
therefore, and can not be interested, in the land, 
or in conserving the smaller timber for growth, 
because the owner quite frequently wants him to 
cut all he can and as close as he can so the land 
may be cleared. This condition has a great deal 
to do with the sawmill man’s failure to conserve 
timber for future growth, but it does not excuse 
him in any way in scientifically and properly 
handling the timber which he does get, and which 
he is supposed to manufacture to best advantage 
as a matter of good business. He is handling a 
national resource which can not be replaced in a 
generation. The matter for thought and scientific 
study is to produce more in clear cutting board 
feet, and therefore in money value out of that log 
as it goes thru the mill. This is your chief con- 
cern, and I think is the chiefest concern of lumber- 
men. If, therefore, you want to carry out the fine 
idea on which you are starting, you will devote 
your attention to this one thing. First get the 

















View of plant of Bradley Lumber & Manufacturing Co., Ashepoo, 8. C. The sawmill of 60,000 feet daily capacity is equipped with a band and 
venience of its employees the company maintains an up-to-date commissary, operates its own ice plant, employs a plant physician 














Let us know if you can come and when. Mean- 
time if you can spare the time let us have more 
of your views so we can be thinking them over 
against your arrival. Yours truly, 

WOODVILLE LUMBER Co. 
J. L. Wood. 





New ORLBANS, LA., Jan. 14, 1924. 
WOODVILLE LUMBER Co., Woodville, Ga. 

Gentlemen: I received your unique proposal, 
and I would be untrue to the industry if I did 
not accept it. Not that I am such an authority, 
or that I am worth $1,000 a week. But I have 
made a study of this hardwood game from start to 
finish and I can give you the benefit of my ex- 
perience, which as you say, in the course of your 
deal, should be worth many times this original 
thousand to you. It is but the carrying out in 
actual practice of the old adage, “Be sure you’re 
right, then go ahead.” 

It will be a week before I can come. I will 
wire you a day or two ahead letting you know 
when to expect me. Meantime I suggest that your 
Mr. Wood go to Macon and spend a day or more 
with the hardwood mills there, as there are two 
of the best hardwood mills in Macon that can be 
found anywhere in the country, and if you tell 
the management of either of them that you are 
there in order to get lined up for the proper manu- 
facture of your own hardwood stumpage, they will 
show you every courtesy. This is something defi- 
nite to do, and if you are going to follow my ad- 
vice in this matter, for which you are paying me 
$1,000 or better, this is the first part of it. 

As to some more of my views, I have had for 
sometime a thought in mind, which is brought 
more prominently before me by your proposal, but 


go thru the same mill, but they require an entirely 
different class of experience and technical informa- 
tion to put them properly thru it, because after 
they are thru the mill they are to go to an entirely 
different public, and the uses to which they are 
to be put are as different as the purposes of the 
various articles that are rushed thru the ‘type- 
writer. But these are just generalities. I will 
come to the matter that I have had on my mind 
and that I want you to be thinking over. 


We have heard and read much during the last 
two years about conservation and standardization. 
All of us who think are in favor of both to a rea- 
sonable and workable extent. But the efforts of 
those who have been devoting themselves to this 
matter are chiefly concerned with grading and 
with final thicknesses and patterns. I think the 
chief crime in the lumber business has not been 
in our grade after we make it, nor in the patterns 
nor the thicknesses, be they ever so many, of the 
finished product. The chief crime in our business 
begins in the woods. It is in the felling and 
cutting of the timber, and in the sawing of the log 
in the mill, and especially in a pine man butcher- 
ing up a fine block of hardwood, just because he 
owns the stumpage and has a sawmill running. 
Any scientific principle you may apply to his prod- 
uct after he finally gets it ready for market, will 
not compensate for the waste and crime he has 
already perpetrated. 

In endeavoring to get proper information first, 
you are getting at what I consider to be the 
fundamental of conservation. The logs should be 
cut by experienced loggers with some idea as to 
their use. The sawing should be done by an 
experienced man who knows the hardwood grades 
and how to get the largest percentage of high grade 


necessary information yourself, and then get 
around you, either by teaching or hiring, an or- 
ganization that can carry out this idea. 

Our company handles hardwood from many mills 
that do not have a man on their job who knows 
hardwood grades. They fuss with us about the 
poor average prices and blame it on us. We simply 
tell them the trouble is fundamental, and we can’t 
improve the average after they have put it in the 
pile. They do not take the trouble to go to the 
source and correct it, so we grade the stock as we 
find it on the yard, and when the firm thinks we are 
robbing them they get some other wholesaler, but 
the result is the same. 


There is just one simple lesson we try to give 
them all, and it seems that anybody who has sense 
enough to run a sawmill would listen to it and 
follow this simple advice, but for some inexplicable 
reason known only to the sawmill profession, they 
do not: It is that the heart center of all hardwood 
logs is defective and you should saw around the 
log instead of thru it. If you do not make ties 
or timbers, it pays to put the heart center into a 
small square and throw it into the firebox the same 
as a slab, after you have sawn enough timbers for 
pile bottoms and building purposes. But do not 
make a 2-inch or 24-inch, miscut backing board 
with the heart center straight down the middle of 
it, and then expect your hardwood wholesaler to 
take it as lumber. It is not lumber. And yet we 
recently had a sawmill man to load up a car of 
oak backing boards like this and consign it to us 
at Chicago requesting us to handle it for him. 
We told him we had never sold such a car in our 
lives and how could we sell it now that it was in 
transit. We have an arrangement in Chicago to 


take care of all cars consigned to us, whether 
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sold or unsold. This car arrived before our office 

here notified Chicago not to handle, so they un- 

loaded and consequently we had the freight to pay me ru S$ ou ou 0 a 

and now have this car on our hands, with our 

sawmill friend criticising our selling ability for . : 
= not being able to sell what he calls a good car Sroux Fauuts, 8. D., March 4.—‘‘ South dairy milk, cream and cheese sold for $9,000,- 
his of lumber or “bridge plank,” and we are disgusted Dakota is fundamentally strong and is going 000, and ice cream for over a million dollars. 
pane with him for doing what we think an imbecilic to pull thru the present stress and all we ask Iowa, the greatest hog State as to totals, 
nee thing, fundamentally wrong in making such stock is that all boost and don’t kmock,’’ said produces three hogs to each inhabitant, while 
age in the first place and then in shoving it off on us. George A. Carroll, of the John W. Tuthill South Dakota averages nearly five hogs to each 
to Beare pngstd cite ag pe a Lumber Co., of this city, to a representative man, woman and child. South Dakota hens 
| 0 , ° 
- inion thnk te dpa to ieee, aed Uaet em oes Gee of the AMERICAN LUMBERMAN yesterday. In are real chickens and they produce enough 
me js more to the hardwood game than an argument, ‘SUpport of this statement the 1922 figures re- value to capitalize three national banks every 
sm Yours for the betterment of our industry, turned to the — department of history as twenty-four hours. 
tl H.G.L. HieH GRapp LuMBER Co, to the amounts of grain and livestock carried tocl 
“ted ° H. G. Logan. by the nine principal railways operating in this ae inaiaeeniicmeareaiiae 





the [Another instalment of these Letters from ‘State, show that a total of $175,893,929.30 For a long time South Dakota has been 
ted the Mail of a Wholesaler will appear in a later Worth of wheat, corn, oats, barley, rye, flax, known as a great livestock producing State, 
ed, issue —EDITOR. | horses, cattle, hogs, sheep and other products and there has been a healthy increase in animal 
nd, pe was marketed from South Dakota beyond the husbandry, as the figures show that the eight 
7 —- , State line in 1922. The figures for 1923 are principal livestock items aggregate $163,407,- 
a Lumberman $ Views on Late President not yet available, but agricultural production 400—some of these items being: Horses, 745,- 
eal for the last year, as compiled in the final re- 000 head, worth $36,160,000; milk cows 455,000 
rye Houston, Tex., March 4.—Jesse H. Jones, ports by the United States Department of head, worth $22,750,000; beef cattle 1,551,000 
Ise Houston lumberman, back from a trip to New Agriculture, is 6.22 percent greater than in head, worth $42,682,500. 

rly York and Washington, with Mrs. Jones, has 999. §o it seems fair to conclude that mar- The grand total of 1923 crop—poultry, dairy 
ich given ¥ friends : a — a of the keting was greater last year, but using the and livestock production reaches $734,325,493, 
. funera in ee aaa or ye 1922 figures it shows that 75,000 South Dakota which is an average production for each man, 
a Jones, for many years an intimate friend of farmers on the average sold outside the State woman and child in the State of over $600. 
fi the late war President, was one of the few nq brought into South Dakota $2,345 each, South Dakota is still young and its present 
rf men of the nation called to attend the bier of anq in addition the farmers fed all the town splendid physical condition gives abundant 
log the fallen chieftain as a pall bearer. Comment- qwellers as well as their own families romise of its future rank in the agricultural 
yn- ing on the former president as he knew him, ; pr of 8 

or Mr. Jones said: A Great Corn State : a 

me He was intensely human, and enjoyed the things There is a big surprise in store for those BEAUTIFUL HOMES are the product of crea- 
“ea pale ge Ming E sg ged yo: og linc ant alee people who have not kept pace with the strides tive thought—plus years of experience in archi- 


enjoyed a good story. He had no ambition or pur- 


that South Dakota has been making in corn 


tectural designing. 

















gang, the planing mill with the latest fast feed planers, resaws and other machinery including crating and box shook department. For the con- 
and maintains hotels for both white and colored; and cottages for the white employees which are equipped with electric lights and baths 








8 
8 
e 
y 
c 
e 
e 
e 
e 
t 


a aeel M  e  ee O 








pose except to serve his fellow man and improve 
the conditions of the world. He was a poor man, 
and gave little thought to his own finances. He 
could have made a fortune by writing, or by per- 
mitting the use of his name, but none of these ap- 
pealed to him as in keeping with the standards that 
controlled his life. 


A great prophet has lived amongst us and has 
gone on to his reward, fulfilling his mission and 
giving his life for the principles that will ultimately 
hie in God’s scheme of life for men on this 

anet. 


To Discontinue Business 


CLARKSBURG, W. Va., March 3.—Announce- 
ment has been made by Henderson Bros. Lum- 
ber Co., of the disposal of its office furniture 
and organization to the Delphi Lumber Co., of 
this city. The Henderson Bros. Lumber Co. 
ig discontinuing business and states that as 
rapidly as possible its unfilled contracts will be 
fulfilled, after which the affairs of the organ- 
ization will be closed up. 


AN INSTANCE of activity of our legislators is 
that in Illinois in 1922 laws were passed con- 
taining over three million words, or at the rate 
of two good-sized volumes a month. What bet- 
ter way is there to conserve our forests than to 
avoid such needless waste which uses thousands 
of tons of paper and sacrifices millions of 
Spruce trees to supply the requirements of need- 
less legislative programs? 


growing. According to the official report . of 
the United States Department of Agriculture, 
South Dakota division, H. O. Herbrandson, 
statistician, Watertown, 8. D., the 1923 corn 
crop in the Sunshine State had a value of 
$75,492,000, or more than three times the value 
of the wheat crop last year. 


South Dakota planted 4,208,000 acres of its 
land to corn last year, and the average yield 
was 34% bushels, with an average value an 
acre of $17.94. Almost two and a half million 
bushels of flax brought $2.08 a bushel, the acre 
yield being only a few cents less than corn 
acre value. 


The hay crop last year was worth more than 
one and a half times as much as the wheat 
crop, and the oats crop lacked only about 
$2,000,000 of equaling the value of the wheat 
crop the same year. The barley crop was 
worth over $8,000,000; rye nearly $2,000,000; 
potatoes, at the low price of only 50 cents a 
bushel, brought a total of nearly $4,000,000. 
Poultry and eggs marketed last year sold for 
nearly as much as the wheat crop, and hogs 
were disposed of to nearly twice the value of 
the wheat crop. 


Milk Worth $31,000,000 


Milking time in South Dakota is some job, 
but the more than a billion and a half pounds 
of milk, sold in the form of over fifty million 
pounds of butter, were worth $22,000,000, while 


Lumber Shipments From Portland 


PORTLAND, ORE., March 1.—During February 
62,000,000 feet of lumber was shipped by 
water from the Columbia River. Of this quan- 
tity 29,613,000 feet went to foreign ports, the 
remainder going to domestic destinations. This 
lumber furnished full or part cargoes of sev- 
enty-one vessels. Of the lumber shipped for 
foreign destinations, the greater quantity went 
to Japan. Among steamers now in the river 
loading for that destination is the Atlantic 
City under charter to the Yamashita Co., of 
which Hector Hunt is resident manager. She 
is to sail tomorrow for Nagoya and then return 
for a second lumber cargo. 


The steamer Storviken is due to arrive here 
tomorrow from Shanghai with general cargo 
and to load lumber for the return voyage. The 
vessel is under charter to the Shanghai Build- 
ing Co. for a year for the Portland-Shanghai 
run. This company has extensive holdings here 
now as well as in Shanghai. 


The Norwegian steamer Regulus is due to ar- 
rive here next week to load 750,000 feet of 
lumber for South America. This vessel sails 
in the Chalmers & Cartwright lines, which next 
week will also dispatch to the Orient the Jap- 
anese steamer Koyu Maru with 3,000,000 feet 
of lumber. 
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National Production, Shipments and Orders 


























WasHincton, D. (., March 3.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 
Production Shipments Orders 
Softwoods: 1924 1923 1924 1923 1924 1923 
Week ended: 1924, Feb. 23; 1923, Feb. 24— 
MEATS FIND MOSDCIBLIOR 6505 5 Gho odbc ones eseessoopensgaaee 79,303,088 71,426,173 70,819,631 85,182,048 61,759,101 81,278,416 
West Coast Lumbermen’s Association..................0eeeeeee 118,171,773 91,964,414 104,959,941 111,953,156 97,454,649 92,385,570 
Western Pine Manufacturers’ Association.............0..0000es 20,854,000 13,190,000 J 00 27,729,000 25,825, 000 20,600,000 
Cntifornie BRROU WOON ASBOCIAUIOR 6c. 5c ioicicice 0:00.00500lse00inaeases 8,520,000 8,305,000 7,445,000 12,040,000 7,444, 7000 6,682,000 
Miartts KOAPOUDS. FANG ABBOCIRUION oc. s 0 o:6:.655 >.0l00 o's bin wina.010 660% 7,448,298 5,944,473 7,703,409 5,471,783 7,879, '200 5,261,323 
Northern Hemlock & Hardwood Manufacturers’ Assn......... 606,000 2,084,000 1,578,000 2,261,000 1,836,000 
Northern Pine Manufacturers’ Association...........+ ge eSease 6,727,000 6,887,600 9,079,300 9,137,000 8,460,000 7,528,000 
eve ie Mer NU RNIN sich occas 4c: Ora nasigig xiv ed Saie SADIE ONS ES 236,630,157 199,801,660 230,868,281 253,773,987 209,615,950 215,571,309 
Eight weeks: 1924, Dec. 30 to Feb. 23; 1923, Dec. 31 to Feb. 24— 
een ROR CAPR UREN ns ORONO ONE UNRID OD 350655 oa fo acs 6 06° 9 01D Rib pds Sp. aS SE IO 571,515,152 607,827,637 602,171,466 691,114,014 594,669,429 792,551,674 
West Coast Lumbermen’s Association .........ccccscceccccccces 794,245,657 661,741,819 775,618,790 814,214,557 782,562,789 $76,643,305 
Western Pine Manufacturers’ Association............0+..000% 134,108,000 95,908,000 197,719,000 191,090,000 220,975,000 193,800,000 
Catifornia Redwood ABSOCIATION .....00ccccccvececcesesscvcesoe® 64,736,000 56,905,000 58,453,000 68,937,000 60,771,000 93,019,000 
POT CAPOIING FINE: ABBOCIRTION | oo od cc o.5:0 0:0 :9:6:5 0 10:0.0'0 ewes 905580010. 53,013,302 58,690,299 56,277,824 64,991,820 67, 1389, 049 68,521,713 
Northern Hemlock & Hardwood Manufacturers’ Assn........ 14,976,000 17,735,000 16,623,000 16,305,000 16, 956,000 18,056,000 
Northern Pine Manufacturers’ Association..............-0.0.. 51,675,100 57,477,700 63, 347,600 62,975,400 73,703,000 58,504,000 
ERIE CITE WEEES: 65.64 ie Susses eed curds eacved eaeewwsutaaee 1,684,269,211 1,556,285,455 1,770,210,680 1,909,627,791 1,817,026,267 2,101,095,692 
*California White & Sugar Pine Mfrs.’ Assn., 8 weekS........ 48,804,000 Miicewacenes 108,116,000 Savane ens Ree saRaseemeee 
Hardwoods: 
Northern Hemlock & Hdwd. Mfrs.’ Assn., 8 weeks............ 35,659,000 24,567,000 24,382,000 21,453,000 31,664,000 21,036,000 
e es 
Record of Direct Sales of Douglas Fir 
SEATTLE, WaAsH., March 1.—Direct sales of Douglas fir from Feb. 18 to 23, inclusive: 
ws . i be ad ee gr Sales—— Prices 
. g. flooring— oO “ee Ds gz ow Sprea 7 Y 31S9— ‘ 
Seon se-cad dcw't x cacsvacond 4 13,000 3 $59.00 $56.00  $ 3.00 ne: She See No, Feet No. High Low Spread 
Mis. Dos. co ccccue. oe cee een BO 293, 000 6 55.00 50.00 5.00 8-10 eee SO OT Peer ee 17 184,000 2 19.50 18.50 1.00 
eee ee ca anu ocincnvight 19 58,000 6 40.00 35.00 5.00 Me nS ieea eee ees aia wieweeauern ek es 13 189,000 4 22.00 19.00 3.00 
S. g. flooring— “4 wees ‘ 37.00 90:00 siti Dimension— 
4” No. 2 and better ......... ,00 37. 9. 2x4" Te eet 
oe jeepers: 4 ‘36,000 3 25.00 23.50 1.50 ~ ile $3 lpsoos «OG oaaee Crest 
6” No. 2. and better ...0...... 18 76,000 8 38.00 31.00 — 7.00 78,000 6 21.50 1850 3.00 
Ce ‘ling 5x4" — 76,000 5 26.50 22.50 4.00 
No. 2 and better ............. 46 240,000 9 32.00 26.00 6.00 é ‘ ¥ . 
a ppsehe pemansil aeeconAS 75,000 z 24.50 20°50 4.00 a ee oe 6 17,000 4 27.00 24.00 3.00 
Drop Siding 6”- ern 
PEs OT DELOC? ones ce sievaes 40 311,000 7 37.00 31.00 Be | I aisccisiscveetaciinebewmaesiwes 8 389,000 5 4.50 3.80 70 
oS ae ae err 13 183,000 5 28.50 25.00 3.50 Raesiicks Lis eiegceutenine adie Seta 4 300,000 3 4.25 3.50 75 





Lumber Exports in 1923 


WASHINGTON, D. C., March 6.—Figures com- 
piled by A. E. Boadle, assistant chief of the 
lumber division, Department of Commerce, show 
that the total exports of wood and manuvfac- 
tures of wood from the United States in Janu- 
ary were valued at $8,100,756, compared with 
$5,748,574 in January, 1923, an increase of ap- 
proximately 29 percent. 

The outstanding feature of the January ex- 
ports was the great increase in the quantity of 
Douglas fir, which amounted to 173,921,000 
feet of logs, timber and lumber, compared with 
109,385,000 feet in December. Of this quan- 


United States Exports of Boards, Planks and Scantlings 


tity, 159,466,000 feet, or about 91 percent, went 
to Japan. Western hemlock lumber amounting 
to 26,727,000 feet was exported in January, of 
which quantity 25,341,000 feet went to Japan. 

For seven months ending with January, the 
total value of wood exports was $48,748,862, 
compared with $33,988,373 for the same months 
ending with January, 1923, an increase of ap- 
proximately 30 percent. 

The following table gives, by principal 
species exported, the figures by months during 
1923; monthly averages for a series of years, 
and the January, 1924, figures: 


Total, 
including 
Southern Douglas Redwood Oak Gum _  ‘“‘all other’ 
Period— pine fir 
1923— M. feet M. feet M. feet M. feet M. feet M. feet 
ee Oe 57,725 31,991 4,093 12,856 4,548 130,772 

OY ie eer 49,125 36,604 8,615 10,536 3,845 132,544 
EL hice cca anmwae 6s 48,495 41,658 840 12,489 4,179 128,773 
Oe ree rer 57,517 36,99 5,125 15,598 5,923 145,005 
| OTIC EE erty 62,204 45,501 3,992 12,409 5,929 152,927 
ETD. ssn we aie wine ne sieelon'e 71,153 47,833 6,016 13,292 6,392 172,304 
Of a ee eee aye 65,091 42,150 3,774 14,855 4,664 158,937 
OL 56.0% 600c0atses oe 56,890 47,48 9,189 ,804 } 157,710 
Se 6,945 39,412 110,460 10,730 2,779 128,171 
Ci SS ee 40,567 43,971 2,098 11,074 2,353 127,844 
CS a re 44,195 45,368 5,809 12,762 4,034 145,924 
EDMMEINIOE: 59.6.5 si054650 50% 62, 107 59,007 4,323 11,236 3,860 171,642 

— averages— 

IEG .-d5564560u as heGeeuee 100,432 56,302 4,325 22,108 6,510 198,005 
| RP eerie eae 36,481 51,225 2,762 5,785 2,303 100,587 
ER IE nr 9,521 51,225 2,762 9,018 3,796 127,744 
PERE) Sckhio sausuieenceene 54,326 43,165 5,361 12,304 4,294 146,046 

Tg a |) 7 ae 41,626 111,340 5,114 11,982 3,924 218,557 





North Carolina Pine 


NorFoLK, VA., March 3.—The North Caro- 
I'na Pine Association makes the following anal- 


ysis of figures by forty mills for the week 
ended Feb. 23: 








Percentage of 


Production Feet —Normal* Actual ments 
Actual .... 7,260,498 75 eae ; 
Normal ... 9,612,000 se cae - 

Shipments ... 6,514,710 68 90 — 

-Orders} ..... 6,551,200 69 91 100.5 





*“Normal” is based on the amount of lumber the 
mills would produce in a normal working day. 


yAs compared with last week, there has been a 


decrease in orders of 21 percent ; last week there 
‘were reports from thirty-four mills. 





Canada 1922 Statistics 


MONTREAL, QUE., March 3.—Statistics on the 
lumber industry in Canada during 1922 have 
been recently completed by the Dominion 
bureau of statistics, and show that a total of 
2,138,598,000 feet board measure of lumber, 
valued at $84,554,172, was reported. The num- 
ber of mills reporting in 1922 was 2,922, as 
compared with 3,126 in 1921, a reduction of 6%4 
percent, but the average production per mill 
increased from 918,000 feet in 1921 to 1,074,000 
in 1922. The total number of employees on 
salaries and wages was 31,892, as compared to 
30,387 in 1921, an increase of 5 percent. The 
total payroll was $27,621,691, as compared with 
$26,707,689 in 1921, an increase of 3 percent. 





National Analysis 


WASHINGTON, D. C., March 3.—The National 
Lumber Manufacturers’ Association issued the 
following analysis for the week ended Feb. 23, 
orders and shipments being shown as percent- 
ages of production: 

During During 8 
Week Ended Wks. Ended 
Feb. 23 


Feb. 23 
No. of Ship- Or- Ship- Or- 


Associations— mills ments ders ments ders 
Southern Pine ... 9 89 78 105 104 
West Coast ........ 133 93 86 98 99 
Western Pine ..... 39 140 124 147 165 
Callf, Pines*® ....... 12 145 126 221 


Calif. Redwood .... 15 87 87 90 94 
No. Carolina Pine.. 39 103 106 106 127 
No. Hemlock & H’ dt 13 100 106 81 96 
Northern Pine .... 9 1385 126 123 143 


399t 98 90 104 107 


ene 35 percent of cut in California pine 
region 


Tieiubes hardwoods and softwoods. 
tLast week there were reports from 415 mills. 


The West Coast Review 


SEATTLE, WasH., March 1.—For the week 
ended Feb. 23, 133 mills report as follows to 
the West Coast Lumbermen’s Association: 





Feet 
Production ...113,171,771 25% above normal* 
Shipments ...104,959,941 8% above orders 


CPAGIS cesesss 97,454,649 14% below production 
Shipments— 
Water delivery: Fee Feet 
— Riate-cinahieene ee wees 30, 78, 099 
POG sb 5.60 iis osias cecensoes 12,814,796 
Total, Water CELT G I) 06009: 0re-4 006 oo eeie 43,489,895 
NE OE OIE 5 e6-4:5,0: 6 9:01 Bie wearers eess Oates . 56,430,000 
Local auto and team deliveries........ 5,040,046 


104,959,941 
New business— 


Water delivery: 


— rere Terre 30,854,587 
PE ere 7,020,016 
Total ‘Water CGOTO) scwiweseesieeas w+ 37,874,603 
PRA, FOES COE eos. sccecacanwseceses . 54,540,000 
Local auto and team deliveries. . .e- 5,040,046 
97,454,649 
Unfilled orders— 
TDOIRBBUIO CATRO. 6.0056 00s:0creeseSeeeces 147,788,750 
Hxport ..... Warearelaleive Bae Kale neeee 2 21180;336,802 
pS ee giein ybieaisie sein sic wine ccecccson Ohne COED 


*Normal as reported weekly covering previous 
five years’ operating experience, or such oper- 
ating experience as may be available. 
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Bureau of Census Price Averages 


WasHINGTON, D. C., March 3.—The bureau of the census has compiled simple average f. o. b. 
mill prices, per thousand board feet, each average price based on at least three reports made 
direct to the bureau by representative mills and their average obtained by dividing the sum of 


all by their number. 
Wisconsin and Michigan. 


Southern Pine 


B&better flat grain flooring, 1x4”, 10- to 

OM Sarg d a Rate CIA UC He SAE US ERMA See oo $47.64 
B&better ceiling, 5/8x4”, 10- to 20’........ 42.47 
No. 2 drop. siding, 1x6”, 10- tO. 20’ .....«. 29.62 
Bé&better finish, 1x8”, 10- to 20’, S2S..... 57.75 
No. 2 common, 1x6”, 10- to 20’, S1S...... 24.62 
No, 1 common, 1x10”, 10-20’, SiS......<.. 40.24 
No. 2 common, 1x8”, 10- to 20’, SiS...... 25.83 
Wo, i common, 244", 16°, SESLB. ...cceces 35.75 
No, 2 common, 2x6”, 16°, SISTR.....6.04< 24.97 
No. 1 common timbers, 12x12”, 10- to 20’, 

OTe ee RE EOC Se TET oe Te Ore rE 36.63 

Northern White Pine 

Clears, 1x8 and 10”, 12-16’, S28.......<:.. $99.83 
Mategie, GEO. EASE ¢ Widiis cicdapncnueneees 78.50 
No. 1 common, 1x6 and 8”, 8-16’, S1S.... 638.91 
No. 2 common, 1x6 and 8”, 8-16’, SIS..... 45.14 
No. 3 common, 1x4 and 6”, 10-16’, SIS... 35.63 
No. 1 common flooring, flat grain......... 61.30 
Me. O64. BOMMMc isc ceice BAKE Ok Shc Kee eRe cee 29.25 
Timbers, I2Ki2", 24282, SAB. ccceccccccses 52.50 
Timbers, 454", 24-02", SAS. cc ccccccecsvanss 39.80 
No. 1 common dimension, 2x4”, 12-16’, 

EMU hc ev ck NCEA CEM ed KR Ware ade oases OOUED 

Douglas Fir 

No. 2 vertical grain flooring, 1x4”......... $52.80 
No. 2 and better slash grain flooring, 1x4” 30.50 
No. 2 and better finish, 1x8 and 10”...... 59.00 
No. 2 and better ceiling, 5/8x4”........... 28.67 
No. 2 and better drop siding, 1x6”........ 32.25 
No. 1 common, SiS, 126-10" .2..cccscccusces 19.56 
No. 1 common, SIS1E, 2x4”, 12-14’........ 18.65 
No. 1 common, S4S, 4x4”, 12-16’.......... 21.79 
No. 1 common rough, 12x12”, 10-32’...... 23.67 

Red Cypress 

PE OPIN a pn wA dane oa a ves Kee siecdacexs $94.13 
RR UE isis ieee a dines we eecceny sem 84.60 
 Cornmnew,, TEE=02",. SiG .ceaessseviravewers 


No. 1 common, 1x4-12”, 6-16’ 
No. 2 common, 1x4-12”", 6-16’ 
Timbers, 12x12”, 12-24’, S4S.......: 

INGER. (SEG. BUCLO ciccnccedicsnesaweenes 
MOG SPENCE 4 cava scene un venvucnnuneeu 
a Be GIG obi ins cessed eet eevasceenne'se 


Hemlock 


No. 1 common, 1x6 and 8”, 8-16’, S1S.... 
No. 2 common, 1x6 and 8”, 8-16’, S1S.... 27.92 
No. 3 common, 1x4 and 6”, 10-16’, SIS... 19.42 


No. 1 common flooring flat grain.......... 32.67 
‘Timbers, 454", 24-00". BAB. cc ccccccccaseons 35.67 
North Carolina Pine 
Chars, 1iS-10",, T2616". Sass sccesceccccsiees $53.13 
No. 1 common, 1x6-8”", 8-16’, S1S......... 39.60 
No. 2 common, 1x6-8”, 8-16’, S18S......... 22.48 
No. 3 common, 1x4-6”, 10-16’, S1S........ 22.00 
No. 1 common flooring flat grain......... 40.52 
INO. Z COMMON TOOK occ cic ccc cosivccscscces 22.00 
ee In GORGE TOOT IN Ms oa cscsncececccawecee 53.61 
ON DOE: lM 66 6c eid tenes NeReRes KOR ERE 24.12 

No. 2 common dimension, 2x4”, 12-16’, 
HN eincadidriedccnsevoewleesamneceua 21.75 





The hardwood prices are from northern mills only, and come mostly from 
The following are the bureau’s averages for January: 


California White Pine 


Wie: tS Clear, 4/0 ia. ccclvencacacnde needs $97.56 
Wabi Se CM OF Sos cacccdccnnacanneacecueue des 65.12 
CR Or el ere Cee eee ee eee eT Ce 86.03 
INO, eG ONAL. ko voese cc casgdscauteeewans 49.04 
IGG Ol evec cei deciccctccescecvoceeaed 35.06 
IG Oia Ol ia goo cccewascsecisucseasees 24.29 
Noe. 1 Bo COMO BREE c iccideccecantes 34.67 
Wie CONES. EMER oc cc gi xscadeeaaaaeses 25.31 
ING SCO. BO eos idcccdvendoceceees 18.44 
Hom), FOUGM, 6/465 cing wcccsdecideuncscnece Omen 
California Sugar Pine 
Wom: 0G 2 Cleeie. 4 i Giieic ccc ct caweeuseswae $119.96 
RR a OO A 77 Sarr iro 81.75 
C Melaety. 2/4. «ccvsens adecsisadeadonenaadeen 96.88 
INGE (bh Olek cued wtleacwdedaciencee mene 60.83 
INGE 2 OM Olencs ccccecancedcdacseneduaess ws 42.38 
ING BROOD Ole ccc sc ccccccuaccwdeendnscess A 
Western White Pine 
Co Bek. Ba Oa Gee vc hiiccwisecesncavaveeens $64.08 
1) A OR OS. eee rer rer rere re 53.12 
ING Gt (Oe Ct Rei cacadsvccdewecenanes 41.83 
Webs St, Ga Bary co cecc cacscseddececae Qe 
Gia Crm. Oa. (Sse cc cicsecccednnecssca eee 
ING SO GR Ole ciccccctcudesdeenaceesa 43.27 
INGe: & Gs. Ge Bia ss icc didawcaccdcccnde 32.46 
ING& Soh GG Osa ecncccwsceceneesesiivnss 20.50 
West Coast Hemlock 
No. I common, 5m6<10",. Sibecccc.ceccicias $18.83 
No: 1 boards, 256", 10-14". BiBiceiccencacs 17.33 
No. 2 beards, Esa", 10-14", StS. vo ccccces 19.33 
No. 1 dimension, 2x4”, 10-14’, SISIE..... 18.17 
Redwood 
Clana SER Rae pes winks ede cwwcecws $71.18 
Sap, selects, 1x8”, 10-20’, S2S.......ccceee 63.75 
Standard, 106", 10+20°, BAS. w.csccucecsces 59.46 
Extra merchantable, 1x8”, 10-20’, S2S.... 38.34 
Merchantable, 1x8”, 10-20’, S2S.........60. 31.41 
Construction, 1x8”, 10-20’, S2S..........6. 21.09 
See. Common. 3", 1648S 6 ccdwecdcesdcacves 37.57 
Larch and Fir 
ee Gees. Baty Ge Cee oe aie anew dawaldiediad $31.58 
No. 3 common, 6-, 8- & 10”.......... vena See 
Ash No. 1 common.. 53.25 
1 Do ee Cree $107.20 No. 2 common... 30.75 
SIGINOEE 4 accattan 91.50 No. 3 common... 24.96 
No. 1 common. 65.20 
No. 2 common. 35.20 Hard Maple 
No. 3 common. 18.20 —_ Pee eA $ 17 
; BGIGCEG. cicucvce 8% 
RESEND: Sree No. 1 common.. 64.96 
BAS wccceseeees $123.00 No. 2 common.. 36.43 
OV OT te re 98.72 No. 3 common.. 16.00 
No. 1 common... 57.14 
No. 2 common.. 32.50 Soft Maple 
No. 3 common... 16:87 PAS ......cce<. $ bap 
WINER dacecwaes 59. 
ras ort Elm. i499 No.1 common.. 38.00 
OE: civoweds 62.40 No. 2 common.. 28.67 
No. 1 common.. 47.20 No. 3 common.. 16.67 
No. 2 common.. 28.17 Rock Elim 
No. 3 common.. 19.38 pag ........... $ 75.83 
Basswood No. 1 common... 48.67 
| Pere 4.40 No. 2 common... 30.08 
BEIGE scicccss 60.75 No. 3 common.. 17.00 





California Redwood Data 


SAN FRANCISCO, CALIF., March 1.—The follow- 
ing information is summarized from the Cali- 
fornia Redwood Association’s report for the 
week ended Feb. 23: 


Member mills reported Entire 
Percent Industry 








No. of of pro- (estimated) 
mills Feet duction Feet 

Production ... 15 8,520,000 100 11,100,000 

Shipments .... 15 7,445,000 87 9,700,000 
Orders— 

Received .... 15 7,444,000 87 9,700,000 

On hand .....14 33,120,000 45,400,000 

Detailed Distribution for Week 

Shipments Orders 

Northern California* ...... 2,650,000 2,522,000 

Southern California* ...... 2,240,000 2,299,000 

ACE am RE NRE neudeans 71,000 

WAStern? .....scsccecs oceans 1,481,000 1,680,000 

NOUN 56. crctd tb aeiacilal aes 1,074,000 872,000 

EOUUE curoica teers nena 7,445,000 7,444,000 

California White Wood 

Shipments Orders 

12 mills mills 

Northern California* ...... 691,000 869,000 

Southern California* ..... . 1,469,000 2,000 

WE hea bs ane ne enn 29,000 cease , 

MONGR, oie owiees Minweaswere 2,189,000 871,000 


Production (12 mills) was 1,816,000 feet; and 
orders on hand at the end of the week (12 mills), 
4,689,000 feet. 





*North and south of line running thru San Luis 
Obispo and Bakersfield. 

*Nevada, Arizona, Oregon and Washington. 

tAll other States and Canada. 





California Pine Sales 


San Francisco, Cauir., March 1.—For the 
period Feb. 17-23, the California White & 
Sugar Pine Manufacturers’ Association reports 
sales by grades as follows: 


California ee Mixed Pines 


eet Common— 
Nos. 1 & 2 clr. 197,000 "(1 5S) REE ES ee 1,000 
C select ...... 265,000 No. 2......... 155,000 
eC.) rn DLA BC eee 279,000 
ING. 3 ClOGF.... DROGGe NG 4 ccc ccccsc 71,000 
Inch shop .... 34,000 No. 5 asst..... 80,000 
No. 1 shop..... 372,000 No. 1 dimen 253,000 
No. 2 shop..... 1,085,000 No. 2 dimen.. 113,000 
No. 3 shop..... 129,000 Form stock ... 4,000 
Panel, en Siler by Timbers ...... 11,000 
anel, 5” .... z ee ‘ a 
Ne Seh,cind. Sey  Teveed Oihe- 
Shop, etnd, ... 88,000 B&btr 161 000 
Sugar Pine 7] Spe tess: 55.000 
Nos. 1&2 clr. 84,000 ee 12°000 
ae 1 pee 106,000 eas . 
D select....... 18,000 White Fir 
No. 3 clear.... 87,000 Feet 
Inch shop ..... 4,000 Clears ........ 26,000 
No. 1 shop.... 170,000 No. 3 com. & 
No. 2 shop.... 45,000 _btr. ......6- 54,000 
No. 3 shop.... 72,000 No. 4 com. asst 536,000 
No. clr., stnd. 14,000 No. 1dimen... 332,000 
Shop, stnd. ... 18,000 No. 2 dimen... 12,000 
Cedar Box 
Miscellaneous. 101,000 yyiy pines, 5/4 
xport BOR Ssciccs 50,000 
Australian .... 42,000 
Douglas Fir Lath 
Feet Pieces 
Ol 20,000 No. 1 mix. pine 655,000 
Comte G/4 occa. 16,000 No. 2 mix. pine 176,000 
Com.,5/4 & up. 72,000 32” mix. pine.. 35,000 
Ties & timbers 88,000 No.1 white fir. 100,000 


Footage of commons is of 1-inch stock only, 
no other thickness being included. 





Northwest Shipments, 1923 


SEATTLE, WaAsH., March 3.—During 1923, 
lumber from western Washington and western 
Oregon went to nearly every State in the Union, 
and to many overseas markets, according to an 
analysis of the distribution of the annual cut 
made by the West Coast Lumbermen’s Asso- 


ciation. The following figures, which do not 
cover shingles nor factory products, show total 
shipments: 
Continental United States— 
California: 

WENN sfx adenndaacnunds 1,716,905,327 

REM aad ccewuncuddaxaawad 628,662,257 

PROGMENDWidecadveeddedadeadeceauewerin 2,345,567,584 
Atlantic coast States: 

WHAREAME aay ad wwitaa sale a rae 771,852,581 

BELEN: Caldid’aaddatanadacnd 216,601,869 

ROG i esti nas Wwe Ode Neeaeawdan 988,454,450 
Local: 


Auto and team deliver- 
ies, including quantity 
used by mills for re- 








GINS Glee scccackcceas os 248,335,006 
Thru trade channels, 
Washington ......... 718,873,881 
CRG Saccecucedcces 384,339,108 
ROUT caraeldtd ated adse one wen eds 1,351,547,995 
URIS 6 wa Sa ho eitladaceadaeeeeeen 939,541 
PEs bao 6S cadens aeEead sd eee 19,263,941 
PIN Pha carasicaceateedecadeadenen 1,409,557 
CNG 6 ca wa tateteavaessendie ee 114,174,087 
Sits nwtaig ae andtesuaeeeiee cant 70, 
MI vcetdeiadeadavdaadaweweadiewia 36,178,620 
RUN da a ceccd ave caecdadetodieeeneel 411,120,684 
AU agidawdadededaed waa cakade wae os 271,104,725 
BIE fa bid diane wantaSeds cebenadean aad 60,141,083 
OS PET Pe Tree rey are 104,777,043 
Kentucky 3,288,965 
Louisiana 940,367 
Michigan 82,693,989 
Minnesota 494,754,377 
Missouri 88,332,215 
Montana 77,525,615 
Nebraska 233,516,548 
UIA, ddd ales sdesawdcadacewdiwuad 29,130,837 
TRG CMENNN cc douse nadéceddaadncakKe 8,927,192 
IO CRING ook i cdwicsieteeduwesed 939,204 
North Dakota ..... Widaddhuha case dae 131,088,767 
GIR e died ticccawandcecda Kiana nateeee 54,033,004 
CRE ae ec ccdéacedstaadeuaciedaas 7,047,784 
RUTTEN OC EGRET aie kdddncdncaewucccuees 469,000 
ET EIEN a ees da dace akasaneaw anes 170,556,352 
RC Wadia cade wondwanuacae delaras 2,349,261 
ie isunad andid waveuae deanna 18,324,237 
NGM Cain da ca cGlee cadena cba ade cae 91,151,329 
WE NQNIIER bs va wainuxwd waa wadceaweawes 128,739,506 
WR OQIINIION es icc wacaecudunceeaadwaues 106,656,452 
Total continental United States. ...7,435,615,015 
Other domestic— 
De EE CCC CET CCC COCO ETT 3,409,955 
PE IIR os  ccaeecadecdans 60,943,466 
WOM CURL ZONE 2 cccccccccescces 3,786,894 
EUG TRING 6 cc cccecedvsccecace 5,414,837 
WHOM SIMBIOME rau ccccduasadedauceddeas 1,415,673 
Unclassified domestic water shipments 3,132,172 
Total other domestic .............. 78,102,997 
Foreign— 
CNN ONION Ss occ cidcnccnaccceandess 21,520 
South America: 
NEQUE ONIN ocx s Sicdewaweenedunaeede 82,648,302 
DET OUMNE: sce vacecedeescaedawavena 16,198,861 
WORRIN  biusecdadadcandeateunebdivdates 8,301,709 
CM e4awdicingcauccncekacecanedeessas 16,970,699 
MMM eikweds nndweewaesdhabuaneneweas 755,857,532 
CMO eed ddd dd ddddacadacddusdwadwads 81,219,607 
IR addin sicccetedaccccuddceseadcea 5,573,973 
PPS dacucdsauannaugtdawdawaans 158,990,645 
INGW ZOMIANG cccccccccscc Stecdaceaads 1,479,32 
SOG OU COM i'n. ccccccccccnceade 1,155,541 
A, | a disadcedudadadadcaue 34,394,181 
SEER Kade acai edceedendaccdedaun neu 16,006,314 
DEMO? Kkidecceducadncdadureidceaceaune a ‘ 
Export unclassified ..........cccccccce 6,758,836 
TOCRD COMODO hc csdieieddwesdadsccvas 1,187,132,988 
Summary 
ROG RE OO wc aca deccsanevsecacesee 9,396,940,000 
Shipments: 
Continental United 
EO Sacacnawedacaca 7,435,615,015 
Other domestic ....... 3,102,997 
Do ae re 1,187,132,988 8,700,851,000 
Cut exceeded shipments .......... -- 696,089,000 
Total deliveries: 
Water— 
CIO Gikedxsdunsca’e 1,716,905,327 
Atlantic coast ......... 771,852,581 
Domestic cargo ........ 78,102,997 
PONG Fasakeacccceweas 1,187,132,988 
WMG COR ok ciicccwcedaadaadaadaes 3,753,993,893 
Rail and local— 
Washington ........... 718,873,881 
CIDE Sv caatocakccuvas 384,339,108 
Local and plant ........ 248,335,006 
California ..... 


Atlantic coast 
Other States . 








RE NUNN 6 i ccddcks datimedawwn aed 8,700,851,000 
Unsold stocks of 1923 cut, Jan. 1...... 696,089,000 
OG Be OG Niece ctwsdcadedanneds 9,396,940,000 


(Western Pine Analysis, page 41) 
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Buys Washington Timber Holdings 


SEATTLE, WasuH., March 1.—Boone & Co., 
Seattle automobile brokers, on Tuesday an- 
nounced the sale of the company’s Whatcom 
County, Washington, timber holdings to the 
Buffelen Lumber & Manufacturing Co., of Ta- 
coma, for $237,000 cash. The deal involved 880 
acres of fine timber near Deming, said to cruise 
about 50,000,000 feet. Boone & Co. bought the 
land about a year ago and last fall began prepa- 
rations for logging it by building three miles 
of railroad and purchasing locomotives, trucks 
and other equipment at a total cost of more than 
$90,000. Little logging had been done, how- 
ever, when the sale was made. 

The Buffelen company has large timber hold- 
ings adjoining the Boone tract and is conduct- 
ing logging operations that it will extend to 
the timber just acquired. The logs from the 
Buffelen camps are dumped into the Sound and 
towed to the company’s Tacoma mills. 


Fir Export Company’s Annual Meeting 


SEATTLE, WAsH., March 1.—Holding their an- 
nual meeting in Seattle last Thursday, the 
stockholders of the Douglas Fir Exploitation 
& Export Co. reélected all officers of the organi- 
zation and virtually all the trustees. A feature 
of the meeting was the official report of the 
commission the company sent to Japan last fall 
after the earthquake and fires that destroyed 
Tokio, Yokohama and several smaller cities, 
towns and villages, to study the empire’s re- 
construction needs. The commission was com- 
posed of Maj. E. G. Griggs, president of the 
company; O. M. Clark, of Portland, Ore., and 
Chester J. Hogue, with headquarters in New 
York. 

The report gave in detail the findings, of 
which a summary was given out when the com- 
missioners returned from the Orient a few 
weeks ago, and dealt with the lumber needs of 
the devastated districts, the plans the govern- 
ment has made to finance reconstruction and 
the successful efforts of the commissioners to 
convince the Japanese of the desirability of 
modifying their lumber specifications to per- 
mit the west Coast mills to furnish them with 
a larger proportion of standard sizes to the 
advantage of both buyer and seller. 

The company’s annual dinner at the New 
Washington Hotel Wednesday night brought 
the meeting to a close. The three commission- 
ers were the leading speakers and Mr. Hogue 
illustrated his talk with lantern slides from 
photographs of Japanese lumber and logging 
operations, methods of working wood and re- 
forestation practice. 


Officers Reélected 
The officers reélected are: 


Chairman of the board—W. H. Talbot, of Pope 
& Talbot, San Francisco. 

President—Maj. EB. G. Griggs, St. Paul & Tacoma 
Lumber Co., Tacoma. 

Vice presidents—A. A. Baxter, San Francisco; 
J. H. Bloedel, Bloedel-Donovan Lumber Mills, Se- 
attle; A. L. Paine, National Lumber & Manufac- 
turing Co., Grays Harbor; R. H. Burnside, Willapa 
Lumber Co., Willapa Harbor. 


Treasurer—E. G. Ames, Puget Mill Co., Seattle. 


General manager—George C. Thompson, San 
Francisco. 


Secretary—W. P. Morgan, Seattle. 
Trustees 


San Francisco district—H. F. Vincent, A. B. 
i James Tyson, S. M. Hauptman, A. B. 

a i 

Puget Sound district—E. G. Ames; J. H. Bloe- 
del; W. H. Boner, Weyerhaeuser Timber Co., Ever- 
ett; Lee Doud, Defiance Lumber Co., Tacoma; BE. 
W. Demarest, Pacific National Lumber Co., Ta- 
coma; Maj. E. G. Griggs; W. B. Nettleton, Nettle- 
ton Lumber Co., Seattle. 

Grays Harbor district—William Donovan, sr., 
Donovan Lumber Co.; A. W. Middleton, Anderson 
& Middleton Lumber Co., A. L. Paine. 

Willapa Harbor district—Ww. S. 
-_— ved Rang Ls Burnside. 

olumbia ver district—P. J. Brix, Knappton 
Mills Co.; E. D. Kingsley, West Oregon Lumber 
Co.; F. C. Knapp, Peninsula Lumber Co.: W. B. 
DuBois, DuBois Lumber Co.; M. C. Woodard, West- 
port Lumber Co.; George T. Gerlinger, Willamette 
Lumber Co. 

At large—W. H. Talbot and A. A. Baxter, San 
Francisco. 


Mr. Vincent, Mr. Doud and Mr. Nettleton are 
the new members of the board of trustees. 


Cram, Siler 


A large majority of the 108 cargo mills that 
hold the company stock and for which the 
company acts as a selling agency, were repre- 
sented at the meeting. 


Congestion at North Pacific Ports 


SEATTLE, WAsH., March 1.—Some idea of 
the congestion that has been caused at virtu- 
ally all of the north Pacific coast lumber ship- 
ping ports by accumulation of lumber assem- 
bled for shipment to Japan since the earth- 
quake of last September is given by the accom- 
panying photograph. It shows Piers 40 and 41 
of the Smith Cove terminals of the Seattle Port 
Commission where about 14,000,000 feet of lum- 
ber is stored awaiting shipment, most of it to 
Japan but some also to the Atlantic coast and 
other domestic markets. These terminals are 
used by the Nippon Yusen Kaisha, a Japanese 
steamship line, and also by the Admiral-Ori- 
ental Line. 

The congestion in the lumber ports is at- 
tributed to several things, mainly to the ina- 
bility of Japanese buyers to get credits from 
their government on which they counted when 
they placed orders, and to the similar conges- 
tion existing in Japanese poris where relief 
supplies and building materials from the United 
States are being unloaded. There are some 





sawdust agitated. He is also the inventor of 
the multiple roller fuel compacting process 
used by the company. The first unit planned 
by the company for this city will cost $20,000, 
The company believes this method of making 
fuel will eventually develop into a great in- 
dustry in the Pacific Northwest, where sawdust 
and slack coal are abundant, 
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Timber Company Issues Gold Bonds 


SEATTLE, WASH., March 1.—Announcement 
was made here this week that to carry out ex- 
tensive logging operations the recently organ- 
ized Bloedel Donovan Timber Co. has issued, 
and is now marketing thru a group of bond 
houses, $500,000 of first mortgage sinking fund 
6% percent gold bonds. The company was 
formed for the purpose of handling timber 
properties acquired by interests affiliated with 
the Bloedel Donovan Lumber Mills that hold 
its stock, and it now owns what is said to be 
one of the finest bodies of standing timber in 
this State. This is a tract of about 2,794 
acres in Clallam County, said to contain more 
than 270,000,000 feet of merchantable timber, 
mostly old growth fir. Most of this tract, 
2,134 acres, is covered by the mortgage made 
to secure the bond issue. 

The Bloedel Donovan Lumber Mills, it is 














Piers 40 and 41 of the Smith Cove terminals of the Seattle Port Commission, where 14,000,- 
000 feet of lumber is stored awaiting shipment 


who think, too, that the Japanese buyers are 
holding off on carrying out their purchases 
in the hope that they will be able eventually 
to get lumber cheaper. This report is causing 
lumber manufacturers some anxiety. 

For several weeks after the earthquake lum- 
ber rolled into the Smith Cove terminal at the 
rate of one or two trainloads daily, and five 
to ten cars a day are coming in at the pres- 
ent time. 


(SHER AEEBEaAe: 


Fuel from Sawdust and Slack Coal 


BELLINGHAM, WASH., March 1.—Fuel rival- 
ing anthracite in heat efficiency and all made 
from waste sawdust and slack coal is being 
manufactured here in an experimental way and 
the Peoples Fuel Co., with C. A. Riggs, man- 
ager of the Bloedel Donovan Lumber Mills, as 
president, has been organized here to exploit 
it. It plans to erect a plant for the commer- 
cial manufacture of the fuel and the byprod- 
ucts, which it values more highly than the 
fuel, tho it is proposed to retail that at $12 a 
ton. The fuel is made by a process of carbon- 
ization and then compressed into bricks. The 
inventor of the process, F. E. Hobson, has re- 
duced carbonization so that it can be effected 
in half an hour to two hours as compared with 
six to seventy-two hours under other systems. 
He has been able to do this by his reciprocat- 
ing cone and chain jig retort, which keeps the 


announced, has entered into a contract with 
the timber company under which it will carry 
on logging operations and remove all the mer- 
chantable timber from this tract within the 
next ten years, paying for the timber at the 
rate of $5.50 a thousand as cut. It is stipu- 
lated that the company shall cut not less than 
5,000,000 feet every six months in 1924 and 
1925, and thereafter shall cut at least 10,000,- 
000 feet every six months. The money paid 


_ under the contract will be used to pay interest 


and sinking fund charges on the bond issue. 

The company’s announcement says James D. 
Lacey & Co. have appraised the timber cov- 
ered by the mortgage at $1,009,420. The 
sinking fund payments of $3.50 a thousand 
feet, made as the timber is cut, are calculated 
to retire the bonds before more than 60 per- 
cent of the timber has been removed. 

The object of the contract, it is stated, is to 
assure the Bloedel Donovan Lumber Mills of 
a continuous supply of logs for its mills, which 
in 1923 made cash purchases of logs amounting 
to more than $1,600,000. 

The bond houses marketing the issue are 
George H. Burr, Conrad & Broom & Pierce, 
Fair & Co., of Seattle, Portland, San Fran- 
cisco and Los Angeles, and the Lacey Securi- 
ties Co., of Chicago. The Bank of California 
of Seattle, is trustee for the bondholders, with 
the Michigan Trust Co., of Grand Rapids as 
co-trustee. 
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German Forest Owners Oppressively Taxed 


WASHINGTON, D. C., March 8.—Forestry and 
lumbering are having a hard time in Germany 
these days, according to Dr. C. A. Schenck, 
of Darmstadt, who will be remembered as for- 
ester of the Biltmore estate in North Carolina 
for many years. Taxation is very heavy and is 
causing over-cutting which tends to glut the 
stagnant domestic market, dry up imports of 
lumber and other forest products, and throw 
on the American market large quantities of 
pulp and paper from other European countries 
that would normally be consumed by Germany. 
Writing to Wilson Compton, secretary- manager 
of the National Lumber Manufacturers’ Asso- 
ciation, Dr. Schenck says of taxes on forest 
lands: 


There is a great multiplicity of taxes. An ante- 
diluvian tax is the ground tax, based on the pro- 
ductive capacity of the soil, assessed over one 
hundred years ago, unalterable and merely felt 
as an incumbrance on the soil. Its increase would 
automatically reduce the value of the soil; its de- 
crease would automatically result in a gift to the 
present owner. 


Taxes Every Owner Has to Pay 


Every owner is forced to contribute in quarterly 
instalments to the ‘“‘Land and Forstwirtschaftliche 
Berufs genossenschaft,” an office representing the 
interests of forestry in the various States and prov- 
inces of Germany. 

Every owner is forced to contribute pro rata of 
the acreage controlled by him, to the salary of 
the forest protective staff appointed, as the case 
may be, by the State government or by the town 
in which his property is situated. 

Every owner is forced to defray one-half of the 
old-age insurance, one-third of the accident insur- 
ance of all of his employees. 

Every owner is forced to act as “tax collector” 
for the Government, retaining from each payroll 
and turning over to the Government the amounts 
retained, viz., 10 percent of the payroll. 

Every owner is forced to pay a special subsidy 
to the public press amounting to one-half of the 
values obtained from lumber sales. 

And every owner pays, like anybody else, a sales 
tax of 214 percent of his entire turnover, in monthly 
instalments payable in advance. But that is merely 
the preamble for the real taxes. Among the real taxes 
we must distinguish between State taxes and Gov- 
ernment taxes. The former are variable, accord- 
ing to the State. In my State, that of Hessen- 
Darmstadt, a special levy of eighteen gold marks 
per hectare, or $1.70 an acre, is payable in Jan- 
uary-February, 1924. 

Farm woodlots and communal forests are not 
subject to this tax. Thus the tax is borne almost 
exclusively by the landed aristocracy. The Federal 
taxes due in January are: Capital value tax, 
soil tax, income tax, rentemark tax (guaranteeing 
the new currency backed by a general mortgage on 
all real estate), brotversorgungs abgabe (from 
which importations of grain expected from the 
United States are to be paid with a view to reduc- 
ing the price of the daily bread.) 


Confiscatory Taxes 


The following tabulation illustrates what these 
taxes, payable some monthly, some bimonthly, 
amount to: (In American dollars) 
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$ 25,000 $10 $ 18 $ 9 $ 14 ?$ 651 
72,000 36 54 24 42 ? 156 
120,000 60 89 55 70 ? 274 
240,000 129 179 79 140 ? 527 
720.000 387 53 239 420 ? 1,584 
1,440,000 895 1,070 478 2,260 ? 3,702. 


It appears that these monthly or bimonthly taxes 
(not counting the bread tax the actual amount of 
which is not yet fixed) amount to at least 1.5 per- 
cent ad valorem of the forests, per annum, and in- 
asmuch as these forests do not yield more than 
2 percent ad valorem, some three-fourths of the 
het income are unfailingly consumed by Federal 
taxes alone. 

No wonder that our aristocrats are whining and 
clamoring and grumbling, “We are being taxed to 
death.” In the long run, taxes as heavy as sketched 
lead to dispossession. There can not be any doubt 
about it. And yet, in its present predicament, the 
Government is simply forced to place its taxes on 
those shoulders which alone are able to bear them. 

In passing I might add that the forest owner 
is also required to supply the State, for distribu- 
tion among the poor, with a certain amount of fuel 
wood at a price fixed by the State. This too is a 
tax on forest property in disguise. 

What is the consequence apt to be? The forest 
Owner is sure to increase the cut within his hold- 
ings, beyond the reproductive capacity of the hold- 

gs. 


The German timber and pulpwood market is sure 
to become overstocked and that the more so be- 
cause the consuming capacity of that market is 


way below normal. There is no building activity, 
and there will not be so long as house rents are 
fixed by the Government, being kept at the present 
writing at one-sixth of ‘what they were before the 
war. 

When the German market is overstocked, there 
is no need for Germany to import the usual huge 
amount of timber and of wood from other Euro- 
pean countries; and these, in turn, will not know 
where to sell their oversupply of wood—raw mate- 
rial and of wood—goods. 


My prediction is, therefore, that Europe will ex- 
perience in 1924 a heavy decline in its timber and 
in its lumber prices; and that there will be little 
cause for American exports to Europe; and that 
much pulp and paper will be thrown on the Ameri- 
can market. 


Workmen’s Councils a Bright Spot 


The lumber industry, like all other indus- 
tries in Germany, is subject, Dr. Schenck says, 
to the workmen’s councils established by 
Article 165 of the German constitution, which, 
‘fin my humble opinion is about the finest 
democratic document ever written.’’ This 
article is as follows: ‘‘The workmen and the 
employees are called upon to exercise rights 
equal to those of the employers in regulating 
wage problems and working conditions; they 
are also called upon to codperate in the entire 
economic development of all productive forces. 
The organizations of the workmen are recog- 
nized alike with those of the employers.’’ In 
each industry there are created shop councils, 
— councils, and a central council at Ber- 
in. 

Dr. Schenck says that in the beginning coun- 
cils concerned themselves mostly with politi- 
cal propaganda. But today they are a factor 
in the industrial situation favorable to the em- 
ployers. Of course there are strikes here and 
there and everywhere, Dr. Schenck says, ‘‘ but 
it is typical to find that these strikes in many 
cases are entered upon against the advice of 
the shop councils, of the district councils, and 
of the central council in Berlin. I should not 
forget to mention that the employers in every 
line likewise are concatenated in ‘district. or- 
ganizations’ and in a central organization in 
Berlin.’’ Dr. Schenck continues: 

The central organization of a given industry, 


workmen on one side, employers on the other, are 
keeping in touch continuously. There are joint 
sessions all the time, and no bill concerning any 
industry is passed by the German Parliament with- 
out first being submited with request for an opinion 
to the joint central council of that industry. 


Just as the lumber industry is organized in 
these councils so also there is a central council 
for the forest owners and for their employees. 
This ‘Reichs Forstwirschaftsrat,” or joint central 
forest council, is quite an important institution. 
Were it not for these councils the political and 
economic mixup in my unfortunate fatherland 
would be frightfully extreme. Alas, it is bad 
enough. 


Obligatory Consolidation of Small Holdings 


Dr. Schenck also discusses the effect of the 
constitutional provision (Article 155) dealing 
with soil and soil rights, which is as follows: 
‘<The Government is authorized to superintend 
the production and the utilization of soil so as 
to prevent misuse and to secure eventually for 
every German family a healthy home, particu- 
larly so for those blessed with many children. 
To that end expropriation against due com- 
pensation is permissible. The privileges of en- 
tailed property must be ended and the entails 
must be dissolved. In view of the common weal 
every land proprietor is in duty bound to work 
and utilize the soil owned by him.’’ Another 
article (153) says: ‘‘ property is an obligation; 
its use must be simultaneously a service for the 
benefit of the whole.’’ 


Dr. Schenck says that in consequence of these 
constitutional provisions some of the German 
States have recently begun to enact some new 
general forestry laws, such as that all bare soil 
must be afforested providing for the ex- 
propriation of the forestry lands that have been 
badly mismanaged, and compelling small own- 
ers to put their holdings into larger units 
adapted to conservative and continuous man- 
agement. 

It is considered in Germany that the average 
farm woodlot does not actually produce one- 
half the timber it is capable of doing, and Dr. 
Schenck thinks there is no doubt that Germany 
could make herself independent of timber im- 
portations if the forestry lands were univer- 
sally used to their fullest capacity. 


Federal Sales of Indian Timber 


On Friday of last week, after the AMERrI- 
CAN LUMBERMAN had gone to press, the Depart- 
ment of the Interior announced that Secretary 
Work has approved the sale by public bidding 
of approximately 730,000,000 feet, board meas- 
ure, of ripe western yellow pine and other 
species of timber on the Klamath Indian res- 
ervation in Oregon. The sale comprises three 
units as follows: 


Trout Creek unit covering 15,300 acres with an 
estimated stand of 95,000,000 feet of western yel- 
low pine; will be advertised until May 15, the 
minimum price being fixed at $4 a thousand feet 
for yellow and sugar pine, $2 for Douglas fir and 
incense cedar, and $1 for other species. 

Squaw Flat timber unit covering 18,300 acres 
with an estimated stand of 250,000,000 feet of 
western yellow pine; will be advertised until May 
15, with a minimum price fixed at $5 for yellow 
and sugar pine, $2.50 for Douglas fir and incense 
cedar and $1 for other species. 

Long Prairie timber unit covering 41,500 acres 
with an estimated stand of 385,000,000 feet, board 
measure, of western yellow pine. This timber does 
not lie close to any railroad; will be advertised 
until June 5, and a mimimum price for its sale 
fixed at $5 for yellow and sugar pine, $2.50 for 
Douglas fir and incense cedar, and $1 for other 
species. 

Bids for the timber will be received at the 
office of the superintendent of the Klamath 
Indian Reservation in Oregon. 

In connection with this announcement the 
Research Department of the National Lumber 
Manufacturers’ Association says: 

The first two units lie directly adjacent to the 
Oregon, California & Eastern railroad, which has 
been but recently completed from Klamath Falls, 
Ore., to Sprage River in the eastern portion of the 
Klamath reservation. The development of these 
timber units will play a large part in justifying 
the extension of this railroad to an eastern or 


northern connection, thus opening up another 
large region of Oregon. 

The Long Prairie unit is tributary to both the 
Oregon, California & Eastern and to the Central 
Pacific line, which will soon become a part of the 
main line of the Southern Pacific railway from 
Portland to San Francisco, thru the building of 
the Natron cut-off. 

Few people are aware that the Klamath Indian 

Reservation contains one of the finest bodies of 
western yellow pine timber in the United States, 
and makes its owners rank high among American 
timber owners. Most of us have some idea of a 
million feet of lumber; but it is more difficult to 
form a clear conception of the magnitude of eight 
thousand million feet, which is the amount that 
was estimated to stand on the lands of the Kla- 
math Indians in 1917. It would build more than 
500,000 houses—equivalent to a city of 2,000,000 
ye ople. 
’ Prior to 1917 this wonderful tract of virgin tim- 
ber had scarcely felt the keen edge of the lumber- 
man’s axe. In that year two large sales compris- 
ing nearly 500,000,000 feet were made and the fol- 
lowing year another large unit was also disposed 
of. These sales and the successful development of 
them under the administration of the forestry 
branch of the Indian service, served to direct the 
attention of the loggers and manufacturers to the 
wonderful possibilities for profitable lumbering 
enterprises in the Klamath region. 

The years immediately following the close of 
the World War were marked by rapidly rising prices 
in the lumber market and a keen demand for tim- 
ber stumpage resulted. By taking advantage of 
this situation the Indian service made several large 
sales of timber at remarkably high prices on the 
Klamath. ‘There are now nearly a dozen operators 
in the Klamath basin who are receiving all or the 
greater part of their supply of logs from Klamath 
reservation lands. The income to the Klamath 
Indians from timber cut during 1923 alone was 
more than $750,000. Their timber is making the 
Klamaths rivals in wealth of Oklahoma oil land 
Indians. 


ONE SHOULD KNOw in the beginning what his 
home will cost in the end. 
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Pennsylvania Retailers Study Costs, Credits, 
Taxation and Intensive Use of Plan Book 


PirrsBuRGH, Pa., March 3.—The consensus 
of the lumbermen and others who attended the 
seventeenth annual convention and reunion of 
the Retail Lumber Dealers’ Association of 
Pennsylvania, held in the William Penn Hotel, 
on Wednesday, Thursday, and Friday of last 
week, was that the meeting was the best that 
this association has ever held. The total regis- 
tration, including retailers and all others in 
attendance, exceeded 500, being one of the larg- 
est on record. The program was varied, afford- 
ing entertainment, instruction, and inspiration 
as well as solid discussion of subjects vitally 
affecting all engaged in the retail lumber busi- 
Vice President W. R. Cole, of Punxsu- 
tawney, Pa., was elevated to the presidency of 
the association. 

The lumber dealers of this region as a rule 
had a splendid business during last year, due 
to unprecedented building activity, industrial 
prosperity, and the fact that farmers of this 
section are on a substantial financial basis be- 
cause of their improved live stock and diversi- 
fied crops. These conditions naturally fostered 
a feeling of optimism and good cheer, so that, 
all together, it was a happy bunch of lumber- 
men who foregathered last week to talk over 
matters pertaining to their organization and to 
renew their fellowship with each other. 

[A report of the opening session, Wednesday 
afternoon, appeared on page 62 of the March 
1 issue.—EDITor. | 


THURSDAY FORENOON SESSION 


The program for Thursday forenoon started 
off with several songs by the Greater Pitts- 
burgh Male Quartet. The convention then 
listened to an interesting exposition of the 
financial situation and outlook, by A. C. Rob- 
inson, president of the People’s Savings & 
Trust Co., Pittsburgh, who spoke as follows 
in part: 

What happens tomorrow is the outgrowth of 
what happened yesterday. That is why the study 
of history is so important. Human nature remains 
fundamentally the same, so it is safe to say that 
it will react in the same way in any given set of 
circumstances. We sometimes think that we are 
going thru an unprecedented period, but if you will 
study history, you will see that about the same con- 
ditions have followed the wars of the past, tho the 
conditions following the recent struggle were ac- 
centuated by its magnitude. 


ness. 





Plentiful Supply of Money 
Money is easy in this country today, and so far 
as anyone can see, it is going to continue to be 
easy, tho that statement of course must be modi- 
lied by due consideration of seasonal demands, such 
as crop movement requirements, 


Keep Federal Reserve System Out of Politics 

The federal reserve system is a thoroly sound 
proposition. It saved us during the war and after- 
ward. Without it we would have broken down fi- 
nancially. The federal reserve system needs some 
amending, and I hope it is going to get it. The 
great danger lies in politicians trying to use it to 
serve their own communities. It must be kept 
above any political bias as much as the Supreme 
Court. You lumbermen must stand firm against 
any encroachment of political or sectional affilia- 
tions. If we can protect our federal reserve sys- 
tem against political appointments, we will be able 
to maintain it as a permanent safeguard to our 
finances and to the business of the nation. 


Sees Danger in Huge Gold Reserve 


Gold has been pouring into this country since 
the war at an unprecedented rate. Much of our 
gold is lying idle; we are losing the interest on it; 
it is dead. We do not need and can not use so 
much gold as a basis of credit, because we do not 
need the enormous inflation of credit that it would 
give us. 

It must be remembered that practically all the 
rest of the world is off the gold basis. We believe 
gold is the best basis, at least we have nothing 
better to offer, but the rest of the world is getting 
along without the gold basis, not so very well, it 
is true, but it is carrying on trade and commerce, 
and conditions over there are improving right along. 
Supposing that the other nations should succeed in 


working out some other basis of credit than gold, 
and permanently go on such basis, what would we 
do with our enormous stock of that metal? Only 
a small proportion of it could be used in the arts 
and industries. In this situation lies, potentially 
at least, great danger. We must watch that situa- 
tion and see that our banks, because of our enor- 
mous stock of gold, do not expand unduly. 


Taxation Load Must Be Lightened 


The load of taxation which we are bearing today 
is a steady drain on everyone in the country. It 
takes out of the channels of trade and industry 
the capital needed for the proper conduct and the 
legitimate expansion of business. We are chasing 
wealth out of industry and business into tax 
exempt securities. We have choked off initiative 
and enterprise. I hope, altho it seems very doubt- 
ful now, that the Mellon plan of tax reform will 
go thru unchanged. 

The trouble is that politics enters too largely 
into the situation. This is 1 presidential year and 
the tendency is to use tax reform as a political 
football. If conditions continue as they are, men 
of brains and energy will be barred to an increas- 
ing extent from engaging in industrial and com- 
mercial enterprises. 

Fundamentally, the greatest danger that con- 
fronts us today is the politicians, and we are to 





W. B. STAYER, PITTSBURGH, PA. ; 
Secretary 


olame, for we have voted for these men and sent 
them down to Washington. The average congress- 
man thinks of the election next fall in terms not 
of the nation but of his own congressional district. 
H{[e has his eye on the marginal vote that is needed 
for his reélection, and is ready to advocate what- 
ever measure will swing that vote his way, regard- 
less of the needs of the country as a whole. We 
have a most unfortunate situation at Washington, 
with groups of special interests, each working for 
its own selfish end. It is easy to criticise, but we 
must recognize our own individual responsibility 
for molding public opinion along right lines. 
Must Give Railroads a Fair Chance 

We need to take the shackles off our railroads. 
Whatever their sins may have been in the past, we 
must quit punishing them for bygone transgres- 
sions. Capital must again be attracted to the rail- 
roads, so that they may be developed and efficiently 
operated. 

Prepare Now For European Competition 

Bad as the European situation is, it is improv- 
ing, and when Europe once more is fully on its feet, 
producing goods in volume, we will need to look 
out and see that we are in position to produce on 
the same scale. 


The Association Member’s Duty 


W. R. Cole, of Punxsutawney, Pa., incoming 
president of the association, then delivered an 
excellent address dealing with the duties which 
the association member owes to his organiza- 
tion, and with the problems of the retailer in 
general, speaking as follows in part: 

Your first thought might be, “Why a lumber- 
men’s association?’ I would answer that by ask- 


ing you why an association of any kind? Let ug 
reach out and ask why a federal government? Why 
a government for county, city or town? Why a 
chamber of commerce? Why a trades union? 
Surely you need no answer to these questions, for 
you well know they have but one purpose in view, 
and that is finally the mutual betterment in every 
way of those interested. Progress is made only 
thru interchange of intelligence. And it is the 
same with our own association. We are here be- 
cause we wish to better ourselves to meet the de- 
mands of our calling or profession; to confer with 
the best thought and ideas for the conduct and 
operation of our business; which means also to 
render the best service possible to the public. This 
association was brought about thru the keen fore- 
sight of a few live wire lumbermen, with the best 
interest of their calling in mind, when this asso- 
ciation was started here in Pittsburgh over eighteen 
years ago; and the association has been carried on 
and down, year after year, ever growing in strength 
and usefulness until today we have an organiza- 
tion with over 260 members, of which we are all 
very proud. 
Some Benefits of Organization 


Single handed, our efforts would be very in- 
efficient and positively without results. As a trade 
organization we know what we want and ean get 
it by going after it. Single hanged, we would be 
timorous and afraid, but as an association we know 
our rights and our power. Single handed, we 
would get scant or no attention from governmental 
bodies, but as an organization we can command 
at least a respectful hearing. Single handed, we 
would be compelled to compete with other individ- 
uals blindly, because of lack of acquaintance with 
other men and methods, while our association car- 
ries the family spirit thruout the trade. 

True, associations make mistakes, just as in 
dividuals do, but organization and mutiplicity of 
council can be set down as at least a measure of 
safety. As an individual your interests are never 
for a moment lost sight of in the objective of any 
measure worth striving for. 

Pleasure and Profit From Annual Meeting 


There are many reasons for our association, not 
the least of which is our annual meeting, getting 
together to mix a little pleasure with our business. 
Here you are always sure to meet many of your 
old friends, which alone is a great recompense and 
pleasure ; you also make many new acquaintances 
which will ripen into a real and lasting pleasure 
for your entire lifetime. Here you get new ideas 
and thoughts suited to your own vocation: new 
angles from which to meet the many knotty and 
complex problems that you meet as a business man, 
and more especially as a lumberman. 

Coodperation Better Than Competition 

Since the organization of our association, won 
derful changes in the relations existing between our 
members have taken place. Previous to that time 
not only with lumbermen, but with almost all 
lines, business was more or less of a cutthroat 
game. Competitors looked upon each other with 
aversion and suspicion, and very often would not 
speak to each other. This spirit of antagonism 
had a tendency to reach out to other vocations and 
lines of business and surely destroyed the effective- 
ness of a community and was a barrier to progress 
and development. I must hasten to explain that 
this spirit and lack of cojperation can not be laid 
at the door of the lumbermen alone. Every line of 
business seemed to work in this same channel. To- 
day business men as a rule have learned that, gen- 
erally speaking, their competitors are good fellows, 
and they are working together and getting along 
harmoniously. That enables them to accomplish 
broad results for general prosperity, and every one 
is better off than in the old days of “dog eat dog.” 


Discusses Special Problems of Retailer 


At this point in his address, Mr. Cole took up 
somewhat in detail a number of the outstand- 
ing problems and difficulties that confront the 
average retailer. 

[Mr. Cole’s remarks upon these subjects were 
of such general interest that this portion of 
his address is printed on the front cover.— 
EDITor. | 

Gives Pointers on Salesmanship 


Next followed an address on salesmansiip, 
by Martin L. Pierce, sales manager of the Hoo- 
ver Sweeper Co., of Canton, Ohio, whose talk 
was of a practical and interesting characte’, 
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embodying many ideas that might be adopted 
with advantage by sellers of lumber or of any 
other commodity. Mr. Pierce spoke as follows 
in part: 

Salesmanship is a science and an art. It used 
to be said that salesmen were born and not made, 
put the facts are that the principles and facts of 
salesmanship must be learned the same as anything 
else if one is to be a success at it. One of the 
hardest things a salesman has to learn is that the 
sale is made in the mind and not in the pocketbook 
of the customer. 

We must get back of the goods and sell the idea 
of the service that the goods will perform. Not 
many people are interested in lumber or shingles 
as such. What they are interested in is the fin- 
ished product—as a home or as an investment. 


Lumbermen Should Know Salient Facts 


When a man says to you that the prices are too 
high and that he is going to wait for them to 
come down before building, are you equipped to 
give him the facts and prove to him that the cost 
of building is not likely to come down, and that he 
will do better to build now rather than to wait? 

Do you know that even after a strenuous 5-year 
building program, the country is still short as 
many houses as when it started; in other words, 
that after five years of effort, we have not gained 
a single house? Are you equipped to give your 
customers facts like these when they talk about 
waiting for the cost of building to come down? 

Do you know that there are in the United States 
6,000,000 automobile owners whose individual in- 
come is less than $40 a week? It looks as tho 
some one had been exercising some effective sales- 
manship in that direction. 

We need homes,:and we need them tremendously. 
Therefore the opportunity is before you as lumber 
dealers to exercise all the salesmanship you are 
capable of bringing into play. 


Some “Don’ts’”’ for Sellers 

Don’t try to make sales by arguments. 
win the argument but lose the sale. 

Don’t take too seriously the objections raised 
by the prospect. Most of them are merely camou- 
flage, to cover indecision or a resolve not to buy. 

Don’t slur the dominant facts concerning your 
goods or products. Decide what points are most 
important and stress them. 

Don’t overlook the value of personality. People 
like to buy of their friends. Get the folks of your 
community to like you, and you will have no trouble 
in selling them lumber. 

Don’t fail to build up a clientele of satisfied 
customers. In the average community and under 
ordinary circumstances, 51 percent of your new 
business comes from persons who have been recom- 
mended to you by your old customers. 


Analyzes Cost of Doing Business 


W. H. Williams, of the May Lumber Co. and 
also president of the Pittsburgh Lumbermen’s 
Club, presented a very interesting study of the 
cost of doing business, based on four groups of 
yards with varying investments and volume of 
business. In making his talk Mr. Williams used 
a blackboard, on which were placed the follow- 
ing analyses: 


You may 


Group Group Group Group 
No.1 No.2 No.3 No.4 





So) rs 2.65 1.81 2.98 2.34 
J re 2.43 2.70 2.95 2.300 
i Ie ee 1.13 87 75 1.47 
COMCEUNS ans cree ene’ wnaed 43 23 15 
Administrative ....... 4.39 4.16 4.78 4.11 
MERTEN, oo orieteisi 0 6. 1.01 1.02 .76 .74 
iC ea waa gear alae adhe 
ENSUPANECE ooo ccc cncws 56 .62 .38 D9 
PER on, Sie tars asivassers 36 5) .24 09 
DN dear slass crac ogee mw uea 1.02 80 46 .78 
Bad debts ........... 20 .64 59 2 
Depreciation ..°....... .70 1.46 1.42 94 
LS a ete eae 15 son 10 22 
Office supplies and 
WAVOREES oc cacke ius 1.25 1.07 .80 1.03 
15.90 16.33 14.94 15.66 
Per- 
cent- 
Group Investment Volume Cost age 


No. 1 $100,000 to $200,000 $601,221.52 $132,193.79 .219 
No. 2 200,000 to 300.000 975,840.55 215,485.42 .22 
No. 3 300,000 to 500,000 1,521,651.61 312,833.68 .206 
No. 4 500,000 and over 4,622,750.41 1,002,826.98 .216 

The Thursday forenoon session ended with 
a humorous address by Willard Scott, of Brook- 
line, Mass. 


THURSDAY AFTERNOON 


At the opening of the Thursday afternoon 
Session, W. H. Schuette, of Pittsburgh, presi- 
dent National-American Wholesale Lumber As- 
sociation, extended the greeting of that organi- 
zation to the assembled retailers. Mr. Schuette 
congratulated the retailers’ association upon 


its efficient organization and the progress it has 
made. 

The next sptaker was Lemon L. Smith, of 
Johnstown, whose subject was ‘‘Credits and 
Collections.’’ He told how, thru strict appli- 
cation of a sound credit policy, his firm has 
succeeded in cutting its losses on bad accounts 
almost to the vanishing point. Mr. Smith spoke 
as follows in part: 

I admit that granting credit for retail lumber 
yards is more difficult than other lines. A man 
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will often give you an order for delivery within a 
few hours and you have little chance to investigate 
his credit. But if it is his first order and he does 
not give you references, he is either trying to beat 
you, or is inexperienced. Don’t hesitate to explain 
that you can not open an account until you satisfy 
yourself of his standing. He couldn’t go to a 
bank, where he is not known, and get a loan with- 
out giving security, or giving the bank a chance to 
look him up. Most of you men are bank directors 
and if you will look upon your merchandise as so 
much money, and apply bank rules to the granting 
of credit, it will soon make your present methods 
look very lax. 

Limit the amount of credit to any one firm or 
individual, however strong he may be reputed to 
be, to 10 pereent of your capital and surplus. This 
will guard against a loss that might impair your 
solvency and avoid tying up a large portion of 
your working capital, in case your customer be- 
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came insolvent or was thrown into receivership. Do 
not extend credit until you are satisfied the risk 
is justified, both financially and morally. Then 
don’t forget to agree on definite terms of payment. 
Don’t hesitate to ask either the owner or the con- 
tractor whether he has made arrangements to 
finance his building, what they are, and verify them. 
Put yourself in position, thru your banks and build- 
ing and loan, to help builders procure loans. This 


_ you an excuse to discuss their financing with 
them. 

If you have agreed to extend credit on informa- 
tion given you by a customer and have already de- 
livered some of the material when you learn some- 
thing unfavorable about him, don’t hesitate to 
stop delivery and make immediate demand for 
payment for material delivered. 

Accepting promissory notes, unless endorsed by 
a good endorser, may help you collect interest if 
the account is slow, but it is no more security than 
a book account and should be made for a period 
that will mature before expiration of lien rights. 

Do not depend too much on your lien rights. 
It is not fair to the home builder to file a lien 
on his property after he has already paid the 
contractor. If you have any doubt about the sta- 
bility of the contractor and have sold him be- 
cause you are protected by the lien laws, have a 
confidential talk with the owner soon after the 
work begins, explain the lien law to him and sug- 
gest that he require a release of lien before paying 
the contractor more than a first payment. He will 
appreciate this as a personal favor from you and 
you will get your money more quickly and without 
resort to filing a lien and working a hardship on 
an innocent owner. 


Extending Credit to Contractors 


I realize that a young man starting in the con- 
tracting business often needs help from the lumber 
dealer. If his record as a journeyman is not good, 
urge him to forget it, but if he is a good moral risk, 
and a hustler, you can limit his credit on repair 
work to from $100 to $300 and explain to him that 
on new construction, you will extend credit only 
provided you sit in on the settlements with him and 
get paid when he does. But if you are carrying along 
weak contractors, year after year, it is evident 
that they are either inefficient or are taking busi- 
ness at prices too low to make a profit. In either 
event, it is unfair to your prompt paying contract- 
ors for you to foster these inefficient ones. You 
are helping the latter get business that becomes a 
nuisance to you, that would otherwise go to your 
good contractors who would pay you promptly and 
consume none of your time collecting. 


Advocates Giving a Cash Discount 

We thoroly believe in a cash discount and give 
this to all regular trade paying on or before the 
20th of the month in full for purchases during the 
preceding month, and, by the use of it, have 
changed a number of contractors from irregular 
habits of paying to regular monthly settlements. 
Years ago we allowed some accounts to run on when 
we knew the account was good and would only ask 
for money when a bunching of bills payable re- 
quired an extra amount of money. We looked on 
these accounts as a reserve, to be drawn on when 
needed. Today we want settlements when due and 
we keep the reserve in the bank and do not worry 
if a large amount of bills payable is bunched. When 
you owe a bank, they don’t ask you to pay because 
they need the money, but because your loan is due. 

A man may be doing you a favor when he buys 
from you, but he positively is not doing you a favor 
when he pays. He is merely fulfilling an obliga- 
tion to you. If you will keep this in mind and get 
over the feeling that you must broach the question 
of payment with fear and trembling lest you seare 
the buyer away, you will find that half your credit 
worries will disappear and that you will often do 
a man a service by refusing credit, which he will 
pereeive later en, and become your staunch friend. 


Says Plan Book Is Creator of Business 


The chairman of the plan book committee, 
George IE. Evans, of Fairchance, Pa., who has 
just returned from a trip abroad, prefaced his 
description of the new edition of the association 
plan book with some interesting reminiscences 
of his experiences in Europe. The 1924 edition 
of the association plan book, ‘‘ Pennsylvania 
Homes,’’ is bigger and better than ever. Mr. 
Evans urged the members to use the book freely 
as a method of advertising, pointing out that 
its purchase in quantities costs little more 
than a first class calendar. ‘‘This book will 
actually ereate business for you,’’ said Mr. 
Evans. ‘‘People who may not have thought 
particularly about building a home will im- 
bibe the idea from looking at the beautiful 
pictures of homes found in this book.’’ Mr. 
Evans said that an item concerning the new 
plan book appearing recently in the AMERICAN 
LUMBERMAN had brought inquiries from practi- 
cally every State in the union. 


Punctures Wrong Ideas on Overhead 


Speaking on the subject ‘‘ Administrative 
Expenses,’’? Elmer A. Diebold, of Pittsburgh, 
past president of the National Retail Lumber 
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Dealers’ Association, combatted the notion that 
some lumbermen entertain, that it does not 
make any difference whether or not they draw 
a salary from the business, figuring that every- 
thing that comes in is theirs anyway. ‘‘ These 
persons,’’ said Mr. Diebold, ‘‘do not realize 
that if they went to work for their competitors 
they would demand salaries in keeping with 
their ability and that their employers would 
have to sell their lumber at prices sufficient 
to pay their salaries and leave a satisfactory 
profit. Therefore the individual proprietor is 
entitled to an equal salary, and his profit be- 
sides.’’ He said that this is one way by which 
many lumbermen delude themselves with the 
idea that their expenses are less than their 
competitor’s and that they therefore can make 
a profit at a lower selling price. 

Another fallacy that the speaker pointed out 
is where a yard owns the real estate and build- 
ing which it occupies and makes no charge 
against it other than taxes, failing to realize 
that if the proprietor had to rent the same 
property it would mean an additional percent- 
age of expense. ‘‘Why, therefore, should not 
the business carry a rental charge, or at least a 
proper interest charge, on the money invested 
in real estate and building?’’ asked Mr. Die- 
bold. 

Don’t Count ‘‘Desperate’’ Accounts as Assets 

The only time some lumbermen charge off a bad 
account, continued Mr. Diebold, is when the cus- 
tomer either dies or goes out of business. Those 
dealers are fooling themselves each year more and 
more as they are piling up in their accounts re- 
ceivable a lot of dead wood which some day will 
have to be charged off, tho now carried along as 
assets. It is much better to charge off doubtful 
accounts each year than to permit them to accu- 
mulate. This subject of expense is one that the 
executive or controlling member has got to keep 
ever present in his mind. Only by careful and 
close application can administration expense and 
the total expense of the business be held in check. 
It is just as poor business to let too many items 
of expense creep into your business and grow to too 
large proportion as it is for the executive who 
slides over a lot of expenses that should be charged, 
and thinks that he is holding his expenses down. 
So we have both sides of this question to watch 
closely. 

In closing, let me digress from my subject to re- 
mark: We do not hesitate to buy a truck costing 
from $2,500 to $6,000 and charge it off in three to 
five years, because we have been educated to be- 
lieve that trucks are more efficient than horses and 
wagons, yet we will not spend $100 or $200 a year 
to find out if this is so. Almost every week you 
will hear of some lumber concern slashing prices 
$100 to $200, to take an order away from a com- 
petitor. Yet we will not give sufficient thought 
and attention to our bookkeeping department to 
know whether we can afford to make such reduc- 
tions. If you conduct your business on a high 
scale, you will influence your competitor to do like- 
wise. 


Secretary Addresses the Convention 


Next on the program came an address, ‘‘ The 
Hour of Triumph,’’ by Secretary W. B. Stayer, 
who was presented to the convention by Presi- 
dent Roland as ‘‘the best friend of all of us.’’ 
Mr. Stayer was greeted with a rising Chautauqua 
salute. He spoke extemporaneously, prefacing 
his remarks with the statement that he wanted 
to give the members a few of the impressions 
that he has gained during the seven years of 
his service as secretary. 


We are standing today in an era of great changes, 
said Mr. Stayer. It is costing more and more to 
finance our business; labor is increasing in cost; 
freight hauls are getting longer. Hence we can 
not hold out to our customers any prospect of lower 
prices. One of our duties as lumber dealers is to 
delve into the facts and be able to inform our cus- 
tomers as to the reasons why lumber will never 
again be sold at the prices that once prevailed. 
We must educate our customers, also, as to methods 
of production and as to conservation of our lumber 
resources. There is no business of greater dignity 
than that of the lumberman, whose objective is the 
building of homes to shelter our people. 


One Price, and a Fair Deal for All 


The thing we want to do is appeal to the best 
that is in each of us. One act of kindness pro- 
duces another. I like to think that every man 
should do something for humanity. I put the 
crown of glory upon the brow of the man who does 
something to benefit his fellow men. It would be 
better that this great building should crumble into 


dust, or that this city should fall into ruin, than 
that corrupt practices and unfair dealings should 
be allowed to creep into our business. We must 
establish and maintain one price, and a fair deal 
to all. The man who lives the right kind of life 
and has the right standard of ethics is the man 
who is going to be able to establish and maintain 
a successful business. 

Our industry must exist for the good of the com- 
munity. The greatest menace is the desire to do 
more business than the other fellow, regardless of 
how that goal is achieved. We must get the idea 
into our minds that we can not expect to increase 
our volume of business every year, but we want to 
be able to close our office doors every night and 
say, “There is another day with squaye dealing for 
every customer and of honest service to the com- 
munity.” 

Advance the Idea of Fellowship 


It is only thru organizations that we learn to 
know a man as he is. As the years go by, our or- 
ganization is gaining in strength and influence. Let 
every member support the association and do all 
he can to advance the idea of coédperation and fel- 
lowship. If you do not do anything more, at least 
have a visit with your competitor once in a while, 
and tell him some of the good things that come 
to you thru your affiliation with the association. 


FRIDAY FORENOON SESSION 


The session opened with a talk by Charles FE. 
Marsh, of Chicago, representing the Red Cedar 
Shingle Bureau. Mr. Marsh warned his hear- 
ers that the movement to eliminate the wood 
shingle is only the first step in a campaign to 
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bar all wood construction in cities, and he 
urged the retailers in their own interest to 
fight this movement. 

He then invited questions, criticisms, and 
complaints. A dealer said that there had been 
some complaint in his territory on kiln dried 
shingles. Mr. Marsh replied that until quite 
recently inspection had been made before the 
shingles were kiln dried, but that now a new 
system is in operation whereby the shingles 
are thoroly inspected after drying, and he ex- 
pressed the conviction that there would be no 
further cause for complaint. 

Touching upon another aspect of the shingle 
situation, Mr. Marsh said that many dealers 
will sell clear and extra clear shingles as being 
‘‘the best made.’’?’ Customers buying these 
grades upon that assumption naturally are 
subject to disappointment. He said that the 
bureau recommends only 100 percent edge grain 
shingles for roofing purposes, and if those are 
put on with hot dipped zine coated nails, the 
result is a roof that will last forty years or 
more. 

President Roland asked whether he had any 
data as to the comparative durability of 
shingles in the different sections of the coun- 
try, saying that the use of wood shingles in 
western Pennsylvania had decreased materially, 
due to the impression that the smoke generated 
in the coking regions corroded the nails and 


thereby impaired the durability of the roofs, 
Mr. Marsh in reply said that use of the right 
sort of nails, as already indicated by him, 
would obviate any trouble from that source. 


Wholesaler Discusses Business Essentials 


Because of the absence in the South of Ed- 
ward Eiler, of Pittsburgh, who was scheduled 
to speak on ‘‘An Orderly Industry,’’ as repre- 
sentative of the Pittsburgh Wholesale Lumber 
Dealers’ Association, that subject was pre- 
sented by C. V. McCreight. Mr. McCreight 
briefly discussed some of the elements which he 
considered essential for the orderly conduct of 
business and satisfactory relationships between 
the buyer and seller. ‘‘Your obligation as re- 
tailers,’’ said Mr. McCreight, ‘‘is to give your 
customers information concerning the products 
that are best adapted to their purposes.’’ 
Terms of sale are very important in your busi- 
ness, he continued. It is necessary that you 
should get your money promptly, in order in 
turn to meet your own bills and keep your 
credit good. It is only in recent years that 
lumbermen have given attention to the sub- 
ject of arbitration. Why go to court with dis- 
putes that can be settled equitably thru arbi- 
tration? Illustrating the importance of efii- 
ciency in management Mr. McCreight cited an 
instance where a dealer had recently person- 
ally taken over the supervision of deliveries, 
and had thereby cut his delivery costs 50 per- 
cent. The sanctity of contracts, said he, must 
be held inviolate. Stay by your agreements, 
even if it takes the coat off your back. Every 
retailer at some time should visit a sawmill and 
become acquainted with the process of manu- 
facture. He will then better understand the 
problems of the producer and be able to counsel 
his customers to better advantage. 


Explains Points of Income Tax Law 

Several amendments of the income tax law, 
and various decisions relating thereto, were 
interpreted for the benefit of the lumber deal- 
ers by J. Howard Gleason, of the income tax 
division of the Bureau of Internal Revenue. 

Among other items of information imparted 
by the tax expert was the statement that 
allowable deduction for traveling expenses in- 
cludes board and lodging as well as railroad 
fare, but it is necessary that a record of the 
hotel expense be made separately from the 
transportation expense, in order that proof of 
the expenditure may be shown if required. 

In answer to a question from the floor as to 
allowable depreciation on trucks, Mr. Gleason 
said that ordinary allowance was 20 to 25 per- 
cent, but that in exceptional cases, where a 
truck was regularly subjected to exceptionally 
severe usage, up to 50 percent might be allow- 
able. 

Asked concerning depreciation allowable on 
a shed built on leased land, the lease running 
ten years, Mr. Gleason said that 10 percent per 
annum would be the proper depreciation, the 
theory being that the shed would be valueless 
for its purpose at the expiration of the lease, 
and hence should be wiped out by an annual 
depreciation charge. 


Must Maintain Transportation Efficiency 

The next speaker was Robert 8S. Binkerd, 
New York, vice chairman of committee on pub- 
lie relations of the eastern railroads, on ‘‘ The 
American Citizen and His Railroads.’’ TIllus- 
trating the vital importance of maintaining 
adequate and efficient transportation, Mr. 
Binkherd said that the total freight haul of the 
United States last year was equivalent to 
transporting 4,160 tons of freight one mile 
for every man, woman and child in the country, 
a per capita tonnage more than ten times great- 
er than that of any other country in the world. 

The wealth, conservation, and efficiency of 
our transportation system is essential to every 
citizen, said Mr. Binkerd. We can not have 
national prosperity without the railroads being 
prosperous. This is true not only from the 
transportation standpoint, but also because of 
the tremendous buying and consuming power 
of the railroads and of the more than 4,000,000 
men directly employed by them. Curtail this 
buying power and the effect is almost im- 
mediately felt in every line of business. 

In the interest of efficiency and of good rela- 
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tions between the railroads and shippers, the 
railroads have inaugurated a policy of co- 
operation with the shippers, thru eight regional 
shippers’ bureaus that have been formed with 
that end in view. 


Discusses Keller Tax Plan 


The last speaker on the Friday forenoon 

program was Harry H. Willock, secretary- 
treasurer Waverly Oil Works Co., Pittsburgh, 
who appeared in the interests of the Manu- 
facturers’ & Merchants’ Federal Tax League, 
to advocate the Keller tax program, which he 
referred to as being superior to the Mellon 
lan. 
' This plan is sponsored by Representative 
Oscar E. Keller, of Minnesota, who has intro- 
duced into congress four bills covering his 
proposed program. The first bill repeals a 
large variety of excise and nuisance taxes, in- 
cluding all corporation income taxes, the total 
cut from these sources being estimated at 
$1,075,000,000. The second bill makes a dis- 
tinction between earned and unearned incomes, 
and cuts the present rate on earned incomes, 
effecting a total reduction of about $280,000,- 
000. 

The revenue lost by the above reductions is, 
according to Mr. Keller’s plan, to be made up 
in part by an increase in the inheritance tax, 
but principally by an excise tax of one percent 
on the privilege of holding lands and natural 
resources worth over $10,000, after deducting 
all capital and labor values, improvements, 
standing timber and fertility. In this connec- 
tion, the following excerpt from a speech made 
by Mr. Keller in the house of representatives 
on Jan. 18 last, is apropos: 


Places No Tax on Standing Timber 


I have already stated that this bill does not 
tax standing timber. It does not fall in any 
way upon the trees, whether young or old, or 
whether planted or naturally grown. The rea- 
son for this exemption is very plain. The 
growth of timber in this country must be en- 
couraged, not discouraged. Already our timber 
resources have reached the point of virtual ex- 
haustion. And this exhaustion has been hurried 
by no agency so much as by our criminal policy 
of taxing the growing trees, which has served 
the double purpose of prompting the rapid cut- 
ting down of the trees standing and of making 
unprofitable the planting of new ones. 

For this reason this land value tax bill of 
mine does not tax standing timber, but seeks 
to aid lumber producers and dealers by having 
their present taxes substantially cut down. 

The bill does, however, tax the value of the 
land upon which the trees stand or have stood. 
In endeavoring to aid the legitimate lumber in- 
terests of the country, it will not permit the 
land speculator and the monopolist of cutover 
lands to escape. 


FRIDAY AFTERNOON SESSION 

The closing session, Friday afternoon, was 
featured by a talk on ‘‘My Competitor,’’ by 
D. W. Simpson, of Indiana, Pa., a past presi- 
dent of the association. Before proceeding to 
a discussion of the subject assigned to him, 
Mr. Simpson said he wanted to say a few 
words about competitors other than one’s 
neighboring dealers. He said that thru judi- 
cious use of the plan book, the dealers of his 
section have been able to eliminate mail order 
competition. . 

We have placed these plan books in barber 
shops, dentists’ and doctors’ offices, in fact 
wherever people have to do any waiting, said 
Mr. Simpson. The result is that they become 
interested in these plans and do not send away 
for mail order plan books. We advertise in our 
local papers, telling people that we will be glad 
to give them a plan book. This is better than 
having them send away for mail order books. 

We have never figured against a mail order 
house where we did not beat its price and get 
the business, but when figuring on such orders 
we tell the customer that we are figuring on 
exactly the same basis that the mail order house 
would do, as regards cash payment for the 
goods and other conditions. 


Retailer Finances Home Building 


Another thing we have got to look out for: 
The mail order houses are beginning to adver- 
tise that they will finance the building of homes, 
on the basis of $25 a month. This proposition 
has not yet reached our territory, but it is 
coming. We are meeting this proposition on its 


own ground. Our firm stands ready to finance 
home building , for anyone who owns his lot 
clear, is employed at an adequate wage, and 
is of good character. We go to the bank with 
such a party, and the bank loans him 80 per- 
cent. We then carry the remaining 20 per- 
cent, on a second mortgage. The buyer pays 
the second mortgage off in monthly instalments, 
before beginning to make payments on the first 
mortgage. We have never yet lost a dollar un- 
der this plan, and we have been working it for 
two years. 

The retail lumber dealers’ association is the 
greatest achievement of our business in this 
generation. It has done more to destroy dis- 
honest competition than all other agencies. It 
has taught us how to keep our books that we 
may know the cost of doing business; it has 
taught us how to treat our customers and our 
competitors. Let us codperate in building up 
our business in general; in increasing the use 
of the products handled; in adopting the better 
methods of buying, selling, and manufacturing; 
let us compete only in the matter of service, 
which after all is the secret of success. 


Summary of Resolutions Adopted 


The report of the committee on resolutions 
was then read by Carl Van der Voort, chair- 
man of that committee. One of the resolutions 
expressed the opinion that the Esch-Cummins 
Act should be permitted to function for a fur- 
ther period, without change. 

Another endorsed the aims of the lumber 
standardization movement, with the following 
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proviso: ‘‘It should be written into the Amer- 
ican lumber standards that shipments of ran- 
dom length and width of lumber shall consist 
of iengths 8 to 20 feet even lengths only, and 
a fair proportion of the different lengths, and 
that the widths be in even inches wide mate- 
rial only, and a fair proportion of the various 
widths; further, that all material customarily 
bundled shall be bundled one length only to a 
bundle, and that such practice be made stand- 
ard.’’ 

Another resolution requested the governor of 
Pennsylvania to instruct the department of 
highways to require that bonds furnished to 
contractors covering work on the State high- 
ways be so worded as to include liability for 
all materials used in the building of roads, 
highways or bridges, tho not going into the 
actual building of same. This resolution is 
intended to protect dealers furnishing lumber 
for forms, siding, scaffolds ete. 

A resolution endorsing the Mellon tax reform 
policy was also adopted. 


Award Prizes in Estimating Contest 


The results of the estimating contest, held 
at the close of the first session of the conven- 
tion, were then announced by President Roland, 
under whose direction the contest had been 
conducted. This contest, in which four prizes 
were given, was open to dealers and their em- 
ployees, the awards being based on speed and 
accuracy in figuring two bills. A similar con- 
test conducted a year ago demonstrated that the 


dealers are very much interested in this phase 
of the retail lumber business. The purpose of 
these contests is to show that more often than 
otherwise so called price cutting is due to 
careless, incompetent, or ignorant figuring; in 
other words, that inaccuracy in estimating is 
more often the occasion for wide variance be- 
tween quotations than the deliberate intent of 
dealers to sell material at less than cost, in 
order to cut under their competitor’s price. 
As the results of the contest this year were 
much more satisfactory than last, those re- 
sponsible for it feel that this feature of the 
program was worth all the effort required to 
put. it across. The contest was more elaborate 
than that of last year, two identical bills being 
figured, using different methods. The second 
sheet was figured largely by piece and by price 
per lineal foot, and the fractions, both in feet 
and cents, were counted in favor of the seller. 
Both sheets were totaled, and the contest was 
decided on the accuracy of the grand total. 
In reporting the results of the contest, Mr. 
Roland first presented the correct figures, which 


. were $6,350.01 for the first sheet, and $6,356.56 


for the second sheet. 

Four prizes were awarded, the first being a 
handsome black leather traveling bag; second, 
a gold fountain pen and pencil set; third and 
fourth, gold pencils. The results of the con- 
test and the awards were as follows: 


First prize—W. L. Metcalfe, Charleroi Lumber 
Co., Charleroi, Pa. Time 16 minutes, 30 sec- 
onds; one error, 15 cents high. 

Second prize—Norwood J. Taylor, Hardy & 
Rankin Co., Canonsburg, Pa. Time 28 minutes; 
two errors, 68 cents low. 

Third prize—D. E. Burns, D. S. Milloy Lumber 
Co., Erie, Pa. Time 17 minutes; six errors, 46 
cents low. 

Fourth prize—Charles H. Kountz, Fairchance 
Lumber Co., Fairchance, Pa. Time 15 minutes, 
30 seconds; eleven errors, $1.52 low. 

Honorable mention—Alva IL. Cole, People’s 
Planing Mill Co., Punxsatawney, Pa. Time 61 
minutes; four errors, $3.57 high. 

Honorable mention—A. C. Walter, McKees- 
port Planing Mill Co., McKeesport, Pa. Time 
35 minutes; one error, $5 high. 

One contestant lost first prize by misplacing 
a decimal point, making an item of 12,400 feet 
B&better southern pine flooring at $90 a thou- 
sand read $111.60 instead of $1,116. Otherwise 
both sheets were absolutely correct. His time 
was 30 minutes. 

The two bills totalled $12,706.57. The highest 
bid was $141.19 too high, and the lowest was 
$591.48 too low, making a spread of $732.67, 
eliminating from consideration the contestant 
who erred in placing his decimal point. 


New Officers and Directors Announced 


Secretary Stayer then announced the new 
officers of the association, at the same time 
presenting a beautiful bouquet of roses to the 
incoming president, W. R. Cole. President 
Cole responded in appropriate words, pledging 
his best efforts to the service of the associa- 
tion and expressing his appreciation of the 
honor conferred upon him. The list of officers 
and directors for the ensuing year is as fol- 
lows: 

President—W. R. Cole, Punxsutawney. 

First vice president—S. W. Means, Pittsburgh. 

Second vice president—J. D. Marks, Cresson. 

Treasurer—G. P. Textor, Wilkinsburg. 

General counsel—Carl Van de Voort, Pitts- 
burgh. 

Secretary—W. B. Stayer, Pittsburgh. 

Assistant secretary—R. F. McCrea, 
burgh. 

Directors—Bruce K. Barnett, Charleroi; Fred 
H. Cook, Beaver; H. B. Daugherty, Indiana; 
G. E. Evans, Fairchance; Lyman Felheim, Erie; 
George N. Glass, Pittsburgh; Edwin M. Hill, 
Pittsburgh; George Dillich, Butler; J. Clyde 
Gilfillan, New Castle; S. W. Means, Pittsburgh; 
C. E. Roland, New Alexandria; Harry Statler, 
Johnstown; G. P. Textor, Wilkinsburg; W. H. 
Williams, Pittsburgh; J. H. Wishart, Sharon; 
R. S. Woodward, New Kensington; A. 
Haines, Connellsburg; A. J. Weber, Cumber- 
land, Md.; J. B. Wallace, McKees Rocks. 

Director National Retail Lumber Dealers’ As- 
sociation—E. Bruce Hill, Pittsburgh. 


Major A. P. Simmonds, of New York City, 
then addressed the convention on the dangers 
that threaten this country thru the spread of 
bolshevism and radicalism, and advocated se- 
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lective immigration and education as remedies. 

The convention then adjourned with the 
singing of ‘‘ Auld Lang Syne.’’ 
EVENING ENTERTAINMENT FEATURES 

On Wednesday evening the Pittsburgh 
Wholesale Lumber Dealers’ Association enter- 
tained the retailers at a smoker and buffet 
luncheon, held in the ballroom of the hotel, 
which was very largely attended. During the 
evening an elaborate program of high class 
vaudeville was carried out. The whole enter- 
tainment was lavishly staged, the affair being 
in the capable hands of a committee of whole- 
salers consisting of C. V. McCreight, chairman; 
A. Adelman, William Stirling, B. W. Cross, 
R. C. Herman and Fred C. Dailey. 

The same evening, the visiting ladies were 
entertained at a theater party, thru the cour 
tesy of the local wholesalers. 


Annual Banquet Is Brilliant Affair 

The annual dinner Thursday evening taxed 
the capacity of the large ballroom of the hotel, 
covers being laid for 526 guests. The affair 
was in every way up to the high standard set 
by its predecessors. The functions of toast- 
master were admirably discharged by E. Bruce 
Hill, of Pittsburgh, who revealed gifts of 
humor and apt expression unsuspected by his 


Pennsylvanians Predict Excellent Business 


C. E. Ro_anp, New Alexandria Lumber Co., New 
Alexandria, Pa.: I can not see anything ahead 
but a prosperous year in the building business, and 
that means a good demand for lumber. We are 
still short of homes, and there is plenty of money 
in the country to finance the building of them. I 
do not think the fact that this is a presidential 
year is going to have any effect on the lumber 
situation. 


W. R. Coir, Punxsutawney, Pa.: We had a 
very good business last year, and I expect that 
this year will be just as good. The farmers of 
our county (Jefferson) are organized into clubs 
and are very much interested in improving their 
live stock. They are breeding better cows and 
pigs, and thereby increasing their revenue. As an 
illustration of what can be done in this line, the 
experience of the farmers in Potter County, this 
State, might be cited. Potter is a very hilly county, 
and conditions for agriculture therefore are not 
of the best. Sut about fifteen years ago, the 
farmers began to improve their stock. They 
clubbed together and bought a high priced, pure 
bred bull. They kept up the process of improve- 
ment until now the county has as fine dairy cattle 
and other live stock as can be found anywhere in 
the State. The production of milk and other 
dairy products has increased, and the farmers are 
correspondingly prosperous. ‘The same is true in 


business as at this time last year, yet there jg 
considerable inquiry, and we anticipate a fairly 
good business for the first six months of this 
year. In this locality we are largely dependent 
upon the coal business, and the outlook for that 
industry this year is not good. Some of our mines 
are already shut down, while the great majority 
of them are running only part time. 


WALTER E. Hatrcu, Keystone Lumber Co., Pitts- 
burgh: House contracts received to date, together 
with the number of plans being figured, are indica- 
tions for good building business this year. Indus- 
trial trade is not increasing as rapidly as pre- 
dicted in the winter months, and is somewhat dis- 
appointing. Some railroad orders have been re 
ceived; yet industrials appear to be holding off, 
and the steel business has not improved much jn 
this section. The threatened coal strike caused 
considerable apprehension, and the settlement for 
the 8-year period is an encouraging factor. We 
look for business to be about the same as last 
year, neither a boom nor a depression, but, rather, a 
normal business thruout the year. 





G. P. Testor, Wilkinsburg, Pans 


The outlook 
in our territory for 1924 is very 


encouraging, 


While unfavorable weather in February tied up 
some housebuilding, more plans are submitted for 
There 


figures than usual at this time of the year. 








ANNUAL BANQUET OF RETAIL LUMBER DEALERS’ ASSOCIATION OF PENNSYLVANIA, WILLIAM PENN HOTEL, PITTSBURGH 


casual acquaintances. After doing justice to 
the elaborate menu, the diners listened to a 
masterly address by Dr. Isaac T. Headland, of 
Alliance, Ohio, on ‘‘The Building of Civiliza- 
tion.’’ Dr. Headland, who for many years was 
at the head of a Christian college in China, 
showed how the introduction of Christianity 
into that country had been the forerunner of 
trade expansion and the development of a 
higher type of civilization. 

He was followed by Capt. Irving O’Hay, of 
New York, who was introduced as a ‘‘soldier 
of fortune.’’ Altho still a young man, Capt. 
O’Hay has fought in seven wars, including a 
number of Central American revolutions, in 
one of which he bore the title of ‘‘general,’’ 
and commanded an ‘‘army’’ of 321 men. His 
other ‘‘scraps’’ included the Spanish-Amer- 
ican, Boer and Balkan wars, finishing up with 
the World War, in which he held a commis- 
sion in the famous ‘‘Princess Pat’’ Canadian 
regiment, but enlisted under the Stars and 
Stripes when America entered the war. Capt. 
O’Hay amused his hearers by saying that his 
chief financial problem had been ‘‘ getting 
along between wars,’’ 


our own county. Our section is engaged in both 
mining and agriculture. The miners and other 
industrial workers are all employed at good wages, 
and with the farmers prospering by reason of their 
good live stock and diversified crops, we are “sit- 
ting pretty,” and everything looks first rate. 


W. B. STAYER, secretary Retail Lumber Dealers’ 
Association of Pennsylvania, Pittsburgh: The out- 
look for the lumber business in the territory of 
this association was never better at this time of 
the year. Mortgage money is plentiful in the 
Pittsburgh district, in fact, is going begging at 
this time. This condition is largely due to the 
building and loan associations, of which Pennsyl- 
vania has more than any other State in the union. 





G. BE. Evans, Fairchance Lumber Co., Fairchance, 
Pa.: We are going to have the best year in the 
retail lumber business that we have ever experi- 
enced. I did not feel certain of this a month ago, 
but I am sure of it now, from the way business 
and inquiries for plan books are coming into our 
office. The year 1924 is going to be one of the 
biggest, if not the very biggest, building year this 
country has ever seen. 





D. W. Simpson, Indiana Lumber & Supply Co., 
Indiana, Pa.: While we are not figuring as much 


is still a scarcity of homes in this vicinity. The 
manufacturing plants seem to be running at full 
apacity, which creates a demand for houses. The 
latter part of the year may not develop as much 
business as we are looking for in the first six 
months, but as mortgage money is plentiful we 
see no reason why business for 1924 should not be 
as good as, or even much better than, that of the 
preceding year. 


A. M. HAINnes, Connellsville Construction Co., 
Connellsville, Pa.: In our opinion, 1924 is going 
to be the banner year in the lumber business. Last 
month we began our twenty-second year of busi- 
ness in Connellsville, and never in any previous 
winter have we had the inquiries that we have had 
this winter. The larger corporations are getting 
busy early on estimates for work to be done the 
coming season. Last year was a crackerjack, but 
this year will be even better. 





H. H. MuLuen, Greensburg Lumber & Mill Co., 
Greensburg, Pa.: The outlook in this vicinity is 
fairly promising. We operate yards at Greensburg, 
Mount Pleasant, and Youngwood, and from these 
different points cover considerable territory. At 
the present time Greensburg has possibly $2,- 
500,000 worth of work just starting. The major 


part of this is made up of two or three large 
buildings, but the outlook for house building. so 
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far as we are able to tell, is very good. We believe 
that the more moderately priced dwellings will 
Jead in building construction this year. We have 
at the present time quite a lot of this business on 
our books, and it is really the class of construction 
that is most profitable to the lumber dealer. The 
labor situation seems to be satisfactory, and we 
pelieve that the carpenters in particular are en- 
deavoring to turn out more work in a day than 
they have been accustomed to doing, which we re- 
gard as a very hopeful sign. Practically the same 
conditions prevail at our other locations. Sum- 
ming up the situation, we feel that indications 
point to a very good year. 


W. W. CAMPBELL, Campbell Lumber Co., New 
Wilmington, Pa.: We are expecting larger busi- 
ness than last year in this territory, and have 
stocked accordingly. Advance figuring indicates 
an increase of fully 20 percent in volume. 


IirrAM REESE, People’s Planing Mill, Punx- 
sutawney, Pa.: By nature I am an optimist, and 
I believe, so far as lumber and building are con- 
cerned, a fortune teller. Last year was our 
banner year, and 1924 will be just as good. From 
my point of view, everything is in favor of this. 


LeMON L. SMITH, Smith & Varner, Johnstown, 
Pa.: I believe that if building costs are not ad- 
vanced beyond present levels, 1924 will prove to be 
a good year in the building business. However, 
volume as large as that in 1923 would just about 
overcome the deficit caused by the war; from 
then on the pressure for housing space will be 
relieved, and the present costs, which are com- 
paratively high, will meet resistance. We con- 
sider lumber at present prices one of the cheapest 
items that goes into a building, and believe that 
labor will suffer the greatest deflation. Neverthe- 
less, in a period of low volume, lumber values will 
suffer along with any other items required in 
building. I believe that any further increase in 
building costs in 1924 will meet resistance. 


8S. Mazza, Nanty Glo Lumber & Construction Co., 
Nanty Glo, Pa.: We had very good business last 
year, and are looking for the trade to be as good 
or better this year. 


W. W. Scorr, Scott Lumber Co., Bridgeport, 
Ohio: This vear is starting out as tho it is go- 
ing to be just as good or better than last year, 
which was the best in the history of our company. 
Our building and loan association is flourishing 
and providing the means for aiding many thrifty 
persons to acquire homes of their own. With the 
coal wage scale settled for three years, everything 
looks favorable for‘a good period of prosperity. 


J. CLYDE GILFILLAN, New Castle, Pa.: The lum- 
ber business in our district has held up well dur- 
ing all of this season, and is very good at this 
time. We look for the heaviest business during the 
next four months of any like period during the 
last three or four years, as all building mechanics 
are demanding an increase in wages July 1. As a 
result, contractors and owners are pushing their 
building projects in an endeavor to get them com- 
pleted before the increase goes into effect. The 
new increase in wages will make them the highest 
ever known in this locality, about 10 percent higher 
than in 1920, and my judgment is that costs will 
thus be increased to a point that the public will not 
absorb them, and the retail lumber business will 
experience a severe setback. 


A. EB. Kerr, Citizens’ Lumber Co., New Castle, 
Pa: In my opinion, the lumber business is going 
to enjoy a prosperous year, especially for the first 
six months. I believe that the year will be fully 
equal to any during the last five years. The high 
cost of brick construction will have a tendency to 
encourage the use of lumber for building. 


J. B. Henry, South Connellsville Lumber Co., 
Connellsville, Pa.: We are looking for another good 
year. We had a very good trade last year, and 
conditions look equally favorable for 1924. 


PauL O. Ernst, Edward Eiler Lumber Co., Pitts- 
burgh (wholesaler): I have just returned from 
a trip thru Virginia, North Carolina, South Caro- 
lina, and Georgia, and from what I can gather from 
the mills, supplemented by information from 
customers in many districts, the outlook is very 
favorable. I believe I am perfectly safe in pre- 
dicting that the first six months of this year will 
surpass the same period of 1928, which was the 
best six months’ period our firm ever experienced. 
With regard to prices, there is a tendency on the 
part of the mills to be considerably more sane, and 
I do not believe there will be as much fluctuation 
this year as there was last. I believe, further, that 
the market will be firm on most items. 


New Jersey Lumbermen Open Fortieth Annual 


Note: A more complete report of the 
annual convention of the New Jersey 
Lumbermen’s Association will appear in 
the March 15 issue of the AMERICAN 
LUMBERMAN.—EDITOR. 





[Special telegram to AMERICAN LUMBERMAN] 

ATLANTIC City, N. J., March 6.—The New 
Jersey Lumbermen’s Association: celebrated its 
fortieth birthday today by inaugurating the 
largest convention in its history at the biggest 
resort hotel in the world—the Traymore on the 
boardwalk. More than one hundred and fifty 
delegates and guests had registered when the 
first session of the annual was opened at 2 
o’clock and Edward Hamilton, president, had 
told the lumbermen there was much business 
to be done and he was determined to see that 
every man present was repaid tenfold in ideas 
for the time and expense it had cost to come 
to the seaside city. 

Mr. Hamilton said business was good thru- 
out Jersey and would continue good and that 
the association would stand shoulder to shoul- 
der with its membership to keep on boosting, 
to the end that every firm in the State would 
get full measure of the benefits the organiza- 
tion has to bestow. 

We believe in man-to-man talks, said Mr. Hamil- 
ton. We did not bring you down here for a lot 
of useless oratory. We are going to have two days 
of wide open discussion on matters of vital in- 
terest to us all and we invite every man to take 
his part. This is our biggest convention; let us 
make it productive of the biggest results. 

It is a foregone conclusion that Mr. Hamil- 
ton, who is president of the Hamilton Lumber 
Co., Paterson, will be chosen tomorrow for his 
fifth consecutive term as president of the as- 
sociation. He heads the slate of new officers 
and said today he will accept the job again, 
altho for two years he has been trying to get 
out. George E. DeNike, of Newark, will be re- 
elected secretary. 

The New Jersey association, it was forecast 
today, will extend an invitation to the Na- 
tional Retail Lumber Dealers’ Association to 
hold its annual convention next October in At- 
lantic City. Mr. Hamilton said the invitation 
probably would be extended at once and would 
be pressed with all the vigor possible. ‘‘The 
National retailers owe us a visit,’’ said Mr. 
Hamilton, ‘‘and we can offer everything and 
more than any other city in the country. We 
will not accept a refusal.’’ 


Good Results from Building and Loan Week 


Seeretary DeNike in his annual report made 
this significant statement: 


We stand today one of the beacon lights in the 
lumber industry of our nation, doing the best we 
know how to point the way to a better day. It is 
indeed an honor to be associated with a trade or- 
ganization that has survived forty years of in- 
dustrial strife, thru lean years and fat years, thru 
panics and booms, thru wars and peace. 


Mr. DeNike said further: 


At the last annual meeting it was decided to set 
aside one week to be known as “Lumbermen’s 
Building and Loan Week.”’ The week of March 19 
was designated. Due to our association’s activities ; 
six new building and loan associations were formed 
during the week and 15,115 new shares of stock 
were sold, which means that something over $3,- 
000,000 additional capital was made available for 
new construction during the next ten years. The 
result of an effort of this character is more or 
less cumulative and the beneficial effect was no- 
ticeable for some time after the close of the drive. 

The formation of local credit organizations was 
advocated at our last annual meeting and we 
secured permission from the Material Men’s Credit 
Association of Passaic and Bergen counties to use 
its forms and system. Mr. Danielson has or- 
ganized one association in Ocean and Monmouth 
counties, and another in Middlesex, Union, Somer- 
set and Morris counties. 

At the last annual meeting a shippers’ rating 
bureau was authorized and has since been organ- 
ized. ‘There are still thirty-nine members who did 
not fill out the questionnaire. 


Association Boosted Construction Program 


Late last spring there was a considerable amoynt 
of propaganda put out thru the public press, with 
the idea of eliminating a large part of the con- 
struction program. This propaganda proved to be 
ill-advised and we immediately collected a quan- 
tity of facts and figures and started a back-fire. 
Thru the codperation and assistance of our mem- 


bers and the expenditure of about $600 of the as- 
sociation’s money, we started the ball rolling in 
the proper direction and many millions of dollars 
worth of construction, which had been held up, 
was released. 

While we have not been able to develop a traffic 
bureau of our own, we have been active in traffic 
matters. E. E. Ebert has been our traffic adviser 
and has handled a number of claims for our 
members in a satisfactory manner. 

We sent delegates to the standardization meet- 
ings in New York and to the final conference in 
Washington. 

Mr. DeNike concluded: 

Our association is ready for any emergency, and 
it is a fact of which we should be proud that we 
have men in our organization who are recognized 
leaders in our industry, nationally as well as 
locally. 

The convention attracted a big representa- 
tion of New York and Philadelphia wholesalers. 


Gets Naval Stores from Stunted Fir 


Vancouver, B. ©., March 1.—Will a great 
proportion of America’s supply of turpentine 
one day be drawn from the rough, gnarled, wind- 
shaken fir trees of the unsheltered coast 
stretches of British Columbia’s fifteen hun- 
dred miles of shore-line? There are millions of 
such fir trees, growing on exposed locations all 
up the coast and on the hundreds of islands in 
the waters of many gulfs and channels between 
the United States boundary and Alaska, and 
they are not commercially valuable. They are 
too rough and gnarled to be used for saw timber 
like the run of the woods in the limits a few 
hundred yards inland from tidewater. 

Several times a start has been made in the 
last few years to establish a turpentine industry 
with resin from the Douglas fir in this Province. 
Now apparently one man has ‘‘tapped,’’ liter- 
ally, the right method. In a recent letter to 
T. A. McElhanney, of the forest products labor- 
atory maintained at the University of British 
Columbia by the Dominion Government, a rather 
full description is given of the process now 
being used on one of the islands in the north- 
ern part of the Gulf of Georgia. 

The gatherer of oleoresin, as the product is 
known commercially, picks out the trees which 
are useless for lumber, and he thinks these, ex- 
posed and twisted by the elements, produce bet- 
ter than good trees. The method of tapping 
and draining the gum is very much the same as 
the old method of gathering sap in the maple 
woods of eastern States and Canada. Some- 
times a ‘‘gusher’’ is struck, when a pocket of 
clear liquid resin flows and a 4-gallon can must 
be used to hold the flow. ‘‘My best tree gave 
me thirty-seven gallons,’’ said this pioneer, ‘‘I 
also got twenty-three gallons from another.’’ 
In some cases a dark product is obtained, tho 
as a rule the oleoresin is clear and limpid. The 
oleo runs fairly well in winter but best in 
summer. 

An order for ten barrels of this product came 
from New York, recently, and there appears to 
be a very good opportunity to open a market 
for many hundreds of barrels, provided the 
production end is organized. The pioneer 
operator remarks in his letter that thousands of 
gallons of the oleo are wasted on this coast 
every year. Besides turning out one-third its 
volume of turpentine, the oleo yields a number 
of valuable byproducts. 

THE NEw York State conservation commis- 
sion’s report that on Feb. 15 it had orders for 
6,796,000 trees, and that the entire supply is 
expected to be exhausted by the middle of this 
month, leads a Buffalo paper to say that the 
commission is doing a ‘‘mighty big service’’ 
in promoting reforestation, and that it de- 
serves more support than the public thus far 
has given. ‘‘If our county fairs, besides ex- 
hibiting farm products and farm stock,’’ says 
the Courier, ‘‘ would also make a feature of en- 
couraging reforestation, they might help great- 
ly not only in providing forests for the future, 
but also in keeping our farm lands productive 
br streams whose water depends on forested 
hills.’’ 
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Southern Millworkers Discuss Reforestation and Publicity 


{Special telegram to AMERICAN LUMBERMAN] 


New ORLEANS, LA., March 5.—The Southern 
Sash, Door & Millwork Manufacturers’ Asso- 
ciation opened its quarterly session at the De 
Soto Hotel this morning, with an attendance 
representing the southern division of the indus- 
try from Texas to the east coast. 


Announcing the detention at home by illness 
of President Conway, Secretary C. B. Harman 
called W. P. McBroom, of Chattanooga, Tenn., 
chairman of the board of directors, to preside. 


After a welcoming talk by President William 
Pfaff, of the New Orleans Association of Com- 
merce, Secretary Harman presented an invi- 
tation to the delegates to visit Bogalusa, La., 
tendered by the Great Southern Lumber Co. 
Its acceptance promptly followed and the visit 
will be paid Friday, the party returning to New 
Orleans that evening. 


Southern Pine in Large Quantities 


A. R. Israel, publicity manager for the 
Southern Pine Association, tendered that organ- 
ization’s greetings and briefly outlined its work. 
In the compilation of its new rate books on 
lumber, he said, the traffic department discov- 
ered numerous maladjustments and errors in 
the rail tariffs, and has been working with 
considerable success to bring about their cor- 
rection. Referring to the future of the south- 
ern pine industry as of special interest to mill- 
work producers, he said an association survey 
in 1919 indicated 250,000,000,000 feet of stand- 
ing pine timber remaining in the South, exclu- 
sive of new growth. A recheck now in progress 
indicates that this figure may be increased. 
‘*There will be,’’ he concluded, ‘‘southérn pine 
in large quantities and in all sizes for many 
years to come. It will not perish from the 
earth, but will be available for manufacture to 
the end of time.’’ He urged the members to 
support safe and sane legislation to promote re- 
forestation in every southern State. 


W. P. Flint, of Chicago, secretary of the 
Millwork Cost Bureau, talked of its activities 
and service in the organization of a uniform 
cost accounting system for the industry, and 
the establishment of a correspondence course 
of instruction in estimating, which he said was 
a highly useful type of ‘‘ vocational training.’’ 
He also referred briefly to the proposed plan 
for a national advertising campaign, which 
will be presented at the bureau’s annual meet- 
ing in Chicago next month. 


Bespeaks Help for Reforestation Movement 


V. H. Sonderegger, state forester of Louis- 
iana, strongly urged the millwork folk to help 
the reforestation movement. Investigation 
shows that southern pine will grow at the rate 
of 300 feet, board measure, to 1,000 feet an acre 
a year. By thinning out the stand of young 


. trees in the fifth or sixth year, that growth 


can be put on by the trees remaining, while the 
trees removed can be marketed for pulp or 
worked into creosoted products, thus helping to 
defray reforestation costs. He told of a Louis- 
iana parish which sanctioned the dedication of 
a large tract to forestry under the State law 
which provides for nominal taxation during 
the growing period. The parish sacrifice in 
taxes amounted to $159,000, but resulted in the 
assured establishment in the parish of perma- 
nent paper and pulp plants costing $2,500,000. 
With 125,000,000 acres of idle land in the South, 
an abundant acreage is available for forestry 
on a practicable and profitable basis. He urged 
the millwork industry, because of its vital in- 
terest in perpetuation ot timber supply near 
at home, to take an active interest in getting 
right forestry laws in all the southern States. 

Secretary Harman, complimenting Mr. Son- 
deregger both on his talk and his practical 
forestry work, declared that the members of 
the association are directly interested in south- 
ern reforestation. He strongly seconded the 
recommendation that they give active aid to 
the movement. 


Outlines Millwork Advertising Campaign 


T. D. Abeles, of Little Rock, Ark., who is 
the regional member of the Millwork Cost Bu- 
reau’s committee on publicity, outlined the 
proposed codperative advertising campaign 
project which the committee will submit to the 
bureau’s annual meeting next month, and asked 
its support by the Southern association, Mr. 
Abeles announced also that a change of the bu- 
reau’s name to the ‘‘American Millwork In- 
stitute’’ would be proposed as a means of giv- 
ing the industry it represents a more prominent 
standing before the public. Mr. Abeles re- 
viewed the codperative advertising enterprises 
conducted by other industries and declared his 
conviction that the millwork industry should 
undertake an advertising campaign along the 
lines worked out by the committee. 

Kingman Brewster, of Holmes & Brewster, 
tax experts of Washington, D. C., spoke briefly 
on tax problems. 

Secretary Harman announced that luncheon 
would be served at the Roosevelt Hotel, and a 
stag dinner at the Tortorich Cafe in the French 
quarter had been arranged by the committee 
of local members for 6:30 p.m. The meeting 
then adjourned to reassemble tomorrow morn- 
ing when a meeting of the directors will im- 
mediately precede the business session. 


THURSDAY SESSIONS 
{Special telegram to AMERICAN LUMBERMAN] 


NEw ORLEANS, La., March 6.—Assembling 
at 10 o’clock this morning, the convention 
settled down to routine matters, beginning with 
the proposed codperative advertising campaign. 
‘“Working Hours’’ was next taken up, a num- 
ber of the members reporting on the produc- 
tion effect of changes from ten hours to nine 
hour working days. The subject ‘‘How Can 
We Make Our Industry Attractive to Young 
Men?’’ drew a lively discussion which covered 
the range of the vocational training in the pub- 
lic schools, apprenticeship systems and the em- 
ployment of girls. 

Mr. Abeles reported satisfactory results with 
the employment of girls on small machines for 
assembling materials ete. They stay on the 
job more regularly than boys, he finds, and 
are efficient. Mr. Flint said many concerns in 
the Pacific Northwest are employing them on 
the piece-work basis, and that their earnings 
sometimes range 20 to 25 percent above those 
of men at the same rate. Differences of opinion 
about vocational training in public schools 
were developed, several members contending 
that better results were obtained by practical 
training in the plants. 


Resolution on Millwork Selling Practice 


Discussion of the relations between retail 
lumber dealers and millwork manufacturers 
culminated in the adoption of the following 
resolution, offered by J. Reese Jones of Shreve- 
port: 


WHEREAS, It has come to our attention that 
certain retail lumber dealers are demarding that 
the manufacturers of special millwork discontinue 
the practice of selling millwork to contractors and 
distribute their product thru the retail dealers ex- 
clusively, and 


WHEREAS, We have been informed that this mat- 
ter will be discussed freely at a number of retail 
— conventions to be held in the near future, 
and, 


WHEREAS, It has always been the policy of the 
members of this association to codperate with retail 
dealers where possible because a great number of 
them are in the retail lumber business and under- 
stand their difficulties; now therefore be it 


Resolved, That the Southern Sash, Door & Mill- 
work Manufacturers’ Association request the retail 
lumber dealers’ associations in the different States 
to appoint a committee to meet the one from this 
association appointed by the president to form a 
code of ethics covering the relationship of the mill- 
_ manufacturers to the retail lumber dealers, 
an 


Resolved, That copies of this resolution be fur- 
nished to the different trade journals and for- 
warded to the different retail associations. 

Following the unanimous adoption of the 
foregoing, Chairman McBoom appointed the 


following committee to represent the association 
under its provisions: W. M. Walsh, of Waco, 
Tex., J. Reese Jones, of Shreveport, La.; 7. 
D. Abeles, of Little Rock, Ark., and Albert 
Steves, jr., of San Antonio, Tex. 


‘“Cost of Duplication of Estimate’’ was they 
discussed. Secretary Harman said he had a¢. 
cepted an invitation to address an architects’ 
conference and suggested that he take it up with 
them. The suggestion was approved. 


For the catalog committee, Mr. Harman 
asked for instructions about the new catalog 
and molding list. It is practically ready for 
publication, he explained, but the general lum. 
ber standardization committee’s work now in 
progress might necessitate radical revisions, 
The committee wanted to know whether it 
should go ahead with the publication at once 
or await the standardization developments. It 
was instructed to use its own judgment. 


A two hour recess was taken for luncheon at 
Antoine’s. Reassembling at 3 o’clock, round- 
table discussions were resumed, with ‘‘every- 
body expected to say something’’ and final 
adjournment fixed for 6 o’clock. 


The Bogalusa party will leave New Orleans 
for the Great Southern Lumber Co.’s ‘‘ Magic 
City’’ early tomorrow morning, returning at 
6 p. m. 


Lumbermen Against Log Embargo 


VANCOUVER, B. C., March 1.—Timber re- 
sources of British Columbia were very fully dis- 
cussed during the week by lumbermen and mill- 
men, from every angle. The Royal Commission 
which has been studying conditions in the in- 
dustry on this coast with a view to making some 
recommendations to the Dominion Government 
at Ottawa which appointed it, completed its 
sittings in Vancouver, Victoria and New West- 
minster. At both the latter places it heard 
very similar evidence to that which was pre- 
sented in Vancouver, the sum of which is that 
the loggers are sure they need the export privi- 
lege to balance their market and to give an 
outlet for grades of logs not readily sold to 
the local mills. The millmen are a unit in 
thinking that much high grade timber is ex- 
ported, whereas the theory is that only the third 
grade logs are to be given permits. 


C. J. Culter, manager of the Brunette Lum- 
ber Co., New Westminster, who is a member 
of the advisory committee which codperates 
with the government in controlling permits for 
exportation of logs, told the commission that, 
in his opinion, more first and second grade 
logs were being given permits than third grade. 
He explained that there was a continuous tend- 
ency to edge up a little on requests for per- 
mits, and that in submitting boom tallies to be 
checked, it was found that there was a steady 
increase in the percentage of high grade logs 
which were seeking permits to export. 


N. 8S. Lougheed, of the Abernethey Lougheed 
Co., logging in a large way in the Fraser 
Valley, was willing to see an embargo put on 
if it could be shown that the lumber manufac- 
turing industry of the country would be ea- 
larged or bettered. He did not think, however, 
that such would be the case. He too, is a mem- 
ber of the Provincial Government’s export ad- 
visory committee, and he expressed the opinion 
that the export of logs had not been abused in 
any way. 

A third member of the advisory committee to 
give evidence was J. G. Robson, of the Timber- 
land Lumber Co. He was candidly of the 
opinion that an embargo on log export would 
not bring in new capital to build up more 
mills. The market was being taken care of 


by the mills now in existence, and that was the 
deciding factor. He put forward the view that 
an embargo on log export might result in the 
United States Government putting into effect 
a tariff on lumber which would be retaliatory 
and perhaps prohibitive to the present trade m 
lumber shipped to United States markets. 
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Lumber Clubs and Exchanges 


Social Plans of Seattle Club 


SEATTLE, WASH., March 1.—If plans recom- 
mended by a special entertainment committee 
are approved, the Seattle Lumbermen’s Club 
will hold a big picnic at Fortuna on Lake Wash- 
ington next July and bring together for a jolly 
time lumbermen in both the producing and 
distributing ends of the industry. The special 
committee report was made by W. C. Krafve, 
of the Simpson-Clapp Co. at the club’s lunch- 
eon meeting this week and will be acted upon 
next week. In the meantime the views of the 
wholesalers will be asked. 

The committee did not favor the organization 
of a social or dancing club at this time, but ad- 
vised that the plan be taken up and carried 
out next September and a series of six dancing 
parties given during the fall and winter. This 
report also will be considered next week. 


“p, A. L. S.” Holds Annual Banquet 


PirrsBuRGH, Pa., March 3.—The Pittsburgh 
Association of Wholesale Lumber Salesmen held 
its annual banquet at the Fort Pitt Hotel, on 
Tuseday evening last week. The attendance 
totalled one hundred. A fine musical program 
was enjoyed. Arch W. Looney, president of 
the Construction Lumber Co., was awarded a 
handsome silver cup for obtaining the largest 
number of new members for the association, his 
‘‘string’’ of recruits numbering sixteen. The 
total membership of the association is now 250. 

John B. Hoerr was elected president, and 
George T. Fawcett, vice president. 


(Sea eaeaaeaaem 


Cincinnatians to Entertain Loggers 


CINCINNATI, OHIO, March 4.—The Lumber- 
men’s Club of Cincinnati has invited the mem- 
bers of the Appalachian Logging Congress to 
be guests of the club at the May dinner which 
will be held during the congress’s convention 
in Cincinnati. This will be the annual meeting 
of the club and entertainment features will be 
added for the benefit of the guests. E. M. 
Bonner, president of the Cincinnati Lumber- 
men’s Golf Association, announces that the 
delegates to the Appalachian Logging Congress 
will be invited to play golf with the club on 
Tuesday afternoon, May 6, and will be enter- 
tained at luncheon at the country club at which 
the golfers will hold their play that week. 


Roofer Manufacturers to Meet 


Macon, Ga., March 4.—The next meeting of 
the Roofer Manufacturers’ Club will be held 
at the Dempsey Hotel here on March 11. It is 
the first meeting for several months that will 
be devoted exclusively to the roofer manufac- 
turers and a large number of the leading short- 
leaf pine manufacturers are expected. 


Cincinnati Club’s Activities 
CINCINNATI, OHIO, March 4.—Ladies night 
is to be instituted by the Cincinnati Lumber- 
men’s Club after a lapse of ten years. This 
was decided upon at the monthly dinner meet- 
ing last night-held at the new Elks Temple. 
The ladies dinner will be held on the evening 
of Monday, April 7, the meeting to be held at 
the new Business Men’s Club which is to be 
opened on March 18. Business matters will 
be reduced to a minimum and in the evening 

after the dinner there will be dancing. 
Committees were named to nominate candi- 
dates for officers and directors of the club at 
the next meeting. President Earl Hart ap- 
pointed S. W. Richey, George Morgan and H. 
W. Fagin as the chair’s committee, and J. R. 
O’Neill, Frank Haas and John Byrns were 

named to serve as the floor committee. 
A committee, consisting of Charles Shiels, 
P. Stratemeyer, George Riemeier, F. T. 
Atkinson and Arthur Freiberg, was named to 
report to the club on the feasibility of a plan 
by which the members would acquaint each 
other of lumber requirements and offerings. 
Several plans were suggested but it was left to 
the committee to investigate and make its 


recommendation either for or against some such 
plan. 

J. C. West suggested that the lumbermen 
form a luncheon table when the new club house 
of the Business Men’s Club is opened later in 
the month. 

Talks on trade conditions in the lumber in- 
dustry were made by R. E. Gifford, J. R. 
O’Neill, Howard Spielman, Wilbur Wright, 
Edward Barber and E. M. Bonner. 


New Officers in Charge of Jackson Club 


JACKSON, MiIss., March 3.—The semiannual 
election of officers of the Lumbermen’s Club of 
Jackson took place last Thursday and brought 
out a full attendance. Committees had been 
appointed to bring in tickets to be voted on, 
and for the first time in the history of the club 
both committees selected the same names for 
each office, thereby resulting in an election by 
acclamation of the following: 

President—J. G. Kennedy, of Grambling-Kennedy 
Lumber Co., wholesaler. 

Vice president—A. D. Wicks, assistant sales 
manager, Finkbine Lumber Co., manufacturer. 

Secretary—John L. Moore, sales manager, Faust 
Bros. Lumber Co., hardwoods. 

Mr. Kennedy served the club from the time 
of its organization up to six months ago as 
secretary and is a tireless worker in its behalf. 





J. G. KENNEDY, 
Jackson, Miss. ; 
Elected President 


A. D. WICKS, 
Jackson, Miss. ; 
Vice President 


He is a prominent lumberman, and has been 
very active not only in matters affecting the 
lumber industry in this section, but in civic 
matters. Mr. Kennedy began his lumber career 
with the Sumter Lumber Co., Electric Mills, 
Miss. He was connected with Krauss Lumber 
Co., of New Orleans, La., and about five years 
ago came to Jackson, and with J. J. Grambling 
formed the wholesale concern of the Grambling- 
Kennedy Lumber Co. 

During the last six months the club adopted 
a rule that the officers of the club should provide 
entertainment and programs during their term 
of office. This makes it very necessary that 
care be exercised in selecting the officers, and 
in A. D. Wicks, its vice president, the club has 
obtained one who has the ability to do and 
the energy to carry it out. He has never been 
anything except a ‘‘Finkbiner,’’ having been 
connected with the Finkbine Lumber Co. since 
a small boy. 

John L.: Moore, the new secretary, is another 
of the same type as the president and vice 
president, and either one of the three is capa- 
ble of running the club. He is sales manager 
of Faust Bros. Lumber Co., and in the course 
of this administration many interesting pro- 
grams are expected as a result of his activi- 
ties. 

The club is now beginning its fifth year of 
existence and its prospects were never brighter 
than at the present time. It is composed of 
lumbermen engaged in every branch of the in- 


dustry. The greatest good accomplished by the 
club is the creation of a splendid spirit of fel- 
lowship among men engaged in the lumber busi- 
ness. A spirit of codperation exists among 
all; there is a feeling that there is plenty of 
room for everyone here and anybody else who 
desires to come in. While the actual accom- 
plishments of the club are too many to enumer- 
ate, it can be said that practically every mem- 
ber can point to actual profit in dollars and 
cents as a result of meetings of the club. 

The new officers took charge of affairs at 
Thursday’s meeting and each made a short 
talk. The retiring President, J. W. Bertrand, 
presented his swan song and reviewed the last 
administration. 

The club meets every Thursday at 12:15 at 
the Edwards Hotel, where it has just occupied 
its new quarters. 

At last Thursday’s meeting several visitors 
were present, among whom were the following: 
Hugh White and Mr. Sedgwick, of Helen White 
Lumber Co., Columbia, Miss., which has just 
purchased the large retail yard of the Central 
Lumber Co., of this city. 


Gives Facts on News Print Situation 


POUGHKEEPSIE, N. Y., March 4-—At the 
weekly noon luncheon of the Kiwanis Club here 
today, R. 8S. Kellogg, secretary of the News 
Print Service Bureau, of New York City, was 
the principal speaker and presented a very in- 
teresting set of facts on the news print situa- 
tion in North America. Mr. Kellogg, who was 
formerly secretary of the National Lumber 
Manufacturers’ Association, gave the Kiwani- 
ans something to think about by pointing out 
the close relationship between the increased 
use of news print and the question of reforesta- 
tion. He said: 

News print is a 100 percent forest product. 
The highest grade of paper is made from rags. 
The next highest is made from wood pulp and 
rags. News print is made entirely from wood. 
For the last nineteen years there has been an 
average increase over the preceding year of 7 per- 
cent in the combined output of news print paper 
in the United States and Canada. The unit of 
supply of the raw material for making news print 
paper is the cord of wood. About 1% cords of 
pulpwood are required for producing a ton of 
news print paper. The 1923 production of news 
print paper in North America required 4,000,000 
cords of wood. For a completely self-sustained 
and modern news mi* with a daily capacity of 
100 tons, an investment of $5,000,000 is required. 
With this sort of plant there ought to be owner- 
ship of sufficient producing forest to supply 40,000 
to 45,000 cords of wood yearly. This might re- 
quire an additional investment of $5,000,000, mak- 
ing an investment of $100,000 a ton for every ton 
of daily capacity. 

Mr. Kellogg continued by saying: 

Everyone of us has a duty to perform in helping 
to promote proper forestry measures. After all 
these years of education and agitation, we are 
settling down to a practical forest policy for the 
United States and Canada. Whenever you get a 
chance to help in that direction you are doing the 
best possible thing you can do. 


Lumberman Appointed Rail Receiver 


PENSACOLA, FLA., March 3.—W. B. Harbeson, 
president of the W. B. Harbeson Lumber Co., 
of DeFuniak Springs, Fla., has been appointed 
receiver of the Muscle Shoals, Birmingham & 
Pensacola Railroad, and it is expected that as 
a result of his appointment the road will be 
rehabilitated. It is understood that Mr. Harbe- 
son would not consent to accept the receivership 
unless a fund of $200,000 was guaranteed as a 
starter with which to get the railroad out of 
its present financial difficulties. This amount 
was to be used in the payment of wages, back 
due taxes and judgments and what was left 
to be used in improving the road bed. The 
Chamber of Commerce of Pensacola has already 
guaranteed $123,000 of this amount, enough 
of which will be paid in cash immediately to 
take care of past wages. Mr. Harbeson, in ad- 
dition to being a prominent and successful lum- 
ber manufacturer, has very large hotel inter- 
ests at Pensacola, DeFuniak Springs, Valpa- 
raiso and Camp Walton. 
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March 10—Joint meeting of Louisiana Mill Managers’ 
Association and East Texas Mill Managers’ Asso- 
ciation, New Orleans, La. 

March 11—Roofer Manufacturers’ Club, Dempsey Hotel, 
Macon, Ga. 

March 11-12—Southern Pine Association, Hotel Roose- 
velt, New Orleans, La. Annual, 

March 12—Plywood Manufacturers’ Association, Audi- 
torium Hotel, Chicago. Special meeting. 

March 19-20—South Dakota Retail Lumbermen’s Associa- 

tion, Sioux Falls, S. D. Annual. 


March 19-20—Southeast Missouri Retail Lumber Dealers’ 
Association, Cape Girardeau, Mo. Annual. 


March 19-20—National-American Wholesale Lumber As- 
sociation, Hotel Sinton, Cincinnati, Ohio. Annual. 


March 20-21—Consulting Committee on Lumber Stand- 
ards, Congress Hotel, Chicago. 


March 22—Central Committee on Lumber Standards, 
Congress Hotel, Chicago. 


March 22-29—Own Your Home Exposition, Coliseum, 
Chicago. Annual. 


March 27—North Carolina Pine Association, Monticello 
Hotel, Norfork, Va, Annual. 


April 7-12—Home Complete Exposition, Manufacturers’ 
Building, State Fair grounds, Indianapolis, Ind. 
Annual, 


April 8-10—Lumbermen’s Association of Texas, Hotel 
Paso del Norte, El Paso, Tex. Annual, 


April 9-11—National Association of Box Manufacturers, 
Drake Hotel, Chicago. Annual. 


April 15-16—Arkansas Association of Lumber Dealers, 
Hotel Marion, Little Rock, Ark. Annual. 


April 17-18—National Lumber Manufacturers’ Associa- 
tion, Congress Hotel, Chicago. Annual. 


April 17-18—Millwork Cost Bureau, Congress Hotel, Chi- 
cago. Annual. 


April 19-26—Own Your Home Exposition, Sixty-ninth 
Regiment Armory, New York City. Annual. 


April 22-23—General Conference on Lumber Standardiza- 
tion, at Department of Commerce, Washington, D. C. 


April 29—Southwestern Ontario Retail Lumber Dealers’ 
Association, St. Thomas, Ont. Annual. 


May 5—Lumbermen’s Club of Cincinnati, Cincinnati, 
Ohio. Annual. 


May 5-8—Chamber of Commerce of the U. S. A., Cleve- 
land, Ohio. Annual. 


May 6-7—Associated Cooperage Industries of America, 
St. Louis, Mo. Annual. 


May 6-7—Appalachian Logging Congress, Hotel Sinton, 
Cincinnati, Ohio. Spring meeting. 


May 8-9—Hardwood Manufacturers’ Institute, Seelbach 
Hotel, Louisville, Ky. Annual. 


May 10—Central Kansas Lumbermen’s Association, 
Chamber of Commerce Rooms, Salina, Kan. Annual, 


May 17—KEast Texas Mill Managers’ Association, Lum- 
bermen’s Club, Houston, Tex. Annual. 


June 12-13—National Hardwood Lumber Association, 
Congress Hotel, Chicago. Annual. 


To Entertain South Dakotans 


Sioux FAuus, 8..D., March 3.—In connection 
with the coming annual convention of the 
South Dakota Retail Lumbermen’s Association 
to be held here March 19 and 20 plans are be- 
ing made by the Tri-State Association of Build- 
ing Material Salesmen for entertaining the 
delegates. 

In a letter addressed to ‘‘Mr. Lumberjack’’ 
the salesmen’s organization conveys the infor- 
mation that all of its members are expected to 
assist in entertaining the delegates to the South 
Dakota lumbermen’s convention on the evening 
of March 20. The banquet will be held in the 
i. 0. 0. #. hall. 

ASSES EE EE SE 
Plans of National-American 

[Special telegram to AMERICAN LUMBERMAN ] 

NEw York, March 4.—Indications are, says 
Secretary-manager W. W. Schupner, of the 
National-American Wholesale Lumber Associ- 
ation, that there will be a large attendance of 
members and visitors at the annual convention 
of the organization to be held March 19 and 20 
at the Hotel Sinton, Cincinnati, Ohio. 

Among the prominent lumbermen who will ad- 
dress the convention are John W. Blodgett, of 
Grand Rapids, Mich., president of the National 
Lumber Manufacturers’ Association, and Fred 
H. Ludwig, of Reading, Pa., former president 
of the Pennsylvania Lumbermen’s Association, 
who will discuss codperation in distributing 
lumber thru the wholesalers. A.C. Manbert, of 
Toronto, Ont., will lead the discussion on the 
cost of doing a wholesale business. West Coast 
wholesalers will send a delegation to the con- 
vention to discuss the marketing of shingles. 
Association Counsel Joseph E. Davies, of Wash- 


ington, D. C., will deliver a message of impor- 
tance relating to association affairs. 

Officers will make their annual reports as 
brief as possible, so that there will be ample 
time for discussion of practical problems of 
interest to the members, including credits, trans- 
portation, arbitration and sales service. 

At the annual banquet to be held on the 
evening of March 20, the principal speakers 
will be Senator Simeon Fess, of Ohio, and 
Judge Roland Bagott, of Dayton, Ohio. Cin- 
cinnati lumbermen under the auspices of the 
Lumbermen’s club of Cincinnati are making 
elaborate plans for the entertainment of the 
delegates to the wholesalers’ convention, and 
have arranged for a theater party and supper- 
dance on the evening of March 19, among other 
things. 

Saebsaaaanaeaana 

National Manufacturers’ Program 

WASHINGTON, D. C., March 4.—Wilson Comp- 
ton, secretary-manager of the National Lum- 
ber Manufacturers’ Association, and his asso- 
ciates are working out the program for the 
annual meeting of the association, to be held in 
Chicago April 17 and 18. 

A tentative list of the principal speakers in- 
cludes Secretary of Commerce Hoover, Julius 
H. Barnes, president of the Chamber of Com- 
merce of the United States; Senator George 
H. Moses of New Hampshire, member of the 
Senate select committee on forestry, and 
Charles Donnelly, president of the Northern 
Pacifie Railway Co. It may not be possible 
for some of these gentlemen to attend, and this 
feature of the program necessarily is subject 
to change. 

Reorganization of the National Lumber 
Manufacturers’ Credit Corporation will be one 
of the important matters taken up at the annual 
meeting. 

Another important matter will be an effort 
to determine the attitude of the lumber manu- 
facturers on the remaining phases of the stand- 
ardization program. 

Important resolutions wll be formulated and 
acted upon at the meeting. 

The presidents and secretaries of the larger 
retail lumber dealers’ associations, wholesale 
lumber associations and associations of wood 
using industries will be invited to attend the 
meeting. 

Following the annual meeting Hoo-Hoo will 
hold forth in concatenation. 


Southern Pine Plans 

New ORLEANS, LA., March 3.—Plans have 
been practically completed for the ninth annual 
convention of the Southern Pine Association to 
be held here at the Roosevelt Hotel on March 
11 and 12. Prior to the annual, on March 10, 
meetings of the board of directors, and the 
grade-marking, grading and transportation com- 
mittees of the association will be held and on 
the afternoon of that day a joint meeting of 
the East Texas and Louisiana Mill Managers’ 
association will take place. 

The southern piners will discuss grade-mark- 
ing; standardization of grades and sizes of lum- 
ber; plans for advertising, trade extension and 
market research work in the southern pine in- 
dustry; the problem of forestry and reforesta- 
tion in the southern States; trade association 
activities and transportation questions. 

Various problems now before the southern 
pine lumber industry for solution will be dis- 
cussed by notable speakers and experts, the 
program being arranged so that ample time 
will be permitted for discussion from the floor 
of the convention of all the subjects presented. 

Included in the list of speakers are Dr. 
George S. Sexton, Shreveport, La., president 
Centenary College; John H. Kirby, Houston, 
Tex., president of the Southern Pine Associa- 
tion; Judge John H. Lucas, Kansas City, chief 
counsel of the association; H. C. Berckes, sec- 
retary-manager of the association; Wilson 


Compton, secretary-manager National Lumber 
Manufacturers’ Association; R. H. Aishton, 
president American Railway Association; Ger. 
ald K. Melliff, prominent lumber dealer of San 
Antonio, Tex.; Maj. Page 8S. Bunker, State 
forester of Alabama; James E. Stickney, Kan- 
sas City, Mo.; W. T. Murray, Rochelle, Ia,, 
chairman of the association’s grading com- 
mittee; C. C. Sheppard, Oakdale, La., chair- 
man grade-marking committee; A. G. T. Moore, 
manager cut-over land and traffic departments 
and Rodney E. Browne, manager trade exten- 
sion and market research. 

Others who have been invited to address the 
convention but whose acceptances have not ag 
yet been received include United States Sena- 
tors MeNary of Oregon and Pat Harrison of 
Mississippi; Congressmen Bankhead of Ala- 
bama and Addison T. Smith of Idaho and 
Former United States Senator Joseph Bailey 
of Texas. 


Change to Credit Organization 


LOUISVILLE, Ky., Mareh 3.—The Louisville 
Building Material Men’s Supply Association, 
composed of Jumbermen, brick, wall plaster, 
and general supply concerns, at a meeting today 
voted to change the name of the organization 
to the Building Material Men’s Credit Asso- 
ciation, as the principal work of the organiza- 
tion is in handling eredit ratings on builders 
and general buyers of building materials. It 
has also been decided to meet on the second 
and fourth Mondays of each month, instead 
of the first and third Mondays. <A tentative 
draft of a constitution and bylaws has been 
drawn up, and will be acted on at the next 
meeting. 


Suggested Topics for Logging Congress 


ASHEVILLE, N. C., March 3.—Andrew Gen- 
nett, president of the Appalachian Logging 
Congress, has sent out to the members of that 
organization in the form of a questionnaire a 
list of suggested subjects for discussion at the 
May meeting of the congress in Cincinnati. 
He has asked the members to check over the 
list and advise which of the subjects they feel 
should be given preference in arranging the 
program, The suggestions covered twenty-one 
subjects and are as follows: 

1. Read the report of the select committee on 
forestry, United States Senate, and give synopsis 
of bill introduced by Senator McNary, chairman of 
that committee. 

2. Give paper and discussion on incline logging. 

3. Discuss standard gage logging road, narrow 
gage. 

4. Discuss timber cutting with reference to 
bringing only profitable logs—Contract as compared 
with company cutting. 

5. Discuss whole process of stump to mill, in- 
cluding: (a) Cutting into sawlogs; (b) making 
logs ready for teams; (c) loading and hauling; 
(d) construction and up-keep of railroad. 

6. Desirability of pond as compared with der- 
rick for handling logs at mill. Objections to pond 
and objections to derrick system. 

7. Advantages and disadvantages of company 
logging and contract logging. 

8. Will stumpage, wherever loeated, if taken at 
present market value, increase in price fast enough 
to cover taxes and interest? 

9. Resolved that forestry is practicable for the 
Appalachian hardwood operators. 

10. Resolved that the Appalachian Logging 
Congress should adopt a standard log scale for 
hardwood logs to be created on the basis of tests 
in sawmills of the various members. 

11. Resolved that the Appalachian Logging 
Congress should adopt a standard for use in its 
log camps to cover the kinds of foodstuffs that will 
be furnished and also the quantities per man. 

12. Have an article showing how and why the 
mountain hardwoods are superior to all other 
kinds. 

13. How much more power is required, if any, 
to saw a dry log than one which has been im- 
mersed in water? 

14. What size and style of shovel tooth is most 
desirable in a %4-yard shovel dipper? 

15. How can we secure closer codperation be- 
tween operators in the Appalachian region? 
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16. What kind and quality of rope do. you 
recommend for log loaders and skidders? 


17. What is the best way of reclaiming steel 
rails that have been bent, twisted and made un- 
serviceable for logging purposes? 

18. What is the proper allowance that should 
pe made in sawing of different thicknessess and 
kinds of lumber, to cover shrinkage. 


19. Discuss and adopt a standard for the term 
“merchantable logs.’ 


20. Discuss fully manufacture of lath and 
dimension stock at mill and its possibilities for 
profit, objections and difficulties. 


21. Is it profitable to save chestnut oak tan 
bark? 


(su@e@eneaeean 


Feted by Associates 


Detroit, MicH., March 3.—On Wednesday 
evening, Feb. 20, a testimonial dinner was 
tendered by members of the Suburban Lumber 
Dealers’ Association, at the Hotel Statler, to 
A. D. Kidder, of Royal Oak, in honor of his 
election to the presidency of the Michigan Re- 
tail Lumber Dealers’ Association at its con- 
vention held in Grand Rapids, Feb. 6, 7 and 8. 

At this dinner the members of the Suburban 
association presented Mr. Kidder with a beau- 
tiful oil painting in 
recognition of the valu- 
able services he has 
rendered their associa- 
tion since its inception. 

The Suburban asso- 
ciation was organized 
by President A. D. 








A. D. KIDDER, 
Royal Oak, Mich.; 


Tendered Honorary 
Dinner 





Kidder and several oth- 
er members Feb. 11, 
1919. Starting with 
eleven members, it has 
grown each year until 
now, next to Detroit, it 
is by far the largest 
local retail lumber deal- 
ers’ association in Michigan. At present it 
has a membership of thirty-five, located in the 
following towns: Ferndale, Royal Oak, Birm- 
ingham, Pontiac, Halfway, Warren, Centerline, 
Strathmoor, Redford, Farmington, Wyandotte, 
Sibley and Trenton, all within a radius of twen- 
ty-five miles of Detroit. 

So far as its members know, this is the only 
association of its kind and layout in the coun- 
try. By ‘‘layout’’ is meant an association 
comprised of suburban towns immediately ad- 
jacent to a large city. 

Mr. Kidder was elected the first president of 
this association and his service in this capacity 
has been practically uninterrupted since that 
time. His wonderful organizing ability, 
diplomacy and good business judgment have 
been reflected in the marked success of the 
association. Mr. Kidder started in the lumber 
business Jan. 1, 1914, forming a partnership 
with L. Erb, as the Erb-Kidder Co., of Royal 
Oak, and has been president of this concern 
from the time it was organized. 
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Inspection Bureau Elects Trustees 


SEATTLE, WASH., March 1.—Stockholders of 
the Pacific Lumber Inspection Bureau, holding 
their annual meeting in Seattle Feb. 28, elected 
the following trustees: A. J. Hendry, B. C. 
Mills, Timber & Trading Co., Vancouver, B. 
C.; F. J. Wood, E. K. Wood Lumber Co., 
Bellingham; A. A. Scott, Crown Lumber Co., 
Mukilteo; E. G. Ames, Puget Mill Co., Seattle; 
R. L. Dickman, Dickman Lumber Co., Tacoma; 
J.B: Moore, Manley-Moore Lumber Co., Ta- 
coma; A. L. Paine, National Lumber & Man- 
ufacturing Co., Hoquiam; William Donovan, 
sr, Donovan Lumber Co., Aberdeen; A. W. 
Middleton, Anderson-Middleton Lumber Co., 
Aberdeen ; W. H. Turner, Willapa Lumber Co., 
Raymond; O. M. Clark, Clark & Wilson, Port- 
land; F. H. Ransom, Eastern & Western Lum- 
ber Co., Portland; J. W. Thompson, St. Helens 
Lumber Co., St. Helens, Ore.; P. J. Brix, 


Knappton Mill & Lumber Co., Knappton, 
Wash.; J. A. Ryan, Beaver Lumber Co., Port- 
land. . 

The election made no changes in the board 
of trustees which will meet in Seattle on March 
27 to elect officers for the ensuing year. 


To Make Study of Forest Taxation 

WASHINGTON, N. C., March 3.—Frank M. 
Cox, president of the North Carolina Forestry 
Association, has appointed a committee to co- 
operate with the Geological Survey and the 
United States Forest Service in making a thoro 
study of forest taxation. He has invited Guy 
Cardwell, of Wilmington, to serve as chairman 
of this committee with the following additional 
members: 

Maj. William D. Harris, Chapel Hill, of the 
Geological Survey, who is a recognized tax ex- 
pert; W. B. Aberly, New Bern; Thomas G. 
Moore, Washington, and Andrew Gennett, 
Asheville, all well known lumbermen in this 
State, and H. M. Curran, who is in charge of 
farm forestry in the codperative extension work 
in agriculture and home economics in North 
Carolina. 

Mr. Cardwell, who is to be chairman of this 
committee, is connected with the Atlantic Coast 
Line Railroad. Mr. Cox, president of the asso- 
ciation is general manager of the Kureka Lum- 
ber Co. 

Discussing the work of the North Carolina 
Forestry Association, Mr. Curran recently said: 


Our plan to remove the difficulties in the way 
of forest cropping gives first place to a revision of 
existing tax laws and after that to strengthen 
our fire protection. This accomplished, we can 
grow timber in North Carolina for less than $10 a 
thousand feet stumpage and our pine can be har- 
vested in twenty-five years. Many of our large 
mills still have ten to thirty years cut ahead of 
them. With the barrier of taxation and fire danger 
removed we can go ahead with continuous cropping. 
Our farmers own 10.000,000 acres of forest land 
plan to organize these owners into codperative 
units, as we have the cotton and tobacco men, and 
can then assure our wood using industries of a 
and harvest a crop worth $32,000,000 a year. We 
can then assure our wood using industries of a 
certain future. 


(SREB BEBEBaa: 


Invites Seattle Wholesalers to Annual 


SEATTLE, WASH., March 1.—Dwight Hinck- 
ley, of Cincinnati, Ohio, of the Dwight Hinek- 
ley Lumber Co., and first vice president of the 
National-American Wholesale Lumber Associa- 
tion, attended the weekly luncheon meeting of 
the Seattle wholesale lumbermen today and gave 
them a personal invitation to attend the associ- 
ation’s annual convention to be held in his home 
city March 19-20. The heads of the association 
and the Cincinnati wholesalers who are prepar- 
ing to entertain the delegates would be greatly 
disappointed if the Pacific Northwest cities 
failed to send a representative delegation to the 
convention, he said, and he joined Roy A. 
Dailey, the association’s North Coast manager, 
in urging proper representation. 

8S. L. Johnson, manager of the Washington 
Fir & Cedar Products Co., presiding, assured 
Mr. Hinckley that the Seattle wholesalers are 
deeply interested in and approve the work the 
association is doing and would make every 
effort to comply with his request, tho the con- 
vention city is distant and this is a bad time 
of the year for a wholesaler to leave his busi- 
ness. 

Mr. Hinckley said there would be a great deal 
of building in Ohio and adjacent States this 
season, but added that at the present time 
dealers are well stocked and probably will not 
buy much during the next sixty days. His terri- 
tory is a southern pine market largely and 
pine prices at this time, he said, are soft. He 
said he did not expect them to stiffen particu- 
larly as the season advanced. 

Another luncheon guest was Fred Blumen- 
stein, wholesaler of Buffalo, N. Y., who like Mr. 
Hinckley came to the Pacific coast to get a 
slant on the 1924 outlook from the viewpoint of 
the manufacturers and wholesalers. Mr. Blum- 
enstein said the master builders and building 
trades unions of his city had signed up an 
agreement to stabilize wages over a period of 
two years, and that as a result it was certain 
that a building campaign held up last year 
on account of labor troubles would be pushed 
aggressively this season to relieve an acute 


Good for 100 years’ 
hard usage. 
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NOW FLOORED 
WITH MAPLE 


Thousands of feet and con- 
stant trucking splintered 
the original softwood floor- 
ing in this modern hospital. 
The main corridor, 2200 ft. 
long and 9 ft. wide, is now 
floored with maple, laid at 
an angle over the old floor. 











The finished floor, Michigan hard maple 


Why Maple Flooring ‘° Factory Floori 

y Maple Flooring ‘ss Factory rloormg 

(1) Made from Michigan hard maple lumber. 

(2) Thoroughly kiln-dried to prevent shrinkage. 

(3) Accurately dressed and matched, so all edges 
come together, fitting perfectly. 

(4) Guaranteed for grade in accordance with Maple 
Flooring Manufacturers’ Association rules, 


Write, or wire our expense, for prices 
E: BARTHOLOMEw HaRrowood Co 


4052 Princeton Ave., CHICAGO Tel. Boulevard 0636 


3-8-24 
Lumber 


12-223 Corse Mote’ Detroit, Mich. 


Tough WHITE ASH Specialists 


We have established the confidence we 
enjoy with the trade largely for two reasons: 


(1) Quality Stock 
(2) Prompt Service 


Our distributing yard at Fort Wayne, 
Indiana, with splendid railroad facilities 
and through transit rates, is stocked with 
selected TOUGH WHITE ASH, Gum, 
Cypress, Maple and Elm. Also, direct 
mill shipments. 





























Give us a chance to deliver the goods. 





Cash in on 
New Garages 


Everywhere this year there will be a lot 
of new garages needed. If you handle 


Perfect Garage Door 


you will have the inside track over your 
competitors on the sale of many bills 
of lumber. 


Let us tell you how other dealers are 
making money featuring our doors. 


The Rowe & Giles 


CHAGRIN FALLS, J wmber Co. 
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Two Hundred 
Million Dollars 


The Lumbermen’s Indemnity 
Exchange has a treaty contract 
with eighteen re-insurance com- 
panies. It has had practically the 
same contract for the past four- 
teen years. 


The combined assets of these 
eighteen companies total two 
hundred ten million one hundred 
thirty-seven thousand seven hun- 
dred eighty-six dollars and fifty 
cents ($210,137,786.50). 


When you buy a Lumbermen’s 
Indemnity Exchange fire insur- 
ance policy, each of these com- 
panies takes a share of the lia- 
bility, in proportion to their 
assets. That is the reason the 
Lumbermen’s Indemnity Ex- 
change has operated for the past 
twenty years so successfully. 


This arrangement makes a 
Lumbermen’s Indemnity Ex- 
change policy the strongest in 
America. It eliminates prac- 
tically all liability to the lumber- 
men. Therefore, it does not boast 
of dividends, but just good serv- 
ice and the soundest indemnity 
obtainable by the lumbermen. 


The Lumbermen’s Indemnity 
Exchange is managed by the 
De Veuve-Burns Underwriting 
Company, Douglas Building, 
Seattle, Wash., with a main East- 
ern Branch at 166 West Jackson 
Blvd., Chicago, III. 


housing shortage. He predicted the result 
would be a good demand for Pacific North- 
west lumber in that territory. Excessive wage 
demands rather than high prices of materials 
had retarded building in the past, he said. 


Celebrates “‘Ninth” Anniversary 


WASHINGTON, D. C., March 3.—On the eve- 
ning of Feb. 29, W. F. Shaw, assistant secre- 
tary of the National Lumber Manufacturers’ 
Association, celebrated his ‘‘ninth’’ birthday 
anniversary. He is a ‘‘leap year baby’’ of 
forty, but barely out of swaddling clothes, ac- 
cording to the calendar. 

The members of the | 
staff of the National 
Association and their | 
ladies were in attend- | 
ance at the Shaw home 
to do honor to the oc- 
casion. All brought 





W. F. SHAW, 
Washington, D. C.; 
“Leap Year Baby” of 

Forty 





little gifts and Mr. | 
Shaw must needs sit in 
the middle of the floor 
and open all packages. |/ 
They contained tin | 
horns, rattles and other 
toys that appeal to the 
nine-year-old, and the 
Shaw family had the 
time of times. It was a happy occasion all 
around and everybody present thoroly en- 
joyed it. 

Just to show that no harm was meant, after 
Mr. Shaw got thru looking over his toys he 
was presented with a beautiful bill fold by 
his associates in the office. 

Mr. Shaw sent each members of the staff 
a decidedly original card, containing a photo- 
graph of his head on the shoulders of a little 
tike in knickers. 


Twenty-Six Kittens Initiated 

St. Louis, Mo., March 4.—St. Louis—head- 
quarters of Hoo-Hoo—long has been a strong- 
hold of that organization of lumbermen. That 
the order is stronger than it ever was here was 
demonstrated by the presence of more than 
one hundred members at the concatenation held 
at the American Annex Hotel last Friday eve- 
ning. The concatenation was the first held by 
Harry D. Gaines, the newly-appointed Vice- 
gerent Snark for the eastern district of Mis- 
souri. 

Twenty-six purring kittens made their way 
thru the onion patch. The dinner preceding 
the concatenation was presided over by Laurent 
M. Tully, Past Snark. The benefits to be de- 
rived from Hoo-Hoo and the power of the or- 
ganization were discussed by James H. Allen, a 
member of the Supreme Nine. 

Marvin E. Meacham, president of the Good- 
fellow Lumber Co.; Hal C. Ball, president of 
Hoo-Hoo Club No. 6; Henry R. Isherwood, sec- 
retary-treasurer of Hoo-Hoo, whom all speak- 
ers praised for his splendid work in upbuilding 
the order; and Mr. Gaines also spoke. 

Singers and a boxing bout made up the en- 
tertainment features of the evening. 


Club Discards ‘‘Mister’’ at Meetings 


‘“Mister’’ is henceforth taboo at all lunch- 
eon meetings of St. Louis Hoo-Hoo Club No. 6. 
This was decided upon at the luncheon meeting 
at American Annex Hotel today, when a reso- 
lution offered by Supreme Bojum James H. 
Allen, imposing a fine of 10 cents on those 
who used the word ‘‘ Mister,’’ was unanimously 
adopted. 

Then the fun began, 60 cents being collected 
in fines. 

Charlie Call, initiated last Friday, led the 
meeting in songs. Secretary-treasurer Ishe1- 








wood suggested that the weekly meetings be 
turned over to different firms each week, it 
being their duty to provide entertainment. The 


Gideon-Anderson Lumber Co. will have charge 
of next Tuesday’s meeting. 

Chairman V. A. Kelly presided at today’s 
meeting, at which thirty were present. 

A Hoo-Hoo concatenation will be held in con- 
nection with the annual meeting of the Na- 
tional Lumber Manufacturers’ Association in 
Chicago, it was announced this week by Mr, 
Isherwood. The concatenation likely will be 
held on the evening of April 18, the second day 
of the convention. 

Arrangements for holding the concatenation 
were made by Mr. Isherwood with John W. 
Blodgett, president, and Wilson Compton, sec- 
retary-manager of the National association. 
The association officials have invited members 
of the Supreme Nine and the House of An- 
cients to attend the annual banquet on the 
evening of April 17 and the various sessions 
of the convention. <A call for the Chicago meet- 
ing of the supreme body of Hoo-Hoo has been 
sent out by Mr. Isherwood. Mr. Isherwood said 
that he will call a meeting of Chicago Hoo-Hoo 
soon to arrange for the concatenation. 


Eliminate Retail Abuses 


(Continued from front page) 


your customer wants the same price for re- 
turned goods. We all suffer large losses from 
this source. 

Too many grades and sizes in lumber, doors, 
windows, as well as too many shapes, colors and 
kinds of roofing material: All of these add 
greatly to warehouse space, inventory, insur- 
ance and general cost of doing business, which 
has been on the increase for the last eight years. 

Manufacturers and wholesalers placing an 
extra burden on the retailer: By not filling 
our orders promptly and as placed when the 
market is advancing; or nondelivery of bona 
fide orders placed in good faith; also by their 
stuffing orders and shipping in one car the 
amount usually shipped in two when the mar- 
ket is declining. Also by selling direct, and 
ignoring our rights as retailers. 

Credits and collections: Where credit is ex- 
tended unworthily, and generally to hard boiled 
risks, which can be avoided when we get our 
credit guides thoroly organized and know our 
prospects’ rating. Here a little codperation 
would save thousands of dollars annually. 

Delivery costs: Where it will not be neces- 
sary for us to think we are in the transfer or 
dray business, but are registered as retail lum- 
bermen. An ordinary yard has $20,000 in- 
vested in auto trucks, and pays out annually 
$10,000 for their maintenance and operation. 
Many times we are called upon to deliver on 
special rush orders a sack of sand, cement, or 
plaster. Many of our orders are delivered 
‘‘rush’’ at an actual net loss to ourselves. 

Advertising: Where our members will stand 
up on their hind legs and tell the professional 
advertising shark to ‘‘get out.’’ This includes 
them all, from the fellow who erects advertising 
thermometers on our streets to the glib tongued 
orator who hooks us from $100 to $400 each, 
with his large posters or billboard signs not 
shipped in accordance with order or agreement. 
This feature of our business is the easiest of 
all to handle if we would just lay down a few 
simple rules and have the approval of our board 
of directors before we purchase, bite, or get 
stung; and then abide by their decision. I 
am strong for legitimate advertising, which 
always brings good returns, but I am just as 
strong against fake schemes and fakers. 

The waning supply of good mechanics, and 
need for vocational and trades schools: It is 
no longer disputed that we must soon take off 
our coats and settle the question of an un- 
restricted supply of apprentices and finished 
mechanics for all lines of the building trades, 
without any interference from any source. To 
get this supply of efficient workmen with 
proper training, we will be compelled to start 
with our boys in the public schools. Good vo- 
cational and trades schools are our only sal- 
vation. You know we can now secure federal 
and State aid, and this problem can be worked 
out with the codperation of our association and 
our State and local boards of education. 
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Shooting at the Flock 


[ used to take a rifle when I started after game; 


I guess there are a lot of men who do about the same. 
I hunted Bruin here and there, or tried to get a deer; 
Yes, I was always hunting bear, with lots of rabbits near. 


I might as well at once confess no bear I ever shot, 
And, tho I hunted more or less, that less was what I got. 
I used to take a single gun and hunt for mighty meat; 
I always had a lot of fun, but never much to eat. 


But I’m a shotgun hunter now, an ordinary dub; 

I don’t care where, I don’t care how—I’d even use a club; 
I’d like a reputation great like other fellows claim; 

But other men can reputate if I can get the game. 


I used to have some mighty scheme to be a millionaire; 
I followed some gigantic dream—I always hunted bear. 
The big game always got away, the twenty-five percent, 
And I got poorer ev’ry day, the farther that I went. 


I’m shooting now a little low, I’m after smaller stuff; 

I haven’t made a million, no, and yet I’ve made enough. 
Tho vainly other men pursue the deer from rock to rock, 
I always get a bird or two by shooting at the flock. 


A little yard, a little mill, some stocks I know are good, 
Some bonds that pay but little, still pay what I thought 


they would, 


A little business that has grown, a house or two to rent— 
And, tho no million I may own, I’m sure of six percent. 





Between Trains 


SaLEM, OrE.—If you do not think the world 
is getting better, consider the State institutions 
of Oregon. In the old pap and pork-barrel days 
it was the custom to scatter these over the State, 
giving one town the insane asylum, another the 
penitentiary, and some other town some other 
cheerful institution of similar nature. We used 
to think that State institutions ought to be 
‘‘seattered around.’’ 

But, since the State capital is the center of 
State government, it occurred to the Oregonians 
that the place for State institutions was some- 
where near the seat of control. You don’t build 
your mill in one county, your boiler room in 
another, and your yard in another, do you? 
Why should a State? 

Thanks to somebody’s common sense, you will 
find the State institutions grouped here at the 
State capital. It cuts down the legislative 
junketing, it is true, but it also cuts down the 
expense. It makes collective purchasing for 
State institutions an easy matter, with resulting 
economies. 

Nothing at Salem impressed us as much as 
this wise policy. Some time we are going to 
learn that the first principle of government is 
the greatest good to the greatest number. 





SEATTLE, WasH.—Perhaps more than any 
other city on the Pacific coast, Seattle appeals 
to the imagination. Back of it rise the moun- 
tains and stretch the fields and forests, in front 
of it lies the sea. Standing by Seattle’s mar- 
velous waterfront, one looks away to the north 
and to Alaska, to the west and the Orient, to 
the south to Panama and the South Seas. Surely 
there is a marvelous commercial future for us 
there. However great it is, time will make it 
greater. 

We came back to Seattle at the invitation of 
the West Coast Lumbermen’s Association, and 
we doubt if any other gathering of men so 
splendidly represents the brain and brawn of 
the Pacific coast. Messrs. Griggs and Clark, 
Just returned from the Orient, told us of our 
expanding opportunities in Japan, and an audi- 
ence of men who bore the stamp of success and 
Service indicated our opportunities here. E. G. 
Ames, who sat at our right, said he had known 
these fellows, many of them, for thirty years, 
and had always found them the real stuff. The 
younger men were there, too—fellows like 
Thorpe Babcock, of Hoquiam, and R. W. Vin- 
nedge, of North Bend, who sat on the other 





side, and filled us full of their 
enthusiasms for this great region. 

We haven’t decided whether 
Ernest Dolge belongs among the 
younger men or the elder statesmen, 
but we do congratulate the organi- 
zation on its new president. And 
down in front, just to remind 
us of the middle West and Kast, 
whence so many of these good men 
came, sat Del Hankin, whom we 
knew back in Michigan years ago. 
And not sitting anywhere in particu- 
lar was Bob Allen, secretary extraor- 
dinary of this organization, who has 
helped so much to make it so widely 
known. 

It was a matter of much regret 
that we had no opportunity to visit 
some of the Pacific coast’s big trees; 
but we were glad to have the oppor- 
tunity to visit with some of the 
Pacific coast’s big men. 





PENDLETON, ORE.—One percent of 
all the wheat in the world is raised 
in this one county. So you see Pen- 
dleton has something to make it fa- 
mous besides the annual ‘‘ roundup.’’ 
At the roundup of the Exchange Club 
tonight, by the way, Ed Averill told 
us that if ever we attended a broncho 
busting our sympathy would be all 
with the man. 





FAIRFIELD, Iowa—The electric light com- 
pany put on a new one tonight which is respect- 
fully called to the attention of other public 
utilities that would like to get in right with 
the public. It was a dinner to the chief busi- 
ness men of the town, served in the power plant. 
Sometimes a concern includes ‘‘good will’’ 
among its assets, but tonight the local company 
proved that the good will was really there. 
H. P. Simons, local lumberman, was also there, 
we were glad to note. 


We See B’ the Papers 


If you think Ford is as great as Lincoln, 
sell your Lincoln and buy a Ford. 


The frane seems to be like a cold: one day 
it’s better and next day it’s worse. 


Speaking in market terms, speeches by mem- 
bers of the farm bloc are decidedly bullish. 


A pessimist is a man who realizes that the 
new tax bill isn’t as good as the Mellon plan 
was. 


Mr. LaFollette won’t be a candidate at Cleve- 
land because there will be a steam roller there, 
he says. 


Senators who monkey with the new tax bill 
may find that they have been monkeying with 
the buzz saw. 


The new tax law will not produce sufficient 
revenue, but it will produce sufficient cam- 
paign material. 


And, we may say in passing, that, as far as 
Congress is concerned, we suspect, is what it 
is designed to do. 


Speaking of the fitness of things, sixteen 
States this year have black or blue automo- 
bile license plates. 


It is a good idea to kick kings off their 
thrones, but we wish they would quit kicking 
King Cotton around. 


Cal Coolidge is probably the only man in the 
world who could fall into a sea of oil without 
getting any of it on his clothes. 


If we were Harry Daugherty we think we 
would take one look at the jury and throw 
ourself on the mercy of the court. 


Under present laws the railroads have to 
spend $100,000,000 compiling statistics every 
year which nobody quotes, and only a few 
misquote. 











253,000,000 Feet? 


National Forest Timber 
FOR SALE 


LOCATION AND AMOUNT: All of the mer- 
chantable dead timber standing and down 
and the live timber marked or designated for 
cutting on an area embracing about 118,391 
acres in Ts. 38, 39 and 40 N., R. 14 W., Ts. 38 
and 39 N., R. 15 W., Ts. 39, 40, 41 and 42 N., 
R. 16 W., and Ts. 39, 40 and 41 N., R. 17 W., 
N. M. P. M., Dolores Unit, Montezuma Na- 
tional Forest, Colorado, estimated to be 253,- 
000,000 feet B. M., log scale, more or less, of 
Western yellow pine timber; or a block of 
the timber on is unit, ——es about 
40,269 acres in Ts. 38, 39 and 40 N., R. 14 W., 
Ts. 38 and 39 N., R. 15 W., and T. 39 N., R. 
2 "ee to approximately 70,000,000 
eet B. M. 


In addition there are approximately 110,- 
000,000 feet of privately owned timber ad- 
joining the Government timber which may 
be removed with the same improvements, 


STUMPAGE PRICES: Lowest rate considered 
for Government stumpage: For the entire 
unit, $2.25 per M feet; for the designated 
block, $3.00 per M feet. Rates to be read- 
justed April 1, 1928, and each three years 
thereafter. 


DEPOSIT: With bid $5,000 to apply on Pt; 
chase price if bid is accepted, refunded if bid 
is rejected, or retained in part as liquidated 
damages according to conditions of sale. 


FINAL DATE FOR BIDS: Sealed bids will be 
received by the District Forester, Denver, 
Colorado, up to and including April 10, 1924. 
mn right to reject any and all bids is re- 
served. 


Before bids are submitted full information 
concerning the character of the timber, con- 
ditions of sale, deposits and the submission of 
bids should be obtained from the District For- 
ester, Denver, Colorado, or the Forest Super- 
visor, Mancos, Colorado. 








Your Logical 
Credit Guide 








— —and directory of 
> the bamber buying 





Write today for 
rates and Pam- 
phlet No. 49-S. 


We handle collections for 
small and large mills and 
wholesalers anywhere. 


LumBermen’s Crepit AssociATION 
Suite 1746-68—608 So. Dearborn Street 


CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 























Fix Your Credit Loss 


in Advance 


_ You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

_ Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders, 
The American Credit-Indemnity Co. 
OF NEW YORK 


511 Locust St. 1045III. Mer. Bank 
| _ St. Louis, Mo. Chicago, Ill. 








80 Maiden Lane 
New York, N. Y. 
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Fire Insurance 
Service 


Through the Department 
of 


Inspections and Surveys 


Is Included in Premiums 


Paid to 


The Lumbermens Mutual Insur- 
ance Co. of Mansfield, Ohio. 


The Lumber Mutual Fire Insurance 
Co. of Boston, Mass. 


The Indiana Lumbermens Mutual 
Insurance Co. of Indian- 


apolis, Ind. 


The Pennsylvania Lumbermens 
Mutual Fire Insurance Co. 
of Philadelphia, Pa. 


The Central Manufacturers Mutual 
Insurance Co. of Van Wert, Ohio 
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Write for Details 


COC ICICI 3c 
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§) Hand. your 


That First Impression 


So Much Depends 
On It 







pros- 
pect, a Wiggins 
card and you pro- 
duce a first 
impression 






OTEEL COMPANY 





t comes ‘prrresunen.oa. 
mands re- C1OHER OUILOIMD 
spectful at. CHICAGO 


tention, 


Wiggins Peerless Patent Book-Form Cards 


engraved with such skill and ca 

the distinction of supreme quality. sympa cniniaenaaibitant 
Ask for tab of specimens, detach the cards one by one and 

observe their clean-cut edges, and the protection afforded by their 

— in convenient book-form style. Samples free on 


The John B. Wiggins Company 


Established 1857 
vers PlateMakers Die Embossers 
CHICAGO 


Engra 
1108 South Wabash Avenue 








ROBERT W. HUNT GO. 


INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 


NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Carondelet Bldg. Clarke Bldg. 


Gen’! Office—2200 Insurance Exchange, CHICAGO 
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GILBERT NELSON & CO. 


Public Accountants 
600-60! LuMBER EXCHANGE BUILDING 


CHICAGO 


TELEPHONE RANDOLPH 7777 
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Loadings of Revenue Freight 


WASHINGTON, D. C., March 5.—During the 
week ending with Feb. 23 845,898 cars were 
loaded with revenue freight, an increase of 
15,711 cars over the same week last year and 
an increase of 116,973 cars over the correspond- 
ing week of 1922. Compared with the week 
ending Feb. 16, however, this was a decrease 
of 89,211 cars, due chiefly to the general ob- 
servation of Washington’s birthday. 

For the first eight weeks of 1924 the total 
ear loading was 6,979,568 cars, an increase of 
244,004 cars over the same period of 1923 and 
an increase of 1,116,563 cars over the corre- 
sponding period of 1922. 

Forest products loading for the week ending 
Feb. 23 reflected the holiday, having to- 
taled 77,164 cars, or 5,534 less than the week 
before, which was the largest loading in history. 
Compared with the same week last year, how- 
ever, it was an increase of 7,402 cars, and 
with the corresponding week of 1922 an in- 
erease of 29,779 cars. 

Coal loading totaled 175,834 cars, a decrease 
of 18,461 under the preceding week, a decrease 
of 2,724 cars under the same week last year 
and a decrease of 10,806 cars under the corre- 
sponding week of 1922. 

Loading of grain and grain products totaled 
44,226 cars, a decrease of 9,087 cars under the 
week before, but an increase of 1,356 cars over 
the same week last year and an increase of 
5,830 cars over the corresponding week two 
years ago. 


Cooperage Rates Unreasonable 


WASHINGTON, D. C., March 3.—Examiner J. 
P. McGrath has submitted to the Interstate 
Commerce Commission a tentative report in 
Docket No. 14,681—Ozark Cooperage & Lum- 
ber Co. vs. Aberdeen & Rockfish Railroad Co. 
et al.—recommending that the commission find 
that the carload minimum on coiled elm hoops 
from Group E points to California terminals 
as defined in Countiss’ tariff I. C. C. No. 1,101 
or reissues is unreasonable, to the extent that 
charges exceed those that would accrue on a 
minimum carload of 55,080 pounds, or $1.065 
a hundred pounds. Mr, McGrath would deny 
reparation on the particular shipments involved 
on the ground that complainant acted for the 
consignor and sought reparation on its own 
account. 


Will Discuss Carload Minimum 


JACKSONVILLE, FLA., March 3.—The present 
carload minimum weight on lumber on inter- 
state shipments in Alabama, Georgia and Flor- 
ida is 24,000 pounds, while the minimum weight 
to the East and West is 34,000 pounds. The 
carriers have suggested a uniform minimum of 
36,000 pounds. 

J. 8S. Farish, traffic manager of the Georgia- 
Florida Saw Mill Association, has stated to 
the Georgia Public Service Commission that 
there was no objection to a minimum of 30,000 
pounds, but would be to a higher minimum. 

The question is to be discussed at a meeting 
of the southeastern shippers’ regional advisory 
board at an early date, and Mr. Farish is ask- 
ing shippers to express their views on it. 


Would Use Mill Waste for Pulp 


WasuHineTon, D. C., March 3.—In a com- 
plaint filed with the Interstate Commerce Com- 
mission, the Whitmer-Parsons Pulp & Lumber 
Co. alleges that the Appalachian Railway Co. 
and connecting lines apply unreasonable rates 
on shipments of pulpwood from Ravensford, 
N. C., to Parsons, W. Va. The pulp mill of 
complainant at Parsons, it is stated, has a 
capacity of approximately 100 cords a day. 
The supply of spruce and hemlock in the vicin- 
ity of the pulp mill is rapidly diminishing. 
Complainant owns and operates a large saw- 











einen 


35,000 acres of virgin timber, containing with 
other species about 400,000,000 feet of spruce 
and hemlock. The culls and byproducts of the 
sawmill are suitable for the manufacture of 
wood pulp at the Parsons mill. The commis. 
sion is urged to establish a reasonable rate for 
the movement of these commodities from Ray.- 
ensford to Parsons. 


Tariffs Canceling Transits 


WASHINGTON, D. C., March 3.—The Inter. 
state Commerce Commission has suspended until 
June 28 the operation of schedules in Alabama 
& Vicksburg Railway Co.’s tariff I. C. C. No. 
A-188, proposing to cancel transit privileges 
at Meridian, Miss., on lumber originating at 
stations on the Gulf & Ship Island Railroad and 
the Gulf, Mobile & Northern Railroad moving 
on thru rates to various destinations in north- 
ern, western and southern States. 


Activities of Interstate Commission 


WASHINGTON, D. C., March 3.—The Inter- 
state Commerce Commission has_ suspended 
until June 30 the operation of certain schedules 
published in Joint Supplements No. 2 to Agent 
R. H. Countiss’ tariffs Nos. 1,129, 1,130 and 
1,131 and to tariffs filed by other agents which 
propose to cancel the rule for constructing 
combination rates applicable in connection with 
rates on lumber and other commodities from 
eastern shipping points of Pacific coast points 
and intermediate territory. 

The Interstate Commerce Commission has 
vacated and set aside as of March 11 its order 
of suspension in Investigation & Suspension 
Docket No. 2,018—Minimum Weights on Lun- 
ber Central Freight Association to Trunk Line 
and Canadian Territories. 


Veterans Win Scholarship Honors 


WASHINGTON, D. C., March 3.—The United 
States Veterans’ Bureau announces that four of 
its trainees in the School of Forestry at the 
University of Montana, Roy H. Canfield, Ray- 
mond Bitney, John B, Thompson and LeRoy 
Merryfield, were recently elected to membership 
in the Phi Sigma, a national biology frater- 
nity. This honor is conferred only in recog- 
nition of high scholarship attainments. 


testament tna and Orders 


In the latest issue of Railway Age, inquiries 
and orders placed for repairs and new equip- 
ment by the railways are reported as follows: 


Inquirn1Es—Carnegie Steel Co., 15 tank cars, 
12,500-gal. capacity; Great Western of Brazil, 50 
box cars, 50 gondola cars and 5 tank cars; Gary 
Tube Co., 20 flat skelp cars, 100-ton capacity and 
16 flat skelp cars, 70-ton capacity; Norfolk & 
Western, prices on rebuilding, including new bodies, 
1,000 all steel gondola cars, 5744-ton capacity ; 
Canadian National, 500 general service cars and 
50 caboose cars; Louisville & Nashville, 1,650 
single sheathed box cars, 1,000 single sheathed au- 
tomobile cars, 1,100 composite drop bottom gondola 
cars, 1,100 steel drop bottom gondola cars an 
150 steel underframe flat cars. 


Repairs—Missouri Pacific, 500 box cars, 250 
composite gondola cars and 300 steel gondola cars; 
Lehigh Valley, 300 box cars, contract to American 
Car & Foundry Co.; New York Central, 500 flat 
cars, contract given to Pennsylvania Car Co., and 
500 flat cars, contract to Youngstown Steel Car 
Co. 

Orpers—Spokane, Portland & Seattle, 60 logging 
cars from Magor Car Corp.; East Jersey Railroa 
& Terminal Co., 64, 10,000-gal. tank cars ang 
American Car & Foundry Co.; H. L. Doherty. 
Co., New York, 370 tank cars from American Car 
& Foundry Co.; Oliver Iron Mining Co., 20 air 
dump cars from Magor Car Corp., and 7 flat - 
from Mount Vernon Car Mfg. Co.; Atchison, 40 
peka & Santa Fe, 500, 40-ton flat cars — 
American Car & Foundry Co.; Nashville, Chat- 
tanooga & St. Louis, 50 steel hopper ballast cars 
from Tennessee Coal, Iron & Railroad Co. ; Maine 
Central, 100 gondola cars from Standard Steel 
Co., and 250 box cars from Laconia Car Co. ; 
New York Central, 3,500, 70-ton hopper cars from 
Standard Steel Car Co.. 3.500, mostly hox cars. 
from American Car & Foundry Co., 1,500, 70-ton 
hopper cars and 1,000 automobile cars from Presse 
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NOTES FROM WASHINGTON 


Probe in Land Grants Started 


The House committee on public lands, pre- 
sided over by Representative Sinnott of Ore- 
gon, today began an investigation of the land 
grant to the Northern Pacific Railway Co. to 
determine whether or not that carrier has com- 
plied with the terms of the grant. The inquiry 
was undertaken in accordance with the joint 
recommendation of the Secretary of Agricul- 
ture and Interior, supported by a strong letter 
from President Coolidge. 

E. A. Sherman, associate forester, the first 
witness to appear, outlined the allegations of 
the Forest Service, based an a painstaking in- 
vestigation, and already published in the 
AMERICAN LUMBERMAN. The House committee 
will endeavor to establish the facts and the 
equities involved on both sides, with a view 
to removing the Northern Pacific land grant 
from the realm of controversy. 
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Many to Visit Dimension Mill 


R. G. Merritt, executive secretary of the 
Central Committee on Lumber Standards, has 
received quite a favorable response to invita- 
tions sent out to hardwood lumbermen and oth- 
er interested lumbermen to visit the Deer River 
experimental plant of W. A. Babbitt, leaving 
Chicago March 22 or 23 after the meetings of 
the central and consulting committees. Mr. 
Babbitt is the representative of wood-using in- 
dustries on the consulting committee. <A large 
number of invitations have been sent out and 
the response so far indicates a wide interest 
in the process developed to utilize small pieces 
of hardwood and thus eliminate a large measure 
of waste in the woods and at manufacturing 


plants. 














Sale of Makah Indian Timber 


Secretary of the Interior Work today au- 
thorized the advertisement for sale of ripe tim- 
ber on the Makah Indian Reservation in the 
State of Washington. This timber consists of 
approximately 300,000,000 feet board meas- 
ure of spruce, hemlock and cedar. The timber 
is located on what is known as the Wa-ach unit 
and covers about 20,000 acres. 

Competitive bids will be asked for the tim- 
ber, with a minimum price of $2 a thousand 
feet for the spruce and cedar and $1 for the 
hemlock and other species. 


Business at Home and Abroad 


“The Department of Commerce summarizes 
business conditions at home and abroad, based 
on latest available information, as follows: 


DomMEstTic—Cotton spindle activity in January 
on a single shift basis, according to reports to the 
bureau of census, Department of Commerce, rep- 
resented 96.7 percent of mill capacity, as against 
86.8 percent in December and 107.5 percent a year 
ago. Shipments by cotton finishers and finishers’ 
orders increased over December but were below 
January of last year. Exports of cotton cloth 
were 18 percent below December and 27 percent 
below last year. Pneumatic rubber tire production 
increased seasonally and shows: a 2 percent in- 
crease over January of last year. Shipments of 
Pneumatic tires were 10 percent greater than a 
year ago. January production of solid rubber tires 
declined 43 percent from last year. Production, 
shipments, and stocks of southern pine lumber 
declined from January of last year. Cut of Cali- 
fornia white pine was 41 percent below January, 
1923. Total lumber production was about the 
Same as a year ago. Lumber exports increased 27 
Percent over the preceding month and 67 percent 
& year ago. Unfilled orders for face brick were 18 
Percent below last year. Shipments of enameled 
baths increased seasonally and were on a par with 
January, 1923. Employment in Wisconsin and 
New York State factories declined from the pre- 
ceding month and a year ago. Average earnings 
oth in Wisconsin and New York declined but were 
above January of last year. 


ForrignN—Latin American cables to the Depart- 
—_ of Commerce report improvement in Argen- 
gy Brazil, Bolivia, and Venezuela and dullness 
n Chile and Peru. The increased exchange value 
q the peso has caused a much better feeling in 

rentina, where harvesting is well advanced 
= heavy grain movements, building is booming, 
nd immigration is heavy. Firmness in Brazilian 
exchange hag greatly encouraged importers tho 


they are not yet ordering largely. The dullness 
in Chile is due largely to the impending elections. 
Sales of agricultural implements and automobiles 
however are good in that country and also in 
Brazil. The mining industry in Bolivia is re- 
ported to be in a flourishing condition. Tin, silver, 
and lead mines are all in 
Venezuela has been greatly assisted by the strong 
export demand for coffee. Peruvian 
poor on account of lack of water but business has 
not been as depressed by this fact as one might 
expect. 


Experiment with Bending of Gum 


Methods of avoiding large losses thru breakage 
in the steam bending of wooden parts is the object 
of a study being started at the Forest Preducts 
Laboratory, of Madison, Wis., in which the wood- 
working industry is taking an active interest. Be- 
cause of the extensive use of red gum in bent wood 
parts and the difficulty of bending it, this wood 
has been chosen for the first experiments. A car 
of red gum logs from the Yazoo Mississippi Delta, 
donated for the experiments by the Hardwood 
Manufacturers’ Institute, has recently been un- 
loaded at the laboratory and a second carload, also 
the gift of the Institute, will arrive at a later date. 
A hotplate bender has been loaned by L. G. Mce- 
Knight & Son Co. for use in the project, and was 
especially constructed for these experiments. 


Increasing Mill Cutting Capacity 

CARYVILLE, FLA., March 3.—The Henderson- 
Waits Lumber Co., of Caryville, recently has 
added to its timber holdings by the purchase 
of 75,000 acres of tim- 
berland which insures 
to the plant at this 
place a further cut of 
more than fifteen years. 
The capacity of the 
company’s mill at 
Caryville is being in- 
creased so as to give it 








G. O. WAITS, 
Caryville, Fla.; 
President 





a total output of 200,- 
000 feet daily. 

In order to take care 
of the additional labor 
required the company 
recently has completed 
thirty new houses for 
its employees, fifteen 
for white employees and fifteen for negroes. 
The owners of this company are also owners of 
the Bagdad Land & Lumber Co., of Bagdad, 
Fla. Col. George O. Waits is president of the 
Henderson-Waits company and also of the Bag- 
dad Land & Lumber Co., 

At this plant additions recently have been 
completed that increases its capacity 25 percent 
and it now has a daily capacity of 225,000 feet 
with unlimited yard facilities. At the Bagdad 
plant the dry kiln equipment consists of seven 
Moore kilns while at Caryville there are five 
kilns of the same type. The companies operate 
more than 100 miles of logging railroad and 
at both Bagdad and Caryville have facilities 
for shipping by both rail and water. The plant 
at Caryville is equipped with three band saws, 
one Wicks gang saw, five Yates planing ma- 
chines, one horizontal, one vertical saw and 
other equipment that makes this one of the 
most modern and up-to-date plants in this ter- 
ritory. 

At both Bagdad and Caryville club and com- 
munity houses have been built for the accommo- 
dation of the employees. 

Col. George O. Waits is one of the best 
known and most popular lumbermen in south- 
eastern territory. With his associates, J. D. 
Henderson and Fox Henderson, he is gradually 
increasing his timber holdings and manufac- 
turing operations until he has become one of 
the largest operators in the South. 





MUCH TIME AND worry are saved by purchas- 
ing all materials for frame dwellings from 
one concern. 


profitable operation. . 


crops are. 


























) Home 
Owners Want 
Durable Flooring 


This is particularly true for kitchens 
because this is one place in a home 
where flooring is put to the severest 
test. 

For many years housewives have pre- 
ferred Michigan Hard Maple flooring 
because it possesses a tough, close 
fiber which insures long wear. Whether 
builders prefer to varnish the floor or 
apply a treatment of hot oil, maple 
flooring adds beauty to every kitchen. 
You can also guarantee your customers 
beautiful, durable floors for the other 
rooms by selling our Beech and Birch 
flooring. 

Check up on your requirements now 
and place your order for 








Probably 20% or better of all Maple, 
Beech and Birch flooring sold has been 
manufactured by us. Our flooring is 
truly the “Old Reliable” in every sense 
of the word and it will sell readily for 
you. 


Keep in Touch with 
Our “Special Offerings” 


Fill out and mail the coupon below so 
that you may receive our stock lists as 
they are issued from time to time. 


WILLIAM HORNER 


Grand Rapids Trust Company 
‘eceivers 


Sales Offices: 
~N REED CITY MICH. 
Ss Plant: 


™~ Newberry, Mich, 


! 
| Ns 
| ~N MAIL 
William Horner, “S COUPON 
| Reed City, Mich. ~ TODAY 
Gentlemen:—Please send me 
| your latest stock list of Hardwood 
Flooring, also see that my name is put  “% 
| on your regular mailinglist. Thisdoes not § 
obNgate me in any way. , 
I asian sesh asec ah elite ona tal samen 
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West Penn Lumber Co. 


Wholesale Lumber 





WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 





PITTSBURGH, PA. 




















White Pine MINNESOTA 
WESTMONT 


A | LONG and SHORT LEAF 
LSO} Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 











B.W.Cross Lumber Co. 


301 Oliver Building 
Pittsburgh, - + Pa. 
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° mm 
White Pine, Yellow Pine, Hemlock & Fir 





MICHIGAN 














Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 

Western White Pine and Idaho White 

Pine for direct shipment from Idaho 

















17 17 
VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 
17 17 


HARDWOOD Epertaslitig oa, 


114 kinds Maple, Beech, Birch and Oak Shipped in 
Mixed Cars with Northern & Southern Hardwoods. ] 








NICHOLS & COX LUMBER CO. 
GRAND RAPIDS, MICH. 





THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBHDRMAN, 431 8S. 
Dearborn St., Chicago, Ill. 
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Britain’s Housing Prospects Brighter 

{At first sight it may seem extraordinary that a 
British labor Government should have a consider- 
able influence on American lumber; yet the facts 
detailed in this article are conclusive on the point. 
—EDITOR. ] 

LONDON, ENGLAND, Feb. 15.—Whatever may be 
the opinion of other parts of the world as regards 
a labor Government in Great Britain, here, as 
dwellers in its midst, it is difficult to forecast any 
opinion as to its possibilities of success or its 
probable span of life. At the time of writing 
Parliament has not reassembled and already dis- 
sensions are in the air between the extreme left 
and the more moderate section of labor. The 
personnel of the cabinet containing, as it does, 
certain high class men of moderate views is a 
severe thorn in the side of the Red element, which 
has been left on the outside. Thus friction would 
appear likely from the very outset and the party 
itself might easily be rent in twain. It must be 
borne in mind, too, that it is neither a popular 
Government nor the choice of the nation and its 
very existence is everlastingly in the balance. Its 
program, therefore, is being scanned with intense 
interest by all sections of the community and its 
mildness is being treated in some quarters with 
suspicion and by its own left wing with con- 
tumely. Altho on the face of it such conditions 
can not pertain long, the failure to include any 
revolutionary propaganda in its program may have 
the possible effect of keeping the present ministry 
in office for a longer period than was originally 
anticipated. 


It is, therefore, interesting to see exactly where 
it is likely to lead and the probable effect it may 
have upon lumber requirements from America. The 
housing shortage, which ever since the close of the 
war has been particularly acute thruout the whole 
of the kingdom, shows practically no signs of 
improvement, notwithstanding that new houses 
and blocks of flats are going up all over the 
country. That enormous additions were absolutely 
imperative has been the cry of each succeeding 
Government, the most conservative estimates plac- 
ing the period required for the erection of the 
necessary buildings as at least fifteen years. The 
scheme of the Lloyd George Government was a 
howling and excessively costly fiasco, while the 
Baldwin administration had under way what ap- 
peared to be a sound and workable plan to deal 
with the situation, but received its death blow 
before it was properly tested. 


Matters Take Turn for Better 


With the advent of the labor ministry matters 
may take an unexpected turn for the better. In 
this respect it is safe to assert that, provided the 
schemes they are now putting forward show any 
reasonable prospect of success, they will receive 
the wholehearted support of all parties, since they 
all agree that the matter is one of the nation’s 
most vital necessities. 

Whatever may be said—and much has been— 
about rings and combines being everywhere in 
evidence to keep up prices of all building com- 
modities, with the result that speculative building 
has long ceased to offer any real inducement to 
capitalists, the fact remains that the principal 
causes militating against the erection of new 
dwellings on a vastly increased scale are those 
produced by the dog-in-the-manger policy of labor 
itself. So long as it was not in office the sug- 
gestion that labor was the chief source of the 
trouble was strictly taboo; now the time has 
changed and the ministry is endeavoring to pla- 
cate the trade unions and at the same time to 
put on a comprehensive scheme for building 200,- 
000 homes a year for an indefinite number of 
years until the demand is fully supplied. 

At the cabinet council held on Feb. 4, when the 
program was discussed, the health minister ad- 
mitted the difficulty of providing the labor neces- 
sary for such a scheme. Hitherto the unions have 
refused to admit new members except on the most 
limited scales possible, contending that such a 
policy would be inimical to their own best interests 
and might result in the members being thrown out 
of employment. But when labor meets labor on a 
common battleground it is astonishing how rapidly 
opinions change and “there is now good reason to 
believe that a scheme for increasing the number 
of building trade operatives will be accepted by the 
unions provided some guaranty is forthcoming of 
what is called continuity of program,” according 
to the minister of health’s statement. 

The trade unions want to be sure that, if they 
consent to an arrangement for adding to the supply 
of building labor, the housing scheme would not 
be scrapped by its successor, so that many thou- 


sands of building trade operatives would be thrown 
out of work. 

The following are the Ministry of Health figureg 
on skilled workers in the building trades in 1901 
and 1924, showing the extreme scarcity at present 
prevailing : 


Bricklayers Plasterers Slaters 
i ee 101,000 27,000 84,000 
Pa ih ocean cas nee 53,000 13,000 2,880 


The extent of the housing shortage far more 
than justifies the building of the proposed 200,000 
houses annually and, were labor available, the 
number could readily be increased for the entire 
country’s benefit. Admittedly it is a difficult mat- 
ter for the Government to guarantee the actions 
of future governments, but the situation is go 
grave that if the present ministry could produce 
light from the present darkness, it matters not 
what party followed, they would be only too 
pleased to find a difficult problem already settled 
for them in advance, while it would be the greatest 
feather possible in the labor party’s cap. 


Conference Should Produce Benefits 


A conference of employers and operatives with 
the Ministry of Health has been called for an 
early date to deal with this important matter, 
Undoubtedly the move is coming from the right 
quarter to produce permanent results and, looked 
at from every angle, there appears to be a better 
chance of a really practical scheme attaining 
fruition than has hitherto been the case. 

As the houses comprise every variety from stand- 
ardized cottages to exclusive elaborate mansions, 
from workmen’s tenement buildings with uniform 
lumber equipment to highly ornate blocks of flats 
with hardwood floors and decorative lumber effects, 
the prospects opened out to American suppliers 
are in the ascendant. The newness and strangeness 
of the situation naturally produce a certain hesi- 
tancy and nervousness among the old fashioned and 
conservative local importers, but there is no doubt 
that the scheme has for the first time taken on a 
practical form and, no matter whether the labor 
Government sinks or swims, whether it is followed 
by a Conservative or a Liberal administration, the 
chances of increased trade in American lumber are 
greater now than at any time in history, provided 
American dealers will pay the attention to the 
market which its potentialities deserve. 


'‘S@aGGaGaaaaaaai 


South Africa Outlook Good 


WASHINGTON, D. C., March 3.—The outlook for 
the lumber trade in South Africa this year is good, 
according to the following report received by the 
Department of Commerce from Johannesburg : 


For the year 1923 the lumber trade in this coun- 
try enjoyed a very prosperous period, compared 
with the four or five years previous, and there is 
every possibility that this prosperity will continue 
and probably improve thruout 1924. The revival 
of building and construction thruout the country, 
and especially in the larger centers, during the 
last twelve months was responsible to a great 
extent for the excellent conditions. Activity has 
been pronounced in the building line since Febru- 
ary, 1923. In fact, that was practically the only 
trade in the country that did not suffer from un- 
employment. Building construction approved for 
the year 1923 for Johannesburg (the principal 
center for building construction in the Union) will 
total approximately £2,300,000. 

Local furniture and woodworking factories were 
fairly active during the last twelve months, as the 
result of which fairly large quantities of oak and 
teak, as well as local furniture timbers, such a8 
cedar, stink-wood, yellow-wood, and lemon wood, 
were consumed. The bulk, however, of the lumber 
used by the local furniture manufacturers is im- 
ported. This year is expected to be even better 
for South African furniture manufacturers. The 
gold mines, which use a large quantity of timber, 
including southern pine for supports and shafting, 
deals, flooring, ceilings, and doors, are now on & 
more sound footing than a year ago; and this con- 
dition, it is expected, will continue to exist during 
1924. Carriage and wagon building generally was 
not as active last year as was expected ; however, @ 
more prosperous time is looked forward to during 
the next twelve months. 

General stocks now on hand thruout the Union 
are about normal; altho the opinion is freely ex- 
pressed that several firms at the principal ports 
have over-imported North European lumber and 
that stocks are considered to be a little on the 
heavy side. Stocks of other woods are considere 
normal. Favorable freight rates have helped to 
stimulate trade in lumber between the United 
States and South Africa to a certain extent. 

Certain sections of the country are going thru 
a period of drouth, which is having a serious effect 
on farming, and indirectely upon the country in 
general. Another serious problem with which the 
farmers are faced is the locust invasion. 

Summarizing the situation, the prospects for the 
year 1924 are very bright, and there is every reason 
to believe that, with favorable freight rates and 
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competitive prices, American lumber will be im- 
ported in larger quantities than during last year. 


"SABE aaae: 


Pine and Oak in Argentina 


WASHINGTON, D. C., March 3.—The outlook in 
the Argentina lumber market is discussed by Trade 
Commissioner George S. Brady, Buenos Aires, in 
the following report: 


American lumber trade in Argentina passed thru 
a difficult period during 1923, caused by accumula- 
tion of stocks on a declining market. By the end 
of December stocks of southern pine and American 
oak had been fairly well cleaned up and the market 
had begun to take on renewed activity. 

The building boom, which began in Argentina 
goon after the close of the war, reached large 
proportions during 1923, and ‘the coming year 
promises to be a record one in Argentine building 
construction. Southern pine has always been a 
standard in Argentina for house flooring. This still 
continues to be the principal use for it in this 
country. It is also used for siding and for general 
construction work in wooden buildings put up in 
the provinces. During the last year there has been 
a greater demand than ever before for small wooden 
houses in the country districts. Several large 
contracts were let out by the Government for work- 
men’s houses in the Patagonian oil fields. These 
houses were built entirely of southern pine. 

American oak imported into Argentina is used 
almost entirely for furniture, whereas the Austrian 
oak imported is used almost entirely for parquet 
flooring. Austrian oak is not popular furniture 
as its lighter color is not in demand. However, 
it is also used for panelled wainscoting. At the 
present time Austrian oak is about 20 percent 
cheaper in Buenos Aires than American oak. Prob- 
ably the greater proportion of American oak furni- 
ture made here consists of desks and other office 
furniture. 

Douglas fir and American spruce are about 20 
percent higher in price in Buenos Aires than central 
European spruce and more than 30 percent higher 
than Parana pine, which in all of the ordinary uses 
of cheap lumber has taken the place of American 
woods. Central European spruce is being largely 
used for frame work in concrete construction. All 
contractors call for it for this work, and this is 
probably its greatest use. It is also employed for 
the first flooring under the oak parquet flooring, 
which are built in all of the best houses in the 
Argentine cities. 

With the larger part of the old stocks disposed 
of and with a likely increase in building construc- 
tion during 1924, the year should see a continued 
demand for southern pine and some call for oak. 


(SAG aAaaat 


British Trade Position Satisfactory 


WASHINGTON, D. C., March 3.—A report from 
Trade Commissioner Mowatt M. Mitchell, London, 
states that the position of the timber trade remains 
satisfactory from all aspects. Late arrivals have 
kept stocks in good shape with the result that, in 
spite of the steady consumption, importers are not 
yet forced to weaken .their position by going to the 
Scandinavian exporters with future inquiries. Con- 
tinuing, Mr. Mitchell says: 


“While Finnish mills have come in with some ad- 
vance offerings, their prices are regarded as too 
high and there has not yet been any general in- 
quiry. Big Swedish mills have not yet come into 
the market, and there is little expectation of much 
business with them before March or early April. 
There is a rumor in the trade that combinations of 
buyers, as forecast in the late fall, are actually 
in formation to present a united front to the 
Swedes on price and terms of shipment. 

The market is expecting an early opening of 
business with the White Sea, and great interest is 
manifest in what sort of prices will be asked. 

Finnish offerings have lately taken the level 
of £15 to £15.10.0 f.0.b. for 7-inch unsorted on a 
cash in advance basis, and £16 to £17 for custo- 
Mary terms, and deals are quoted at £21 to £22 
for 3x9-inch. Some of the smaller west Sweden 
mills have made tentative offers of £20 to £20.10.0 
for 7-inch, £22 for 9-inch, and £19 to £19.10.0 for 
86-inch, but they have found no buyers. The rail- 
way demand for wagon bottoms is beginning to be 
felt, Libau and Riga shippers have recently been 
paid £17 cif. London for 21%x7-inch, 7- to 8-foot. 

The plywood market has been unusually active. 
There will not be much more Plywood coming for- 
ward until late spring and there is a very solid 
demand for stocks now in this country, with a dis- 
tinct rising tone in prices, especially for the better 
qualities. In addition to ice conditions preventing 
shipments from the north of Europe, the supplies 
— Germany have been affected by the repara- 

ons duty question, and the Japanese supply is 
very much curtailed due to an extensive domestic 
use for temporary buildings.” 

A delegation from the Swedish Wood Exporters’ 
Association recently arrived in London to discuss 
with the Timber Trades Federation of the United 
Kingdom the vexatious matter of selling direct to 
the consumer in England, as opposed to selling 
‘nly thru “importers.” Considerable friction has 
developed from time to time on this subject and an 
endeavor is to be made to reach an amicable agree- 
ment. The Swedish shippers, he adds, have nat- 
urally never been willing to ship only to importers, 
and recently have made some large contracts di- 
rect with consumers. The English importers do 
not want to be put in the position of attempting 
to restrain the free importation of lumber, or to 
control its import among themselves, but they 


would like something in the nature of a gentle- 
men‘s agreement with the shippers which would at 
least codify the sifuation. 


SASH, DOORS and MILLWORK | 


With the approach of spring and more favorable 
weather for building, inquiries and orders reach- 
ing the sash, door and millwork plants are of in- 
creased volume, betokening busy times when build- 
ing activity gets into full swing. Even under 
present conditions, most of the plants are fairly 
busy, and some of them are rushed with special 
jobs. 

Reports from Buffalo, N. Y., state that there is 
a good deal of building in sight in the city and 
suburbs, and producers and distributers of mill- 
work are expecting marked improvement in trade 
before the end of the month. 

All plants in Columbus and central Ohio are re- 
ported busy. Much figuring on new work has 
been done, and the plants have about all the 
special work they can turn out. Stock factories 
have accumulated doors and sash in quantity, and 
are in position to handle the demand. Prices are 
fairly strong all along. the line. 

The Baltimore, Md., sash and door distributers 
find orders coming in with sufficient freedom to 
keep them fairly busy. The range of quotation is 
virtually unchanged, except for such modifications 
in individual items as occur from time to time and 
serve to balance the market. The best informed 
opinion is that the local requirements in the way 
of sash and deors will be on a very fair scale, 
and that there will be room for all of the stocks 
likely to be brought into this market. 

A report from Omaha, Neb., says that the local 
plants are all running full blast and have suffi- 
cient orders on hand to keep them busy for some 
time. 

According to glass trade authorities, the demand 
for window glass increased some during the last 
week. Producers and jobbers express confidence 
that demand this spring will be sufficient to ab- 
sorb any surplus glass now being made. ‘There 
is some complaint heard of jobbers shading dis- 
counts, particularly in the East. 


TROUBLE AND LITIGATION 


MONTREAL, QuB., March 3.—After being in the 
liquidator’s hands since June, 1922, Montreal’s 
largest lumber business passed into the hands of a 
prominent Sherbrooke business man when the 
purchase by Geo. D. Mackinnon of the assets of 
Wm. Rutherford & Sons Company, (Ltd), was con- 
summated. The plant, which is located on Atwater 
Avenue, between Notre Dame Street and Lachine 
Canal, had net assets of $500,000. Purchase was 
made from Gordon W. Scott, who was appointed 
liquidator following the failure of the company in 
June, 1922, due to business depression. Under Mr. 
Scott, the business has been carried on as formerly 
and it was stated by Mr. Mackinnon that ample 
additional capital is being provided and the busi- 
ness will be developed to a much larger extent. 
The new name of the firm will be Rutherford Lum- 
ber Company, (Ltd.) It will have a capital of 
$650,000. Geo. D. Mackinnon will be president. 
The Rutherford family will have considerable in- 
terest in the new company. The late Wm. Ruther- 
ford founded the original company about fifty 
years ago. Mr. Mackinnon has wide business in- 
terests. He is vice-president and managing di- 
rector of the Mackinnon Steel Co., (Ltd.), of Mon- 
treal and Sherbrooke ; proprietor of the Manganese 
Steel Castings, of Sherbrooke and vice president 
of the Pressure Proof Rings, Limited, also of 
Sherbrooke. He is vice chairman of the Quebec 
Division, Canadian Manufacturers’ Association. 

















BALTIMORE, Mp., March 3.—An application for 
the appointment of a receiver for the Builders’ 
Lumber & Supply Company, of 400 West North 
Avenue, was filed in circuit court here on Feb. 26 
by J. Henry. Steele, who alleged that the corpora- 
tion is indebted to him in the sum of $371 and 
$420 on promissory notes, and that it is insolvent. 
He contended that a receivership is necessary to 
conserve the assets. Judge Dawkins issued an 
‘order directing the company to show cause by 
March 13 why the petition should not be granted. 


MERRILL, WIs., March 4.—Listing liabilities of 
$190,708 and assets of $152,200, M. C. Connors, 
Ashland, Wis., lumberman, filed a voluntary peti- 
tion in bankruptcy last week in federal court at 
Milwaukee. Included in the liabilities were notes 
and accommodations, $101,661; secured claims, 
$54,625; and unsecured claims, $30,392. Assets 
included real estate, $19,000, debts due on open 
accounts, $38,000; and stock in the Ashland Paper 
Company, $90,000. Notes endorsed by Mr. Connors 
totalled more than $100,000. 


TEXARKANA, ARK., March 4.—Archie Pearson De- 
loney, farmer and sawmill operator at Hope, filed 
a voluntary petition in bankruptcy in federal court 
here. He listed his liabilities at $23,000, the major 
portion of which is secured by liens on real estate. 
Assets are given as personal property valued at 
about $5,000, all of which is claimed as exemption. 
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from a few more 
buyers who value uni- 
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ber. Tell us your re- 
quirements and we'll 
tell you what we 
can do. 











Four big trunk 
lines serve our 
four mills. 
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MILLS 


Manufacturing 
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SOUTHERN 
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‘THE steady growth of our 

business, since our organi- 
zation, is indicative of the 
quality of service—the satisfac- 
tion—we are rendering lumber 
buyers. An opportunity to 
demonstrate our ability to meet 
your requirements will be ap- 
preciated. 
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BEAUMONT, TEXAS 


Ben. S. Woodhead, Pres. W.A. Priddle, Vice-Pres, 
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6 cars 8/4” No. 1 Com. & Btr. 
6 cars 6/4” No. 1 Com. & Btr. 
lear 574” No. 1 Com. & Btr. 
l car 574’ No. 1 Common 
7 cars 474” No. 3 Common 


Jean LaRue Says: 


“*She’s dam’ good 
mans to deal wid!” 


The Adams-Thom 
wausav. Lumber Co. 


Complete Stocks of 
BIRCH AND BASSWOOD! 














MY 


Kneeland-McLurg 
Lumber Company 


PHILLIPS, WIS, 


Manufacturers of 


“SHAKELESS” 
HEMLOCK 


Hardwood Lumber 


Maple and Birch Flooring 











White Pine 


We manufacture and carry in stock at all 
times a complete assortment of 


White Pine Common 
Shops and Selects 


All our stock is cut from virgin Wisconsin 
White Pine Timber and is of a very soft 
texture. Shop Lumber and Factory 
Selects are our Specialties. 





We solicit your business. 











Rust-Owen Lumber Co. 


DRUMMOND. WISCONSIN 








We Can 
SHIP 


Straight Cars— Mixed Cars or L. C. L. 


of the following woods: — 


ASH - BASSWOOD 
BIRCH - SOFT ELM 
Try HARD MAPLE-OAK-SPRUCE 
Us WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 
BIRCH FLOORING 
WHITE CEDAR PRODUCTS 


Foster-Latimer 


MELLEN, =| umber Co. 


























LAUREN C. EASTMAN, one of the founders 
of Eastman, Gardiner & Co., of Laurel, Miss., 
and a leading lumberman of Clinton, Iowa, in 
the days when that city was one of the largest 
lumber manufacturing centers of the country, 
died at the Hotel Maryland, Pasadena, Calif., 
on Thursday, Feb. 28, after an illness of about 
two weeks. Mr. Eastman was 80 years old and 
had retired from active business about twenty 
years ago. He had retained his interest, how- 
ever, and was a frequent visitor at the Laurel 
plant. He had been president of Eastman, 
Gardiner & Co., since the death of his partner, 
George S. Gardiner in June, 1921. Mr. East- 
man’s wife, daughter and son-in-law were with 
him when he died. 

Lauren C. Eastman held a unique position in 
the lumber world as a pioneer in both the upper 
Mississippi valley developments and in the 





THE LATE LAUREN C. EASTMAN 


southern pine field in Mississippi and the lower 
valley. He was born in Penn Yan, N. Y., and 
was married there in 1866 to Elizabeth Gardiner, 
daughter of S. B. Gardiner and sister of George 
S. and S. W. Gardiner. The Eastmans moved 
to Clinton, Iowa, in 1867 when Mr. Eastman be- 
came associated with C. Lamb & Sons, of that 
city, one of the largest of its many lumber- 
ing enterprises. He remained a member of 
that organization until his retirement about 
twenty years ago. The Gardiners were also in- 
terested in the Clinton lumber industry and it 
was back in 1891 that the members of both 
families decided to investigate lumbering op- 
portunities in the South. George S. Gardiner, 
with his father, S. B. Gardiner, and Charles 
Eastman, brother of Lauren C., went to Mis- 
sissippi, making a thoro investigation of the 
prospects of that region. The result was that 
the Eastmans and Gardiners joined in purchas- 
ing the old Kemper mill at Laurel and 16,000 
acres of pine lands, beginning the present great 
business of Eastman, Gardiner & Co. Lauren 
C. Eastman remained in Clinton, but took an 
active interest in the Laurel enterprise, visiting 
it frequently and greatly aiding in the rapid 
growth of the city and business. He always held 
the city in warm affection as one of its founders 
and did much in a philanthropic way for its 
citizens. Only recently he had donated a beauti- 
ful public library to the city as a memorial to 
Lauren Rogers, his grandson, who died in 1921. 
He had declared his intention of residing in 
Laurel after his return from the Pasadena trip. 

Mr. Eastman is survived by his widow and 
one daughter, Mrs. Wallace B. Rogers, also his 
son-in-law, Wallace B. Rogers, and Mrs. Lauren 
C. Rogers, the young widow of his grandson. 
The death of his grandson was a great blow 
to Mr. Eastman, all of his plans for the future 
being centered in the young man. His brother, 
Charles Eastman, who was associated with him 
in the founding of the business, died many years 
ago. Mr. Eastman’s body was sent to Clinton; 
Iowa, where funeral services were held and 
burial was made. The services were marked 
by a simple dignity, Dr. J. M. Duer, pastor of the 
First Presbyterian Church officiating. Prominent 
lumbermen were in the list of those attending 
and among the honorary pall bearers who were: 
Philip S. Gardiner, Frank G. Wisner, Charles 
Green, Philip A. Rogers, F. W. Sullivan, H. M. 
Rogers, all of Laurel Miss.; Arthur J. Cox, Iowa 
City; John H. Jones, Chicago; W. S. Gardiner, 
G. E. Lamb, E. A. Schultz, Theodore Tooney, 
Martin Nielsen, Dr. A. W. Blunt, A. R. Olney, 
W. _W. Cook, Charles F. Tucker, E. A. Young, 
J. D. Van Allen, F, W. Ellis, H. W. Seaman, 


A. G. Smith, L. P. Allen and Henry Sanford, 
all of Clinton. 


FRANCIS BEIDLER, who had been connected@ 
with the Chicago lumber industry since 1871, 
and was for many years one of the city’s most 
prominent members of the trade, died at hig 
home, 4736 Drexel Boulevard, Chicago, on Tues. 
day, March 4, at the age of 70. Mr. Beidler 
had long been a semi-invalid, altho still attend. 
ing his office and taking active part in business 
affairs. He had sustained a paralytic stroke 
some years ago and since that time, altho con. 
fined largely to his chair, had managed to be 
taken to the office and to spend several hours 
daily in handling his more important interests, 
His passing will be noted with regret by the 
elder lumbermen among whom he had been go 
long a beloved leader. Mr. Beidler was a member 
of a pioneer lumber family and was born in 
Chicago in 1854. His father, Jacob Beidler, and 
his uncle, Henry Beidler, born on a Pennsylvania 
farm of sturdy old Pennsylvania Dutch stock, 
came west in the early ’40s and entered the 
lumber business. The elder brother, Henry, be- 
came one of the great pioneer lumbermen of the 
Muskegon section, the greatest of all lumber 
producing regions for a time. Jacob Beidler 
came to Chicago and opened a lumber yard on 
West Water Street between Randolph and Lake 
in 1847. He also started one of the first sash 
and door factories in this city which later was 
sold to James Lyon. In 1854 the brothers joined 
in a lumber manufacturing enterprise with 
Muskegon as headquarters and a wholesale office 
in Chicago under name of J. Beidler, Bro. & Co, 
This became J. Beidler & Bro. a few years later, 
and into this firm Francis Beidler entered in 





In 1873, in company with his father and B, F, 
Ferguson, Francis Beidler organized the South 
Branch Lumber Co., which for twenty years or 
more was one of the representative and largest 
industries in the lumber district of the city. 
At that time Chicago had become the largest 
wholesaling and distributing market for lumber 
in the United States as nearly all the territory 
West as far as Colorado was tributary to it. 

In common with other large Chicago lumber 
companies, the South Branch Lumber Co. owned 
and controlled a large number of western line 
yards, the principal chains being Missouri Valley 
Lumber Co., headquarters Kansas City, Mo., 
Traders Lumber Co., headquarters at Red Cloud, 
Neb., and Badger Lumber Co., headquarters at 
Lincoln, Neb. Mr. Beidler also individually 
owned the controlling interest in the Beidler & 





THE LATE FRANCIS BEIDLER 


Robinson Lumber Co. which had about thirty 
yards in North Dakota with headquarters at 
Mayville. 

The South Branch Lumber Co. was succeeded 
in 1893 by Francis Beidler & Co. which continued 
until 1909, since which time Mr. Beidler had 
been heavily interested in timber lands in the 
South and elsewhere. During his active business 
life in addition to his Chicago interests he or- 
ganized and directed many other enterprises 
among which were the Eastern Lumber Co., of 
New York, the Beidler & Robinson Lumber Co., 
of North Dakota and the Santee River Cypress 
Lumber Co., of South Carolina. Mr. Beidler 
at one time was president of the Lumbermens 
Building & Loan Association, president of the 
Lumbermen’s Mutual Fire Insurance Co., and 
president of the Lumbermen’s Association of 
Chicago. 

During his entire lifetime Mr. Beidler was 
keenly interested in civic betterments and many 
charities. He was one of a group which met 
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together to discuss affairs of the growing metrop- 
olis from which group the City Club was evolved, 
and he contributed freely to such activities. His 
charities were numerous and especially devoted 
to the alleviation of the helpless such as the 
crippled, the aged and the orphans, and his 
annual contributions to dozens of such organiza- 
tions were as regularly looked forward to and 
as confidently as the coming of the seasons. One 
of the keen regrets of his later years was that 
during the time when he might expect some 
leisure, the state of his health did not permit 
him to devote more time and attention to these 
matters. He was a member of the Chicago 
Club, Union League Club, Chicago Athletic Asso- 
ciation, South Shore Country Club, Hamilton 
Club, City Club and Press Club. 

He is survived by his wife Elizabeth Loose 
Beidler, a son Francis II, who is identified with 
his business interests, and a daughter Elizabeth, 
as well as three brothers, Augustus F., David 
and George. The funeral services were held at 
the late residence Thursday, March 6, with 
interment private at Rosehill. 

The honorary pallbearers among whom are 
several noted lumbermen were as follows: Fred 
W. Upham, Perley Lowe, James S. Soper, Charles 
G. Dawes, Vojta F. Mashek, William J. Chalmers, 
Wallace Heckman, Frank Cary, Joseph H. Swan, 
F. A. Ingalls, T. W. Robinson, J. H. Hiland, 
Alex C. Soper, Frank Stevenson and George 
Engelking. 


HENRY SWART, pioneer lumberman and 
prominent citizen of Marinette, Wis., died at 
his home -there on Friday, Feb. 29, at the age 
of 82. He had been ill several weeks of in- 
firmities due to old age. It is said that his 
final illness was the first one he ever had. He 
was a man of great vigor and remarkable 
physical strength, and was one of that group 
of strong and able men who pioneered and built 
up the lumber industry of the Marinette region. 
Mr. Swart was born in Franklin, N. Y., and 
with his parents moved to Wisconsin in 1850, 
the family settling in Oshkosh. His father was 
associated with Augustus Follett in operating 
one of the first sawmills in that place. Henry 
Swart attended school at Lawrence ‘College, 
Appleton, but left at an early age to go to work 
in the lumber camps of the Red River. At the 
age of 17 he had charge of a crew of men en- 
gaged in driving logs to Oshkosh and Fond du 
Lac. In the spring of 1864 he took a drive of 
logs from Dixon, Ill., on the Rock River, to 
Muscatine, Iowa, on the Mississippi River. 
Shortly afterward he was attracted by the oil 
excitement in Pennsylvania and visited that 
region and the West Virginia fields, but not 
finding a profitable opening he returned to Wis- 
consin to enter the farm implement business 
at Fond du Lac. In 1879 he purchased an in- 
terest in the J. A. Treat Lumber Co., operating 
on the Menominee River, and became manager 
of that business. In 1882 he joined with Philetus 
Sawyer, Edgar P. Sawyer and William O. Good- 
man in the Marinette Lumber Co., and super- 
intended its logging and manufacturing business 
until 1892 when he sold his interest. He retired 
from business then and since then had engaged 
only in buying and selling timber lands. He 
organized the Henry Swart Lumber Co., in 1905, 
a holding organization, and was its president. 
Mr. Swart lost his wife last May and had aged 
most rapidly since that time. He had no chil- 
dren. The only survivors are two half brothers 
and several nephews and nieces. Funeral ser- 
vices were held in the home at Marinette, with 
burial in Oshkosh. 








JAMES W. BRYSON, youngest son of the 
late Honorable George Bryson, of Quebec, died 
recently at Ft. Coulonge, P. Q., after a long 
illness. Mr. Bryson was a brother of the late 
John Bryson, M. P., and of Hon. George Bryson 
of Ft. Coulonge. He was in his 65th year. He 
was associated with his brother, Hon. George 
W. Bryson for many years in his varied lumber 
activities, and was joint owner with him of ex- 
tensive timber limits in the Pontiac region. 





PATRICK GORMAN, who had been very ac- 
tive as a logger and lumberman in the Wiscon- 
sin River valley in the pioneer days and who 
continued in the lumber business until recently, 
died Thursday, Feb. 28 at Wausau, Wis. Death 
followed a stroke of apoplexy. The deceased 
was born Nov. 9, 1848, at Burrits Rapids, 
Canada, and when 22 years of age went to 
Marathon County, Wisconsin, where he resided 
for more than half a century. Surviving are 
six children; Ralph Gorman, of Ashland; Mrs. 
John L. Selover, of Merrill; and Mary, Rose, 
Edward P. and Walter D. Gorman of Wausau. 
The last named is in the lumber business, The 
deceased was a member of the Knights of Co- 
lumbus, a charter member of St. James Cath- 
olic church and a member of the Wausau Club. 
Funeral services were held Monday, March 3, 
at St. James’ church, Wausau, interment fol- 


lowing at St. Joseph cemetery. 

MRS. EMMA NEELY TROWBRIDGE, wife 
of C. J. Trowbridge, traffic manager of the 
Consolidated Saw Mills Co., St. Louis, Mo., 
died in St. Joseph, Mo., at the home of her 
sister, Miss Mary E. B. Neely. Mrs. Trow- 
bridge was born in St. Joseph, the daughter of 
the late Edward B. Neely, superintendent of 
Public schools there for many years. She was 
4 member of Christ Episcopal church, St. 
Joseph and the Church of the Redeemer, St. 

uis. Burial was in St. Joseph. Besides her 
husband, who was connected with Henry, 





Barker & Co., in Chicago for fifteen years and 
later as managing partner in St. Joseph before 
going to St. Louis, she is survived by a _ son, 
Harold Trowbridge, of the Kenosha (Wis.) 
Lumber Co., and three daughters, Miss Jean 
Trowbridge, librarian at St. Joseph Central 
High School, Miss Neely Trowbridge, Chicago, 
and Miss Mildred Trowbridge of Birmingham. 


CHARLES WHYDDON JOHNSON, son of 
Charles A. Johnson, widely known lumberman 
of Seattle, Wash., died on Feb. 19 at the family 
home in that city. The boy was 14 years old 
and had been playing in a basketball game at the 
Roosevelt High School where he was a student. 
It was thought that injuries sustained during the 
game were the cause of his death, but after an 
autopsy physicians declared that he had not been 
injured but had died from natural causes. Charles 
A. Johnson, the boy’s father, was formerly man- 
ager of the cedar department of the Central West 
Coal & Lumber Co., leaving that position to be- 
come manager of the Mutual Timber Mills Co., 
of Seattle, Wash., when that concern was or- 
ganized in 1921. The sympathy of his many 
friends in the lumber industry is extended to 
him in this bereavement. 








E. C. BARRE, Sarnia, Ont., general manager 
of the Cleveland-Sarnia Saw Mills Co., died on 
Feb. 28, at his home in Sarnia. Mr. Barre was 
born in Reading, Mich., about 53 years ago, and 
was educated in the State of Ohio. He spent 
most of his life in association with the lumber 
industry. He moved to Sarnia from Marquette, 
Mich., in 1901, as assistant manager of the 
Cleveland-Sarnia Saw Mills Co. when that or- 
ganization first started business in Sarnia. In 
1912 Mr. Barre succeeded the former general 
manager, J. M. Diver, and continued to hold 
that office until the time of his death. 


Increases Output of Balsam-Wool 


CLoQueET, MINN., March 3.—The plant of the 
Wood Conversion Co. is now running two shifts 
and the output has been increased to 55,000 
feet of balsam-wool daily. In addition to in- 
creasing the capacity, the plant is now turning 
out a better product than ever before and tests 
run at private laboratories and State univer- 
sities show that its efficiency has been in- 
creased considerably and that balsam-wool still 
heads the list. Discussing the future of the 
product, E. W. Davis, manager, said: 

This year we are going into the industrial field 
and find there is a large variety of uses for bal- 
sam wool. Among others, we are now selling the 
largest manufacturers of domestic refrigerators in 
the country and they are much pleased with the 
use of our product. It is taking the place of cork, 
mineral wool and other commercial insulations 
which are now offered for house construction. 

The company now is selling about a million 
feet of balsam-wool monthly and its uses for 
ice boxes, refrigerator cars and packing vari- 
ous articles for shipment appear to be so large 
that the management is now planning to double 
the plant capacity again during the coming 
summer. Mr. Davis says: 

The retail lumber dealers are giving us real sup- 
port and with their coéperation and interest we 
feel sure this is the logical field for the distribu- 
tion of house insulation. 

The company has had a great deal of pub- 
licity as the result of radiograms from Dr. 
MaeMillan telling of the splendid results ob- 
tained from the use of balsam-wool on his 
Arctic expedition. 

The Wood Conversion Co. is still experiment- 
ing on a large seale with its board plant for 
the manufacture of synthetic lumber and while 
the success of this product is assured, no at- 
tempt will be made to market it until complete 
experiments have been made and the product 
can be placed on the market with an absolute 
guaranty of quality and permanent supply. 
The company announced last year that it would 
award a prize of $100 to the person suggesting 
the best name for this product. The prize was 
awarded to E. A. Miller, of the Humbird Lum- 
ber Co., Sandpoint, Idaho, who submitted the 
name ‘‘Nu-Wood.’’ 


(@ggaaaaaaaaaaaaana 


ONLY IN COMPARATIVELY treeless regions or 
where windbreaks and timber and fuel for the 
home and neighborhood use are needed, can 
planting of trees on Arbor Day provide a direct 
economic resource. Forest plantations whose 
chief purpose is the raising of timber for com- 
mercial use or the protection of watersheds 
upon which cities and towns must depend for 
their water supply, must be left to foresters. 























Dry Stock 
Specials: 


car 4/4” FAS Basswood 

ears 4/4” No. 2 Common Basswood 
cars 4/4” No. {| Com. & Btr. Basswood 
ears 4/4” No. 3 Common Basswood 
car 5/4” FAS Basswood 

cars 5/4” Selects Basswood 

car 4/4” FAS Birch 

cars 4/4” Selects Birch 

ears 5/4” FAS Birch 

cars 5/4” Selects Birch 

cars No. | Common & Btr. Birch 
cars 6/4” FAS Birch 

car 8/4” Selects Birch 

3 cars 10/4” No. | Com. & Btr. Birch 
{car 12/4” No. | Com. & Btr. Birch 
3 cars 4/4” Sel. & Btr. Hard Maple 

2 cars 4/4” Selects Hard Maple 

ficar Select & Btr. Red Oak 

2 cars 4/4” No. {| Com. & Btr. Red Oak 


Also: 


100M’ 8/4” No. | Com. & Btr. Hard Ma- 
ple Green 


—NONN ON K— WOW 


We manufacture all Northern 
Hardwoods and Softwoods. 












































Wire Rope for 
Logging 


By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 
work ever since logging has been 
done with mechanical equipment. 














Established 1857 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
NewYork Chicago 
Denver 


San Francisco 





No. 1 

















JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 
Maple, Elm, Birch, Beech, 
Basswood,Hemlock, Pine, 
Spruce, Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bldg,, Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 














SAW MILLS 


ENGINES 
SAW MILL MACHINERY 


Write for Catalog 


THE ENTERPRISE CO. 


Columbiana, Ohio. 
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Business Changes 


ARKANSAS. Olyphant—Senator J. O. Goff and W. 
Rexford Brown have purchased the entire town of 
Olyphant including sawmill, site, fixtures, store build- 
ing and other properties belonging to Campbell & 
Hedges, and the Olyphant Mercantile Co., which were 
sold at auction to satisfy judgments of local men, the 
urchase price being $10,000. Plants have been closed 
or several months but will resume operation soon. 

se gy 9p heme nay A Lumber & Supply Co. sold to Leslie 
Lumber & Supply Co. 

CALIFORNIA. Glendale— Bowerman Lumber Co. 
(Ltd.), of Pocatello, Idaho, has purchased the Edge- 
mont lumber yards and will operate. 

Hayward—K. & L. Box Lumber Co. has taken over 
the Berger & Carter Co.’s plant and is installing ma- 
chinery; H. E. Leach, general manager. 

Los Angeles—Angeles Lumber Co. changing name to 
Wm. M. Wilson Lumber Co. 

COLORADO. Denver—E. W. Robinson succeeded by 
BH. W. Robinson Lumber Co. (Inc.) 

CONNECTICUT. New Haven—Wilbur 
sold to Jennings, Lee & Smith (Inc.) 

GEORGIA. Sparta—Maxwell Lumber Co, moving one 
of its planing mils to Adairsville, Ga. 

IDAHO. Pike Creek—F. A. Shore Lumber Co. sold 
to G. C. Branson of Spokane. 

ILLINOIS. Chicago— Gold Furniture Co. changing 
name to Rex Furniture Co. 

Wheaton—W. K. Guild’s Son Lumber Co. sold to 
F. A. Roadstrum of Aurora. 

INDIANA. Shelbyville—Property of the Diamond 
Veneer Co., owned by Grafton Johnson, has been taken 
over by the Walnut Lumber Co., a recently organized 
concern. Robert I. Morris, secretary-treasurer. 

IOWA. Quimby—H. L. Brower succeeded by W. HB. 
Blandenbaker. 

KANSAS. Winfield—Byron R. Rodolf has retired 
from Rodolf Lumber Co. which is now owned by Frank 
BH, Jarvis and Albert M. Thompson and will probably 
a operated under name of Jarvis-Thompson Lumber 


Corporation 


LOUISIANA, Glenmora—Ward Lumber Co. succeeded 
by Hillyer-Edwards-Fuller (Inc.) 

MASSACHUSETTS, Haverhill—Haverhill Wood Heel 
Co. succeeded by Clyde R. Sanders, incorporated. 

MINNESOTA. Long Prairie—H. W. Albrecht suc- 
ceeded by H. C. Wolfarth. 

MISSOURI, Aurora—M. H. Pierce Lumber Co. sold 
part interest to F. W. Stigman who will have charge 
of retail department with headquarters at Springfield. 
Retail department will be known as Pierce-Stigman 
Lumber Co. No change in management of local yard, 
wholesale and sawmill business with main office in 
Aurora. 

Burlington Junction—Lane Lumber Co. succeeded by 
Junction Lumber Co. 
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‘WELDON, WILLIAMS & LICK 


The Coupon Makers 


FORT SMITH, ARK. 
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Oak and Gum 
MOULDINGS 


From the Heart of the 
Hardwood Country. 


York Lumber & Mfg. Co. 


MEMPHIS, TENN. 


























Kennett, Malden and_Parma—Fidelity Lumber & Sup- 
ply Co. sold to Leslie Lumber & Supply Co. 

MONTANA. Fromberg—Thompson Yards (Inc.) sold 
yard to Baldwin Lumber & Hardware Co. 

Warland—Thos. Baird sold interest in Baird-Harper 
Lumber Co. to Wm. Harper. 

NEW YORK. Hornell—Hornell Lumber & Supply Co. 
sold to Belmont Lumber Co. (Inc.) of Belmont, N. Y. 

OKLAHOMA. Talihina—Chowning Bros. Lumber Co. 
succeeded by Chas S, Ash. 

PENNSYLVANIA. Allentown—Keck Lumber Co. sold 
to Trexler Lumber Co. 

TENNESSEE, Martin—Martin Hardwood Lumber Co. 
succeeded by City Lumber Co. 

VIRGINIA, Christiansburg—Old Dominion Lumber Co. 
succeeded by Economy Lumber Co. (Inc.) 

Rosslyn—J. L. Crupper succeeded by J. L. Crupper 
Corporation. 

WASHINGTON. Morton—Lake Creek Lumber & 
Shingle Co.’s plant sold to Francis & Cooper Lumber 
Co.; improvements and machinery added; capacity in- 
creased. 

Tacoma—Isley & Chambers Lumber Co. sold to John 
Dower Lumber Co. 

WISCONSIN Clarno—Grenzow Bros. sold to Clarno 
Lumber & Supply Co. 


Incorporations 


ALABAMA. Tuscaloosa—Odom Lumber Co., incor- 
porated; capital, $15,000. 

CALIFORNIA. Burbank—Roscoe Lumber Co., incor- 
porated; capital, $60,000. 

Los Angeles—Northern American Lumber Co., incor- 
porated; capital, $20,000. 

Pasadena—Fletcher Neimeyer Lumber Co., incorpo- 
rated; capital, $100,000. 

CONNECTICUT. New Haven—Tide Water Lumber 
Co., incorporated; capital, $100,000. 

ILLINOIS. Chicago—American Radio Cabinet Co., in- 
corporated; capital, $5,000. 


$100,000" W. Lammers Co., incorporated; capital, 
Chicago—Taylor Washing Machine Co., incorporated; 
capital, $75,000. 


INDIANA. Bloomfield—Vanmeter Chair Co., increas- 
ing capital to $80,000. 

Indianapolis—John J. Madden Manufacturing Co., in- 
corporated. 

MASSACHUSETTS. Boston—New Toy Co., incorpo- 
rated; capital, $50,000; manufacturing. 

Needham—Moineau Box Co., incorporated; capital, 
$25,000 

MICHIGAN. Kalamazoo—De Boer & Sons Lumber 
Co., incorporated; capital, $30,000. 

MINNESOTA. Biwabik—Colvin Lumber & Coal Co., 
incorporated; capital, $100,000. 

Duluth—General Flooring Co., incorporated. 

MISSISSIPPI. Grenada—Lee L. Glass Lumber Co., 
incorporated; capital, $25,000. 

Meridian—Cliff Williams-Russell Lumber Co., incor- 
porated; capital, $50,000. 

MISSOURI. Jackson—Jackson Lumber Co., incorpo- 
rated; capital, $25,000. 

NEBRASKA. Homer—Hutchinson Lumber Co., in- 
corporated; capital, $50,000. 

Stella—Hutchinson Lumber Co., increasing capital 
from $35,000 to $70,000. 

Omaha—Guiou Lumber Co., incorporated; Harry M. 
McCormack becomes president and general manager; 
Walter B. Cronk manager of retail sales department. 

filam Leuser Lumber Co., incorporated; capital, 

NEVADA. Carson City—S. E. Slade Lumber Co., in- 
corporated; capital, $100,000. 

NEW JERSEY. Penns Grove—Penns Grove Lumber 
Co., incorporated; will locate at yard formerly occu- 
pied by J. H. Coombs Lumber Co. at Beach and Naylor 
avenues, 

NEW YORK. Beacon—Fishkill Landing Lumber Co., 
increasing capital to $20,000. 

Lackawanna—West Seneca Lumber Co., increasing 
capital to $100,000. 

New York, Manhattan—Baltic Lumber Co., incorpo- 
rated; capital, $50,000. 

New York, Manhattan—J. A. Maloney & Co., incor- 
porated; capital, $50,000; to deal in lumber and timber. 

New York—C, A. Hasbrouck & Co., incorporated; 
capital, $75,000. 

ew York—Robert R. Sizer & Co., increasing capita’ 
from $50,000 to $100,000. 

New York—Interstate Plywood Co., incorporated. 

Syracuse—Bannon Lumber Co., increasing capital to 


NORTH CAROLINA. Badin—Badin Furniture Co., 
incorporated; capital, $50,000. 
Clinton—Clinton Lumber Co., incorporated; capital, 


00,000. 

Elizabethtown—Elizabeth Lumber Co., incorporated; 
capital, $100,000. 

igh Point—High Point Box & Lumter Co., incorpo- 

rated; capital, $200,000. 

OHIO. Cleveland—Republic Door, Sash & Mill Co., 
increasing capital from $40,000 to $100,000. 

OKLAHOMA. Tulsa—Hanna Lumber Co., increasing 
capital from $25,000 to $100,000. 

OREGON. Portland—Peninsula Lumber Co., increas- 
ing capital to $300,000. 

PENNSYLVANIA. New Castle—Curry Lumber Co., 
a capital, — 

Philadelphia—Huck-Gearhardt Co., incorporated. 

SOUTH CAROLINA. Columbia—Carolina Timber Co., 
incorporated. 

TENNESSEE. Knoxville—Breome Holsley Lumber Co., 
incorporated. 

TEXAS. Houston—Purdy Woodruff Lumber Co., in- 
corporated; capital, $18,000. 

Lufkin—Martin Wagon Co., increasing capital to $300,- 


Palacios—Price Lumber Co., incorporated; capital, 
$20,000. Succeeds John T. Price. 





Sherman—Sherman Sash & Door Co., incorporated; 
capital, $30,000. 

weetwater——O. W. Bryant Lumber Co., incorporated; 
capital, $40,000. 
ichita Falls—Miller Lumber Co., 
capital, $24,800. 

UTAH. Salt Lake City—Doernbecher Manufacturing 
Co., of Portland, Ore., furniture manufacturer, filed 
articles of incorporation in Utah with offices at 322 w, 
Second South. 

BRITISH NORTH AMERICA 

ONTARIO. Toronto—Muir & Kirkpatrick, wholesale 

lumber, incorporated. 


New Ventures 
CALIFORNIA. Colton—R. L. Pence opening lumber 
r 


ard. 
v5 La Jolla—Wells Lumber Co., recently began. 

Long Beach—J. H. Walter opened yard. 

Owensmouth—G. W. Winner Lumber Co, opening 
lumber yard. 

Pasadena—H. O. Clarke Co., general contractor, open- 
ing lumber yard at Fair Oaks Ave. and Bellevue Drive. 
Reseda—lIndependent Lumber Co. opening line yard. 

San Francisco—O. Folson Lumber Co., recently 
began; wholesale. 4 

Torrence—Haynes Lumber Co., recently began. 

IDAHO. Glenns Ferry—John W. Caldwell opening 
lumber business; is in business in Mountain Home, 

ILLINOIS, Peoria—R. C. Orr recently began retai} 
business. 

LOUISIANA, Alexandria—Coullard & Higgins recently 
began wholesale hardwood lumber business. 

NEW YORK. Bolivar—Belmont Lumber Co. opening 
new branch near P. S. & N. railroad. 

OHIO. Columbus—Murray-Lyons Lumber Co. organized 
by Charles E. Lyons, for 17 years traveling for H. C. 
Creith Lumber Co., and John W, Murray and his son, 
Cc. J. Murray, of West Jefferson, Ohio, who have been 
in the lumber business there for almost 20 years. 
Southern pine will be handled exclusively at first, but 
later west Coast products will be taken on. Office at 
232 Reinhard Ave. 

OREGON. Ashland—Arthur Coggins recently began; 
sawmill. 

Portland—Carlisle Sales Co. recently began wholesale 
business at 1308 Yeon Bldg. 


TEXAS. Chilton—Gus Farns recently began retail 
lumber business. 

WASHINGTON. Tacoma—R. J. Reed recently began; 
sawmill. 

Vancouver—Vancouver Planing Mill, recently began, 

WEST VIRGINIA. Huntington—Huntington Sash & 
Cabinet Co. organized for business; B. L. Winters, gen- 
eral manager. 


New Mills and Equipment 


ARKANSAS. Gravette—Gravette Lumber Co. estab- 
lishing another lumber yard at Hiawasse; Manager John 
E. McAllister will place his son Everett in charge. 

CALIFORNIA. Azusa—G. M. C. Milling Co. erecting 
sash and door factory. 

COLORADO. Pueblo—King Lumber & _ Investment 
Co. building factory addition, 50x50; will add machinery; 
lime and cement sheds to be doubled. 


FLORIDA. Miami—Robbins Roofing Co. constructing 
building to be used as general offices, etc.; cost, $25,000. 

Tampa—Florida-West Indies Corporation, recently in- 
corporated with capital of $3,000.000 will develop Florida 
tract containing more than 350,000 acres of hardwood 
timber, according to W, F. Miller, president of the com- 
pany. Several sawmills will be established here. An- 
nouncement of purchase of the tract by the Florida 
Realty & Mortgage Co. was recently made, which plans 
to build one of the largest furniture plants in the world 
at Tampa, according to reports. 

GEORGIA, Augusta—Augusta Hardwood Co., re- 
cently incorporated with $100,000 capital will construct 
plant this spring for manufacture of hardwood lumber, 
with daily capacity of 50,000 feet, it is announced by 
Cc. F. Korn, president. 

INDIANA. Evansville—Contract has been let by the 
Imperial Desk Co. here for three-story brick addition 
and work will begin at once; cost, $35,000. 

KENTUCKY. Louisville—W. R. Willett Lumber Co. 
has secured property at 15th and Magnolia streets op 
Kentucky & Indiana Terminal Railroad for a concentra- 
tion plant, thru which it will job poplar and pine prin- 
cipally. Will erect two-story office building. 

Louisville—Frey Planing Mill Co. completed brick 
addition to plant, materiaily enlarging facilities. 

MISSISSIPPI. Coldwater—New sawmill established by 
R. L. McCain for production of ash and hickory handle 
stock. 

Hattiesburg—Hattiesburg Veneer Co. rebuilding plant 
destroyed by fire several months ago. Modern machinery 
will be installed. 

Holopaw—J. M. Griffin, of Laurel, Miss., is construct- 
ing mill with daily capacity of 75,000 feet to develop 
timber tract of 18 square miles. 

NORTH CAROLINA. Asheville—Gennett Lumber Co. 
will develop timber tract in Madison county. 

Burlington—Midway Lumber Co. has begun recon- 
struction of flooring plant recently destroyed by fire 
= loss of about $15,000; will equip with new ma- 
chinery. 

os A Lumber Co. Sey to rebuild plant 
destroyed by fire with loss of $75,000. New plant will 
cost about the same, it is announced by Elmer Spencer, 
president. 

OREGON. Lake View—Underwood Lumber Co. build- 
ing box factory. 

TENNESSEE. - Pulaski—Allen Moore, representing 
Handley Rule & Level Co., of Connecticut, will estab- 
lish a plant at Pulaski for the company; will manufac- 
ture spokes; recently acquired hickory stumpage 
vicinity. 

WASHINGTON. Littell—Snow Lumber & Shingle Co. 
extending logging road five miles north of present hold- 
ings to open tract of timber; new camps will be opened. 

WISCONSIN, Wausau—Curtis & Yale Co.’s sash and 
door plant being enlarged by three-story addition, 44x115 
feet for warehouse purposes. 


BRITISH NORTH AMERICA 
BRITISH COLUMBIA. Victoria —Canadian Puget 


incorporated; 


Sound Lumber & Timber Co. erected shingle mill, elec- 
trically driven, 
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New Westminster—Singer & Co. erecting sawmill on 
Fraser River here; capacity, 25,000 ft. daily. 

ONTARIO. Collingwood—Hugh, Shaw & Son erect- 
ing planing mill to increase output. 

Goward—Temagami Timber Co, erecting sawmill. 


Casualties 
ARKANSAS. Mena—Lauck Lumber Co., loss by fire 
in sawmill between $1,500 and $2,000. 
GEORGIA. Lyerly—Bohannon & Hammond, loss by 


fire in lumber yard, $15,000; includes loss of more than 
300,000 feet of kiln dried lumber. 


—— Galesburg—Simpson-McClure Lumber Co., 


loss by fire. 


MISSISSIPPI. Jatkson—Central Lumber Co., loss by 


fire in office, $2,500 


NORTH CAROLINA. Spencer—Spencer Lumber Co., 


loss by fire, $75,000. 


SOUTH CAROLINA. Camden—Camden Veneer Co., 


loss by fire. 


SOUTH DAKOTA. Onaka—Central Lumber Co., loss 


by fire. 


WISCONSIN. Deerbrook—Hirt Lumber Co., sawmill 


destroyed by fire; will probably be rebuilt at once. 
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Big Savings Thru Use of Ross Carriers 


Economical handling of material is one of the 
important features of the lumber trade which 
interests practically everyone engaged in the busi- 
ness. Lumber handling devices have been used 


Climax locomotives have been used in logging 


operations for thirty-nine years, and have been 
found reliable and economical in maintenance, giv- 
ing long service with little attention on roads 
constructed of light rails, or where the road bed 


is rough or uneven, or has steep 








— grades and sharp curves, on account 
of their special design and the su- 
perior quality of material used in 
their construction. 

The regular stock sizes shown in 
the catalog meet a wide range of re- 
quirements. They are built for any 
gage of track, either of steel or of 
wood, and by consulting the data 
given on the various types of loco- 
motives listed, the exact size and 
style to meet any particular need 
may readily be determined. 

On the first page of catalog “L” 
is reproduced a picture of the com- 
pany’s works at Corry, Pa., where 








These four Ross carriers used at Ortega, Fla., plant of the 
Putnam Lumber Co., handle timbers and lumber eco- 


nomically. 


quite extensively for many years by most of the 
larger operators, and among those successfully 
employed in various parts of the country for trans- 
porting lumber is the Ross carrier, four of which 
are used at the Ortega, Fla., plant of the Putnam 
Lumber Co., the well known manufacturer of Suwa- 
nee River pine and red cypress, with headquarters 
at Jacksonville, Fla. These carriers, shown in the 
accompanying illustration, handle quickly and eco- 
nomically a large output of timbers and lumber 
and do the work of twenty-four mules, twenty-four 
drivers and two hundred lumber buggies, according 
to M. L. Fleishel, vice president of the Putnam 
Lumber Co., who states that these four machines 
are charged from the company’s own electric plant, 
and therefore entail no fuel cost. 

In connection with the further saving made by 
the installation of these four Ross carriers, Mr. 
Fleishel says that the cost of feeding the mules 
which the machines dis- 


Climax locomotives are manufactured. 
Pages 5 to 10 are devoted to a 
description of the horizontal type of 
Climax patent geared locomotive. 
The Climax Walschaert valve gear locomotive is 
described on page 11. Then follows a telegraphic 
code of class “C’” horizontal type, twelve drivers; 
elass “B’? Walschaert and horizontal types, eight 
drivers, together with photographs of the locomo- 
tives mentioned in the code. Data on Climax class 
“A” upright type, eight drivers, are given on 
pages 18 to 23, with illustrations of class ‘‘C” 
Walschaert and piston valve locomotives of 100-, 
90-, SO- and 70-ton capacity on pages 24 to 27 
inclusive. Pages 28 to 30 contain pictures of 
Climax equipment in service in Massachusetts, 
Oregon, California, Arkansas, Kentucky and British 
Columbia. Some information on duplicate parts 
and special sizes and styles appears on page 31, 
and a “Memorandum of Conditions and Require- 
ments of Service’ is inserted on the inside back 
cover. 

Export orders are referred to on page 32 as fol- 





place would be at least 
$1 a day, each, upkeep of 
the dollies $10 a day, and 
twenty-four drivers at 
$2.50 a day. Other eco- 
nomical features of the 
Ross carrier equipment 
are demonstrated by the 
fact that the machines 
are being used at the Put- 
nam company’s Ortega 
plant with three operators 
during the day time—one 
Ross carrier being kept 
under charging at all 
times—and two men at 
night, as the sawmill is 
operated day and night 
and the planing mill 
nights part of the time. 
In addition to this an- 


SOWARD 

















other big saving is ef- 
fected in the upkeep of 
the tramways; the rubber 
tires of the Ross carriers 
do not splinter the planking like the steel tires of 
lumber buggies. 

The Ross Carrier Co. furnishes either electric 
or gasoline operated carriers, complete data on 
which will be supplied by addressing the manu- 
facturer at Benton Harbor, Mich. 


New Catalog on Climax Locomotives 

The Climax Manufacturing Co., of Corry, Pa., 
has recently issued a new 32-page booklet, known 
48 catalog “L,” illustrating and describing the 
Climax patent geared locomotives, the distinct 
features of which make them more than ordinarily 
efficient in lumber operations, coal mines, fire-clay 
banks, stone quarries, railroads and other industrial 
enterprises, for which they are especially designed. 


Climaz patent geured locomotive recently shipped to Australia by the Climagr 
Manufacturing Co., of Corry, Pa. 


lows: “We have been exporting many locomotives 
in the last few years where they come in com- 
petition with the best European builders, as well 
as with our home competitors. The simplicity of 
design of the Climax geared locomotive, the ease 
with which it is cared for and handled, and the 
wearing parts kept up and renewed, make it easy 
to run and operate successfully. Climax geared 
locomotive boilers are carefully designed and built 
with special reference to government requirements. 
In many countries our boiler designs have already 
received government approval. Great care is ex- 
ercised in taking down and packing locomotives 
for exporting, each part being marked for erection 
at destination, Special attention is paid to boxing 
and packing for protection against damage during 
ocean voyages.” 


The build- 
~ below is 
a 

block in the 
Country 


Club District 
of Kansas 








City 











Above is the New Chatam Hotel, 
Kansas City, Missouri 


These Modern 
Buildings De- 
mand Quality 
Oak Flooring 


The shrewd contractor real- 
izes that first class buildings 
demand the best flooring on 
the market. He knows that 
Superior Brand, — “‘“Amer- 
ica’s Finest’” Oak Flooring, 
owing to its individual 
method of manufacture, has 
a remarkably uniform mois- 
ture content which reduces 
the chance of “‘cupping”’ and 
“buckling”’ to the very mini- 
mum. He also knows that 
this superior flooring is fin- 
ished on disc-head milling 
machinery which produces 
a face finish unequalled by 
any other process. That is 
why he places his contracts 
with Superior Oak Flooring 
dealers. If you are not a 
Superior dealer ask us to tell 
you how it will benefit you 
to become one. 


Superior Oak Flooring Co, 


HELENA, ARK. 


SUPERESR pcan 


‘America’s Finest-” 
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Longleaf and 


Original Growth 


Short Leaf 
Rough, Kiln Dried 


Finish our specialty. 





“‘Nature Quality”’ 


Have never had 
a complaint. 


Dressed Shed Stock 


and Dimension and 
Rough Timbers also. 


Haynes-Spann 


Aickezea =©0©£. Lumber Co. 


Alabama 





PINE. 


a 














ATMORE, ALABAMA 


Longlea Shed Stock 


Dimension 
Framing, Sills 
Rough and Dressed Small Timbers 





Swift Lumber Company 


WARNERTON, LA. 


Shortleaf DIMENSION 


SHED STOCK 




















M. C. Rumley 


Lumber Co., Inc. 


TUSCALOOSA, ALA. 
Formerly 


Rumley-Allison Lumber Co. 


All Items in 


Yellow Pine 











Thin Ceiling Specials 


¥%” and %” CEILING. 
%” and *” BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 

















Page & Jones, Mobile, Ala., U.S.A. 
Cable Address, ““PAJONES, Mobile” 
All leading Codes used 
Ship Brokers & Steamship Agents 











In the Realm of Building 


Lead in Home Owners’ Campaign 


BATTLE CREEK, Micu., March 4.—Inspired by 
articles that recently have appeared in the 
AMERICAN LUMBERMAN, notably the one giv- 
ing details of the Home Owner’s Association, 
of Tacoma, Wash., the Chamber of Commerce 
at this place has taken the lead in working up 
interest in a similar campaign for Battle 
Creek. Secretary John I. Gibson reports that 
he has found it easy to interest real estate men, 
lumber dealers, furniture dealers and other 
business men, and it is proposed soon to call 
a meeting of those interested in order to get 
the campaign started off in good shape. 


Girls Launch Drive for Shacks 


MILWAUKEE, WIs., March 4.—The Girl Scouts 
of Milwaukee have launched a ‘‘ Buy a Shingle 
for Our Shack’’ campaign, thru which they hope 
to raise funds for the erection of the respective 
troop shacks at their camp. Various methods 
are being used to reach the team quotas. 
Among others are those of selling books of 
special recipes, holding entertainments, and the 
like. 


Code Puts Fir and Spruce on Parity 


NEwTON, Mass., March 4.—Douglas fir has 
received the official approval of the Newton 
board of appeal, under the building code ordi- 
nance, as equivalent to spruce in all building 
requirements. This is of interest to the lumber 
trade, as Newton, one of the largest residential 
cities in New England, is noted for the strict- 
ness of its building regulations. The decision 
specifies that No. 1 common Douglas fir, ac- 
cording to the grading rules of the West Coast 
Lumbermen’s Association, shall be hereafter 
considered the equivalent of the merchantable 
grade of eastern spruce hitherto accepted as 
the standard specification. 


Strike May Halt Building 


PITTSBURGH, PA., March 3.—A strike of 1,500 
building craftsmen here, which became effective 
March 1, when at the beginning of the new 
wage scale year agreements with contractors 
had not been signed, may delay what promised 
to be a very active building season. How long 
the strike may continue is problematical. All 
erafts were offered some increase in pay, and 
the dispute involves the amount of the advance, 
together with a demand of the plasterers for 
a 5-day week, all crafts now being on a sched- 
ule of a 5%4-day week. The crafts on strike, 
their existing wages, and new demands are: 

Plasterers—Receiving $11 a day for 54-day 
week ; demand $13 a day and a 5-day week. 

Structural iron workers—Receiving $10 a day; 
demand $11 a day. 

Cement finishers—Receiving $9 a day; demand 
$11 a day. 

Sheet metal workers—Receiving $9.60 a day; 
demand $11 a day. 

Composition roofers—Receiving $8 a day; de- 
mand $8.80 a day. 


E. M. Tate, secretary of the Pittsburgh 
Building Trades Employers’ Association, says 
this winter has been an exceptionally good one 
in the building line and that the strike has 
interrupted a number of big projects and many 
smaller operations. 
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Prepare for “Own Home” Week 


OsHKOSH, WiIs., March 4.—Elaborate plans 
are being worked out by the Oshkosh Real Es- 
tate Board for Own Your Home week, to be 
held here the second week in April. Prepara- 
tions are already being made for holding a 
prize essay contest on the subject: ‘‘Why You 
Should Own Your Own Home,’’ in which all 
school children will be privileged to compete 
for worth while prizes. Prizes are also to be 
awarded to those who find the window display 
in the city in which the greatest number of 
articles used in building, furnishing, or deco- 
rating a home, is contained. The window dis- 


plays in themselves will be a feature of the 
week, and are made possible by the hearty 
spirit of codperation existing between the build. 
ing supply industry, the realtors, and the local 
merchants. Posters now being prepared for 
printing are to be widely distributed thruont 
the city on the occasion. 
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Four Unions Get Wage Increase 


St. Louis, Mo., March 4.—A wage increase 
of 25 cents an hour has been granted to four 
unions in the building industry, making the 
seale $1.50 an hour. The unions getting the 
increase are the ironworkers, cement finishers, 
hoisting engineers and lathers, about 1,000 
workers being affected. The only important 
building tradesmen that remain on the former 
basic wage of $1.25 an hour are the composi- 
tion roofers, sprinkling fitters and asbestos 
workers, and they are demanding an increase 
of 25 cents an hour. Two unions, bricklayergs 
and plasterers, receive $1.75 an hour, being the 
only ones that have exceeded the $1.50 scale. 


City to Draft New Building Code 


BAuLTIMorRE, Mp., March 3.—This city is to 
have a new building code as soon as it can be 
drafted and put thru the city council, accord- 
ing to Howard Bryant, president of that body, 

‘*The mayor has put the whole matter into 
the hands of Charles H. Osborne, the building 
inspector,’’ Mr. Bryant said, ‘‘and the plan is 
to have the code drafted in sections. There is 
to be a section dealing exclusively with en- 
gineering features of construction work; an- 
other with concrete, another with masonry and 
brick work, a fourth with lumber, and so on 
down the line. Each section will be separate, 
so that it will not be necessary for a man to 
search thru the whole code when he wants 
information on a certain point.’’ The building 
inspector is to take for a working basis the 
code prepared by the Broening Commission 
three years ago. 


Builders’ Exchange in New Quarters 


St. JosEePpH, Mo., March 4.—The Builders’ 
Exchange of St. Joseph has moved into its new 
quarters at 120 South Seventh Street, where it 
occupies about 1,300 square feet of floor space 
consisting of executive offices and plan rooms, 
exchange bulletin board, lounge room, assembly 
room and exhibit and desk room arcade. For 
the convenience of people who require assistance 
in matters of that kind, the exchange invites 
the placing of photographs and plans of homes 
in its exhibit room. Considerable attention 
now is being directed toward a campaign for 
home owning which it is expected will result 
in much building activity in this territory this 
year. 


& 
Acquires Jackson Plant 

Jackson, Miss., March 4.—Purchase of the 
Central Lumber Co., of this city, by Hugh 
White, prominent lumberman of Columbia, 
Miss., was completed here last Thursday. The 
company will be capitalized at $100,000, and 
will be known as the White Central Lumber Co. 
The Central Lumber Co., capitalized at $40,000, 
was a retail and wholesale firm. T. K. Currie, 
former owner, will remain as manager. The 
business will be enlarged in every respect and 
will be supplied by the White sawmills of 
southern Mississippi. The White interests of 
Columbia own four sawmills, a veneer mill and 
a box factory, in addition to lumber yards at 
Yazoo City and McComb, Miss. : 

The decision to enter the lumber field i 
Jackson was due to the geographical location 
and to the railroad facilities which are advan- 
tageous to distribution. In addition to that, 
the Jackson demand is large. The White Cen- 


tral Lumber Co., is owned by Hugh White. 
The transfer of the large Mill Street place, 

including lumber yards took place last Thurs 

day, without any interruption to the business. 
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LOUISVILLE, KY. 


March 3.—Demand for hardwoods continues 
quite active, with prices firm all along the line, and 
an especially good business reported by the lum- 


permen from the furniture, auto and building 
trades. Fair consumption is taking place in the 
pox plants. Furniture and phonograph plants 


have also been buying veneers in a better way. 
Reports show a good many new orders put on the 
pooks of late. Demand for poplar is picking up, 
while good lots of red and white oak, ash, red and 
sap gum, chestnut and elm are reported as moving. 
A number of concerns report an especially good 
movement of poplar. Prices are very steady. Quar- 
tered white oak, inch, is listed at $140 for Fas 
and $80 for common; quartered red oak, $115 and 
$65; red or white plain, oak, FAS, $100; common, 
$65. Poplar, $115, $85 and $60. Quartered or 
plain red gum, $85 and $52; quartered sap, $60 and 
$50; plain sap gum, $57 and $47. Walnut, $215, 
$155 and $115. Ash, $105 and $60. Chestnut, 
$110 and $65. 

In January building permits started off with a 
totad of $849,000, and February permits amounted 
to $1,054,000. Contracts are pending on a number 
of big jobs in Louisville, which should run the 1924 
total of building quite high. 

W. H. Day, sales manager Wood Mosaic Co., 
Louisville, is spending a few weeks on the Pacific 
coast, he having been called home from the Coast a 
few weeks ago by illness in his family, before com- 
pleting his work there. 


MARINETTE, WIS. 


March 3.—Conservative estimates from reliable 
sources place this winter’s output of logs by lum- 
ber companies, loggers and jobbers of this district 
at 20,000,000 feet. This amount will equal if not 
exceed last year’s output, it is asserted. It is also 
stated that about 5,000 cords of pulp wood, 20,000 
ties, 5,000 poles and 25,000 posts will be cut. Log- 
gers have worked under fairly favorable condi- 
tions this season. Last year exceptionally favor- 
able weather enabled loggers to operate into April; 
usually work is stopped during the latter part of 
March, as it will probably be this year. 


ANTIGO, WIS. 


March 3.—The mild weather of last week has 
speeded up operations in the woods and, unless 
cold weather sets in soon, there will be a large 
number of logs left in the woods. It is expected, 
however, that sufficient cold weather will come 
to enable loggers to complete their winter’s work. 
The hauling season, starting late in January as it 
did, has made a very short hauling season to date. 

The sawmill of the Fish Lumber Co., of this city, 
is operating steadily on a day and night shift. The 
Crocker Chair Co. mill is also operating on a day 
shift. The sawmill of the Langlade Lumber Co. 
is being operated on a day shift by the Faust Lum- 
ber Co. The Yawkey Bissell Lumber Co.’s sawmill 
at White Lake is operating on a day and night 
shift; this firm expects to continue the day and 
night shift during the greater part of the summer. 
The Kellogg Lumber & Manufacturing Co. is 
operating its plant at Polar on a day shift. 


WARREN, ARK. 


March 8.—The hardwood market has_ been 
strong, prices on some items showing advances. 
Offerings of dry material are moving readily. Sap 
gum is moving freely, with red gum not so active. 
Car material is ‘moving in good quantities. Com- 
mon oak is moving readily, at fair prices, to the 
hardwood flooring people. Rains this week have 
handicapped some of the hardwood people, but 
only slightly. Stocks are low, and shipments of 
many items are right up to the saw, only green 
stock being available. Hardwood flooring is mov- 
ing at fair prices. 


EVANSVILLE, IND. 


March 3.—In southwestern Indiana there have 
been a good many hardwood inquiries received in 
the last week. Some of the largest hardwood mills 
in this section are being operated steadily. Logs 
are not very plentiful and the prices are rather 
high, but with the coming of improved weather, it 
is expected there will be a general resumption of 
logging along the Green and Barren rivers in 
western Kentucky. Lumber prices are holding up 
very well, and some items show a tendency to ad- 
vance. The best buyers are the automobile and 
musical instrument manufacturers, but furniture 
Manufacturers are in the market for more lumber 
than they were a month or two ago, and the rail- 


roads are sending in a good many inquiries. The 
stave trade has shown little or no improvement in 
the last two months. Box plants are being oper- 
ated steadily. Planing mill owners say demand for 
new and for repair work is very good. 

William S. Partington, traffic manager Maley & 
Wertz Lumber Co., is the father of a 10-pound boy. 

W. A. Hasie, wholesale lumber dealer here, has 
been awarded a contract by the board of public 
works for a large amount of rough lumber. 

Work has started on the foundation of the new 
excelsior factory at Henderson, Ky., twelve miles 
south of here. 

Bad weather has halted construction work on 
the new factory of the Kentucky Box & Crate Co., 
at Henderson, Ky. 


DETROIT, MICH. 


March 3.—The wholesale market is marking time, 
with prices practically unchanged. Retail de- 
mand continues to improve and is generally char- 
acterized as unusually good for this time of year. 
Competition among retailers has been relieved by 
the launching of several new building projects of 
considerable size, and the starting of an unusually 
large number of dwellings and apartment houses. 
Impetus in this connection has been given by the 
Detroit Builder’s Show, which has just ended. 
The Detroit Lumber Dealers’ Association and a 
number of other local organizations interested in 
encouraging home building coéperated in staging 
this. 

Frank Day Smith, head of the legal and collec- 
tion department of the Detroit Lumber Dealers’ 
Association, was the principal speaker at the 
salesmen’s smoker this week. He addressed the 
gathering upon “Legal Pitfalls in the Lumber 
Business.” 

Carl E. Huyette, general manager Harding Lum- 
ber Co., has returned from a tour of Europe. 


MERRILL, WIS. 

March 3.—Logging camps in numerous instances 
are breaking up, and the soft weather of the last 
ten days has been an inconvenience in hauling. 
Very few logs have been brought to the mills by 
farmers. Sawmill companies are still shipping 
green hardwood and, while buying has slackened 
slightly, there are plenty of orders on books for 
a while. The slight let-up has given mills a chance 
to sort up their stocks. Maple, 5/4 and thicker in 
No. 1 common and better, is still the leading seller. 
Carload prices f.o.b. mill are practically as follows: 





Birch 
4/4 5/4 6/4 
tS $125 $130 $135 
| neem Co 110 115 
Wo: 2 COMB. «ccc - 55@60 70 75 
No: 2 COMis ccs ‘ 35@38 40@45 50 
No. 3 com...... .. 16@18 18@20 20 
Maple Elm Basswood Ash 
4/4 4/4 4/4 4/4 
) |. Ree $85@90 $70@75 $75 $110 
Selects ..... W@T5 60@6i 65 95 
No. 1 com... 55@60 45@50 55 70 
No. 2 com... 33@35 27@3 32 35 
No. 3 com... 13@15 19@20 25 18 


Charles Patterson is the owner of a new railroad 
tie mill at Park Falls, Wis., capable of turning out 
a thousand ties a day. E. K. Mohr, of Ogema, in- 
stalled the saw and carriages. It is electrically 
driven. Mr. Patterson formerly lived at Fifield, 
where he has a wholesale lumber business and is 
interested in the Patterson Bros. sawmill, but he 
is erecting a home at Park Falls and will make 
his home in that city. 


COLUMBUS, OHIO 


March 3.—Hardwood demand from both yard- 
men and factories is brisk, a good volume of busi- 
ness being reported. Factories making furniture, 
automobiles, boxes and musical instruments are 
the best customers. Shipments are coming out 
fairly well and generally balance production, con- 
sequently there is no accumulation of stocks. Re- 
tail stocks are only fair, and buying to prepare 
for the spring building rush is quite general. M, 
W. Stark, American Column & Lumber Co., says 
trade is active; prices are firm and all changes are 
toward higher levels. F. B. Pryor, sales manager 
W. M. Ritter Lumber Co., reports a steady hard- 
wood trade, with prices well maintained. The 
higher grades are not very plentiful. The Vir- 
ginia Lumber Co, is having a good hardwood de- 
mand from all localities. 

Southern pine trade is showing some signs of re- 
vival. Retailers have fairly good stocks of lumber 
and will wait until they move some of it before 
ordering heavily. Transit cars are rather plenti- 
ful but are disposed of easily. 


The Herbst-Black Lumber Co. is making ex- 





; Bruce Beech Flooring 








for the Heavy Duty Floor 


Bruce beech flooring is manufac- 
tured from Southern beech with 
the same care and precision that 
characterize the nationally known a 
Bruce oak flooring. Owing to the 
fact that the southern variety has Be 
a texture superior to the northern : 


grown, it will finish better and LS 
hold the finish longer. = 
It is an excellent floor for gymnasiums, 43 
skating rinks, schools, offices, and other =? 


types of buildings subject to exception- bea 
ally heavy service. It has color and 

life, and is much used in kitchens, and 

similar rooms in residences. 


We will ship Beech flooring in mixed 
cars with Bruce Oak flooring and other 
Bruce products. 


Write for prices. 


E. L. BRUCE COMPANY 


_ Manufacturers 


Memphis, Tennessee 
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LOUISIANA 








HARDWOOD LUMBER 
AND VENEERS 


Cottonwood 
Red Oak 
Sycamore 
Gum, Ash 


We Invite Your Inquiries. 


S.B. Anderson & Son 


Incorporated 
PLAQUEMINE, LOUISIANA 


Cottonwood 
and Willow 
VENEERS 











Weaver Brothers 


Shreveport, Louisiana 
Manufacturers of 
LONG AND SHORT LEAF 


Yellow Pine and 
Hardwood Lumber 


Mills at:— Flora, La. Couchwood,La. Alden 
Bridge, La. Neches, Texas. Boyd, Florida 




















MANUFACTURERS OF 


Powel LONG LEAF 
LUMBER YellowPine, 
COMPANY Moulding and Plaster Lath 


Lake Charles, Mills at Barham, La., and 


ad sville, La. 
Louisiana Capacity, 300,000 feet daily. 
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N.C. PIN 








Service 
YouWant 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 


© You'll find our prices 
©, right and our quality 
A unexcelled in 


Partition, Ceiling, 
Moulding, Trim, 
Lath, Dimension. 


300% 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Incorporated 1885 


Baltimore, Maryland 


Manufacturers 


9th Floor Union 
Trust Building, 








North Carolina Pine 


—the biggest value lumber on the 
market for both dealer and builder. 
Our stocks insure prompt deliveries. 


Forman-Blades LumberCo. 








ELIZABETH CITY, N.C. 
Thin Ceiling— 


N.C. PINE. ocr specitity 


We also manufacture everything 
in yard and shed stocks, box 
shooks, crating material. 


Major & Loomis Company 
















Why Worry 


about holding your trade when 
you can get lumber like our 


N. C. Pine &i" 


Long and Shortleaf Yellow Pine—rough 
or dressed—Car and Cargo Shippers. 


Ellington & Guy, Inc.,"ireDiszetch Bs: 


Ai 


HERTFORD, N. C, 
‘@ 
Me ; 39 
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QUICK SELLERS—That is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully kiln dried. 
Rowland Lumber Co.,No¥felk; 


Virginia. 
Operating John L. Roper Lumber Co. 





L_ 








tensive improvement at its yard. A number of 
new sheds are being erected. The J. BE. McNally 
Lumber Co. is busy figuring on new work. The 
Doddington Co. reports a good trade at all its four 
retail yards; the mills are working full time. The 
John R. Gobey Lumber Co. reports a good trade 
in southern pine. 


JACKSONVILLE, FLA. 


March 8.—Sales and shipments of hardwood 
lumber continue to exceed production by a con- 
siderable margin, so that dry stocks are becoming 
scarcer. Demand, however, is not quite as brisk 
as it was a week or two ago. Production is not 
more than 60 percent of normal. The demand for 
flooring contineus very brisk, and all flooring plants 
which are able to get an adequate supply of com- 
mon plain oak, dry enough for manufacture, are 
operating at capacity. Automobile manufacturers 
are buying on a heavy scale. Furniture manufac- 
turers are buying largely for immediate require- 
ments, altho many of the larger companies have 
already covered their requirements for several 
months. Agricultural implement manufacturers 
are still in the market, but their purchases are 
relatively modest. Prices, f. 0. b. cars Jacksonville, 
are as follows: Plain mixed oak, 4/4 FAS, $82; 
No. 1, $55; No. 2, $37; No. 8, $12. Poplar, 4/4 
FAS, $101; No. 1, $52; No. 2A, $31; No. 2B, $25; 
No. 3, $17. Red gum, 4/4 FAS plain, $78; No, 1, 
$43; No. 2, $31. Sap gum, 4/4 FAS plain, $48; 
No. 1, $38; No. 2, $20; No. 3, $13. 


BAY CITY, MICH. 


March 4.—The hardwood industry is in a very 
strong position, as the report of unsold stocks at 
the mills Feb. 1 shows a reduction in the amount 
on hand of over 11,000,000 feet compared with 
Jan. 1, 1924, and of over 28,000,000 feet compared 
with Jan. 1, 1923. The larger part of these stocks 
is green and will not be in shipping condition with- 
in sixty days. Demand since Jan. 1 has been con- 
siderably in excess of production, and a large per- 
centage of the stock shipped has been produced this 
winter, so that the usual amount of dry stock will 
not be available in spring. Logging operations 
have been conducted on a very large scale, and the 
mills in this section expect to operate steadily for 
several months. Winter operation of sawmills has 
been interfered with by severe weather, which has 
tied up transportation. 

The automobile interests are buying steadily, and 
there has also been an active demand from box 
manufacturers and the hardwood flooring industry. 
This demand has strengthened lower grades and 
has materially reduced stocks of them. The floor- 
ing manufacturers report a strong demand for 
flooring and are already heavily oversold on the 
desirable items; consequently there has been a 
further increase in prices for this product. Box 
manufacturers report an active demand, and the 
factories in the Saginaw Valley are operating to 
full capacity. 


BUFFALO, N. Y. 


March 3.—The annual election of directors and 
officers of the Buffalo Lumber Exchange is to be 
held this month, and President Ganson Depew has 
appointed a committee of three to choose directors. 
It consists of William P. Betts, chairman; Harry 
L. Abbott and Elmer J. Sturm. 

A. J. Elias gave an address before the Buffalo 
Real Estate Board on March 4 at the Hotel Statler, 
his subject being: “The Lumber Situation as It 
Affects the Cost of Homes.” 

The annual Better Homes Exposition will be 
opened at the Broadway Auditorium on March 10, 
with many exhibits. 

The city council has been ordered by Justice 
Taylor, of the supreme court, to give a permit to 
Fred P. Wittmeyer for the erection of a sash and 
door factory at 205-211 Reading Street. The 
council had previously declined to issue the per- 
mit, holding that the site selected was in a resi- 
dential section. 

W. K. Jackson, of Jackson & Tindle, has 
bought the property at the southeast corner of 
West Chippewa Street and South Elmwood Avenue, 
with frontage of 100 feet on each street. It ad- 
joins the Jackson Building, giving the owner pos- 
session of practically the entire block, excepting the 
Ford Hotel. The consideration was about $125,000. 

Hugh McLean left last week for a vacation on 
the Pacific coast and will be away about two 
months. 

President M. D. Reed and Treasurer G. BE. 
French, of the Atlantic Lumber Co., were visitors 
at the office of Vice President Harry L. Abbott a 
few days ago. 

James B. Wall, president of the Buffalo Hard- 
wood Lumber Co., was in Detroit on a business 
trip during the last week. 

Martin H. Gambee, son of Henry A. Gambee, 
accountant of Mixer & Co., lately won first prize 
in a contest conducted by the American Railway 
Association for a poster and slogan. The young 








man is eighteen years old and a student at Pratt 
Institute, Brooklyn. His slogan was: ‘Wait! 
You May Lose.’ He won $500 for the poster and 
$100 for the slogan. 

Nelson T. Montgomery, son of H. E. Montgom. 
ery, of Montgomery Bros. & Co., is now on the 
Pacific coast, getting lumber experience at the 
sawmills. He has visited various lumber sections 
to learn all about the subject and will later go 
to the South and to Canada. 

W. Z. Ross, who has been representing the M, 
B. Farrin Lumber Co. in the metropolitan district, 
has taken a sales position with the A. J. Chestnut 
Lumber Co. 


MILWAUKEE, WIS. 


March 4.—Unfavorable weather 1s having a 
dampening effect upon retail yard business, but 
prices have not shown any material effect. South- 
ern pine is now holding firm, with indications of 
a strengthened market as soon as activities are 
resumed. Hardwoods are in good demand at good 
prices, call for maple and birch being particularly 
healthy. Local sash and door manufacturers re. 
port that they are at present well filled up with 
orders, and have a considerable amount of pros- 
pective business in view. No relief is in sight for 
the scarcity of dry stocks, especially of maple and 
soft elm, both of which are practically out of the 
market. While it is indicated that the Wisconsin 
lumber output will be about normal this season, 
lumbermen point to the fact that the hardwood 
output is increasing in proportion to that of hem- 
lock. Birch is also being largely replaced by maple 


.in production, the latter being in great demand by 


the automobile interests. 

James H. Brannum, president and treasurer of 
the Brannum Lumber Co., of Racine, Wis., has ten- 
dered his resignation as a director of the Manu- 
facturers’ National Bank of that city, previous to 
his departure with Mrs. Brannum for a tour of 
Europe. 

H. L. Banzhaf, Milwaukee, and Russell Watson, 
professor of forestry at the University of Michigan, 
have formed a corporation to make economic studies 
of forestry operations and soil surveys. The or- 
ganization is to be known as Banzhaf & Watson 
(Inc.), and will maintain its headquarters in Mil- 
waukee, The capital stock consists of 1,000 shares 
of common stock of no par value. 


MEMPHIS, TENN. 


March 4.—A fair Improvement In export demand 
for southern hardwood forest products is reported 
by the Delta Export Lumber Corporation, with 
headquarters here, while the American Overseas 
Forwarding Co. indicates larger bookings of freight 
room to the United Kingdom and other foreign 
countries following the elimination of the strike 
clause from all ocean bills of lading, including those 
of the United States Shipping Board. Most of the 
demand at the moment appears to be coming from 
continental countries, altho some business is being 
effected with the United Kingdom. Individual ex- 
porters not identified with the Delta Export Lum- 
ber Corporation suggest a better foreign inquiry 
than noted for some time. 

Demand for southern hardwoods is well main- 
tained and volume of business is about as large 
as the quantity of shipping dry lumber will permit. 
Manufacturers of automobiles are in the market 
in a substantial way for their requirements, par- 
ticularly in sap gum, elm, maple, hickory and 
ash, while manufacturers of sash, doors and in- 
terior trim are buying rather liberally of cypress, 
oak and gum, as well as other hardwoods, against 
increasing sales of their output as the spring sea- 
son advances. There is likewise a very healthy 
call from makers of wood containers, including 
heavy packing crates, with the result that the 
market for low grade items is kept in very 
healthy condition. Furniture manufacturers are 
reported increasing their purchases in some in- 
stances, tho it is generally conceded that they are, 
as a general rule, very little disposed to buy be- 
yond more immediate needs in either lumber or 
veneers. There is a fairly active demand from 
manufacturers of agricultural implements and 
vehicles, as well as from the makers of musical 
instruments. Meantime, stocks of shipping dry 
lumber are decreasing rather than increasing, and 
this fact, coupled with the excellence of demand, is 
largely responsible for. the firmness of prices on 
virtually all items. The greatest shortage, as has 
been the case for some time, is in sap gum in all 
grades, and in elm and maple. The supply of 
plain red and white oak in Nos, 1 and 2 common 
is comparatively limited. 

The quantity of timber awaiting loading in the 
valley area, according to J. W. Dickson, president 
of the Valley Log Loading Co., is only about 50 
percent of what it was at the corresponding time 
a year ago, the decrease being attributed to heavy 
rainfall. This company loaded 952 cars in Feb- 
ruary, compared with 1,050 in January, 1924, and 
931 in February, 1923. There is considerable idle- 





wet @s 88 OO Oo oe’ 


oe ao ee a 





L924 


-ratt 
Tait! 
and 


gom- 
the 


tions 
r go 


e M. 
Tict, 
tnut 


sa 
but 
uth- 
Ss of 
are 
good 
larly 
3 Te 
with 
pros- 
t for 
and 
' the 
nsin 
ASOn, 
wood 
hem- 
laple 
d by 


r of 
ten- 
anu- 
is to 
r of 


tson, 
igan, 
udieg 
> or- 
itson 

Mil- 
ares 


nand 
orted 
with 
seas 
eight 
reign 
trike 
‘hose 
f the 
from 
yeing 
l ex- 
Lum- 
juiry 


nain- 
large 
rmit. 
irket 
par- 
and 
| in- 
ress, 
1inst 
sea- 
ilthy 
ding 
the 
very 
are 
. in- 
are, 
r be- 
r or 
from 
and 
sical 


and 
d, is 
3 on 
has 
1 all 
y of 
mon 


the 
dent 
t 50 
time 
eavy 
Feb- 

and 
idle- 





Marcu 8, 1924 


AMERICAN LUMBERMAN 71 








ness at hardwood mills in this area because of 
timber shortage, and more is expected unless there 
ig a change for the better in the weather. 

The Lee Lumber Co. has purchased the millwork 
plant, yards and stock of lumber of the York Lum- 
per & Manufacturing Co. for about $200,000, and 
has taken over the former as a means of expanding 
its own facilities. The purchasing company, which 
has consolidated the working forces of the two 
organizations, will increase its capital stock from 
$500,000 to $750,000. It is estimated that its 
annual output, under the new regime will be 
around $2,500,000. R. E. Montgomery, sr., is 
president of the Lee Lumber Co. R. BE. Mont- 
gomery, jr., is vice president and treasurer, and 
Cc, D. Wailes is secretary. Robert York, president 
of the York Lumber & Manufacturing Co., has in- 
terests in Memphis, Louisiana and Oklahoma and 
it is understood that he will devote his time to 
these in future. 

The Cole Manufacturing Co., engaged in the 
manufacture of sash, doors and millwork of all 
kinds, announces that it will expend about $40,000 
in the construction of another unit at its plant 
here. This company plans improvements within 
the next two years which will involve an outlay 
of about $160,000, in addition to that to be made 
at once. Within the last two years it has spent 
about $75,000 in enlarging its facilities. J. C. 
Dean is president. 

A. C. Bowen, sales manager Weis-Patterson 
Lumber Co., Pensacola, Fla., for the last two and 
one-half years, is now in charge of the cypress 
department of James E. Stark & Co. (Inc.), here. 
He is looking after the sale of the output of band 
mill No. 8, devoted exclusively to cypress. Mr. 
Bowen, prior to his connection with the Weis- 
Patterson company, was manager of the district 
offices of the Southern Hardwood Traffic Associa- 
tion at New Orleans, and secretary of the South- 
western Hardwood Manufacturers’ Club. Band 
Mill No. 3, which has been closed down for the 
last few weeks on account of inability to bring out 
logs, will be placed in full operation within the 
next few days, according to James Edward Stark, 
jr., president. 

J. H. Townshend, secretary-manager of the 
Southern Hardwood Traffic Association, left last 
evening for Cincinnati for a conference with Theo. 
Davis, district manager at that point. 


JACKSON, MISS. 


March 4.—Very little change was noted in the 
hardwood market last week. Heavy shipments 
have be.n made and stocks are further reduced. 
There was no change in prices, and the demand is 
holding up well. The heavy volume of building in 
progress leads hardwood operators to expect con- 
siderable business ‘from that source this spring. 
All groups are buying in large quantities, and the 
furniture people seem to be taking on more stock 
than heretofore. Red and sap gum are in good 
demand, as is oak for flooring. There is no change 
in the export market. 


ATLANTA, GA. 


March 3.—Production of hardwood at the south- 
eastern mills has been retarded somewhat during 
the last few days by heavy rains. The market here 
is in excellent shape, with demand for most items 
active, and a considerable improvement noted since 
mid-February in the movement of lower grades. 
In the better grades, the primary demand continues 
to be from furniture and automotive body makers, 
with red and sap gum of the Nos. 1 and 2 common 
grades, and thicker dimension of ash, maple and 
elm, the most active, mills selling quickly about 
4s much of the latter as they are able to produce. 


The building trades are increasing their buying, 
an excellent increase in hardwood flooring demand 
being noted during the last two weeks, while mill- 
work plants and planing mills are also buying ac- 
tively. There has also been a further improve- 
ment since Feb. 15 in the demand for lower grades 
from the box manufacturing industries, which are 
more active in the Southeast than they have been 
in several months. 

Substantially the same prices are quoted this 
week as in mid February for the grades taken by 
the furniture trades. Quartered red gum, FAS, 
averages around $85 for 4/4 and shows a range of 
$90 to about $95 for 5/4, 6/4 and 8/4. No. 1 com- 
mon averages $53 for 4/4 up to about $60 for 8/4, 
with No. 2 common averaging about $22 to $24 less 
than No. 1. In plain sap and plain red gum no 
price changes of consequence have been noted re- 
cently. FAS plain sap averages around $60 for 
4/4 and runs as high as $65 for 8/4. No. 1 com- 
rg 1s quoted at an average of $47 for 4/4, $48 
ne 6/4 and a range of $52 to $53 for 8/4. Plain 
to gum FAS runs from $78 for 4/4 to about $94 
ae for 8/4. No. 1 common runs from $50 for 
th to $62 for 8/4, with No. 2 grade substantially 
; € Same as No. 2 grade of quartered red gum. The 
Tade is not looking for any substantial variance in 


these prices in the near future, there may be some 
slight increases fhis month if the demand from the 
furniture trade is sustained. 


ABERDEEN-HOQUIAM, WASH. 


March 1.—While the lumber business is very 
dull, seven vessels are in the lower harbor waiting 
to go to sea: Hayo Maru, Idaho, Hartwood, Esther 
Johnson, Halco, Hamlin F. McCormick and Kather- 
ine Donovan. Ships loading here today are Sis- 
kiyou, Donovan mill No. 2; Carlos, Donovan mill 
No. 1, for California. The Luis Neilson and J. B. 
Stetson are at the Wilson mill loading for Cali- 
fornia. The Hermion will complete loading at the 
Port dock Monday and will go to Vancouver, B. C., 
to complete. The Pennyworth will clear today for 
Australia. The Odin is at the Port dock, loading 
for Japan; Chofuke Maru, Grays Harbor Commer- 
cial Co., Japan, and the William Perkins, at Port 
dock. The Lehigh, which has been loading at the 
Anderson & Middleton Lumber Co. plant, is now 
at the Bay City mill loading for the Atlantic sea- 
board. 

The new side track at the Port Terminal dock 
was put into operation on Feb. 29, when the Wil- 
liam Perkins loaded about one million feet from 
the ship side track. 

P. S. Laing, of Seattle, has been on the Harbor 
this week looking after the loading of the Odin and 
the Hermion. The Odin loaded approximately 
8,500,000 feet of lumber here, and the Hermion, 
about 2,500,000 feet. 

The Donovan Lumber Co.’s mill No. 2, which 
closed on Saturday last, will resume operations 
Monday. The Bay City Lumber Co. is not operat- 
ing and the Grays Harbor Lumber Co., of Hoquiam, 
has taken off all three shifts at its mill for an 
indefinite period. The logging camps of the Na- 
tional Lumber & Manufacturing Co., near Cedar- 
ville, will resume operations Monday, altho full 
operation will not be maintained. A number of the 
other logging camps which closed down about the 
middle of February are expected to start operating 
one or two sides, but the resumption of logging 
operations will not become general for some time. 

Schafer Bros. Logging Co. has about completed 
new headquarters for its logging operations, now 
being concentrated on the west bank of the Satsop 
River. The plant consists of roundhouse, machine 
shop, two miles of railway track, a logging camp 
working out of headquarters, quarters for the rail- 
way and construction crews, headquarters office and 
superintendent’s residence. Equipment inc!udes 
three Willamette combination loading and yarding 
units, one gas, one electric and one steam shovel, 
125 cars and 10 speeders. The company handles 
about a hundred cars of logs a day. 

A sample panel of tapestry-finished fir is now on 
display in the Hoquiam Commercial Club. This is 
a new way of finishing the native wood, and will 
be used in the lobby of the new Emerson Hotel. 
The finish is very beautiful. The new hotel is 
named for the late George H. Emerson, pioneer 
lumberman of the Harbor. 

Prominent lumbermen on the Harbor who were 
elected officers of the Hoquiam chapter of the Sons 
of the American Revolution at its annual meeting 
are Fred T. Dean, of the Posey Manufacturing 
Co., president; Ralph D. Emerson, North Western 
Lumber Co., vice president; Josiah Stearns, 
Stearns Lumber & Shingle Co., secretary ; Thomas 
C. Soule, Soule Logging Co., treasurer, and Jere- 
miah Walker, Walker Timber Co., chaplain. 

O. M. Kellogg, of the E. K. Wood Lumber Co., is 
here from Los Angeles on a visit to the company’s 
Northwest plants. During his stay in Hoquiam he 
is the guest of his son, George G. Kellogg, man- 
ager of the E. K. Wood Lumber Co. 

W. B. Mack, better known as Billie Mack, for 
many years manager of the S. E. Slade Lumber Co., 
Aberdeen, and later with the National Lumber & 
Manufacturing Co., Hoquiam, returned to the Har- 
bor this week after a year spent in North Bend, 
Ore., with the Stout Lumber Co. of Oregon. Mr. 
Mack announces that after March 1 he will have 
charge of the Portland office of the Geo. T. Mickle 
Lumber Co., of Chicago. 

Neil Cooney, general manager Grays Harbor Com- 
mercial Co., Cosmopolis, has returned from a trip 
thru the British Isles, France and the Mediter- 
ranean. Mr. Cooney in a recent interview stated 
that he considers the second growth timber the 
most valuable asset that Grays Harbor has, and 
that every effort should be made to conserve it. 
During Mr. Cooney’s absence, the First National 
Bank, of Cosmopolis, of which Mr. Cooney is presi- 
dent, has completed a new building. 

S. M. Anderson, of the Bay City Lumber Co., 
Aberdeen, accompanied by his son Reginald, left 
Feb. 24 for an extended trip to California. They 
will join Mrs. Anderson. 

W. C. Culver, of Ludington, Mich., one of the 
owners of the National Lumber & Manufacturing 
Co., Hoquiam, took the lead in competition for 
securing the largest steelhead trout of the 1924 
season when he landed a 26-pound trout more 
than 40 inches long, on the Upper Quinault. 











the kind of logs which make the 
best lumber. Our woodsmen 
and “‘drivers’ in the log ponds 
keep our mills well supplied 
with the finest quality 


Goldsboro 
N. C. Pine 


In fact, all employees exercise ex- 
treme care in the milling, grading and 
shipping of our products. If you are 
interested in lumber that sells on merit 
and builds a good repeat order business, 
get in touch with us. 


Johnson & Wimsatt 
‘e WASHINGTON, D. C. = 




















PINE 


stands “ace high” with both 
builders and dealers on the 
Atlantic Coast. Its superior 
quality and careful, expert 
manufacture will appeal to 
your customers and _ build 
business for you. All yard 
and shed stock items can be 
had in any quantity on short 
notice. Cive us a trial. 


Camp Manufacturing Co. 
FRANKLIN, VIRGINIA 


Or Address our 
Eastern Sales Offices, as follows: 


NEW YORK: 1214 Flat Iron Bldg. 


GEO. W. JONES, Mer., Phone 982 Gramercy 
PHILADELPHIA: Real Estate Trust Bldg., 
E. D. WOOD, Manager 
PITTSBURGH: Oliver Building, GEORGE 
L. CAMP, Manager 


DAILY CAPACITY 
Planing Mills 


Franklin, Va. Arringdale, Va. 


Wallace, N. C. 
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NEW DEEMER 


Manufacturing Co. 


Incorporated 


H. H. Bates, Manager DEEMER, MISS. 





High Grade Shortleaf 


Yellow Pine 


Finish, Flooring 
and Siding 


Specializing in 4-4, 5-4, 6-4 and 8-4 
Virgin Shortleaf Finish 


—also— 


Band Sawn 
ot Oak 8 Gum 


Address all inquiries 
for Hardwoods to 


Southern Hardwood 
Sales Company 


Indianapolis, - - Indiana 




















Laurel Hardwood 


Lumber Co. 
LAUREL, MISS. 


Hardwood Dimension and 
Factory Specials 


POPLAR BEVEL SIDING 


Kiln Drying and Dressing in Transit— 
A modern well equipped plant. 


Poplar eneGum 


Trim Moulding Lumber 








TACOMA, WASH. 


March 1.—Discussion of the market situation, 
with special reference to the present overproduc- 
tion of lumber, occupied the entire session of the 
Tacoma Lumbermen’s Club last Wednesday. While 
the club took no action as an organization, it was 
the opinion of a majority of the speakers that cur- 
tailment in some form is a necessity and will be 
forced on the mills in the near future unless there 
is an immediate change for the better in the market. 
The local demand for lumber, due to unusually 
favorable weather for building operations, has been 
the heaviest noted during the last 30 years, at this 
season, it was declared. The Japanese demand is 
expected to revive within sixty days. But the 
slump in the California market and the falling off 
in the demand from the Atlantic coast and middle 
West has more than offset the favorable local sit- 
uation. In addition, favorable weather has allowed 
the mills to continue operating right thru the win- 
ter, the result being a big increase in production 
over normal, greater than the market can absorb. 
Speakers during the discussion included Lee Doud, 
Defiance Lumber Co.; Earl M. Rogers, St. Paul & 
Tacoma Lumber Co. ; Paul Johns, City Lumber Co. ; 
W. B. Fraser, Coates Fraser Lumber Co.; John 
Buffelen, Buffelen Lumber & Manufacturing Co. ; 
August Von Boecklin, Washington Manufacturing 
Co.; J. G. Dickson, Pacific States Lumber Co., and 
a number of others. Some of the mills are already 
curtailing operations. The Wheeler, Osgood Co. 
has laid off its night shift; the Puget Sound Lum- 
ber Co. is to shut down for an indefinite period 
next week; the Foster-Newbegin Lumber Co.’s mill 
is down for repairs and may remain closed pending 
a revival of the market. The log market is weaker, 
it was reported, and there may be a reduction in 
the price of logs tho no general decline has yet 
taken place. The loggers are considering shutting 
down until the present surplus of logs is absorbed. 
Lumber carriers at the Tacoma docks during the 
present week included the following: For Atlantic 
coast, Californian, at Baker dock; Walter Lucken- 
bach, at St. Paul mill; Agwistar, Robin Adair, Ne- 
vadan and Commercial Guide, at Port dock; Ro- 
tarian, at Puget Sound mill, and Suricho, at Dick- 
man mill. For Europe, Drechdtyk, at Port dock. 
For the Orient, Hallgrim, Poljana and Tritonia, at 
Port dock, and Hawaii Maru, at Milwaukee dock. 
For Soath Africa, Irmi, at Defiance mill. For Cali- 
fornia, Lake Frances, at St. Paul mill; Davenport 
and Donna Lane, at Port dock; El Dorado and 
Everett, at Terminal dock, and Glymont, at Baker 
dock. For Australia, West Islip, at Port dock. 
Tacoma lumbermen were much pleased at the re- 
election of Everett G. Griggs, of this city, as presi- 
dent of the Douglas Fir Exploitation & Export Co. 
They feel that the company has made great progress 


continuation in office will result in a more pro- 
gressive development of the export market by the 
west Coast mills. E. W. Demarest and Lee Doud, 
the new trustees representing the Tacoma district, 
are the unanimous choice of the local mills affil- 
iated with the company. The selection of John E. 
Manley and Ralph Dickman to the board of the 
Pacific Lumber Inspection Bureau has also received 
unanimous approval. 

Asking the support of the advertising men of 
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ELLOW PINE LUMBER 
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LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. We handle all classes of cargo and have 
Special Department handling Export Lumber Shipments 

















Tacoma for the Own Your Home campaign which is 
to be put on in April, John Dower, president John 
Dower Lumber Co. and organizer of the campaign, 
appeared before the Tacoma Advertising Club last 
Monday. Mr. Dower told of the plans for the 
campaign and of its value as a publicity asset for 
Tacoma. He instanced this last point by reading 
excerpts from the AMERICAN LUMBERMAN and told 
of the assistance given him by that newspaper and 
of the many inquiries which have come in regard- 
ing the Tacoma plan since the publication of the 
article he referred to. The club promised its sup- 
port for the campaign. 

The American Wood Pipe Co. has obtained a 
contract for furnishing the materials for the city’s 
gravity pipe line which is to be rebuilt this year, 
The contract amounts to approximately $50,000, 
depending on the kind of material used. Under the 
contract the city has the right to elect the use of 
either creosoted wood staves or material treated 
with cresol. 

Another big lumber and shipping concern is to 
open a Tacoma headquarters next week, it was 
announced here today. The Charles R. McCor- 
mick Lumber Co., of Portland, and Charles R. 
McCormick & Co., of San Francisco, have taken 
offices in the W. R. Rust Building. The offices will 
be in charge of Willis P. Young, of Portland, and 
arrangements have been made with the Terminal 
Dock Co. for shipping facilities. The McCormick 


under the leadership of Mr. Griggs and that his - 


line steamers are frequent callers at this port, 
and may now be expected to call here on nearly 
every trip. 

Frost Snyder, vice president of the Clear Fir 
Lumber Co., returned this week from an exten- 
sive trip thru the middle West and South. He 
reports the farmers in better shape, tho still with. 
out surplus funds for building operations on q 
large scale. Yards in Texas, Oklahoma and Arkan- 
sas are showing much interest in fir lumber, he 
reported, and can be expected to use Pacific coast 
lumber in considerable amounts before very long, 


O. L. Walker, of the O. L. Walker Lumber Co,, 
and Jesse Keith, of the Keith Lumber Co., both 
of Casper, Wyo., were Tacoma visitors this week 
and called on the local trade. 


BELLINGHAM, WASH. 


March 1.—In February, approximately 14,500,- 
000 feet of lumber was shipped by local cargo mills, 
including shingles and box shook. Sixteen cargoes 
were moved. California took 6,000.000 feet, and 
Hawaii was second with 4.260.000 feet. Japan and 
South America each took slightly more than 1,500,- 
000 feet. Other shipments went to the Atlantic 
coast and Alaska. March will be as good or 
better than February. Probably box shook busi- 
ness will be heavier. The Blocdel Donovan Lum- 
ber Mills will ship 1,000,000 feet to Australia, and 
some to Honolulu, and the Morrison Mill Co. will 
ship to Honolulu. The latter company’s Blaine 
mill made a shipment to Mexico. From the same 
port the United Cedar Co. shipped 1,500,000 shin- 
gles. 

The Upright Shingle Co. will early in March 
begin operating the Allied Lumber Co.’s_ shingle 
mill in the Kendall district, which it sold to the 
Allied interests two years ago but which was turned 
back to the seller last June because the purchasers 
had not fulfilled their contract obligations. Presi- 
dent James L. Gilfilen, of the Upright Shingle Co., 
which was organized here about twenty-five years 
ago, says the Allied mill will be operated on day 
and night shifts and that its daily output will be 
150,000 shingles. The plant has three machines, 
with a 1-shift capacity of 90.000 shingles. The 
company will shortly build a portable sawmill with 
a daily capacity of 20,000 fect. It will cut only 
rough lumber, which will be conveyed two miles 
by flume. The company has 1,080 acres of fine 
timber and its mill, electrically operated, is one 
of the most modern in this part of the State. The 
Upright Shingle Co. for years operated a mill at 
Lake Whatcom. 

The Columbia Valley Logging Co. this week in- 
creased its log shipments to forty cars daily, the 
largest amount reached since it began oporating. 
It is now the chief shipper on the Milwaukee, and 
the St. Paul & Tacoma Lumber Co. is second. The 
Chinn Timber Co.’s camp, in the Maple Falls dis- 
trict, ended its idleness this week. The Fobes Log- 
ging Co., in the Wickersham district, is moving its 
camp and extending its rail lines and will soon be 
shipping to Bellingham. 


The Barker Logging Co.’s camp at Lake What- 
com became active on Feb. 27 after several month’s 
idleness. It will run one side for the present, 
transporting logs to the lake by truck and using 
a new incline built last fall. Henry Pearson is 
again superintendent. President S. W. Baker is 


-expected back from California in March. 


The first Davis raft from the Clallam Bay opera- 
tions of the Bloedel Donovan Lumber Mills arrived 
here yesterday in tow of the tug Richard Holyoke. 
Other rafts will follow at regular intervals, weather 
permitting. 

The Jennings & Nestos Logging Co. has let & 
contract for a bridge across the Skagit River, near 
where it is logging. This will have a span of 120 
feet and will cost $15,000. The recent purchase 
of the Buffelen Lumber & Manufacturing Co, from 
the Boone interests in Kulshan district totals about 
50,000,000 feet and the purchase price, including 
camp equipment and railroad, was $237.000. Boone 
& Co. established the camp at a cost of $90,000, but 
had cut very little timber when the sale was made. 


C. F. Harris, who built nine brick and tile dry 
kilns for the Bloedel Donovan Lumber Mills last 
year, went to Anacortes this week to begin the erec- 
tion of several such kilns for the Morrison Mill Co. 


Progress is being made toward the formation of 
the “Diamond B Club” among the Bloedel Donovan 
Lumber Mills’ employees. The committee in charge 
will seek five hundred charter members, and it is 
hoped to enroll the majority of the one thousand 
men employed in the company’s Bellingham plants. 
The club’s quarters will be fitted with gymnasium 
apparatus, bowling alleys, billiard tables and other 
conveniences, including a commissary. 











port, 
nearly 


r Fir 
exten- 

He 
with- 
on a 
\ rkan- 
er, he 
coast 
long, 
F Co,, 
both 
week 


,500,- 
mills, 
irgoes 
» and 
n and 
| ,500,- 
lantic 
od or 
busi- 
Lum- 
1, and 
. will 
Slaine 
same 
shin- 


March 
hingle 
oO the 
urned 
lasers 
Presi- 
e Co., 
years 
n day 
‘ill be 
hines, 
The 
with 
only 
miles 
f fine 
Ss one 
The 
ill at 


ok in- 
y, the 
ating. 
, and 

The 
s dis- 
; Log- 
ng its 
on be 


V hat- 
ynth’s 
psent, 
using 
on is 
er is 


ypera- 
rived 
yoke. 
ather 


let a 
near 
f 120 
chase 
from 
about 
nding 
300ne 
), but 
nade. 
o dry 
| last 
erec- 
ll Co. 


on of 
ovan 
harge 

it is 
sand 
ants. 
sium 
other 





MarcH 8, 1924 


AMERICAN LUMBERMAN 73 





WINNIPEG, MAN. 


March 3.—Last week saw several building pro- 
jects begun, and there may be active building in 
Winnipeg and suburbs during 1924. Projects un- 
der consideration aggregate nearly $2,000,000. 
Local retailers are of the opinion that home build- 
ing promises to occupy a prominent place in the 
construction program for the year. There con- 
tinues to be very little lumber taken by the larger 
buyers, altho it has been reported that certain 
local retailers have placed orders for a number of 
cars. Representatives of some of the larger Coast 
producers claim that the mills are not eager to ac- 
cept any business in this market at present, owing 
to low prices made here by competitors on straight 
carloads on certain items. Mixed cars including 
uppers are generally holding pretty firm. North- 
ern spruce prices continue steady. Last week’s 
mild weather curtailed spruce logging operations. 
The strike situation in the mountains is somewhat 
better, and from the latest reports camp operations 
are now all in full swing. 


CENTRALIA, WASH. 


March 1.—Local building is showing up well. 
Permits amounting to $330,000 have been issued 
in Chehalis alone, for immediate construction. 
This is characteristic of the whole district. 

The total standing timber in the national forest 
reserves in Washington State is estimated at 77,- 
927,842,000 board feet, of which 26,492,667,000 is 
in the Olympic reserves. 


February ran less than for January and for the 
corresponding month of 1923, but it was neverthe- 
less heavy when mawket conditions are taken into 
consideration. Total receipts for February totaled 
115 cargoes, with a boat capacity of approximately 
140,000,000 feet. 

Lumber carriers returning from Latin American 
ports report the Mexican revolution on the west 
coast is now ended and that shipping, which has 
been thoroly disrupted, is again being carried on 
under former schedules, 

The Orange County Lumbermen’s Club held a 
dinner Thursday evening at Fullerton and enjoyed 
several interesting speeches on lumber and market- 
ing conditions. 

A. B. Hammond, president Hammond Lumber 
Co., was on an inspection trip of his local plants 
this week. 


SEATTLE, WASH. 


March 1.—Local building is showing up well. 
Additional mills have laid off night shifts. Prices 
have shown a tendency to sag in face of dull rail 
and export markets and a slackening in demand 
from the Atlantic coast. Nevertheless there is a 
feeling, among the wholesalers especially, that an 
upward turn is close at hand. The wholesalers at- 
tribute the slack rail business to bad weather. The 
falling off in Atlantic coast business is laid to the 
recent increases in intercoastal steamship rates 
which buyers seem to feel that the mills or the 
dealers should absorb. Steamship operators claim 

they have no space left 








for March and April at 
the ruling rate of $15 for 

















parcel shipments, and de- 
& cline to quote for May 
* ; and June. They claim 
$15 net measurement is 
the lowest price at which 
lumber can be carried at 
a profit, and are standing 
firm for it. Shippers be- 
lieve, however, that the 
peak has been reached 
and are predicting that 
increasing competition 
will bring rates down by 
May 1, pointing out that 
there is much idle ton- 
nage and that the volume 
of business now offering 
does not justify the pres- 
ent rates. The promised 
Japanese business has not 
yet materialized, but ex- 
porters are still hopeful 
for March. Dimension is 
probably the _ strongest 
item on the list. Beeause 
of the uncertainty of the 
situation in Congress the 
railroads still are holding 
off lumber buying and the 
few orders for car mate- 
rial now ‘‘floating around” 
are at bid prices that no- 
body wishes to touch. 
One big easterp railroad, 
it is reported, has threat- 














mall timber is carried in some cases thousands of miles in these strange 
but serviceable Chinese junks. Note how the logs are attached to the 
side of the vessel 





ened to go to southern 
pine because of dissatis- 
faction with prices quoted 
for Douglas fir, tho fir 
quotations are far below 





The Murphy Timber Co., of Yacolt, has added 
another side to its logging operation, and the sur- 
plus of logs will be disposed of on the Portland 
and Columbia River markets. 


The Wall Lumber Co., of Woodland, expects to 
have its new remanufacturing plants operating by 
April 1. 

The veneer plant of the Henry McCleary Timber 
Co., of McCleary, has begun operation. The plant, 
which was built to replace the Olympia plant de- 
stroyed by fire last summer, cost $100,000. 


Perry F. Knight, of the Mutual Lumber Co., of 
Bucoda, hag been elected a director in the Olympia 
National Bank, of Olympia. 


Ben Levy, manager Capital Lumber Co., Olympia, 
~ returned home after an extended trip in Cali- 
ornia, 


LOS ANGELES, CALIF. 


March 1.—The local cargo market continues de- 
pressed, in view of continued inflow of shipments 
beyond what the consuming market can absorb. 
Buyers are not taking on future commitments even 
at current low offerings, except when necessary to 
fill out stocks, and this in spite of the fact that the 
general impression in the trade is that the present 
situation is strictly a temporary one and that 
Prices will advance at the first sign of betterment. 

The inbound water borne movement during 


those of a year ago. Many 
of the logging camps in this district are down, but 
the supply of logs is plentiful and prices in spots 
have reflected the weakness in the lumber market. 

There is virtually no market for 16-inch shin- 
gles and it is said that many of the mills that are 
now operating will close at the end of the present 
week. Most of the associated mills are holding 
firm to recently prevailing prices, but there has 
been some cutting. On the other hand there is an 
unprecedented demand for 18-inch shingles, and 
eastern wholesalers are reported to be bidding as 
high as $5.90 for them for shipment to the Atlantic 
coast by water. Many sales are said to have been 
made at $4.90, tho the market ordinarily might 
be considered $4.40 and $4.60. Lath are weak but 
unchanged. 

Wholesale lumber and shingle dealers of Seattle 
who know Ernest Dolge, of Tacoma, the new presi- 
dent of the West Coast Lumbermen’s Association, 
as a lumber manufacturer whose attitude toward 
the wholesaler has always been friendly, and who 
has a sympathetic understanding of the wholesaler’s 
problems, will tender him a complimentary banquet 
here the night of March 13. There are more than 
a hundred wholesalers in Seattle and about eighty 
of them already have signed up to attend the ban- 

uet. 

Holding of a “kangaroo” court and the trial of 
A. J. Wartes, of the Excel Shingle Co., on a charge 
of being a “scoffaw” enlivened the weekly lunch- 
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E. H. HALL, 
Sales Manager. Lumber Co. 
ELECTRIC MILLS, MISS. 





























Band Sawed, 
Steam Kiln Dried 
and Soda Dipped. 


We invite your future inquiries and 
orders. Daily Capacity, 125,000 Ft. 


COLUMBUS 


LUMBER COMPANY 


als COLUMBUS, MISSISSIPPI 
~~ D. F. McCullough, Vice-President and Manager 

























4x4 to 
18x18—10 to 70 ft. 
Rough or Sized 
3” and 4” Ceiling and 
Flooring, No. 116 Siding, 
24 Ft. Moulding,etc.,in all grades. 


Williams Yellow Pine Co. 


POPLARVILLE, MISSISSIPPI 











THE WOODS Contains the best work of “The Lumber- 
man Poet.’ including ““TODAY,”’ just 
By Douglas Malloch now America’ most widely quoted poem. 
No Jumberman’s library is complete without one 
Price potspaid, $1.25 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicago 
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The LUMBER 


Department Store 









Goose Neck Where 
Crane Lifting } modern 
30 Piece equipment 
Unit to 


| insures 
_ superior 


Write us for prices on:— 


Longleaf Pine, La. Red Cypress, Sitka Spruce, 
Douglas Fir, Washington Red Cedar, Tenn. 
Red Cedar, California White and Sugar Pine, 
Redwood, White Oak flooring, Maple, Beech 
and Birch flooring. 


Julius Seidel 
Lumber Co. 


ST. LQUIS, : : MISSOURI 
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Southern Hardwoods 
Specialties: Oak, Ash and Gum 





Georgia Short Leaf Pine 


Roofers—Boards— Dimension 


CYPRESS LUMBER 


Prompt Shipments— Kiln Drying Facilities 
Manufacturers 


E. B. Smith Lumber Co. 


MACON, GEORGIA 











Manufacturers and Wholesalers 
Longleaf and Shortleaf 
Yellow Pine 


R. R. Timbers, Yard Stock 
Georgia Roofers 


3 Mills 


DOWNER 


LUMBER 
_ co. 











Valdosta, Ga. 








Established 10 Years 





THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 82 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
fn leather, $8.50. AMERICAN LUMBERMAN, 481 8, 
Dearborn St., Chicago, Ill. 





eon meeting of the shingle wholesalers and manu- 
facturers Wednesday. As prosecutor, Don H. 
Clark, of the Pioneer Lumber Co., sought to prove 
to “Judge” W. C. McMaster, of the John McMaster 
Shingle Co., that it was the practice of Mr. Wartes 
to give away a quart of the mountain dew of Scot- 
land with every bundle of Royals he sold. In 
proof of which Mr. Clark submitted a bottle quite 
empty but still fragrant to a jury of thirsty shin- 
gle men for a convincing sniff. F. D. Root, of the 
Louisiana Red Cypress Co., defended the prisoner 
and so plausibly that the jury acquitted him, but 
recommended to the court that both “attorneys” 
be “placed in transit for thirty years.” 


TUSCALOOSA, ALA. 


March 3.—The market showed a little improve- 
ment during the last few days, and the amoutt of 
inquiry is gradually increasing. There has been 
very little if any change in prices, but if anything 
they are stronger. During last week three days of 
very heavy rains stopped production by the small 
mills, and the amount of lumber cut was very 
small. There can be no danger from overproduc- 
tion, as the situation is such as to prevent a large 
cut in this territory, for the mills are becoming 
fewer and further away from the railroad. As 
labor is going to the farms, there will likely be a 
shortage when the weather allows full time pro- 
duction. Wholesalers report a satisfactory volume 
of business, and there is no complaint among the 
mills as to having items which can not be moved. 


LAKE CHARLES, LA. 


March 3.—Last week saw a further shrinkage in 
orders for southern pine. Tho demand from south- 
ern and western markets for boards, siding and 
finish items has held up firmly, northern markets 
have apparently withdrawn until weather permits 
further expansion in business. Thruout southern 
sections there is a good call for mixed cars that 
contain satisfactory assortments and such cars are 
bringing top prices. Oil field operations have also 
help up this side of the market, but in spite of these 
conditions the market has unquestionably softened. 
Some reports of concessions are current, and a few 
of the smaller mills show a willigness to reduce 
prices so as to insure late spring and early summer 
operation. Order files are still sufficiently heavy 
to insure continued operations for fully sixty days, 
and most manufacturers are fully satisfied with the 
outlook. Mill stocks are low and badly broken, 
and lumbermen wish to build them up before spring 
demand develops. Last week also saw a falling 
off in shipping, tho shipments still exceed orders. 
Production thruout the territory is being main- 
tained at a high figure, and most of the larger 
mills are operating overtime. Weather has favored 
logging ; tho the woods are still heavy, streams are 
not swollen. 


WARREN, ARK. 


March 3.—Demand for Arkansas soft pine is 
lighter than for several weeks, and prices show 
some declines, but for the most part have remained 
at practically the same levels as last week. No. 2 
boards have taken a slight decline, while uppers, in 
practically all items except Bé&better flat grain 
flooring, have remained stationary. Inquiries for 
and movement of car material have been quiet this 
week. Industrial takings have been of small vol- 
ume also. Retail yard inquiries are being received 
in fair volume, and most are for mixed cars. Ship- 
ments from most plants in this vicinity have re- 
mained on the same level as, or slightly in advance 
of, production, so stocks are still badly broken and 
somewhat short. Recent rains have not caused 
any loss of production time. Car supply is satis- 
factory, and there is sufficient labor to maintain 


full crews. 
ATLANTA, GA. 


March 38.—Heavy rains the latter part of Feb- 
ruary have slowed up production a little at many 
southeastern mills, but as a whole conditions are 
fairly satisfactory. ‘The mills of the district have 
sufficient orders in hand to insure steady produc- 
tion for an indefinite period. Very active buying 
by retailers is reported over the whole Southeast. 
Mill stocks seem to be generally a little low, with 
several items in primary demand not at once 
available for quick delivery. Ceiling, siding lum- 
ber and flooring, for instance, show increases of 
$2 to $5. Common grades of board have also ad- 
vanced to some extent and are generally reported 
rather scarce. Demand for most items is active, 
with building items leading the list. Pine flooring, 
1x4 inch B&better, has advanced about $1.50 since 
mid-February, being quoted at about $44. No. 1 
common, however, has declined slightly, being 
around $42 and showing a range of about $1.50. 
No. 2 common is $20.50 to $21, an increase of 
less than $1. No. 3 common remains at close to 
$13. Ceiling, 1x4 inch B&better, averages $46 or 
a little higher; No. 1 common, $3.50 to $5 less than 








this; and No. 2 common, about $22 or a little 
higher, a slight increase over two weeks ago, 
Roofer demand is growing heavier. Averages are 
quoted approximately as follows: 1x6-inch No, 2, 
$23.50 to $26.25; No. 3, $16.75 to $17; 1x8-inch 
No. 2, $21.75 to $25; No. 3,17. B&better 1x4-inch 
rough finish ranges from $51 to $52, which is $4 
to $5 less than two weeks ago. The 1x6-inch jg 
around $51, being about $1 up. The 1x8-inch 
dimension shows a decrease, and the 1x12-inch algo 
a very slight decrease. Increased domestic buying 
has served to retard export sales, tho export trade 
has continued on a fairly satisfactory basis since 
the first of the year. Some mills have discon. 
tinued their export selling entirely for the time 
being. 

A recent report by a large financing concern ip 
Atlanta shows that the lumber industry of the 
South now ranks second only to the textile indus. 
try, with more than 17,000 plants in the southern 
States producing lumber and timber products, 
Total capital invested is reported at about $700,- 
000,000, and the annual value of the products of 
the industry is somewhat in excess of $700,000,000, 


SHREVEPORT, LA. 


March 3.—February weather was worse for pro- 
duction than that of the two previous months, and 
they were the worst in twenty years. Cars were 
plentiful and labor in good supply, so had it 
not been for heavy rains probably all records for 
shipments would have been broken. As it is, the 
mills have been accumulating stock, but for the 
most part booking orders against it, so that altho 
there has been an accumulation of about 50,000,000 
feet in the last sixty days, it is mostly sold, and 
will be shipped out as soon as the weather permits, 
Trading is active and prices are quite steady, 
There have been slight advances on such items 
as boards, dimension, shiplap and center matched, 
Mixed cars are, of course, selling somewhat above 
the ruling prices of straight cars, random lengths. 
Wholesalers say that transit cars are about cleaned 
up. They are taking hardly anything on specula- 
tion, buying and selling being for direct shipment, 
The oil fields are ordering lots of timbers. The 
retail yards are buying heavily for spring. 


HOUSTON, TEX. 


March 3.—Fair weather has prevailed in eastern 
Texas for several days, and production and ship- 
ping conditions are rapidly getting back to normal. 
Most mills have had sufficient log reserves to run 
on during the last rainy spell; only in the low- 
lands are operations stopped. Both southern pine 
and hardwoods are in strong demand, but on ac- 
count of badly broken stocks comparatively few 
orders can be filled. Prices are holding up to for- 
mer levels. Houston sales managers continue to 
predict general price advances within the next 
few weeks, because a series of rains followed the 
clearing up of the transit car situation. Shingles 
and lath both are quiet, and shingle prices are 
showing a tendency downward. 

P. P. Elliott, of Edward Chaloner & Co., Liver- 
pool, England, was looking over the lumber mar- 
ket in the Houston vicinity recently, and making 
purchases. 

John I. Shafer, of the John I. Shafer Hardwood 
Co., South Bend, Ind., conferred during last week 
with local hardwood sales managers. 

M. E. Leming, of St. Louis, Mo., was a visitor 
in Houston recently. 

J. O. Pearson, of the Chicago Mill & Lumber 
Co., made purchases in the Houston market a few 


days ago. 
NORFOLK, VA. 


March 3.—February sales were lighter than Jan- 
uary, due to lack of stock and partly because some 
buyers held off in hopes of lower prices. There 
was no appreciable decrease noted in inquiry re- 
ceived until last week, and even then mixed cars 
of good lumber were more frequently inquired for. 
Air dried lumber is hard to buy and kiln dried is 
far from plentiful. Heavy rains have been fre- 
quent recently, and in addition there was a heavy 
snow storm, so the woods and roads are in very 
bad condition. Shipments have also been held 
back by the weather. 

There is a very good demand for 4/4 edge No. 2 
and better, with mills still limiting sales. No. 2 
and better 4/4 stock widths, rough and dressed, 
continue very active in mixed cars, and are bring- 
ing good prices because there is not a large supply 
available for prompt shipment. No. 3 4/4 edge 
has been a little quiet, but should improve with de- 
mand for flooring. No. 3 stock widths, 4/4, are in 
good demand, with only a small amount of 8-inch 
available for quick shipment. Prices are holding 
steady. Edge, No. 2 and better, 5/4 and thicker, 
continues in good demand. Nos. 1 and 2 bark 
strips worked into partition continue very active, 
with few mills in position to quote for quick ship- 
ment. Demand for miscuts is picking up. 

Sales of 4/4 edge No. 1 box have been lighter, 
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as few mills are able to take on more business. 
Box makers buying air dried stock are complain- 
jng of receiving green lumber. Inquiries for the 
above item, D2S, resawn rough, and D2S and re- 
sawn, are picking up. No. 1 stock box, 4/4, is 
active in all widths. Edge No. 2 box, 4/4, rough 
and dressed, continues in good demand and is 
firm. No. 2 stock box, 4/4, in straight and mixed 
ears of all widths continues very popular, with very 
little stock for sale. Edge and stock box, 5/4 and 
6/4, is in fair demand. Box bark strips, 4/4, have 
not sold so freely altho inquiries were numerous, 
puyers being inclined to hold off. 

Sales of flooring, thin ceiling and partition were 
lighter and inquiries were not so numerous, Nos. 
1 and 2 bark strip partition continue active and 
sales have increased. Inquiries for roofers are very 
frequent, with mills now able to offer a car or two 
of 6- and 10-inch. Many are still behind on 
orders for 8-inch. Buyers are looking for lower 
prices on kiln dried roofers. Little air dried 
stock is to be had for quick shipment, so that 
recent sales have been light. There has been a 
much better demand for pine lath, and an im- 
provement in price. Moldings are in much better 
demand, being wanted in mixed cars. 


BOSTON, MASS. 


March 3.—Spots of comparative softness have 
developed in the New England market during the 
last few days. Retail yardmen were doing such 
a large business in late December and early Janu- 
ary, because of the remarkably mild winter weather 
which was keeping the builders busy, that they 
rushed into the market to replenish their stocks. 
Now they have enough for current needs and their 
spirit of caution is increased by the willingness 
of many sellers to offer concessions. Concessions 
are being made from the base price of eastern 
spruce frames, and there are occasional concessions 
on random spruce. Southern roofers are easier, 
but northern and eastern boards are in light sup- 
ply and quotations remain steady. Spruce lath are 
firmer. Cedar shingles are quiet but very firm. 
Concessions are being given on both longleaf and 
shortleaf flooring, partition and other specialties. 
Hardwood producers are very confident and insist 
on strong prices. 

Business activity in New England increased quite 
noticeably during January, lumbermen here agree, 
and, while it did not continue to increase during 
February, neither was there a decline. One of the 
brightest spots for several months has been the 
building industry. Building costs are now higher 
than they were last year, but the value of contracts 
awarded is running quite as high. 

Lumber arrivals: West Kedron, South Africa, 
111 mahogany logs, Palmer & Parker Co., and 68 
to order. Circinus, Vancouver, B. C., 10,196 feet 
fir, and 120,707 feet of fir and western hemlock 
to order. The Circinus also unloaded 1,100,000 
feet of west Coast lumber at Providence, R. I., for 
the A. C. Dutton Lumber Corporation. 

Burrows & Kenyon (Inc.) are now making a 
specialty of steam kiln dried hardwoods at Provi- 
dence, R. I. 

The Cleale Lumber Co., which has a yard and 
wharf on South Bay, in the Roxbury district, is to 
make a specialty this season of hardwoods for 
trucks, wagons and boats. Boat builders are pre- 
paring for a very busy season in pleasure craft. 


NEW YORK, N. Y. 


March 3.—February business far surpassed that 
of February a year ago, even with snow falling 
and building impeded. Inquiries today are ex- 
tremely brisk and order files are well loaded. 

The retailer is confident that spring is going to 
bring big returns; his piles of lumber are com- 
paratively low and he is in the market. Ad- 
vocates of winter building are holding up the 
present cold snap as an argument in favor of 
their campaign to keep things going in the cold 
months. The belief prevails, as winter is passing, 
that ideal conditions will soon prevail and that 
one of the biggest building booms in the history 
of the city will be inaugurated, despite the amount 
of work already accomplished. 

The February bulletin of the Long Island rail- 
road, just issued, shows the startling accomplish- 
ments of the Long Island lumbermen and builders 
during 1923. It shows 42,638 buildings were con- 
structed. These included more than thirty thou- 
sand dwellings. The report says: “Millions of 
tons of building materials were required for Long 
Island’s enormous construction work in 1923 and, 
while all of it did not move via rail, the Long 
Island railroad handled a large proportion of this 
material, During the first eleven months of 1923 
the Long Island railroad transported 797,006 tons 
of cement, brick, line and plaster, and 706,916 
tons of lumber, shingles etc., or just short of a 
Million and a half tons of building material.” 
The report made note of the fact that a vast ma- 


jority of the residences being constructed are 
frame, 


An unusual comment on weather conditions 
came this week with the announcement that a 
cargo of spruce frqm Canada had arrived to find 
New York in the grip of a cold wave. It is the 
first time in the memory of lumbermen that a ship- 
load of lumber has come down from the North at 
this season. 

The Good Hopkins Co., of Spokane, Wash., with 
O. S. Good in charge of the eastern sales office, re- 
ports that Idaho white pine and western pine are 
moving fairly well in the West, and that stocks, 
especially of Idaho, are light. Prices of all western 
pines, it is said, have begun to climb. 

Homan & Puddington (Inc.), of which Fred 
Bruce recently became president, have gone into 
the handling of west Coast products on a sub- 
stantial scale and report splendid progress after 
an experiment of three months. The company 
heretofore has been a prominent handler of 
eastern spruce in this territory. While continuing 
Canadian connections in full proportion to past 
operations, Homan & Puddington expect greatly to 
enlarge their dealings in west Coast woods. Mr. 
Bruce is president of the Nylta Club and one of the 
best known lumbermen in the city. 

Nelson V. Smith, president and treasurer of the 
John A, Smith Lumber & Planing Mills, Lawrence, 
Long Island, declares the spring holds forth won- 
derful possibilities for lumbermen in all sections of 
Long Island, and especially in Lawrence. The John 
A. Smith company has recently completed construc- 
tion of concrete sheds and is contemplating still 
further construction work this spring. One of 
the new buildings contemplated is a shed 125 feet 
long and 75 feet deep for dressed lumber. 

F. H. Goodhue, local manager Weyerhaeuser 
Sales Co., who recently commented in optimistic 
vein on the local lumber outlook, now forecasts a 
big volume of spring business at advanced prices. 
Idaho and western white pine are said by Mr. 
Goodhue to be advancing in price, with bright 
prospects for a good volume of business. 

A. N. Milne, of the A. N. Milne Lumber Co., 
who has been in Florida for some time, has re- 
turned to New York. The Milne company reports 
a fine movement in all grades of southern lumber, 
and it believes present price levels will hold well 
into the spring. 

R. E. Stocking, of Power, Moir & Stocking, has 
left for a visit to the mills in Canada. 


PITTSBURGH, PA. 


March 3.—Dealers here report the lumber trade 
seasonably quiet, and in the southern producing 
area orders are consequently below production. 
This is accounted for by the exceptionally heavy 
buying late in December and early in January, and 
naturally buying now is for immediate needs. Re- 
tailers generally report prospects exceptionally 
good, and business for the first half of the year 
already assured, especially in the large centers. 
The head offices of the Babcock Lumber Co. here 
report a very active demand in Atlantic coast ter- 
ritory for Pacific coast products at satisfactory 
prices, and that, while business has been season- 
ably dull for two or three weeks, a tremendous 
volume is just beneath the surface arid bound to 
develop very soon. Some of the more conservative 
wholesalers fear buyers may put off spring buying 
so long as to occasion an abnormally active mar- 
ket and a consequent sharp advance in prices. 


DULUTH, MINN. 


March 4,.—Warmer weather has resulted in 
speeding up inquiry for all classes of lumber. 
Good carlot trade was reported in mixed lumber 
as a result of retail yards finding themselves short 
of stocks to fill orders being placed with them. 
Duluth retail yards report a considerable in- 
crease in figuring, bills covering mainly moderate- 
priced houses. Eastern demand for northern pine 
lumber has been quiet of late, however. Northern 
pine is being firmly held at the prices put into 
effect recently. A survey of the market has shown 
that dry stocks of lower grade lumber in mill 
yards are small. Box manufacturers are conse- 
quently making efforts to cover themselves for a 
time at current figures, as a moderate marking 
up of quotations is likely. 

Officials of larger sawmill companies in this dis- 
trict asserted that they are not feeling apprehen- 
sive on the score of supplies of logs to operate 
their mills steadily during the summer season, as 
large quantities had been held in reserve in lakes 
and streams. Substantial stocks of the better 
grades of northern pine lumber are also being 
carried so that smaller log output for the present 
woods season would be rather welcomed by some 
operators as affording them opportunity to clean 
up their holdings. Woods operations have re- 
cently been badly hampered in some districts fol- 
lowing break-ups in the roads used by mild weather. 
While the large sawmill companies have been 
able to operate thru icing their roads at nights, 
the use of tractors and increasing the number of 
teams; small operators with long hauls have been 





LOUISIANA 





—— 


T. C. Clanton 


Lumber Company, Inc. 
SHREVEPORT, LA. 
Manufacturers and Wholesale Dealers in 


pinemits: Yellow Pine and 
Dubach, - = La. 
Dunn, - - % 
Cheniere, - - La. Hardwood Lumber 
Koran, | : [2 OUR SPECIALTIES: 
South Mansfield, La. Yard Stock and 





9 





Cumberland, Miss. Timbers 
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RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 
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Lumber Co. 


Manufacturers of 


LONGLEAF YELLOW PINE 


Cable Address Mandeville, 
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Manufacturers 


Short Leaf Pine and Hardwoods 





v HE relative merits and costs of various types 
of construction are fully explained in the 
Hool and Johnson 2-volume ‘“‘Handbook of Build- 
ing Construction.” Covers fully principles, 
methods, costs, etc. Illustrated, 1474 pages, 
$10.00 postpaid. Address American Lumberman, 
431 So. Dearborn St., Chicago, Ill. 
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ROUGH OR DRESSED 


| MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 

BIG SALKEHATCHIE CYPRESS CO. 

Varnville, S.C. 

LYON PINE COMPANY, 
Odessa, Fla. 
PINEORA MANUFACTURING 
COMPANY, 
Pineora, Ga. 

Also agents for 
DIBERT, STARK & BROWN 
CYPRESS CO. 

In territory east of Pittsburgh. 


BLACK RIVER CYPRESS CO. 
Gable, S.C. 
BURTON - SWARTZ 
CYPRESS CO. OF FLORIDA 
Perry, Fla. 


SAVANNAH RIVER LUMBER 
COMPANY, 

Vale Royal Mill, Savannah, Ga. 

Gilmania Mill, Gilmania, S. C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 











HAND MADE 
We manu- 
facture 
them in all 
sizes from 
Heart 
Stock 


Quality Guaranteed 


Rhem Shingle Co., Inc. 


RHEMS, S.C. 























Cummer Gypress Go. 





Mills: Jacksonville and Sumner, Fla. 


LUMBER 
Cypr e SS Rough and Dressed 


| Shingles and Lath 


Sales Office, 280 Madison Ave., New York City : 

















Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
**Ask the Wholesaler ’’ 


The Alger -Sullivan Lumber Co. 


CENTURY, FLORIDA 














THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, IIl. 


unable to work profitably and, unless the spring 
should be unusually late, it is believed that large 
cuts of logs, pulpwood and timbers will be left 
in the woods. The International Lumber Co. and 
other operators in the northern part of the State 
near the Canadian border have not been affected 
so far, however, as the snowfalls were ample up 
there. The Crookston Lumber Co., in the western 
part of the territory, has also been able to operate 
full capacity. Its logging program was heavy 
during the winter, five camps employing 650 men 
having been operating in the vicinity of Kelliher, 
Minn. C. L. Isted, general manager of the com- 
pany, has announced that its sawmill at Bemidji 
will begin to operate about April 1. With the 
prospect of a heavy demand for lumber, the com- 
pany plans to operate its plant day and night. 
The McLeer & Weske Manufacturing Co. is now 
operating its new mill at Moose Lake, Minn., 
with day and night crews. The company manu- 
factures box lumber and lath. 


LAUREL, MISS. 


March 3.—In market conditions there has been 
very little change, altho retail yards show some 
added interest in buying. Local mills report the 
receipt of a number of inquiries for railroad and 
car material, but demand for such items is not 
especially active. The mills, however, are expect- 
ing good business this spring. Export demand 
from the United Kingdom and the Continent is 
still considerably below normal, but South America 
and the West Indies, especially the latter, are buy- 
ing a good volume of lumber. One mill reports es- 
pecially large sales of low grade boards to the 
islands. Continued rains have greatly hampered 
production by the smaller mills, so special cutting 
for prompt shipment is hard to obtain. 

At a meeting here recently, addresses were made 
by Austin Cary, of the Forest Service, Washing- 
ton, D. C., who discussed the utilization of southern 
forests, and by Miss Eloise Gerry, of the Forest 
Products Laboratory, Madison, Wis., who discussed 
the physical structure of pine. 


JACKSONVILLE, FLA. 


March 3.—Weather during the week was ideal, 
and a slight increase of production is noticeable. 
Mill reports indicate a little increase in new orders, 
and that shipments are being well maintained. 
Most of the orders now being booked are for mixed 
cars of dressed stock. 

The movement of flooring was good this week, 
especially No. 1 and No. 2 common grades in the 
various widths. Very little high grade stock is to 
be found at any of the mills and, as the higher 
grades are slow to accumulate, only a small amount 
of this class of flooring was shipped. The average 
selling price of 4-inch No. 1 common flooring is 
$44. No. 2 common, 4-inch, is holding steady at 
an average price of $20, and No. 3 common is 
bringing $12.50. The price of 3-inch, B&better 
flooring has not changed to-any extent, maintaining 
a mill average of $58. No. 1 common is bringing 
$49.50, and No. 2 common, $20 to $21. No. 8 
common is a little off, selling for $1 less than 4- 
inch. Several of the large mills sell a grade they 
call No. 2 common, droppings, which is better 
stock than the regular No. 2 common grade but not 
as good as No. 1 common, and is now selling for 
$28 to $30, mill. An extra large amount of 6-inch 
No. 2 common flooring was sold this week at $23. 
No. 3 common is strong at $18. The demand for 
ceiling was mostly for 7/16-inch No. 1 and No. 2 
common, at $25 and $14. Resawn ceiling is not 
moving as freely as it was two weeks ago. Small 
quantities of all grades of partition were sold at 
no material change in prices. There is an in- 
creased demand for various patterns of bond siding, 
and the few mills that manufacture it find a ready 
market at $3 to $4 higher than can be obtained for 
novelty. Pattern 105 novelty sfiing moved freely 
this week, most orders being for No. 2 common at 
an average price of $25. The demand for bevel 
and square edge siding was not strong, but prices 
remain steady, 

Sales of roofers, kiln dried and air dried, have 
been light. Longleaf roofer prices are holding 
firm, but shortleaf air dried roofers have declined 
by 50 cents to $1 a thousand. The weather in the 
roofer producing section has been ideal, with the 
result that most mills are running full time and 
shipping out large quantities that were sold early 
in February. Inquiries are not as frequent, and 
orders have fallen off. Orders now placed are for 
prompt shipment to a specified point, and there is 
no speculative buying noticeable. The manufactur- 
ers do not expect the decline in activity to con- 
tinue for any length of time. 

Finish lumber, rough and dressed, is in good 
demand by both northern and southern yards. 
Orders are not hard to secure when a mill has 
stock ready for shipment. Prices are firm. Price 
of 2-inch air dried stock is $1 lower, and the 
demand is not very good. 

Demand for dimension and timbers is not as ac- 
tive, and some concessions are notable among the 





smaller operators. Most orders are for 2x4-, 6- and 
8-inch No. 2 common and better, with an occasioial 
order for yard stock. The large mills are well 
supplied with orders booked several weeks ago, 
and are only taking on small quantities of certain 
sizes to fill in. The card companies continue to 
buy in small lots, altho the demand for decking 
exceeded that of last week. Railroad buying ig 
mostly of switch and cross ties, and some bridge 
timbers. 

The cypress market continues steady, there be 
ing a good movement of stocks to consuming 
points. ‘The railroads are not buying large quan- 
tities. There is a good demand for “B” finish, and 
the shop and factory grades are moving in good 
volume. Mill stocks are considerably broken, and 
straight carloads of a number of items in the 
upper grades are hard to get in dry stock. Un- 
favorable weather compelled several mills to shut 
down about half of last week on account of having 
insufficient logs. Prices remain practically un- 





changed : 

4/ 5/4 6/4 8/4 
| eee $109.00 $113.00 $115.00 $123.00 
re 99.00 103.00 105.00 110.00 
Factory select .. 66.00 76.00 82.00 88.00 
Shop 41.00 53.00 62.00 67.50 
Box J a 25.00 25.00 
bic $8 

heart Z A : 5 
a ie ; 103.00 110.00 
“oS” .00 3. 100.90 105.00 
a. gg e s 84.00 88.00 
ie . .00 75.00 79.00 
No. 1 common... 45.00 50.00 52.00 55.00 
No. 2 common... 31.00 33.00 33.00 35.00 


On account of a heavy rain and wind storm the 
Apalachicola Northern railroad was unable to 
operate trains one day last week to Port St. Joe. 




















Full rigged ship leaving Manila Bay with cargo of 
Tanguile—Philippine mahogany—for the United 
States 





Several bridges were washed out and considerable 
timber in the vicinity of Sneads was blown down. 

The Case-Fowler Lumber Co., of Macon, Ga., has 
definitely decided to build a large sawmill near 
Doctortown, on the Altahama River. The company 
purchased in 1918 a large body of standing timber 
and, since the burning of its plant at Adams Park, 
Ga., has decided to utilize this tract. There are 
several million of feet of hardwood in it. 

The Rio Lumber Co. is being formed at Fort 
Pierce, Fla., to establish a large sawmill at Rio, in 
the southern end of St. Lucie County. ‘Timber 
right on extensive acreages for a number of miles 
west of the Rio section has been acquired, and 
the building of a logging road will be necessary. 
The mill will be on the St. Lucie River, with a 
spur extending from the Florida East Coast rail- 
way. 

C. E. Melton, general manager Union Cypress Co., 
Hopkins, Fla., is getting ready to construct a large 
mill, 9-foot band with 7-foot double table hori- 
zontal resaw, on the site of the old mill which 
burned down several years ago. Mr. Melton al- 
ready has a part of the equipment, and new ma- 
chinery is being purchased at a cost of about 
$35,000. Plans are being completed by John. D. 
Crews, salesman for Clark Bros,, Olean, N. Y. 

Walter D. Hinds, nationally known sportsman, 
and C. J. Martin, prominent lumberman of Miami, 
are recovering today from a night of hardship in 
a shallow bay south of Miami, Fla., and in a man- 
grove swamp, after seaplane, in which they were 
returning from a fishing trip on the west Coast, 
was brought down, out of gasoline, in the worst 
gale of months. 

F. J. Fields, of Starrett-Fields Co., Boston, Mass., 
stopped off at Jacksonville Saturday to call on 
some of the wholesalers wtih a view to placing 
orders for his yard. Mr. Fields has been in 
southern Florida for the last two weeks. 

M. C. Hughes, of the Cummer Cypress Co., New 
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york, N. Y., was in the city Friday of last week. 

Cc, C. Card, vice president and general manager 
Industrial Lumber Co., Detroit, Mich., was in the 
city the first of the week, placing some orders for 
jumber. Mr. Card was on his way South. 


ST. LOUIS, MO. 


March 4.—Building permits were issued in St. 
Louis during February for improvements estimated 
to cost $2,339,885, as compared with $2,664,900 
in February, 1923, a loss of $325,015. There is a 
net gain, however, of $195,856 for the first two 
months of 1924 over the same period last year, as 
permits for January, 1924, amounted to $3,431,167, 
as compared with $2,560,326 in January, 1923. 
More permits were issued last month than in Febru- 
ary, 1923, but residences are more the rule than 
apartment buildings. 

A marked increase in receipts and shipments of 
lumber is reported by the Merchants’ Exchange 
during last month. Receipts at St. Louis last 
month amounted to 20,402 cars, as compared with 
14,805 cars in February, 1923, a gain of 5,597 cars ; 
while shipments last month amounted to 13,518 
cars, aS compared with 11,682 in February, 1923, 
a gain of 1,836 cars. 

The St. Louis office of the AMERICAN LUMBERMAN 
has been moved from the Arcade Building to larger 
quarters in Suite 1332 Syndicate Trust Building, 
at Tenth and Olive Streets. The telephone number 
remains Olive 117. 


JACKSON, MISS. 


March 4.—Local manufacturers of southern pine 
report decided improvement in demand during the 
last week. Prices have been firm for some time, 
and there is no indication of any recessions from 
lists. Stocks, especially dry, are very low, and the 
mills are unable to take on much new business. 
The heaviest demand is for yard and shed stock, 
but car material is more in demand than it has 
been for the last few weeks. Building in the South 
is going forward at a rapid pace. Lath are in 
heavy demand. ‘There is no change in the export 
situation. 


NEW ORLEANS, LA. 


March 3.—No very marked change in market 
conditions is reported for the week. Southern pine 
bookings fell off a bit, and there are reports of a 
few soft spots. But the stronger concerns are said 
to be holding their quotations firm, confident of 
good demand when building gets under way. The 
cypress folk also report demand eased off a little. 
Cypress prices are unchanged and firm, with mill 
stocks none too well assorted in spite of steady 
production at normal volume. Hardwood reports 
vary slightly, some: indicating a slight improve- 
ment of call, while others indicate its maintenance 
in about the volume and character of the preceding 
week, ; 

Maj. C. D. M. Houghton has completed the or- 
ganization of C. D. M. Houghton Co., with a 
capital of $50,000 and the following official roster: 
President and treasurer, C. D. M. Houghton; vice 
president, John M. Bissell, general manager of the 
Marathon Lumber Co., Laurel; secretary, V. C. 
Langley, logging superintendent of the Wausau- 
Southern Lumber Co., also of Laurel. P. D. Flan- 
nhagan, formerly with Krauss Bros., will be office 
manager of the new Houghton company, which has 
established headquarters here. Maj. Houghton is 
well known and popular in local lumber circles, 
having served some years ago as manager of the 
New Orleans branch office of the Houghton Lum- 
ber Co., of Indianapolis, Ind. Latterly he has 
Tepresented the Peavy-Byrnes Lumber Co., at 
Chicago. 

The Meridian (Miss.) Chamber of Commerce 
announces that a creosoting plant will be estab- 
lisched in that city in the near future. The an- 
nouncement followed a conference between repre- 
sentatives of the commercial organization and J. M. 
Dunston and Frank M. Comfort, formerly with the 
Southern Creosoting Co., at Slidell, La. 

A dispatch from Georgetown, Miss., states that 
the Great Southern Lumber Co. is letting con- 
tracts for the construction of four miles of log- 
ging road to extend from Georgetown into the 
company’s holdings in Simpson County. For the 
present, it is added, the line will be used by the 
company’s turpentine department, pending the ex- 
pansion of its logging operations into Simpson 
County. 

The business and professional men of Bogalusa, 
La., gave a dinner at the Pine Tree Inn recently in 
honor of Col. W. H. Sullivan, of the Great Southern 
Lumber Co., to testify their appreciation of his 
fine service as president of the Bogalusa Chamber 
of Commerce. 

W. H. Nalty, of the Hammond Lumber Co., reigns 
this season as king of the Hammond Country 
Club’s carnival. Mr. Nalty wore his regal honors 
gracefully at a ball given by that organization last 
Tuesday night. The Lumbermen’s Club of New 


Orleans gave a very successful and enjoyable 
dinner-dance, in honor of the carnival, in its club- 
rooms last Saturday night. Many out-of-town 
visitors were guests. ‘Tomorrow, “Mardi Gras,” 
closing day and climax of the carnival, the club 
will hold open house. 

Visitors to New Orleans during last week in- 
cluded Secretary-manager J. M. Pritchard, of the 
Hardwood Manufacturers’ Institute; Carlisle P. 
Winslow, of the Forest Products 
Madison, Wis.; J. W. Blodgett, of Grand Rapids, 
Mich., president National Lumber Manufacturers’ 
Association; Mr. Burgenthal, of the J. W. Thomas 
Lumber Co., Topeka, Kan.; F. V. Ford, of the Chi- 
cago Lumber & Coal Co., St. Louis; and W. A, 
Cavin, of the Cavin Lumber Co., Sturgis, Mich. 


OMAHA, NEB. 


March 4.—Building construction in Omaha dur- 
ing February, altho it exceeded March by a slight 
margin, was more than 50 percent less than the 
total for February of 1923. The month, however, 
finds all of the yards with fairly good stocks to 
care for spring building. With an improvement 
in weather, building is expected to receive a new 
impetus which will carry it well thru the season. 
Perhaps it will not reach such proportions as had 
been hoped for by lumber dealers, but will keep 
their stocks moving. 

Gould Dietz, of the C. N. Dietz Lumber Co., 
Omaha, was one of thirty of the city’s leading 
business men who were in Des Moines, Iowa, March 
8 to hear the explanation of the workings of the 
Greater Des Moines Association. A similar asso- 
ciation is planned for Omaha. It is not the ex- 
pectation of these men that the organization will 
absorb the Chamber of: Commerce, but that it will 
do certain things which the chamber has thus far 
found it impossible to accomplish. 


SPOKANE, WASH. 


March 1.—Stocks are becoming more and more 
broken, and increasing difficulty is experienced in 
placing mixed orders. This week has been quiet, 
as was the preceding week, from a comparative 
standpoint, but volume of business is still good. 
White pine is easily holding its own. The weather 
continues mild and comparatively dry, altho there 
is an occasional rainstorm. It is good drying 
weather. February, however, has been poor for 
logging and hauling, with the result that manv 
mills will not have the supply of logs on hand 
that they had figured on. This shortage may have 
a tendency to delay their making a start on sawing. 
However, some have already started and others 
have announced the intention to do so this month. 

The Potlatch and Elk River plants of the Pot- 
latch Lumber Co. are already running, and W. D. 
Humiston, assistant general manager, announces 
the probability of a second shift later this month 
or in April. The company is now employing a 
thousand men in the two plants and the woods. 

The Deer Park Lumber Co.’s mill, at Deer Park, 
is operating at normal capacity, according to W. 
M. Leuthold, who says that production this year 
will be about the same as last year. The company 
is now employing three hundred and fifty men at 
the plant and in the woods and could employ more 
if logging conditions were better. Normal capacity 
with this company means two shifts. 

The Panhandle Lumber Co.’s mill at Ione will 
start March 15, according to announcement by 
W. B. Weaver, general manager. This plant is 
now employing about one hundred and ten men at 
the planer and in the woods. It is expected that the 
1924 cut will be about the same as 1923, necessitat- 
ing a second shift later. 

The Bonners Ferry Lumber Co.’s mills, Bonners 
Ferry, Idaho, will start March 17 with one shift. 
The company is now employing about one hun- 
dred men at the planer and two hundred in the 
woods, but expects to double this number with the 
starting of the mill, according to R. H. McCoy, 
general manager, 

The A. C. White Lumber Co., at Dover, Idaho, 
is operating a double shift now in mill, planer and 
‘sash factory. E. R. Corey, manager, said, “We 
have a big reserve of logs, which would’ have been 
larger with favorable logging weather. We have 
enough on hand to insure us a 10 percent larger 
cut tham last year, which broke all records. We 
are keeping four hundred men pretty busy, with 
double shifts in sawmill, planer and sash factory.” 

The Milwaukee and St. Maries lumber companies, 
of St. Maries, Idaho, will start Monday, employing 
about two hundred men. They have enough logs 
on hand to run the two plants into the late fall 
and expect to cut 10 to 15 percent more than last 
year, according to H. E. Palmer, general manager. 

T. J. Humbird, president Humbird Lumber Co., 
of Sandpoint, Idaho, and of the Weyerhaeuser Sales 
Co., is optimistic over the lumber outlook for 1924. 
“Our affiliated companies expect to cut fully as 
much as in 1923,” he said, “but we expect our sales 
to be 20 to 25 percent greater, so that at this time 
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" Soft Old Growth 


White Pine 


Let us quote you ona 
sample car, rough dry, 
or worked to pattern. 


PacificStates Lumber Co. 
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TACOMA, . . WASHINGTON 
AGENTS: 

S.B.Marvin, - 518 Peoples Gas Bldg., Chicago 

G.A. Jones, 706 Lumber Exchange, Minneapolis 

Joseph Lean. - - P. O. Box 774, Omaha 

Frank Probst, - P.O. Box 1187, Fargo, N. D. 

O.G. Valentine, - - - Denver, Colo. 
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Exacting 
Buyers 


know the advantage 
of selling plainly 
branded products. 
That’s why they're 
strong for our 


Ben 


FERRY BARER LUMBER CO. 








Vertical Grain and Flat Grain 


FIR FLOORING 


Vertical Grain FIR STEPPING in any quantity 
The same uniform quality, millwork and 


ades will be found in our Fir Lumber, 
Fiemlock Boards and Shiplap. 


Write for prices on straight or mixed cars. 


Ferry-Baker Lumber Co. 


General Office and Mills, EVERETT, WASH. 














/ Weemnen White Pine 
DRY SHOP 


Wish to Move at Once:— 
20 Cars 6/4 No. 2 Shop 
10 Cars 8’4 No. 2 Shop 


Kiln Dried & Air Dried 


Also Splendid Stocks :— 
5/74, 6/4 and 8/4 
No. 2 Shop and Better. 


Pine Zone Lumber Co. 


™~ SPOKANE, WASHINGTON ff 
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EXPERIENCED TIMBER SERVICE 


OF ALL DESCRIPTIONS 
Bankers’ valuations of timber, mills and 
logging plants. 
Timber examinations and detailed reports. 
Typographic surveys. 
Logging plans, R. R. locations. 


THE JOHN P.VAN ORSDEL CO. 


Forest Engineers to Lumbermen 


505 Lowman Building. SEATTLE, WASH. 











; PORTLAND, ORE. | 
AND THE COLUMBIA VALLEY 


Meee 








CAR CARGO 


Willapa Lumber Co. 
Fir 
Spruce 
Hemlock 


Our Specialty 


Vertical Grain Uppers 


Carefully dried—Well manufactured. 


Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 
Chicago Representative 
Robert S. Burnside, 749 Railway Exch. Bldg. 





Old 
Growth 











f ] 
Now’s the Time to Try 


H. J. Anderson 
Lumber Co. 


OUR SPECIALTIES: 
Pacific Coast Hemlock 
Mouldings, Window Frame Jambs 
Casings, Stools, Door Jambs, Etc. 


Main Office: 
No. 1106-1107 Northwestern Bank Building, 


PORTLAND, ORE. 
Mail Address, Cable Address, 
HJAND 








IL P. O. Box 1058 


i ) 
-Geo. T. Quality 


MICKLE 


Service Lumber Co. 














Lumber Specialists 
Rail and Cargo 
DOUGLAS FIR 


SPRUCE 
HEMLOCK 


411-417 Yeon Building, 


PORTLAND, OREGON 








% 


MAKE your timber investments pay maximum 
returns. “Principles of Handling Wood- 
lands’”’ by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, III. 





next year we will have very much less stock on 
hand.” 

Don Lawrence, of the Weyerhaeuser Sales Co., 
who returned last week from a trip east which 
took him thru the farming sections of the middle 
West, is much encouraged over the outlook. 

C. E. Ingram, who was in Spokane several years 
ago as the Spokane representative of the Brad- 
ford-Kennedy Co. and has since been in the lumber 
business on the Coast, has now returned as buyer 
and local manager for the Hilgard Lumber Co. He 
succeeds Frank McCarthy, now at Warland, Mont. 

Ralph Bockmeir, sales manager Blackwell Lum- 
ber Co., at Coeur d’Alene, Idaho, returned this 
week from an eastern business trip. 

A. G. Naundorf, sales manager Brooks-Scanlon 
Lumber Co., at Eureka, Mont., is expected in 
Spokane to spend Monday and Tuesday of next 
week. 

Paul Lachmund, sales manager Winton Lumber 
Co., is now in the East on a business trip. 

Dave Brown of the Long Lake Lumber Co., and 
Mrs. Brown are spending a few weeks in southern 
California. 

R. J. Stephens, president Spokane school board, 
spoke at the weekly luncheon of the Spokane Hoo- 
Hoo Club yesterday noon at the Davenport Hotel. 
He dwelt on the need of a third high school in 
Spokane. At the conclusion of Mr. Stephens’ talk, 
George Duffy, of the Duffy-Hamacker Lumber Co., 
moved that the club endorse a proposed school bond 
issue. His motion was seconded by George Hoag, 
and carried unanimously. E.G. Pyle, Spokane rep- 
resentative of S. W. Straus & Co., gave an inter- 
esting talk on bonds as an investment. A _ pro- 
posed increase of dues was presented for consid- 
eration by J. M. Brown on behalf of the directors. 


PHILADELPHIA, PA. 


March 3.—Snow and ice have again retarded 
local building, and the movement of lumber from 
yards to jobs has slowed down. The retail yards 
report business very good, and they expect to sell 
large amounts of stock as soon as the weather 
improves. Local yards appear to have good stocks, 
but are placing many new orders. Suburban and 
outlying yards find business good, except in a few 
localities, and are buying, tho not as actively as 
they were several weeks ago for théy are receiving 
more shipments. Retailers are keeping their yards 
filled up, and using caution in placing new orders. 

Mills in the South seem to be getting better 
weather, which has enabled them to increase ship- 
ments and also production. The larger mills do 
not show any signs of taking less for their lumber, 
but the smaller mills are willing to make some 
concessions on stock they want to move. Southern 
pine prices are less than they were ten days ago, 
some low prices being made. Quotations today 
seem to be about as follows: Roofers, 1x6-inch, 
$31; 1x8-inch, $32; 1x10-inch, $32.50, and 1x12- 
inch, $33. Sizes, D4S 1/4-inch scant, 10- to 16- 
foot: 2x38- and 2x4-inch, $32.50; 2x6-inch, $31; 
2x8-inch, $32; 2x10-inch, $32.50 and 2x12-inch, 
$33. Specified lengths are $1 more. Straight cars, 
of lengths in demand, are bringing good prices. 
Flooring, kiln dried, B&better, is quoted: 1x3-inch, 
$67 ; No. 1 common, $56; No. 2 common, $29, and 
No. 3 common, $22.50. Flooring is moving in good 
volume. Western and southern white pine are 
steady. Spruce lath continue to move, and prices 
of 4-foot are strong. Hemlock is firm at $39 base 
and is getting scarce. Hardwood prices are very 
good. The demand for oak flooring and some 
grades of maple and poplar is very active. Cot- 
tonwood, basswood and buckeye are in good de- 
mand. Hardwood shipments are cleaning up the 
dry stocks of many mills. 


KANSAS CITY, MO. 


March 4.—Retail demand for lumber is reported 
to be steadily improving, and sales managers here 
are looking for demand from retailers to begin 
reviving. Last week the demand was very light, 
some southern pine manufacturers reporting fewer 
orders than for any week so far this year. Demand 
for west Coast products also was light, and there 
is an easier tone to fir prices. With moderating 
weather, building operations have been resumed 
in this section and, locally, a number of big projects 
have been announced. In the country, trade still 
is slow because of the almost impassable condi- 
tion of the roads. Crop conditions, however, are 
reported excellent and pasturage is fine for the 
season. The latest federal bank statement reports 
a very encouraging situation in the live stock in- 
dustry, and increasing activity in the oil fields. 
While building construction was _ considerably 
slowed down during the period of cold weather, the 
bank report says that in numerous southwestern 
cities ‘“‘the housing shortage has not been fully 
overcome and that there is a prospect of active 
residential construction for the year.’ 

J. A. Scroggs, vice president and general manager 
of the George D. Hope Lumber Co., resigned Satur- 
day, but has not yet announced his future plans. 
Mr. Scroggs was conrmected with the Hope com- 





pany eleven years as general manager, and wag 
elected vice president eight years ago. He had g 
wide lumber experience in the trade before that ang 
his friends expect him to continue in it. 

Republican voters in the sixteenth ward are 
trying to persuade J. Newton Daniels, secretary 
of the Dascomb-Daniels Lumber Co., to become g 
candidate for mayor. Mr. Daniels never has been 
a candidate for office and has not yet decideg 
whether to become a candidate for the nomina. 
tion, altho the entire ward delegation is back 
of him and believe he can be prevailed upon to 
make the race. 

A. T. Brink, general manager of the Tri-State 
Lumber & Shingle Co., who has been making a 30. 
day tour of Pacific coast lumber centers, is ex. 
pected home this week. On his way home he 
visited the new W. M. Cady Lumber Co.’s opera. 
tions at McNary, Ariz. 

Announcement is made by R. A. Long, chairman 
of the board of directors of the Long-Bell Lumber 
Co., that its new fir manufacturing plant at Long. 
view, Wash., will be completed and in operation 
by July 15 or possibly July 1. 


TORONTO, ONT. 


March 3.—Generally encouraging reports are be- 
ing received from retail lumber dealers in various 
parts of Ontario regarding the outlook. The trade 
is, however, really proceeding cautiously, on the 
basis of having sufficient stock on hand to take 
care of urgent requirements. There has been a 
particularly noticeable improvement in the move 
ment of eastern stocks. In fact, for the first two 
months of 1924 the movement of spruce, hemlock 
and jack pine has been heavier than it was during 
the first two months of 1923. Most of this geg- 
son’s cuts have already been disposed of. White 
pine continues firm, but the market does not yet 
appear to be so ready to absorb it. The recent 
storms had a more or less demoralizing effect on 
lumber production and shipments. The market for 
British Columbia products is fairly good. Improved 
conditions are reported from Ottawa. Wholesalers 
have been coming into the market for their sea- 
son’s requirements, and the outlook is thought to 
be good. 

Maj. J. I. Hartt, Orillia, Ont., inspector of Crown 
timber agencies for Ontario and supervisor of 
operations, reports that the output of Crown timber 
lands this season will be 408,000,000 feet of tim- 
ber, 3,176,000 railway ties and 649,700 cords of 
pulpwood. The Government’s revenue in dues from 
Crown lands will be $3,500,000. The operators 
will spend $21,876,000 in bringing their logs and 
pulp to the mills. There are thirty thousand men 
and ten thousand horses employed in bush opera- 
tions on Crown lands in Ontario this winter. 

It is predicted that the cut of logs on Crown tim- 
ber lands in New Brunswick this winter will be 
heavier than usual, amounting to over 300,000,000 
feet. On privately owned lands there will also be 
a heavier production. 

The Quebec Forest Industries Association (Ltd.), 
Quebec, Que., has recently been incorporated with 
authorized capital of $100,000, the incorporators 
being Sir William Price, W. Gerard Power and 
Norman Brown, of Quebec City. With the incor- 
poration of this association, the Province of Quebec 
Limit Holders’ Association ceases to exist. At a 
recent meeting of the limit holders, held at Mon- 
treal, Que., it was decided to enlarge the associa- 
tion’s scope. 

The John Carew Lumber Co., of Lindsay, Ont., 
has operated six camps during the last winter, each 
employing about forty-five men. It has also had 
eight jobbers working for it under contract, and is 
taking out the largest cut of logs that it has had 
for some time. Its output will include pine, hem- 
lock, birch, maple, elm, ash and basswood, as well 
as about eighty thousand railway ties. 

Mickle, Dyment & Son will operate their mill at 
Severn Bridge, Ont., which has been closed down 
since 1918. They expect to cut about 4,000,000 
feet during the coming season, and have timber 
enough to operate the plant for about twenty 
years. 

O. Page, formerly with Albert J. Smith Lumber 
Co. (Ltd.), Montreal, Que., has been appointed to 
the sales staff of the Fesserton Timber Co. (Ltd.), 
Toronto. He will be connected with their Montreal 
office and will cover Montreal and Quebec City. 

Edward Beeton, Toronto, has been appointed to 
the sales staff of the Frank H. Harris Lumber Co., 
succeeding F. W. Plank. 

Mark Cummings, formerly of Buffalo, N. Y., has 
been appointed sales manager of Edward Clark & 
Sons (Ltd.), Toronto. 

M. H. Brown, Toronto, has been appointed Cana- 
dian representative for the Anderson-Tully Co., 
Nashville, Tenn. 

E. R. Eaton, of J. R. Baton & Sons (Ltd.), 
Orillia, Ont., is on a business trip to the old coun- 
try. He will assist in placing the firm’s exhibit at 
the British Empire Exhibition at Wembley. 

Among those holidaying in Florida are: R. Laid- 
law, R. Laidlaw Lumber Co., Toronto; W. C. Irwin, 
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Irwin Lumber Co., Toronto, at St. Petersburg; 
George Gordon and wife, North Bay, Ont., at Sea- 
preeze—they intend to visit Cuba; J. C. Scofield, 
Windsor, Ont., at Daytona. 


A, C. Manbert, of the Canadian General Lumber 
Co. (Ltd.), Toronto, recently returned from a trip 
to New York, where he saw Mrs. Manbert and Miss 
Helen Manbert off on a trip to Italy. Mr. Manbert 
also visited Washington, D. C., where his daughter 
Alice is attending college. 


J. T. Todd, Toronto, eastern manager for the 
Adams River Lumber Co., Chase, B. C., who has 
peen in the hospital at Windsor, Ont., for many 
weeks as.a result of serious injuries sustained in a 
ear collision, is making good progress toward re- 


PORTLAND, ORE. 


March 1.—With only a moderate amount of 
pusiness being booked, and manufacturing proceed- 
ing almost as actively as when orders were pouring 
in from every direction, the fir market is un- 
questionably soft. Activity in inquiry for Japanese 
squares here during the week caused speculation 
as to whether the Japanese had really entered the 
market again. But the shipping congestion in 
Japan, as well as the economic situation, are re- 
garded as bars to any great activity in Japanese 
buying sooner than in another month or so. Cal- 
ifornia is waiting for water before it will buy 
heavily of lumber, the dry weather there being 
reflected in very light purchases of lumber here. 
Atlantic coast business has been unusually active 
all winter. 


Robert Anderson, of Anderson & Sons, lumber 
dealers, of Logan, Utah, was in Portland this 
week on his way home from the convention of 
the Western Retail Lumber Dealers’ Association, 
of which organization he is an active member. 


Herbert J. Anderson, of the H. J. Anderson 
Lumber Co., left today for Los Angeles on a 
business trip. 

The Portland Lumbermen’s Club given here 
Wednesday night at the Laurelhurst Club was a 
huge success, with an attendance of about one 
hundred fifty. The arrangements were complete 
in every detail. 

0. M. Clark, of the Clark & Wilson Lumber Co., 
spoke before the American Society of Foresters in 
the Chamber of Commerce Building Friday night, 
taking for his subject “Reforestation in Japan.” 


It is announced here that a special excursion of 
the Southern Sash Door & Millwork Manufacturers’ 
Association will arrive in Portland April 26 on a 
tour of the Pacific coast. The special train will 
leave Chicago April 18, and will reach Portland 
early on the morning of April 26. 


SAN FRANCISCO, CALIF. 


March 1.—Retailers are doing a good volume of 
business in San Francisco and other cities around 
the Bay, with considerable building being done 
and much new work in plan. Commission men and 
mill agents have some good inquiries. A temporary 
weakness in Douglas fir has been due to excessive 
water shipments to San Pedro and prolonged dry 
weather, March often brings rain in the valleys 
and snow in the mountains. 

While the Douglas Fir Exploitation & Export Co. 
has been making light sales recently, it is expected 
that there will be a fair volume of orders from 
Japan and Australia during 1924. The Redwood 
Export Co. has some inquiries from Australia, with 
pareel orders. 

The Lassen Lumber & Box Co., this city, is mak- 
ing fair shipments to the eastern market from a 
moderate assortment of California white pine. 
While the mills at Susanville are closed down, the 
box factory is operating at part capacity and mak- 
ing shipments of orange shook on contracts. A 
normal cut of lumber is planned for the coming 
season. J. W. Rodgers, vice president, who is mak- 
ing an eastern trip, has obtained some good orders, 
and considers the outlook encouraging for the year. 

The Red River Lumber Co. is having no difficulty 
in making shipments of California white and sugar 
pine to the eastern market, with fine weather in the 
mountains and logging active. At Westwood the 
mill is operating with two shifts, at the rate of 
650,000 feet a day. About 28,000,000 feet is 
booked ahead. There is a reasonable amount of 
inquiry. No. 1 shop and No. 8 clear are scarce in 
California white pine, and all kinds of sugar pine 
shop are short. 

The McCloud River Lumber Co. has been making 
4 good winter run on California white pine at 
McCloud, with an output of about 400,000 feet a 
day, two shifts. With large dry kiln capacity, 
eastern shipments are facilitated. 

The Fruit Growers’ Supply Co., Susanville, has 
been making a cut of about 225,000 feet a day 
Tecently, with a fair stock of California white and 
sugar pine logs ahead. 

E. A. Blocklinger, head of the Chiloquin Lum- 
ber Co., this city, has showed his confidence in the 


California white pine market by starting up the 
mill, which is capable of cutting 18,000,000 feet for 
the season. os 

Chas. R. McCormick & Co., this city, have a con- 
tinued demand for Douglas fir and are keeping their 
fleet of coastwise steam schooners busy with ship- 
ments to San Francisco, San Pedro and other ports. 
Hamlin F. McCormick, who has general charge of 
the Chas. R. McCormick interests at St. Helens, 
Ore., is paying a visit to the San Francisco office. 
There is a good Atlantic Coast demand, with ton- 
nage booked for a month ahead. S. M. Hauptman, 
vice president of Chas. R. McCormick & Co., is pay- 
ing a visit to the New York office. 


Charles F. Flinn, general manager Albion Lum- 
ber Co., reports a moderate stock of redwood, with 
the mills at Albion and Navarro in operation one 
shift, and a total output of about 150,000 feet 
a day. 

The Union Lumber Co. is making about a normal 
output of redwood at Fort Bragg, with regular 
shipments by water to San Francisco and southern 
California ports. The Glen Blair and the Men- 
docino mills will supply considerable quantities of 
redwood this year for shipment thru the Union 
Lumber Co. 

The Pacific Lumber Co. continues to make a large 
cut of redwood at Scotia and, with good shipments 
to the eastern market, stocks are smaller than they 
were a year ago. There is a good order file and the 
re-manufacturing department is keeping busy. 
With favorable weather, a good supply of logs is 
being obtained. 


The Caspar Lumber Co. is operating the redwood 
mill at Caspar with one shift and making an out- 
put of about 125,000 feet a day. Redwood prices 
are being well maintained. Regular shipments are 
being made by water to the Redwood Manufac- 
turers’ Co.’s yards and factories at Pittsburg, Calif., 
where redwood tanks are being made. There is a 
steady eastern demand. 

A. R. McCullough, of the McCullough-Fagan 
Lumber Co., this city, is pursuing a conservative 
policy as to shipments of Douglas fir from the 
Northwest to San Pedro and other California ports. 
His firm is now operating only three steam schoon- 
ers. Two of the mills represented are curtailing 
shipments. 


Fredrick S. Palmer, with offices in the Monad- 
nock Building, this city, who is making a trip to 
New York via the Panama Canal accompanied by 
Mrs. Palmer, will attend the national convention 
of the American Wholesale Lumber Association in 
Cincinnati in March. He handles sales of the 
Sugar Pine Lumber Co. and the Madera Sugar 
Pine Co. 


HATTIESBURG, MISS. 


March 3.—Weather conditions are still inter- 
fering with the operations in this section. Com- 
mon labor is not as plentiful as it was a few weeks 
ago, as farm lands are being prepared for spring 
planting and some of the sawmill labor is at- 
tracted in that direction. The demand continues 
about the same, with inquiries being received in 
slightly larger volume than last week. Local build- 
ing continues active, with the outlook for its con- 
tinuation good. 


MACON, GA. 


March 4.—Shortleaf pine 1-inch boards are very 
quiet. The buyers are simply out of the market, 
and manufacturers await a strengthening before 
they sell again. Those that are sold up are not 
worrying much, figuring that spring demand will 
strengthen prices. Those selling are taking only 
orders for immediate shipment, which bring very 
low prices, some orders for the wider roofers being 
sold as low as $20. The highest price reported 
during the week was $22.50, but buyers have no 
trouble in getting most of their requirements at 
$21.50. Roofer quotations: 1x4-inch, $15@15.50; 
1x6-inch, $20@20.50; 1x8-inch, $21@21.50; 10x10- 
inch, $21@21.50; 1x12-inch, $21@21.50. 

There is no great demand for 2-inch stock, and 
transit cars generally sell for $1 to $2 below actual 
market. Price of 2-inch are very nearly the same 
as those of 1-inch. The longer lengths, particularly 


20-foot and longer, bring nice prices. Quotations, 
No. 2 common and better: 
10-16’ 18’ 20’ 

Se. cedvitinnucdecand $21.50 $22.50 $24.00 
BEG cxsvidangusiaccnes 19.00 21.00 22.50 
Be cciceedeneaaesenes 21.00 22.50 23.50 
SE iaavesudacadeucnas 21.00 22.50 23.50 
SUE cadndtcaccucutscecns 21.00 22.50 23.50 


Finish continues strong and production is well 
taken care of by brisk demand. Quotations, rough 
kiln dried, 4- to 12-inch: 4/4 B&better, $45@47; 
No. 1 common, $35; 5/4 B&better, $50@52; No. 1 
common, $37.50; 6/4 B&better, $50@52; No. 1 
common, $37.50; 8/4 B&better, $55@58; No. 1 
common, $37.50. ‘ 


(Continued on page 93) 











PACIFIC COAST 
FACTORY & INDUSTRIAL 
LUMBER STOCKS 





Specializing in 
California 
White Pine 


Oregon White Pine 
Douglas Fir 

Sitka Spruce 
Western Hemlock 


Fred W. Roblin Lumber Co. 


Northwestern Bank Bldg., PORTLAND, ORE. 


























CALIFORNIA 


ae waar¢dnaaean 











= White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


4sk LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 1295 











COOS BAY 
LUMBER CO. 


Manufacturers of 


Douglas Fir and 
Port Orford Cedar 


Sawmills, Marshfield, Oregon 
Distributing Plant—Bay Point, Cal. 
Annual Production 
200,000,000 Feet 


GENERAL OFFICES 


1000 Balfour Building, 
SAN FRANCISCO, CAL. 


LOS ANGELES OFFICE: 
806 Centrai Building 



































MAC ARTHUR & KAUFFMAN 


SHELDON BLDG., SAN FRANCISCO, CAL. 


SUGAR and WHITE PINE 


Our specialty for 15 years. Write for prices. 





WARREN AXE & TOOL CO. 


WARREN, PA. 


honors Panama-Pactic GRAND PRIZE 
cnet emer nee 


International Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 
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Polleys Lumber Co. 
Manufacturers of | 
Western White Pine. 
Dry Shop 
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DOUGLAS FIR CORPORATION 


YEON BUILOING PORTLAND. OREGON 






The Mark of 
Lumber 


{4 PR@DUCTION Service 
SALESMEN : : : BUYERS 


Commission Representation Solicited 
Commission Buying Accounts Solicited 


.Y/ SERVICE 





E. B. HAZEN, President. F.G.WATERHOUSE, Vice-Pres. 
E. R. BLAIR, Treasurer. H. WILKINSON, Secretary. 


Douglas Fir Corporation 


Yeon Building, PORTLAND, ORE. 
( Mills at Albany, Oregon. 

















LONG FIR TIMBERS 


We cut ’em to size required by architects, 
engineers, railroads or industrial plants. 
Also SHORT CEILING, SHORT SIDING, 
PORCH RAIL and GENERAL YARD STOCK 


Now is a good time to try our Mixed Car 
Service in anything you require in 


FIR — HEMLOCK — CEDAR 


John D. Collins white Building. 
SEATTLE, WASH. Lumber Co. 























FIRE CEDAR 


iding 








and Finish, Long Bevel Siding, 
Timbers, Joists, Finish and 
Dimension, etc. Shingles. 





WE are manufacturing 40,000,000 ft. annually of Idaho and West- 
ern Pine et Dalkena, Washington. Send us your inquiries. 





IDAHO |WALLACE-BALLORD | WESTERN 
WHITE LUMBER CO. PINE 
PINE 609-614 Lumber Exchange, | We make a special- 
Grades Minneapolis, Minn. ty of Shop. 














Logging Ralph Cc Bryant 


Have you a problem to solve in logging, lo 
transportation or harvesting tan bark an 
turpentine economically? “Logging” will 
tell you how. An invaluable reference book 
for logging superintendents, timber owners, 
etc. oth, $4.50, postpaid. 


American Lumberman @! $9;,Dezbom St. 











Chicago. IIL. 





Vest Pocket Ready Reckoner 4 ssc! vest 


pocket manual 
including a lumber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous useful lumber 
tabulations. Prepaid, 50 cents. 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicago 











B. F. Orr, of the McPhee & McGinnity Co., 
Denver, Colo., called on the local trade during the 
week, 

H. W. Sherman, who has been ill for several 
weeks with pneumonia, is now fully recovered and 
has returned to his office in the Lumber Exchange 
Building. 

R. W. Buddington, for the last several months 
associated with the Charles L, Baxter Lumber Co., 
has severed this connection and joined the Richard 
Cortis Lumber Co. 


G. G. Rupley, prominent commission lumber 
dealer of this city, is on the west Coast, looking 
over conditions in the California white and sugar 
pine producing territories, 


Henry Hooper, well known local lumberman, is 
at present in California, where he has gone for a 
change of scene in order to recover from the heavy 
blow sustained thru the recent death of his wife. 


J. M. Pritchard, secretary-manager of the Hard- 
wood Manufacturers’ Institute, and Frederick F. 
Murray, engineer for the same organization, have 
been spending the week in the South, on association 
business. 


Lafe L. Clore, of the Clore-Strack Lumber Co., 
returned this week from a two weeks’ business trip 
in the South, during which he visited a number of 
hardwood operations in the different producing sec- 
tions. 


Fred Gleave, manager of the west Coast depart- 
ment of the Chicago Lumber & Coal Co., St. Louis, 
Mo., spent a few days of this week in Chicago, 
calling on the trade and conferring with Noel 
Ridlon, manager of the company’s local sales office. 


The Lumber & Coal Credit Association, 10 North 
Clark Street, Chicago, has announced the opening 
of two branch offices, one in the Title & Trust 
Building, room 405-09, Kansas City, Mo., and the 
other in the Erie Building, room 400, Cleveland, 
Ohio. 


E. B. Canby, formerly of the Rock Island Sash 
& Door Co., Rock Island, I1l., has recently bought 
the Manhattan Lumber Co., at Gary, Ind. He has 
changed the name of the concern to the Indiana 
Lumber & Supply Co., and will continue to con- 
duct a retail lumber business. 


H. T. Kerr, of the Kerr Co., Buffalo, N. Y., was 
in the city this week on a business visit. This 
company operates a number of mills on the upper 
Michigan peninsula and is a prominent distributer 
of hardwood lumber in the East. Mr. Kerr was 
well satisfied with the outlook. 


Hugh A, Hazen, of Rockford, I1l., representative 
in the northern Illinois section for the Bissell Lum- 
ber Co., Marshfield, Wis., transacted business in 
Chicago this week. He expressed himself very 
optimistically regarding the outlook in his terri- 
tory, stating that not only is business already good 
but that much activity in both construction and 
industrial lines is assured for this spring. 


J. T. Holloway, general sales manager of the 
Hodge-Hunt Lumber Co., Hodge, La., was in the 
city this week, en route to Detroit, Mich. The 
Hodge-Hunt concern is a large manufacturer of 
southern pine and oak flooring. Discussing the 
flooring business, Mr. Holloway said that his 
company finds it voluminous. The market is strong, 
order files are full, and prospects excellent. 


The Emporium Forestry Co., of Utica, N. Y., 
recently has sent out letters to the trade stating 
that since its incorporation in 1912 its lumber has 
all been marketed by the Emporium Lumber Co., 
the personnel of each company being the same, but 
in order to facilitate matters it was decided begin- 
ning Jan. 1, 1924, that the Emporium Forestry Co. 
would sell its own product. 


M. C. Nelson, of the M. C, Nelson Lumber Co., 
Kansas City, Mo., called on the local trade this 
week. He reported that tho the lumber trade is 
somewhat quieter than a few weeks ago, it is still 
very fair and showing distinct signs of picking 
up again under the influence of better weather con- 
ditions. He said transit cars are moving better 
and believed that they would soon be well ab- 
sorbed. He looked forward to spring with a great 
deal of optimism. 


Nathan Bradley, of the Bradley Lumber Co., 
Memphis, Tenn., stopped off in Chicago for a day 
or two this week en route home from Detroit, 
Saginaw and other Michigan points. He had called 
on a number of the large automobile manufacturers 
and said that these were all busy, with excellent 
order files and prospects for a big year’s business, 
which led him to believe that a steady demand for 
hardwoods from this source can be expected for 
some time. 


The Nat F. Wolfe Lumber Co., with offices at 209 
South State Street, announces that it has been 
appointed exclusive representative in this territory 
for the Powell-Myers Lumber Co., of South Bend, 
Ind. This company is one of the best establisheq 
producers of northern and southern hardwoods, 
and is well known to the trade thruout this see. 
tion. It operates mills at Sidon and Schamber. 
ville, Miss.; Heagy, Mo.; Charlotte, Mich., ang 
Wyatt, Ind. 


Bert E. Cook, of the Vanlandingham-Cook Lum. 
ber Co., left this week for the South, where he 
will spend a week or ten days. He expected to 
go to New Orleans, La., to attend the annual con. 
vention of the Southern Pine Association, which 
will be held at the Hotel Roosevelt there next 
Tuesday and Wednesday, and afterward to visit a 
number of the larger southern pine operations in 
order to secure first hand information regarding 
manufacturing and stock conditions. 


Rowland S. Utley, sales manager of the Steven- 
Jarvis Lumber Co., Eau Claire, Wis., passed thru 
Chicago this week on his way to the South, where 
he expects to spend the next ten days or two 
weeks visiting a number of hardwood lumber opera- 
tions in Louisiana and elsewhere. While here he 
conferred with Fred E. Andrews, manager of the 
company’s Chicago office, and expressed himself 
as well pleased with both current conditions in the 
hardwood trade and prospects, which he judged to 
be exceptionally favorable. 


Frank K. Bissell, president of the Bissell Lumber 
Co., Marshfield, Wis., was in Chicago during the 
week transacting business and getting a line on 
conditions in this territory. Mr. Bissell is de- 
cidedly optimistic as to conditions generally thru- 
out the country and as to the future of the lumber 
trade. With a tremendous building program as- 
sured and all industries going in good shape, he can 
see no reason why there should be any appreciable 
decrease in demand for lumber for some time to 
come. 


A. L. Osborn, of Oshkosh, Wis., manager of the 
Medford Lumber Co., was a recent visitor to Chi- 
cago and an appreciated caller at the offices of the 
AMERICAN LUMBERMAN. Mr. Osborn is an active 
association worker, being prominently identified 
with the Northern Hemlock & Hardwood Manu- 
facturers’ Association and the National Lumber 
Manufacturers’ Association. He feels that the 
associations are doing more constructive work for 
the industry now than ever before, and that every 
manufacturer should be an active supporter of this 
work. 


Theodor Scheirve, engaged with his father in 
the wholesale lumber business in Munster, Ger 
many, is touring this country, visiting a number 
of the larger retail and manufacturing lumber 
operations. He has spent some time in Detroit, 
Mich., and passed thru Chicago a few days ago on 
his way to the west Coast, where he expected to 
spend the next six weeks. His father has in 
years past been a large importer of North Carolina 
pine, and Mr. Scheirve, jr., expects to make a more 
or less extended visit in that producing territory 
before returning to Germany. 


John A. Defaut, general manager of the Bruns- 
wick-Ewen Lumber Co., last Sunday night lost 
his father, Eugene Defaut, when he was run down 
by a taxicab with fatal results. Mr. Defaut, sr, 
who was 78 years of age, was crossing Michigan 
Avenue at South Water Street, when he was hit by 
the car. He was taken to the St. Luke’s hos 
pital, where he died Monday afternoon. Funeral 
services were held last Wednesday afternoon at 
the Memorial chapel, 3 East Garfield Boulevard, 
with interment at Oakwoods. Mr. Defaut left 4 
widow, three sons and one daughter. 


George D. Griffith, of George D. Griffith & Co, 
returned this week from Florida, where he had 
spent a six weeks’ vacation in company with Mrs. 
Griffith, their daughter and son-in-law, and friends. 
The Griffiths motored over considerable parts 
of Florida, and visited a number of the well known 
winter resorts. Mr. Griffith reported that the 
business situation in the State is very good, much 
money being spent in building hotels, homes and 
other buildings, in constructing roads and in mak- 
ing other improvements. The lumber yards that 
he visited were all busy, and everyone seemed e2- 
thusiastic regarding the outlook. 


George R. Parkins, sales manager of the Brooks 
Scanlon Lumber Co., Bend, Ore., is on an easter 
business trip during which he is visiting most 
the important lumber distributing centers for the 
purpose of calling on connections and of making 
a first-hand study of current and prospective busi 
While in Chicago, Mr. Parkins 
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made arrangements with the Charles L. Baxter 
Lumber Co., whereby this concern becomes the ex- 
elusive representative in the Chicago territory for 
the Brooks-Scanlon concern. This company is 
well known as one of the largest manufacturers 
of Oregon white pine, producing items for both 
the yard and industrial trade. 


Clyde H. Wilson, manager of the Chicago office 
of the Deer Park Lumber Co., Deer Park, Wash., 
last Sunday received a telegram from Deer Park 
stating that his father, Charles Wilson, was seri- 
ously ill, with apparently only a few days left to 
live. Mr. Wilson hurried West by first train, 
hoping to reach his father’s bedside before death 
occurred. On the following day a telegram was 
received at his office, stating that Mr. Wilson, sr., 
had just died. Ray L. Wilson, general sales man- 
ager of the Deer Park Lumber Co., the other son, 
was also away from home, on a business trip, and 
did not arrive in time to bid his father a last fare- 
well. 


Cc. L. Gray, president of the C. L. Gray Lumber 
Co., Meridian, Miss., spent a few days in Chicago 
this week, conferring with the Vanlandingham- 
Cook Lumber Co., which is the exclusive repre- 
sentative of the Gray interests in this territory. 
Mr. Gray stated that business remains very good 
with his concern and that he is much encouraged 
regarding the outlook for spring and summer busi- 
ness. He said that the southern pine market is 
firm and is not likely to weaken within the near 
future, aS prospective demand is heavy and stocks 
low and broken at most of the mills, while order 
files are heavy. Production continues to be ham- 
pered by bad weather conditions. 


Umberto Lanz, representative of the Arturo 
Erminio di Alessandro, large lumber importers of 
Genoa, Italy, spent two recent days in Chicago as 
the guest of J. M. Pritchard, secretary-manager of 
the Hardwood Manufacturers’ Institute. Mr. Lanz 
has been spending about two months in this coun- 
try, conferring with connections and looking over 
hardwood lumber manufacturing conditions. Com- 
ing to this country via the Bahamas and Cuba, he 
spent several weeks in New Orleans, La., where his 
company maintains a branch office. From Chicago he 


went to Grand Rapids and Detroit, Mich., and ex- 
pected later to visit the lumber producing sections 
of eastern Canada. * Leaving New York he planned 
to return home via England, Germany and France. 


Phil P. Philippi, associated with W. C. Landon, 
Wausau, Wis., while in the city this week predicted 
that while upper grades of northern hardwoods will 
be comparatively plentiful: next summer, after the 
new stocks have reached a dry condition, lower 
grades are likely to remain more or less short. 
He pointed to the fact that stocks of lower grades 
are actually searce now, and that there will be 
almost no carry-over, as there has been almost un- 
variably in past year. Further, he said, the demand 
for railroad ties has been very strong, which has 
curtailed the production of lower grades very ma- 
terially. Mr. Philippi looked for an indefinite 
continuation of good demand for all northern hard- 
woods. He said there is a strong demand for 
maple, which is being taken in the green by auto- 
mobile manufacturers. Flooring makers are con- 
ducting a strenuous search for dry maple, and are 
quick in picking it up whenever they locate it. 
The flooring industry is busy, and will likely 
continue to be a heavy consumer thruout the coming 
building season. 


Redwood Blocks Make Unique Floors 


The accompanying illustration shows the unique 
floor recently laid in the ballroom of the Detroit 
(Mich.) Union League Club. It is composed of 
redwood blocks, manufactured and installed by the 
Jennison-Wright Co., of Toledo, Ohio, and pat- 
ented by it under the name of “Kreolite Redwood 
Floors.”’ The blocks contained in this floor meas- 
ure 2x23%,x3%-inches, and are provided with three 
patented countersunk lugs of M shape. Laid over 
a smooth waterproof cushion of specially prepared 
concrete, the spaces between the blocks and the 
end grain of the wood is filled with a special, 
almost transparent sealing wax, which permits the 
wearing surface to be finally sanded, waxed and 
highly polished. The appearance of a floor thus 
laid is highly pleasing, and officials of the Detroit 
Union League Club pronounce their satisfaction to 
be the greatest. The Jennison-Wright Co., follow- 
ing this experiment with redwood blocks for ball- 





Ballroom of Detroit (Mich.) 
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Union League Club, floored with redwood blocks 


room and fine floors, predict that their use for 
such purposes will become highly popular as archi- 
tects and builders of high class buildings become 
familiar with their artistic possibilities. The fine, 
clear coloring of the material causes the floors to 
radiate warmth, comfort and light, and the super- 
finish to which they are susceptible makes for 
immaculate cleanliness underfoot. 

Their manufacturers claim for the blocks not 
only a pleasing appearance but also great dura- 
bility, which makes them an ideal flooring for fac- 
tories, warehouses and the like. Furthermore, 
they make quiet floors, are fire resistant, contain- 
ing no pitch, and odorless, which latter makes them 
especially suitable for dairies ete. The company 
has installed redwood block floors in a great many 
industrial plants and other buildings where the 
floors are subjected to heavy wear, in each case 
with very satisfactory results. 

Another unique use for a redwood block floor was 
made recently, when the company installed such 
a one in the X-ray of the Deaconess Hospital, at 
Boston, Mass. It was decided by the hospital au- 
thorities to install it because concrete had proved 
itself unsatisfactory, and maple or other regular 
flooring could not be used because of the necessity 
of nailing, as the X-ray affects deterioratingly 
metal of any nature. 


Accepts New Position 


ANTIGO, WIS., March 4.—F. H. Shaw, who has 
been actively engaged in the lumber business for 
the last thirty years, has 
accepted a _ position, to 
take effect March 15, with 
the Thunder Lake Lum- 
ber Co., of Rhinelander, 
as general superintendent. 
He has held a like posi- 
tion with the Langlade 





F. H. SHAW, 
Antigo, Wis. ; 


Becomes Connected with 
Thunder Lake Lumber Co. 





Lumber Co., of this city, 
for the last seven years, 
and also with the Faust 
Lumber Co., of Antigo, 
since Jan. 1. Mr. Shaw is 
thoroly versed in all lines 
of the lumber industry, 
and his many friends 
wish him success in his 
new undertaking. 





Wholesaler Leases Warehouse Space 


The Big Four Lumber Co. has recently leased 
10,000 square feet of warehouse space at Twenty- 
first Street and Marshall Boulevard, where it plans 
to stock sash, doors and millwork in both hard- 
woods and softwoods. The central location of this 
warehouse will enable the company to make quick 
deliveries to retail yards anywhere on the South, 
Southwest and North sides. The company’s sash, 
door and millwork department is under the man- 
agement of J. A. Stahl, who is well known to the 
trade thruout this territory, having for twenty 
years been associated with the Morgan Sash & 
Door Co. before joining the Big Four Lumber Co. 
recently. 

The latter company expects within the near future 
to remove its offices from the Conway Building to 
the warehouse location, where it will continue to 
conduct its wholesale business as in the past. 


SaABBLLGG@G@&“ 


Resigns as Superintendent 


DepMER, Miss., March 3.—Announcement has 
been made of the resignation of H. H. Bates as 
superintendent of the New Deemer Manufacturing 
Co., at this place, to become effective May 1. Mr. 
Bates will be succeeded as superintendent here by 
H. A. Cook, formerly of Houma, La. Mr. Bates, 
who is well known as a successful sawmill operator, 
has not made any announcement as to his future 
plans. 


(PREGA aEaE: 


To Engage in Sale of Timber 


ALBANY, ORE., March 1.—R. W. Tripp, who for 
many years was engaged in the real estate busi- 
ness in Brownsville and since his removal: to 
Albany has been in the automobile business, has 
announced that he will devote his time exclusively 
in the future to the sale of timber. While in 
Brownsville he sold many tracts of timber in Linn 
County and eastern Oregon and has a wide ac- 
quaintance including some of the larger timber 
owners of the country. 
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Latest Reports on Lumber Prices | 





MICHIGAN HARDWOODS 








The demand for hardwoods continues very active, and prices are firm. The important feature of the present market is the advance in No. 3 com. 
mon. The following list represents prevailing prices f.0.b. Michigan mills: 

FAS Selects No.1 com. No.2com. No. 3 com. ‘ ‘ FAS Selects No. 1com. No.2com. No. 3 com, 
Bass woop— ort ELM— 

.00@ 80.00 $ 60.00@ 65.00 $ 50.00@ 55.00 $30.00@33.00 $26.00@28.00 | 10/4 110.00@115.00  95.00@100.00  80.00@ 85.00 45.00@50.00 .....@...., 
bit + Te00g $500 + e00 70.00 POO 60.00 32.00@35.00 28.00@30.00 | 12/4 115.00@120.00 100.00@105.00 $5000 90.00 50.00@55.00 .....@..... 
6/4 35,009 90.00 70.00@ 75.00  60.00@ 65.00 35.00@38.00 28.00@30.00 | 16/4  135.00@140.00 120.00@125.00 105.00@110.00 55.00@60.00 .....@...., 
Veh se DOgiinos $0908 $593 89908 680 A280G8080 cogs | Ham anne 
10/4 105.00 f ¥ j y . y t cs eae 

4/4  90.00@100.00  80.00@ 85.00  65.00@ 75.00 35.00@40.00 16.00@18.09 
= No. 2 common & better 35.00@40.00 12.00@14.00 | 5/4 105.00@115.00 95.00@100.00 ge Beye Siege: tape 4 

6/4  110.00@120.00 160.00@105.00  85.00@ 95. y . ‘00 
s/t ee ee ee Ee cre, 6feeee cece scceicces Scesdaes | 20/4 iseeemises® leseemcis.ce 06. ceuses.se 50.00@59.00 22.00024.0 
8/4 85:00 90:00 75:00@ 80:00 60:00 65:00 40:00048.00 20.00@22.00 144 140,000160-00 120-00G136.00. 115. 00G125.00. £5-00660-00 ee 
BircH— 55.000 00.00 22.00035.00 18.00090.00 16/4 150.00@160.00 140.00@145.00 125.00@135.00 55.00@60.00 .....@..... 
64 1360009 140.00 105,00 118,00 60.00@ 65.00 35.00@38.00 19.00@21.00 | Sorr MapLe— 
6/4 135.00@145.00 110.00@115.00  70.00@ 75.00 40.00@45.00 20.00@22.00 4/4  85.00@ 90.00 70.00@ 75.00  50.00@ 55.00 30.00@33.00 18.00@20.00 
8/4  135.00@145.00 110.00@115.00  80.00@ 85.00 45:00090.00 nae tnanhies 5/4  90.00@ 95.00 75.00@ 80.00 55.00@ 60.00 32.00@35.00 19.00@21.00 
10/4 140.00@150.00 115.000120.09 95.00@100.00 50.00@55.00 seentilneere 6/4  95.00@100.00  80.00@ 85.00  60.00@ 65.00 35.00@38.00 20.0033. 
12/4 145.00@155.00 120.00@125.00 100.00@105.00 50.00@55.00 .....@..... 8/4 100.00@105.00  85.00@ 90.00  65.00@ 70.00 40.00@45.00 20.00@22.00 
Sorr ELmM— END DRIED WHITE MAPLE— 

, 00 60.00@ 65.00 45.00@ 50.00 30.00@32.00 22.00@24.00 4/4 130.00@145.00 ee ae 1OB00@22000 ciccd@esccs +00 @iccc 
6/4 $00 $0:00 70:00 75.00 6e000 60.00 33.00@35.00 24.00@26.00 5/4  135.00@150.00 | seth 110.00@125.00 .....@..... caved ie 
6/4  90.00@ 95.00 15.000 80.00  60.00@ 65.00 37.00@40.00 24.00@26.00 6/4  140.00@155.00 LED ccccss AECOOGIEN OO ccc cesses 60csc@bneds 
8/4 100,00 108.00 85.00@ 90.00 70.00@ 75.00 40.00@45.00 .....@..... 8/4 145.00@160.00 S@iccccce TBOO0OC@IE5.00 ncccc@ecese veces Qe 

Prices f.o.b. Wisconsin mill points are: 

FAS Selects No. 1 com. No.2com. No. 3 com. FAS Selects No. 1 com. No.2com. No. 3 com. 
yeh 7% ; $5,00@ 90.00 $ 70.00@ 75.00 $ 55.00@ 60.00 $35.00@37.00 $14.00@16.00 
Be ete LIND © Bee BE00 © Goeom 10.00 $35.00 40.00 erat t samt 5/4 100.00@110.00 | 85.00@ 90.00  70.00@ 75.00 38.00@40.00 16.00@18.00 
5/4 115.00@120.00 90.00@ 95.00 65.00@ 70.00 35. 0. @ 

42.00 19.00@21.00 6/4 105.00@115.00  90.00@100.00  75.00@ 80.00 40.00@45.00 16.00@18.00 
6/4 120.00@125.00  95.00@100.00 70.00@ 75.00 38.00 00 @ 
8/4 125.00@130.00 105.00@110.00  80.00@ 85.00 45.00@50.00 20.00@22.00 15/4 ian te bet] 166-40 ere} Bogs Moye Raped beapey 16.00@18.00 
12/4 125.00@130.00 110.00@120.00 100.00@110.00 60.00@65.00 :....@..... 
Basswoop— , aioe PP ona a 
4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 $ 50.00@ 52.00 $32.00@33.00 $25.00@27.00 4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 $ 45.00@ 50.00 $25.00@27.00 $16.00@18.00 
5/4 80.00@ 85.00 65.00@ 70.00 57.00@ 60.00 35.00@38.00 28.00@30.00 5/4 80.00@ 85.00  65.00@ 70.00  50.00@ 55.00 30.00@35.00 17.00@19.00 
6/4 85.00@ 90.00 70.00@ 75.00 60.00@ 65.00 36.00@38.00 28.00@30.00 6/4 85.00@ 90.00 70.00@ 75.00  60.00@ 65.00 35.00@40.00 17.00@19.00 
8/4  90.00@ 95.00 75.00@ 80.00 68.00@ 70.00 40.00@42.00 28.00@30.00 8/4  95.00@100.00  80.00@ 85.00 75.00@ 80.00 45.00@50.00 17.00@19.00 
Oak— 
BircH— 4/4 $115.00@120.00 $ 90.00@ 95.00 $ 60.00@ 65.00 $35.00@38.00 $15.00@17.00 

i F 5.00@105.00 $ 55.00@ 58.00 $30.00@34.00 $16.00@18.00 5/4 120.00@125.00 95.00@100.00 65.00@ 70.00 37.00@40.00 17.00@19.00 
6/4 +e ob 130;00 + 30500 108.00 . i3.00@ 67.00 +R 00 40.00 17.00@19.00 6/4 135:000130.00 100.00@105.00 70.00@ 75.00 37.00@40.00 17.00@19.00 
6/4 180.00@135.00 105.00@110.00 70.00@ 75.00 42.00@45.00 17.00@19.00 8/4 130.00@135.00 105.00@110.00 75.00@ 80.00 50.00@55.00 20.00@22.00 
8/4 130.00@135.00 110.00@115.00 80.00@ 85.00 48.00@52.00 17.00@19.00 | Heunock, No. 1, 8181B— 

10/4 135.00@140.00 115.00@120.00  95.00@100.00 55.00@60.00 .....@..... ’ 14° 16’ 18-20" 99-94" 
12/4 —140.00@145.00 120.00@125.00 100.00@105.00 60.00@62.00 .....@..... | 2x 4”  $33.00@35.00 $32.00@34.00 $33.00@35.00 $38.50@40.50 $40.50@42.50 
Sort Ki Hogue soa sMgie Nee eee 
ort ELM— x 3” ; A F : s : 7 . i F 
” f Y ¢ ; i : : ’ .50@41. 
4/4 $ 68.00@ 70.00 $ 58.00@ 60.00 $ 42.00@ 45.00 $25.00@28.00 $18.00@20.00 | 3x12» Seon pagon Sao o ron 32:00@35.00 — 37.50@ 39.50 39.50@ 41.60 
/ 2x12 3.00@35.00  34.00@36.0 .00@37.00  38.50@40.50 .50 
5/4 78.00@ 80.00  64.00@ 66.00 50.00@ 55.00 30.00@35.00 20.00@22.00 From prices of No. 1, for merchantable deduct $2; for No. 2 deduct $4. 
6/4  85.00@ 90.00 72.00@ 75.00 58.00@ 60.00 33.00@35.00 20.00@22.00 
8/4 _95.00@100.00 80.00@ 85.00 es | 5.89 Cee hae — No. 1 uneasy Boarbs, 7, os ~~ _ 
10/4 110.00@115.00  95.00@100.00  85.00@ 90. ; i Rite ap * = : - 
12/4 115.009 120-00 100:00105.00 90.00@ 95.00 50.00@55.00 .....@..... = ps rar thy eo eeinte ype faery gre Ay seers 
R ELu 1x 8”  32.50@34.50  33.50@35.50  35.00@37.00  39.50@41.50  34.00@37.00 
ockK MLM— 1x10”  33.50@35.50 34.50@36.50  36.00@38.00  40.50@42.50 35.00@37.00 
4/4 $ 70.00@ 75.00 we +@.eees $ 45.00@ 47.00 $25.00@28.00 $16.00@18.00 } 1x12” 34.50@36.50  35.50@37.50  37.00@39.00  41.50@43.50  36.00@38.00 
5/4 80.00@ 82.00 a) eee 50.00@ 52.00 28.00@32.00 17.00@19.00 For shiplap or flooring, add 50 cents to prices of No. 1 boards. 
6/4  85.00@ 88.00 +@... 55.00@ 60.00 28.00@32.00 17.00@19.00 From prices of No. 1 boards, for merchantable deduct $3 and for No. 2 
8/4  85.00@ 90.00 ee 55.00@ 60.00 30.00@35.00 18.00@20.00 | deduct $5. 
10/4 90.00@ 95.00 --@... 70.00@ 75.00 45.00@50.00 .....@..... No. 3 hemlock rough, 6’ and longer: 2x4” and wider, $17@19; 1x4” and 
12/4  95.00@100.00 .-@. 75.00@ 80.00 45.00@50.00 .....@..... | wider, $18@20. 








SOUTHERN HARDWOODS 


St. Louis, Mo., March 4.—Current quotations on southern hardwoods, f.o.b. St. Louis: 


Gum— 4/4 5/4@6/4 8/4 
Qtrd. red: 
FAS ......-$ 84@ 86 $ 90@ 93 $ 92@ 95 
No. 1 com... 58@ 54 657 58 60@ 61 
No. 2 com... 80@ 31 32@ 34 36@ 388 
Qtrd. red, S.N.D.: 
FAS .......$ 61@ 62 $ 64@ 65 $ 66@ 68 
No. 1 com. 
sel. ...... 51@ 52 54@ 55 56@ 58 
No. 2 com... 29@ 30 380@ 32 32@ 34 
Plain red: 
FAS .......$ 78@ 79 $ 87@ 90 $ 90@ 95 
No. 1 com. 49@ 50 54@ 55 61@ 62 
No. 2 com... 80@ 381 32@ 33 35@ 87 
Plain sap: 
FAS .......$ 59@ 66 60@ 61 63@ 64 
No.1 com... 44@ 45 47@ 49 52@ 53 
No.2 com... 25@ 26 28@ 29 28@ 29 
CorTTronwoop— 
FAS .........$ 58@ 60 60@ 62 ...@... 
No. 1 com..... 45@ 46 48@ 50 ...@... 
No.2 Com..... 36@ 87 39@ 41 ...@... 
QUARTERED WHITH OaK— 
PAS ......--.$135@140 $140@150 $150@155 
No. 1 com. and 
gel. ......-. 75@ 78 80@ 85 95@100 


4/4 5/4@6/4 8/4 
QUARTERED Rep OAK— 
FAS .........$110@115 $125@135 $135@145 
No. 1 com..... 68@ 70 %74@ 77 T7@ 78 
No. 2 com..... 44@ 46 50@ 53 57@ 60 
PLAIN WHITD OakK— 
FAS .........$ 91@ 93 112@115 120@122 
No. 1 com. and 
sel, ......-. 60@ 61 68@ 70 %5@ 77 
No. 2 com..... 42@ 43 45@ 47 47@ 49 
No. 3 com..... 20@... 24@ 26 24@ 26 
Sound wormy.. 85@ 88 48@ 50 50@ 52 
PLAIN Rep OaK— 
FAS .........$ 91@ 98 112@115 118@120 
No. 1 com. and 
el. ...+...2. 60@ 61 68@ 70 %5@77 
No. 2 com..... 42@ 48 45@ 47 47@ 49 
PoPLAR— 
FAS ........-$108@110 $115@118 $125@130 
Saps and sel.. 76@ 78 82@ 84 87@ 89 
No. 1 com..... 56@ 58 60@ 62 63@ 65 
No. 2 com. A.. 85@ 87 88@ 40 39@ 41 
No. 2 com. B.. 28@ 29 382@ 34 33@ 34 


Sorr MarPta— 


Log run... 49.50 67.50@72.50 75.50@77.50 


HARDWOOD LOGS 


Memphis, Tenn., March 3.—Following are av- 
erage quotations on logs in Memphis, and at 
points in the Memphis territory, based on av- 
erage dimensions, 14-inch and up in diameter, 
and 12- to 16-foot in length: 


F.o.b. cars 

Delivered Memphis 

Memphis _ territory 

Variety— Per M PerM 

Red and white oak.......$39 to $45 $29 to $35 

GOR. bei veekvechssapsescnse Bt. ae set 

POMIEE ssvcrecarcescenccvss A040 Ae S040 

MMEREL acca aie 6 o:acsibialas siaxe'ieg hieiwac 22 to 2% 

Ash (12” and up)......... 54 to 65 44 to 55 
Hickory (12” and up)...... 42.50 30 


Logs are classified by buyers here roughly 48 
Nos. 1 and 2, and the foregoing price range {8 
— to cover the average prices paid for 

oth. 


The difference in variation as between deliv- 
ered prices and f.o.b. prices is based on the dis- 
tance the logs are hauled, and the weight of the 
timber. Oak, ash and hickory are drawn from 
wider distances; while gum, poplar and elm can 
be profitably drawn into Memphis only from 
nearby points. 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohlo, March 3.—Average prices, Cincinnati base, on Virginia, West Virginia, = and Tennessee hardwoods today: 


4/4 5/4&6/4 8/4 

QUARTERED WHITH OaK— 
WAS wccccvcce 7 $140@150 $150@160 
ey ieee 105@110 110@115 
No. 1 com..... 80@ 85 85 0 
5@ 60 60@ 65 


No. 2 com..... 
60 65@ 70 


Sound wormy.. 
QUARTERED RED ee 


FAS ooesnes 6mm 
No. 1 com..... 
No. 2 com..... 
PLAIN WHITB AND a ll 


FAS ..... on $115@120 $120@125 
90@ 95 0 


SelectS ..ccecoe 95@10 
No. 1 com..... és o 70@ 75 %75@ 85 
No. 2 com..... 45@ 50 50@ 55 50@ 55 
No.3 com..... 20@ 22 25@ 28 28@ 30 
Sd. wormy.... 48@ 52 57@ 60 57@ 60 
BasswooD— 
FAS .......--$ 75@ 80 $ 85@ 95 $ 95@100 
No.1 com..... 50@ 55 55@ 60 60@ 65 
No. 2com..... 32@ 34 37@ 42 40@ 45 
CHESTNUT— 
WOE unceinesias $ 80@ 85 $100@105 $100@105 
No.1 com..... 60@ 65 80@ 85 80@ 85 
No. 8 com..... 18@ 20 20@ 21 20@ 21. 
Sd. wormy and 
No. 2 com 26@ 28 30@ 32 31@ 33 
Sd. wormy and 
No. 1 com. 
better ...... 883@ 35 35@ 37 38@ 40 
BircH— 


PAS ......---$115@120 $120@125 $130@135 
No. 1 com. an 

sel. ....6--. TO@ 75 7%75@ 80 75@ 80 
No.2 com..... 83@ 88 38@ 43 40@ 42 


Hickory— 4/4 s/eners 
WM tecdiadsd cvsQnead Oe 105 $ 956 tos 
Tete 3 CORR. ccc P| ee on 70 
NO. 2 COMcccce cocQoce 35 io $5 40 
MaPLe— 4/4 
WME ccandwitiwiane snus cdueee ns uc 
pa ere aemnereae -. 55@ 60 
OR ee Ne a. ob ea. 66 KOceemcekdededaes 35@ 38 
WHITn AsSH— 
WE eacaeees dace ésewnwedesseace ae 
No. 1 com. DE nau teks cate 55@ 60 
GG DB Geo cicecccccincuccccecccsce See 
We Se ORs abs. ac cccewwecncadeeemeaae: aren 


$ 95@100 $ 95@100 $110@115 eee 
65@ 70 70@ 75 30 85 cee 
48 50 


BrrcH— 4/4 se 8/4 
WME scccceeesgee > Si 5 £6 $ 80 85 
No. 1 com..... 45 55 55@ 60 

No. 2 com. ‘oa 33 388 33@ 38 


5/4&6/4 1081 2/4 $ 


38@ 43 43 55 eee 


“us 115 $115@120 $125@130 $155@160 
S 75@ 80 95@100 95@100 
60 70@ 75 s 95 95@100 


$0 40@ 45 50 50 





VALLEY HARDWOODS 


Cincinnati, March 3.—Average prices on southern Mississippi Valley hardwoods, Cincinnati: 


GumM— 4/4 5/4&6/4 8/4 
oo — -$ 85@ 95 $100@105 $100@105 
No. 1 ‘com... 58a 60 G20. 70 o80 75 
ay red sap, N. ae 


i 6éeceue: OC 65 70 
Ne. 1lcom... 45 48 55 
Plain red: 
Wee vccuaas bo He fad wth fe 
No. 1 com... rt 55 60 65 70 


“~ : 
whda, 18-17" SEG CO ..cGece «ee Qe. 
Plain FAS wil 
& wider.. 55@ 60 57@ 62 58@ 63 
No. 1 com... 42@ 44 44@ 46 46@ 48 
No. 2 com... 24@ 26 26@ 28 27@ 29 


MaPLe— 
Spot worms N. 


D., log run. a 45 $ 60 $ 70 
Sorr Eim— 4/ 5/4 6/4 8/4 
PAS .......$70 $80 $85 $85@90 
No. 1 com... 55 60 70 T0@75 
No. 2 com... 26 28 30 30@32 


CoTTonwoop— Aft ae 8/4 


mage 6” & wdr.$ og 58 $ 43g 58 wha 
No. 1 com..... 47 53 
40 40 


No. 2 com..... 
QUARTERED WHITH OAK— 


i 7! SOP erere —- 130 $130@135 $185@140 

eS. eee 100 100@105 105@110 

No. 1 com..... HH 70 T70@%75 T75@ 80 

No. 2 com..... 42@ 47 47 52 52@ 57 
QUARTERED Rep OaK— 

WAS .ccccccecQRGe «csc@ce = 4 sss 

No. 1 com....-. GO@ GB .ecQece ooo a 

No. 2 com..... 838@ 43 ...@... ...@... 
sae WHITH AND Rep OakK— 

AS ......-.-$ 85@ 90 $105@110 “eS - 

Belecta aawaee 65@ 70 %72@ 78 

No. 1 com..... 55 60 60@ 65 

No. 2 com..... 40@ 45 45@ 48 

No. 3 com..... 21@ 23 23@ 26 

Sound wormy.. 35@ 38 40@ 45 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, D&M, as re- 
ported by the Maple Flooring Manufacturers’ 
Association, averaged as follows f.o.b. cars floor- 
ing mill basis, during the week ended March 1: 


MaPLE— 





Clear No. 1 Factory 
EES hiwee kia werced $85.95 $74.60 $34.75 
ig cio sser:a.d- meererarete 91. eecue 44.95 
gl Er ee 96.47 84.81 46.05 
reer 87.08 80.05 52.38 
DET iiencuunesces 64.95 anes wquua 
MR aisles a sre: slac-as saree 61.34 ere ‘ 
WEEN -Cawnne we coe 98.00 89.00 
BeecH— 
be Gdusuesmer paca 79.90 eevee 
pkvenewke. “Keees 47.10 
BircH— 
BM ev asiecn wemsiestneteuns 74.90 
a Ret 84.90 74.60 duxen 
Me hehawws wcccewce, GRee Pree eae 


The following are average carload prices, Mem- 
phis base, obtained for oak flooring during the 
week ended Feb. 23 as reported by the Oak Floor- 
ing Manufacturers’ Association : 


38x1144” 38x2%” %x1%e” %x2” 

Clr, qtd. wht. ..... $149.77 $113.36 amie 
Sel. qtd. w&r.$ 76.96 99.53 rey mane 
Cir. pln. wht. 87.54 102.31 65.65 69.54 
Clr. pln. red.. 85.94 96.14 63.99 64.72 
Sel. pln. wht. 70.85 85.45 60.08 60.76 
Sel. pln. red.. 68.11 84.39 57.28 56.49 
No.1 common 49.07 62.22 40.74 40.00 
No. 2 common 27.50 35.65 éiake Kater 
Wwyx ” % x2” fsx1 % ” $sx2” 

Clr. qtd. wht. $135.00 $135.58 
Clr. pln. = 87.93 
fel. D pin. 80.79 i... 74.50 
0.1 cae $ 50. oz 58.33 eaaee 46.94 








OAK FLOORING STRIPS 


Chicago, March 5.—The following are carload 
Prices, f.0.b, Chicago, on #,x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 








a ar 
Cl Qrtd. 
Clear seas Cues + $139. 50 Pi 96. 50 sias $0 $ Be BO 
Se 50 
Select ...... 108, ‘50 «=: 80.50 «= «98.50 118.50 "50 
ee Se ee $ 30.60 





BLACK WALNUT 


Cincinnati, Ohio, March 4.—The following are 


day's prices on American black walnut, f.o.b. 
Cincinnati: 


Selects *. 


4/4 5/4 6/4 8/4 
FAS ...$215@220 $225@230 $230@235 $240@245 
No, 1 7 10@115 120 138 138 140 
No. 2 50 55 65 60 


140 





The following are current f.o.b. Chicago prices 
on cypress: 
GULF COAST RED CYPRESS— 


New Grades 
Factory, Rough 
Factory 
Tank FAS Selects Shop Box Peck 
4/4....$118.50 $108.50 $ 76.50 $51. 2 $33. 30 $27.50 
5/4.... 123.50 113.50 86.50 63.50 35.50 29.50 


6/4.... 126.50 116.50 89.50 66.50 35.50 29.50 
8/4.... 185.25 124.25 97.25 74.50 34.25 30.25 
10/4.... 141.25 180.25 103.25 80.25 ..... «0. 
12/4. ..06. 141.25 130.25 103.25 80.25 ..... «see. 


135.25 108.25 85.25 ..... 
Boards, Rough 


No.1 No.2 No.3 
1x4 to 12”, random lengths..$53.50 $44.50 $34.50 
Finish, S2S, Random Lengths 


Clr.heart A B Cc D 
.$109.00 $104.00 $ 94.00 $84.00 $74.00 


ts4 to ii”. 

1x2 to 11”, 

spec. wdths. 109.00 104.00 94.00 84.00 74.00 
De | éaceds 116.00 112.00 102.00 93.00 81.00 


For 5/4, add $5 to above prices; for 6/4, add 
$8; for 8/4, add $16; for 5/4 and 6/4 “D”’ grade, 
add $3; for 8/4, add $6. 


Bevel Siding 


A B € D 
%”"x4, 5 or 6”, std. lgths.$49.25 $45.75 $41.75 $28.75 
Bungalow say 


C&btr. 
438”, from 1° stock......0. $57.75 $48.75 $47.25 
%x8”, from 144” stock..... 75.75 66.75 64.25 
For 10-inch, add $5. 
Lath 
o. 1 No. 
TE MEe ccciddnwdeekneunwecsaneeeaees Ns 25 $8. 95 
RED CYPRESS— 
Old Grades— 
Factory, Rough 
No. 1 No. 1 No. 2 
FAS Selects Shop common common 
4/4.. hag 00 $ 90.00 $55.00 $50.00 $40.00 
6/4..++ FIG 95.00 70.00 50.00 40.00 
6/4.... 112.00 95.00 70.00 50.00 40.00 
8/4.... 115.00 100.00 80.00 50.00 40.00 
10/4.... 135.00 120.00 95.00 55.00 40.00 
12/4.... 135.00 120.00 SEG. ‘aadee caves 
16/4.... 146.00 180.00 100.0Q0 = ...22. cosce 
“—— Rough 
1 com. No. 2 com. Peck 
=~ Bs SI cise = 485, 00 ee 
akdvand Ob eeu ae 2.00 48.00 cab 
ae aes ctaviahkateuaée:,  «uwas $28.50 
YELLOW CYPRESS— 
Factory, Rough 
No.1 No.1 No. 2 
FAS Selects shop com. com. 
i eee $ 90.00 $70.00 $46.00 40.00 $35.00 
a 100.00 76.00 59.00 41.00 37.00 
lL eee 100.00 76.00 59.00 41.00 37.00 
| Re 105.00 85.00 68.00 44.00 38.00 


Boards, Rough 
Selects No. 1 com. No. 2com. Peck 
$75.0 $4 


Ce sneered 0 4.00 A er 
Tee vnnwcene 75.00 44.00 ih eee 
| 77.00 44.00 1 ieee 
oi: ———— er 85.00 54.00 45.00 savas 
EP PO ects eecee weace aeens $29.00 





Cincinnati, Ohio, March 3.—The following are 
average prices today f.o.b. Cincinnati: 


RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough Pr 3 
OIG cccdavanade ddatadeaweaseas + $74.25 
WAG wescdscaccdnecaaese fddeedeeeas 84.25 61.25 
WEG ciccgaaee eheddaadasasad <seaue ee 64.25 
GFE Scctencnces sendeusecdéecucanad 95.00 2.00 
Common, Rough— No. 1 com. No. 2 com. 
A” céeecddewecsanas eeeeecsacaes $51.25 $42.25 
Finish, $1S or “Clear 

B 
p> eS ere $107: 30 $102) 50 $92.50 $82) 50 $72. 50 


For 5/4, add $5; 6/4, add $8; 8/4, add $15.50. 
YELLOW CYPRESS— 


Factory— No. 1 Rand. yim 
: FAS Sel. shop No.1 No.2 

LT. SPPeeere -< 95 $65@70 $37@42 $33 “Ws 

5&6/4 - 2 95 75@80 52 55 38 

Me ceaaas 100 85@90 57@6 41 30 

Boards— No. 1 com. No. 2 com. 

EEO Ge SB eetscsdedavercanas $40.00 $33.00 

EBIG GOES hc cc csadececvescas 47.00 38.00 


St. Louls, Mo., March 4.—The following are 
current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 





Factory— Factory 
Tank Selects Shop Box 
$115.75 $ 75.75 $48.75 $30.75 
120.75 85.75 60.75 32.75 
123.75 88.75 63.75 32.75 
131.75 96.50 71.50 31.50 
136.75 102.75 77.25 acted 
EMPE  dvasudeodes . 136.75 102.75 77.25 evade 
NOSE vivadecccesa 141.75 107.75 82.2 eds 
PCCM Faris Oo. vcccncccecsescaceseceees $24.75 
Soe Rough— No. 1 No. 2 No. 3 
TRIO cccdcsdededesvus $52.75 $43.75 $31.75 
EMEA. adducccucaacatenacs 59.75 48.75 31.75 


Add $2 for specified lengths on common grades. 


Finish, $1S or S2S— 
.- a 


B Cc 
$107 00 $102. 00 $ 92.00 $ = - $ 72. 00 


1x4—10” . 
EMER ccccacs 4.00 110.00 110.00 79.00 
NG “ecaveds 127. 00 122.00 112.00 104. 00 dade 
BIO” ciwecns 137.00 132.00 122.00 115.00 
Bungalow Bevel! Siding— A R Cé&btr. 
UE” wccacsnescasechadaune $74.75 $65.75 $63.25 
TIGR « Wedccddvecuciuvawescas 79.75 70.75 68.25 
Sey Siding— A B Cc D 
peddaneaneuades $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 
Factory— No.1 No.1 No.2 
FAS Select shop com. com. 
| Se rerere $ 80 $65 $42 $35 $28 
Ores éauedcs «ae 73 55 39 31 
G4 cccctecee 87 12 55 39 31 
SSS hicciaces 92 76 63 43 32 
De tadwaeaaes 110 82 74 wa é< 
Boards— No. 1 com. No.2com. 1” random 
SEO sacseudsace cesar $31.00 éuada 
POE céeccaueves $40.00 32.50 aeue 
RM cacaceweees 41.00 33.00 augue 
Bee achesaecous 49.00 35.00 oueus 
Peck, 1x12” . ‘ janis $20.00 


Ne Sie ea eee eee 
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SOUTHERN PINE 


Jacksonville, Fla., March 3.—Following is a recapitulation of f.o.b. mill prices made in this territory during the two weeks ended March 1: 





















































Week ended— March 1 Feb. 23 Week ended— March 1 Feb. 23 ( Week ended— March 1 Feb. 23 | Week ended— March 1 Feb, 23 
‘ Boards 
Flooring . ene : Ba&better— Boards No. 1 common— 
1x4 B&better ........ $49.14 $44.00 | , 1x4 No. 2 com.......... 3.00 ix 3 D4S oe TT) errr 62.50 ...,, 
No. 1 eom........ 44.03 40.00 | ex3’4 B&better ..... 0.00 ..... oa dela ted ——. . 5/4x 4&up Rough 49.00 121.) 
No. 2 com........ 19.92 21.34 No. 1 com...... 35.00... ss ae 54.00 ‘* | 5/4x 5&up D4S ...... 49.00 ...., 
a ae 12.60 13.40 No. 2 com...... a eet at. 3:95 45.00 | 6/4x 4&up Rough 52.00 2... 
P 1x38 RC RCLURr sisi asass 38.75 KO VIS ceeceecsree & a oy Oe No. 2 common— 
133. Bebe alts c.scc 82.50 82.50 No. 1 com...... 25.16 25.00 WE, SORES. ais-vowiesesiec EES aos 1x 3 D4S 28.50 
B&btr. flat....... 57.92 59.36 No. 2 com...... 1400 19.75 "2 | ees 55.55 53.50 hd idedeeltataialn abit oat 
No. 1 com. flat... 48.66 44.00 ‘ cae” ‘ 1x10 D2S&NIE ......... 60.00 a ee ee 30/5) 
No. 2 com. flat... 19.67 18.00 4 , Siding “Serre 58.00 57.50 nde a es 39.00 
No. 3 co , 0 13.00 | Novelty, 1x6”— IS&NIE 60.00 Ti. eee 29.59 26.89 
; com. flat... 11.00 13.00 ‘ - pe ge by 8 R 6 i 
‘ " = ERO! sie seees re 1x 5 to 12 Rough 50.12 i OE cee ncene wae 24.83 25.89 
1x6 No. 2 common.... 23.11 24.33 Ts 3° Som 37.98 = ACARD me ee ae aay: 1x 8 Shiplap sees 29.00 27,00 
No. 3 commc BC te eer ttt tiiees free ee). 63.00 65.00 | 23.2 Smipiap ..-.... 00 
- § common.... 18.50 ..... No. 2 com.......... 25.15 24.62 | 574x192 D4S 69.12 65.00 1x10 D4S_ ..... seen ween 28,25 
_ INO. 3 ROM siersiass:s's.5:3 16.67 12.00 | 54x 6 to 12 D4S..... 55.00 : 1x10 Shiplap ....... 31.00 ..... 
Partition Bevel— 6/4x iota. oe TEER BE in icecce ens 22.00 31.99 
1x4 B&better ........ 49.37 ones DO, 2 WOM 66s 6000: O20 sis cm 8/4x 6 to 12 Rough... BOG] oc... 1% 6&up D4S .. 0060 ik ee 
10, 2 OM ss oy 0 s0% 46.00 ..... O:. 2 ROMs cia dicks ES | er No. 1 common— ‘ No. 3 common— 
NO, 2 COM, éoaccoee 23.30 22.00 Square edge, %4x6”— ; 1x rie: ee 44.00 41.00 1x 6 D418 errr er et TOC ances 
INO. 3 COM... .s.0 | eee A 2) 6 6) i ae 6) GIDE: os cxueoeetaioe 45.00 1x 8 D4S aterm anes: ¥oacale 19.00 ‘ 
St Sere 27.00 Ix6D4S ........... 4700 41.87 1x 8 Shiplap ....... 18.50 ..... 
Lath, Std. 4-Foot a ee aoe it... :..... a 1x 6 to 12 D4S...... ..... 17.75 
No. 2 MiP ried... 00:00: 3.90 3.99 Shingles TRO OMS cies ccaviees sees 44.00 Roofers 
No. 1 kiln dried...... B00) sccex ONS DO. 2 WRC 6.0 6s 055% 5.50 ix 26:p Dt®. ....056 es ee 1x6 No. 1 COM....64+.+:. eer 
ee oS : ee 2 ee 4x15. No; 2 pime...... SS ere SORA BIS. 6h bs seo Se are ING, 2S COM .as205 BEC vscock 
The following f. o. b. mill prices are taken from sales made during week ended March 1, in sections named: 
Bir- Hat- Kan- Bir- Hat- Kan- Bir- MHat- Kan 
Alex- ming- ties- sas Alex- ming- ties- sas Alex- ming- ties- sas 
andria, ham, burg, City, andria, ham, burg, City, andria, ham, burg, City, 
La. Ala. Miss. Mo. La. Ala. Miss. Mo. La. Ala. Miss. Mo. 
Flooring Boards, 81S or $28 Longleaf Timbers 
1x8” EG B&better 79.50 83.28 | No. 1, 1x8”, 14 and 16’..... ves ceees 85.44 | No.1 Sq.E&S 848, 20’ and under: 25.05 292 
spas eee Other lengths ....... 45.50 45.00 35.77 oe 306) a 
nate 63.31 1x10”, 14 and 16’ $6.33 ..... ..... 36.00 eo ~ 
BOO) acted . manok Other lengths ....... ene 40.13 Ta” wincevvevcerceseccrces ceoer seers sees “5 
34.30 33.25 386.75 1x32”, 34 and 16’ ...... 3 50.75 Shortleaf Sieahous 
FG 54.72 51.92 55.30 Other lengths ....... 52.00 52.23 | No. 1848. 20° & under: 
ae No. 2, (all 10 to 20’): 8 cb iter 25.50 
47.00 43.87 ..... """ 1x6 to 12” ... 24.00 24.00 ..... Pes 4 weet es ae 30.50 ..... 
me 21.75 20.19 30.50 | ae eee 25.25 24.00 25.68 
Ixt” EG 8 vette nates 76.82 ixto" 2222 2650 2400 24°00 26:75 | ; Plaster Lath - 
ry eottenceenn MN cee Bg, meee eenrocens aidan (<< 2 Sane eras 2.31 
Bat LL OES z f 3.5: E No. 3, (all lengths): le / 
scans eaceipeles ae ae ae 1x6 to 12” .......... 19.17 20.00. .... Byrkit Lath 
a Pea 42.21 39.38 40.25 ..... x8” (sh9.s BOO secre De BAU a Rew ees sieeaees 6a% 17.75 
ie eae 26.53 20.00 20.26 26.34 c 21.25 20:00 «os 20.30 GUO s.5.90-a becouse bien os 17.75 
MG. DB awissukasens seats 15.10 13.67 ..... RM Seisrgise wae Ss eS. 21.23 20.00 20.50 20.37 ae” MG TOMBOP saxo 0:c vase 3's BLiBS a 0ce0 
1x6” No, 2, C. M............ ‘ase, wee No. 4, all widths and ; Car Material 
“a a eeeeninete WE. dtc Kians MD 62 kxca0req00s 1 Oe) eee, 50.00 
Ceiling Roofers Sand multiples «..0cc0. less lies Il a 
%4x4” B&better ............ 40.50 ..... cece 40.38 Dea «eaicasaatiness 27.52 23.00 WO. Ly WORE ZS ccntareseee 42.33 
5x4” B&better ..........2. ass... 40.26 BE  56cbs owas eawse ico aoe bee _5” and MULTIPICS 6.6 occas 26.25 
No. L veeeeseeeeeeeees 36.30 38.88 36.20 No. 2, Random ..........-- 21.59 
Le estsionkenns 29:15 20.36 22.63 Shiplep Car Sills 
8x4” ie tter oo. cece cece neler rear 48.00 Mo, 1, 258", 20 16" 0.00 35.08 34.10 848, Banas 
Other lengths ....... senate 37.33 es Soin on sinenss 88:00  iseas 
No. 2, = to 20’): op foo", ee cove Gee 
1x4 & 6” 50.00 RUE 6 Kee Gnaee eeos 24.89 25.00 24.00 26.06 TWD $O Te, BE ROBO sccceseas visio 46.00 
ov, ” € ( or - 
No, 2 42.75 war (atl . a ot Mee naw eae 24.89 25.00 ..... 25.63 
No. 2 o. 8, (all lengths 
7 vies ee 20.61 19.09 20.02 | CYPRESS SHINGLES & LATH 
TRO”  sivkaxssntasee ss 20.20 19.00 ..... 21.00 . 
— Cincinnati, Ohio, March 3.—The following are 
4x6 = Deveresrsesseeres seeee STOO sesee sores ; : Dimension, S1SlE average prices today f.o.b. Cincinnati: 
ee Se Shingles 
By cess sa ole 30.21 Best Primes Economies 
1x4 or 6” coin 4506 18 & 20’. 83.55 OT eR er ee $5.70 $2.70 esas 
No. 1 41.00 43.43 10’ to 20’ 32.00 Bee eineinenrnent ea ene 6.70 4.85 $3.70 
a 24.53 32.91 2x 6", 10" oo... esse 27.75 oF seaantoxs snnanetens 6.95 5.45 4.10 
No. ¢ : 1 | ee oe 26. = DO conlinetvmnncoation 6.95 5.45 4.10 
> ae 
Finish 18 & 20’... 31.66 7 3 Van 
B&better rough: 18 & 2 20° reek 30.80 ames N 1 mm oe gg age = $7.90 
OS | ee 50.40 54.25 2x 8”, 10’ see ins een eS 29.00 DO. Boerecvoocsses $ 9 oO. eocercccccces . 
Es Putheksiatosihssnoie sage 100 55.75 22. # oa fee ees eo 
” = ¢ 29.3 81.¢ <0 ae 
__ te erceambeneii vee 5815 16" 29.37 31.50 29.25 CROSS TIES 
se surfaced 10’ t ree eae ia P 
EF ets Renaharerheaneneve a a pesirs euediinhonde St. Louis, Mo., March 4.—The following cross 
136" Strertnb enriches nsick ’ 2° 30.00 31.75 25.00 29:73 | tie prices prevail, f.o.b. St. Louis: 
PE OE ssswesnvavcnss 4 wae ee ee Untreated 
LS EE een: 10’ 39 (4 82.75 21.25 82.45 White Southern 
Lf ned | Ae ene 2x12", = to ogee eais sain - eens Oak Sap Pine 
tml Sig 12° eevee 32:31 | No. 5, 7x9”, 8’, 9-inch face.....$1.60 $1.40 
=: pled dae 16’ 35.81 cess hla | No. @, 228", 8", S=inen face... 1:60 1.20 
et ont fee a aes" 18 & 39.838 ..... 30.18 37.39 | No. 3, 6x8”, 8’, 8-inch face..... 1.35 1.02 
| Og ee allah etal , 10° to 37.17 29.61 ..... | No. 2, 6x7”, 8’, 7-inch face..... 1.25 92 
6/4 & 8/4x6".... 11! No. 2, 2x 4”, 10° 25.00 24.25 25.91 No. 1, 6x6”, 8’, 6-inch face..... 1.15 .82 
iE OAKS” 6. siiicceenese 16° oo 36,00 2". me 4 Red oak and heart cypress ties, 15 cents less 
i a 2. | 18 & 27:94 27:00 |... 2902 than white oak; sap cypress, 20 cents less than 
C surfaced: 10’ to 7 eee 20.71 ee white oak. 
1x5 and 10”.............. 2x 6”, 10’ iva vee 22-64 Switch Bridge 
12° 21.50 11... 20:50 22.65 Ties Plank 
Casing and Base 16’ 22.84 22.75 24.02 | White oak ...... Sig svaistoescateats $51.00 $48.50 
B&better: hed a ge SHOU “Ls MN) PROT OBIR . sioverncaioss:siosciersieo srore oraers on 49.50 46.50 
4nd 6 oe eeeeeeseees 67.00 63.34 2x 8”, 10° ve IT os'60 — 
an y. cmwenssesscawaats 9 , 5 0 92. 
76.18 12 EE CMe HARDWOOD SHORTS 
Jambs 18 & 2) COR 25.75 28.19 Chicago, March 5.—Actual sales of short hard- 
1%, 1% & 2x4 & 6”......... 83.62 , 10’ to 27.50 22.00 ..... | .wood dimension were made this week at the 
Fencing, S18 eal — iicks say | SOS: petece: 
No. 1, 1x4”, 16’ 1“ sé “s 27.00 25.50 =e 28.87 P oo stock— ro oe $0500 
; PO OE OCC ‘sas eGione Lceaes | bw .2E Bi MeN aig a Ware ac 4ie-8<chice pre bee Me 00. 
Other lengths ....... ae 10’ to 20’ sass TES ciccs | BURMEMAMIO™ oo ccc ccceveseccoes 60.00 
“Lee Cire ere 39.23 Qxi2”. 12” sie ee iy re eee 70.00 65.00 
Other lengths ....... Later 16’ ty er sv:8 OO UCR ONE BO!Y ace c a sre ciee occve eels 80.00 70.00 
No. 2, (oll, lengths) : i a, a 30.50 28.50 ‘a0 “GLUU 1” | pi SE Se SOE Se Ree, 85.00 75.00 
Sete Mniiensd 19.19 20.00 ..... » wow cea eo" saree Chair stock— 
__ Sieeneeeedmaeer ce eB head ~ “teanentaaranaans iad 12.07. 1x4” and wider x 19”......... 55.00 55.00 
No, 3, (all lengths) : f BR’ ocicccccccccsscs, BRD Scscs sesee cles | Si one Wikee 2 30"... 60.00 60.88 
: ~ Ne Te Ter 15.85 14.50 15.93 RN Ries scar heeh 1500) 35,0. . sae 2x4” end wider x 19” ...... 06. 65.00 65.00 
__ Baca pba if ancy 17.57 ON RITE 12/00 te ho Nees 70.00 70.00 
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ARKANSAS SOFT PINE 


The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended Feb. 29: 











Flooring Dimension—S&E Ceiling and Partition Fencing and Boards 
Bdge, grain— 1x3” 1x4” aa Clg. Clg. Clg. Part. oO. No.2 No.3 
eb pa eents ert $8166 a i ie ae a in ye” 5g” %” %” 1x £ teeeesia a $20.00 $15.00 
B&better ....--.+++. : 3 2 PG. widudenas 36. 21.50 18.00 
pn Meena ticdeig seis 75.50 | $29.00 $32.00 2x 4” $26.50 $28.00 | R&better .$41.00 $23.00 $48.00 $52.00 | Ie ge <1'°17ITl 36°50 24:50 20.00 
"ilar miepaesreepeetonnentgs 70.00 ..... | 27.00 29.00 2x6” 24.50 26.00 | No. 2 21... 170i" 4 caus | YY 1... 38.00 26.00 20.00 
Flat grain— ag eae ee re sree EMER  éééeneuns 50.00 27.50 21.50 
: x10” -25 : 

eed eeccocccoce ee pare 29.75 31.75 2x12” 27.50 29.50 Finish—Dressed Lath 
« bh wee eeeereersssene . . : cares No. No. 2 
No. @ vchiabeewibeees 27.00 26.50 $2S&CM—Shiplap WO gt i a rite ake 36x14" —4’ ania se Coa $4.75 $3.50 

Casing and Base see ae 69.50 57.00 Moldings 
Benettor | EO:6"  ccccccess $38.00 $24.50 $18.25 ES IQ) Ua cdedcdscws 73.00 63.00 

PIG. Ss cade cece secnencenes $76.00 PEGG ancecaces 36.75 25.50 20.25 1%, 1%, 2”x4 to 8”..... err 154” and under. .22 percent discount 
1x5, 10” ..scccccccveveccrivecse 80.25 ERIG” kccuncasa 38.00 25.75 20.50 14%, 1%, 2”x5, 10, 12”.. 76.50 1%” and over...19 percent discount 








NORTH CAROLINA PINE 


Norfolk, Va., March 3.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 


Edge rough— No. 2 & better No. 3 Box Cull & red heart 
MOE eniocoksweees $55.00@57.00  $36.00@38.00  $26.50@27.50  $23.00@24.00 
B/E saccvcnvecces 58.50@61.50 41.00@43.00 27.00@28.00 PEPE CS 
OL. NOR rrr 62.00@65.00 43.00@45.00 27.50@28.50 er reer 
Ge csviaccnneees 65.00@68.00 47.00@49.00 wigheQneaxec iKeed @Beeues 
Rough 4/4— 

RR race 62.00@64.00 42.00@44.00 30.00@31.00 25.50@26.50 
ME Widegccnwens 64.00@66.00 44.00@46.00 30.50@31.50 26.50@27.50 
Me cceckenwenwed 70.00@72.00 49.00@51.00 31.50@32.50 27.50@28.50 

Bark strips, 7. 1 & 2. er etry rs Bark strip partition, 
eeewea 00@19.0 Nos. 1 & 2.......6++--$46.00@48.50 
j Cull red Heart. iccccccse 11.50@12.00 





No. 2 & better 


Lath, = ‘ * 15@ . 00 Roofers, bm $31.00@32.00 D4S, 6”.$62.00@69.00 
4.00@ 4.25 . 31.00@32.00 8”. 64.00@71.00 

ee. oon 29. 00@32. 00 10". 31.50@32.50 10”. 66.00@73.00 
Sizes, 2”.. 22.00@25.00 12”. 32.50@33.50 12”. 72.00@82.00 

Finished widths— No. 2 & better No. 3 No. 4 

Flooring, 1x74 and 2 ritt..<<. $87.00@92.00 inne Gndanes a<wun@adees 
3 ie, 2 ANd FQ" ccccccs 51.75@62.00  $43.00@49.00 $27.50@30.00 

Ceiling, 3 RAE DEEL ES NE 35.00@37.00 27.50@ 28.50 16.50@17.50 
ML Kehedhawacdcatiancees 36.50@40.00 28.50@30.50 19.00@21.00 

Partition, * ag” Veeedcaanneeedaeens 52.75 @63.00 44.00@50.00 28.50@31.00 





NORTHERN PINE 


Duluth, Minn., March 4.—All northern pine items are firm. No. 3 and lower grades are especially strong, as dry stocks of these are limited. 


Quotations f.o.b. Duluth 
CoMMON BOARDS, RovucH 





8’ 10’ 12’ 14&16’ 18’ 20’ 
NOS WG wctceenees $55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 
Oe site reneue 61.00 63.00 69.00 71.00 66.0 71.00 71.00 
Wer oe ne se@usls 65.00 68.00 75.00 75.00 70.00 75.00 75.00 
NO. 2, 87 .ccccccece 39.00 41.00 48.00 50.00 48.00 54.00 56.00 
i | gee 42.00 44.00 51.00 51.00 48.00 54.00 56.00 
Re aeaaw sewers 47.00 49.00 58.00 58.00 53.00 61.00 64.00 
NOc Wy. JS eae csicincis 32.00 34.00 36.00 35.00 36.00 36.00 36.00 
BO bo Hb8iee vas 32.00 34.00 36.00 36.00 36.00 36.00 36.00 
ES cicessieoaes 34.00 35.00 37.00 37.00 37.00 37.00 37.00 


For all white pine Nos. 1 and 2, add $1. 
Boards 6 to 20’, 8, 10 and 12”, No. 4, $31; No. 5, $21. 


For 81 or S2, add 75 cents; S1S1E, add $1; for resawed, add $1. 
Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50 
Shiplap and D&M, 8’ and up, add $1.25. 


No. 1 Pigce STUFF, — 


6 10’ 12’ 14’ 16’ 18’ 20’ 
ax 4”... $29.00 $31.00 $33.00 $33.00 $32.00 $34.00 $36.00 $36.00 
eee 29.0 30.00 32.00 32.00 31.00 33.00 35.00 35.00 
BE. Kien 30.00 32.00 33.00 35.00 34.00 34.00 37.00 37.00 
Bee oletecw ace 34.00 35.00 37.00 39.00 37.00 36.00 39.00 39.00 
1 ee 35.00 36.00 38.00 40.00 38.00 37.00 40.00 40.00 
| (eee 40.00 41.00 43.00 45.00 43.00 43.00 46.00 46.00 


No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M 


or S48, add $3 





Fencine, Rouco— 


6’ 8’ 10,12&14’ 16’ 18&20’ 
1 MO Ra dddecnacaeeawas $52.00 $55.00 $60.00 $62.00 $61.00 
1 rere 38.00 42.00 43.00 45.00 45.00 
INR a davavavasubande 27.00 29.00 30.00 31.00 31.00 
On, Ge Lavecavincavuceds 50.00 53.00 55.00 61.00 63.00 
A nee 32.00 35.00 39.00 45.00 27.00 
ING@iitdedcteccecevudes 28.00 28.00 30.00 31.00 30.00 
No. 4, 6-foot and longer, mixed lengths, 4”, $29; 6”, $30. 
5” fencing same as 6”. 
All white pine, Nos. 1 and 2, add $1. 
S1 or 2S, add 75 cents; S1S1E, add $1. 
Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $1.50. 
Well tubing, D&M and beveled, add $2. 
SIDING, 4 AND 6”, 4 TO 20’— 
4” e& 4” 6” 
penetaee avasvecusea re ot QS Serre rere rer rrr ce T $20.00 $20.00 
etpideteedcewmannes 41.00 41.00 Norway, C&better... 40.00 40.00 
D Sawiade RaadaRisene 33.00 33.00 


Siding may contain not to exceed 20 percent of 4- and 9-foot. 
Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





WESTERN PINES 


Wash., March 1.—Quotations on 





San Francisco, Calif., March 1.—The following 
are average prices, Feb. 17 to 23, of California 
pines f.0.b. mill, those on common being for 
l-inch stock only and including no other thick- 
nesses: 

California White Pine Mixed Pines 
pote & 2 clr..$109.80 Common— 

Select ........ i eer 47.50 
PP ROLECE 65.6:04.6: 72.20 a : Sees oe § 34.85 
No. 3 clear..... GROe Ne Bo, cncweces 24.80 
Inch shop ...... 37.80 No. 4........... 20.85 
at on 52.15 No. 5 asst...... 12.60 
Nog snODp..--.. 38.05 No, 1dimen..... 22.90 
hry 22.25 No, 2dimen..... 19.45 
Paner’ 2 Se was ime Form stock .... 23.25 

9 18 evvreeoe ° al 
No. 3'clr., stnd. 89.25 SIMUETS ccckvecs 29.45 
Shop, stnd eocee 28.80 Beveled Siding— 
Sugar Pine BSD, scciwes's oS 
Nos. 1 & 2 clr. $124.15 : san igucasyes se re 
f select Weta ws ee 

coe ee 74.65 i i 

0. 3 clear... 83.65 haiiataatiiiad 
Inch shop ...... 45.50 ‘CIGARS .ccccieccnk $ 49.15 
No. 1 shop...... 1.70 No. 3 com. & btr 20.75 
No. 2 shop...... 48.60 No. 4 com. asst. 13.90 
No. 3 shop...... 25.25 No.1dimen..... 22.70 
No. 3clr., stand. °72.55 No. 2dimen..... 18.40 
Shop, stnd, Sets 49.55 

Douglas Fir 
Cc 
- wand ee $ 54.25 
iscellaneous oo @ 25:00 §=—«Com.,. 4/4...0 600% 26.35 
. Com., 5/4 & up. 20.20 
Export Ties & timbers.. 29.35 
Australian ..... $ 73.65 Lath 
Box No. 1 mix. pine. $ 5. - 
Mi No. 2 mix. pine. 4.1 
Xe Pines, 5/4& 32” mix. pine.. 2. 18 
|, emai: 20.35 No.1 white fir.. 4.25 





[Special telegram to AMERICAN LUMBERMAN] Spokane, 
Portland, Ore., March 4.—The following are 
f.o.b. mill, and f.o.b. Chicago shop, prices: 
Boards, S2S 


No.2 No.3 

com. com. 

BAS SOO EO ce vkccedudawncueeevees $31.00 $21.00 
Ee ©, SOON IO os ccdinecssrcreaeweads 32.00 23.50 
Be MTR wadcccauewesecdcwacde aed 27.00 23.50 
pS pl OR En | Ge eee 29.00 24.00 
ixis” and wider, 10 to 16° ..ccceces 30.50 25.00 
No.4 No.5 

com. com. 

EEG? SUG WOR ie vccawas cccccatvawes $22.00 $ 9.00 

Selects, S2S 

Batter. “Cc” “p’ 

ix 4”, 6” and 8”, 10 to 20’..... $79.00 $67.00 $49.00 
BEGG vigceseweeducdcencacaguus 88.00 78.00 63.00 
BME, U6edeceeacubaadnencceveds 94.00 89.00 73.00 
BEGO (OU WIGOE ys kocdcccscadec 99.00 94.00 78.00 
5/4, 6/4x4” and wadr., 10 to 20’ = 00 92.00 80.00 
SIA GN Win vik Si cee ciieinees 99.00 94.00 82.00 

Shop S2S, f. o. b. Chicago 

No.1 No.2 No.3 

SUNG GIG ccceccviindaceescled $63.00 $50.00 $38.00 
SES) s Sid exwitudcuceeedeiaswauda 73.00 60.00 39.00 


Above prices are for shipments of No. 3 and 
oe shop. For straight cars of specified grades, 
a 





western and Idaho pines and white fir are as 

follows: 

WESTERN WHITE PINE, 16-Foort, sob NO. | 
No. 1 


oO. No. 2 No — 4 No. 6 

, ae eer eee rc $42.50 $33.00 $23.00 axene 

Or  weenwacdes 42.50 34.00 25.50 deeds eases 

OER Pre 41.50 28.00 24.50 

i! paren cree 41.50 28.00 24.50 eéane «ae 

Gas ccaccanand 45.00 29.00 25.00. ..... «eada 

4” & WideF.. «seus wees $20.00 9.50 
WESTERN PINE SHop, s2s— 

7 tory Com- 

No. 1 No. 2 No. 3 mon 

She & 6/4.. 978. 50 $48.50 $33.50 $23.50  ..... 

winedaenae -50 ™ - ben 50 23.50 .... 
4/4 cddaadaddd auawa «--- $25.50 


IDAHO WHITE ey 
3 No. 4 No. & 
GP cacewduwas $54. “0. RY 0° $26. 00 


On cccaananwe 55.00 45.00 30.00. ..... acters 

co sadeeaaaes 53.00 41.00 30.00 ..... atau 
te sdedeadaud 56.00 41.00 30.00 ..... aecas 
Bae ¢scewaaea 69.50 43.00 31.00. ..... acad 

4” & wider $23.00 $10.50 
WHITE Fir, 6- * 20- Foor, Incr— 

8&10"” 12” Haale 

NGGle kaaeaes $27. 00 $29. 00 $30.00 $31. oo. 
1 Gee 22.00 24.00 25.00 26.00 
BR SG edaneds xeues aedan weaea aadae $20.00 





WEST COAST LOGS 


[Special telegram to AMERICAN LUMBERMAN] 

Portland, Ore., March 4.—Present log quota- 
tions are: 

Cedar: $16 to $20. 

Yellow fir: $28 to $28.50, $21 and $15. 

Red fir: $20 and $21. 

Spruce: $32, $25 and $15. 

Hemlock: $14 to $16. 





Everett, Wash., March 1.—The log market re- 
mains firm, except possibly cedar, which has a 
weak tendency due to the shingle market. Quo- 
eae 

Fir: $28; No. 2, $21; No. 3, $15. 

Sends Ratts containing shingle logs ‘only, $18 
base; 25 cents added for each 1 percent of lumber 


logs. 
Hemlock: No. 2, $20; No. 3, $14. 


Spruce: No. 1, $28; No. 2, $21; No. 3, $15. 
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FIR, WESTERN HEMLOCK 


Centralia, 
prices were realized on fir, 


and 


AND CEDAR 


Wash., March 1.—The foll 
western he 
cedar for the week ended today: 


DOUGLAS FIR— 


Vertical Grain Flooring 


owing 
mlock 


No. 2 No. 3 No. 2 No. 3 
Clr.&btr. Clr.&btr. Clr.&btr. Clr.&btr. 
1x3”... .$57.50 $47.00 1%x3”..$60.50 $49.50 
1x4”.... 53.00 47.00 1%x4”.. 57.50 49.50 
1x6”.... 56.50 49.00 1%x6”.. 59.50 49.50 
Slash Grain Flooring 
ow ose 00 $36.00 x3”. .$47.50 $36.50 
on ‘> 00 36.00 x4”.. 44.50 36.50 
1x6”. 42.00 40.00 1%x6”.. 46.50 36.50 
Vertical Graln Stepping 
See ee ae BO DE oivcccndcesewesn $70.00 $60.00 
nth, eee ee © U0 NN i. isc cesoucnsns 72.00 62.00 
Finish No. 2 Clear and Better, S2S or S4S 

SET Ladibun dvs sanees peanwesceeaoe $54.00 $48.00 
EE ( lohiivarcasoasosbsie bh ddacsnwee 55.00 49.00 
Te METRO 5 a5cbsnbsosess ono soar 56.00 50.00 
gH San emenenantie weanenerteria: 58.00 52.00 
1%, 1%x5, Bee Oe Oe sks cdcseesee 59.00 53.00 
LE A EN 58.00 52.00 

ra 2 ES | ere 66.00 60.00 


Ceiling C&EV and C&EB and Partition 





x4”...$37.00 $32.00 5x6” ...$40.50 7 -? 

x4”... 39.00 33.50 x6”... 42.50 
x4”... 37.60 32.50 xO” ..0 4100 36. 00 
axe” ....2 40.00 37.00 -1x6”.... 43.50 40.60 

Drop Siding, Rustic 
54x6”...$36.00 $33.00 1x6”....$40.00 $37.50 
3x0” ..... 88:00 35.00 1x8”.... 47.00 44.00 
Fir Battens 
ee SE $0.70 oh’ CS. er $0.85 
| a 8 Bo CON asso denne s -90 
Lath 

Paes OT RDNA i've boca Skkk ek eeeuewedeee $4.00 

Common Boards and Shiplap 
No. 1 No. 2 
com com. 
We Be | a r. $19.00 $16.00 
SC - ge bab aWsss-sio oes hbeGes snes wee 17.00 14.00 
EEE tee veeineekssvecoesureodehes 16.50 13.50 
i Lx10” sibGeweatbameensoenouwe 18.50 15.50 
SEEM. Gigetas savas cddesecaes known 19.00 16.00 
1 x8 & ID csbissrGaewreanarbesase 20.50 17.50 
MSE bAOKAD METERS ROR RIRO SE 19.50 16.50 
ins BAA cvs ndekscaesesaehosaut 20.50 17.50 

Common Planks and Small Timbers 
SRR MEEE OS ctsksosenbbawsassacser ee $19.00 
axé, a 4x6” 21.5 8.50 
19.00 
20.00 
Common Dimension, S1S1E, 12’ 

No.1 No.2 No.1 No.2 

com. com com. com. 
2x3, 2x4” ..$17.50 $14.50 2x14”..... $20.00 $17.00 
2x6, 2x8”.. 17.00 14.00 2x16”..... 21.00 18.00 
le 18.00 15.00 2x18”..... 23.00 20.00 
3) ee 18.60 15.50 2x20”..... 25.00 22.00 

Common Dimension, 2x4”, S1S1E 
B esiwawe ax +H = 4 aD, oxceaee $19.50 $16.50 
| oe ee 20.50 17.50 
| Ae is 80 18. BO Be: sssce ee 22.50 19.50 
Common Timbers, Rough, 32’ and Under 

No.1 Sel No.1 Sel 

com. com, com. com. 

6x 6”. a 00 $27.00 18x18”....$28.00 $81.00 
10x10”... 25.00 28.00 20x20”. eee 29.60 32.50 
14x14”.... 25.50 28.50 22x22”.... 31.50 34.50 
16x16”.... 26.00 29.00 24x24”.... 34.00 37.00 

Common Timbers 
84 to 40’..$26.00 $29.00 72to 80’. ey 00 $54.00 
42 to 60’.. 30.00 33.00 82to 90’. 61.00 64.00 
52 to 60’.. 36.00 39.00 92to100’. 13. 00 76.00 
62 to 70’.. 42.00 45.00 
Tiles, Rough 
BAEC... Shakbisacesne Biee NRO” ..ascsweouweve $20.00 
WPT Bcesigseasnes ROBO: (GIO: SB ise sercdees 11.25 
HEMLOCK— 
Boards S1S or Shiplap 

No.1 No.2 No.1 No. 2 

com. com co. com, 
me i& 3”..$19.00 $16.00 1% & 1% 

pone 44 14.00 x4” ....$19.00 $16.00 
x6" iene 50 14.50 EO” sxcn SOD 16.5 
1x8 & 10”. i880 15.50 x8 & 10” ee 17.50 
1x12” .... 19.00 16.00 x12” 18.00 
ud 1%x2 & 3” th 00 18.00 
RED CEDAR— 

Common Boards and Shiplap 
1x4”......$16.50 $11.50 1x10”..... $19.00 $14.00 
7 ae = ance SEO). - 1658" .o.5 20.00 15.00 
BEB oewone 18.00 13.00 

Flume Stock 
Pee scene $22.00 $17.00 1x10”..... $24.00 $19.00 
BES civcce BOs00. 28,00. x18"... 25.00 20.00 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 


Seattle, Wash., March 4.—The following prices 
paid for yard items, f.o.b. mill, were reported 


today: 
Pre- 
High Low vailing 
Prices Prices Prices 
Vertical Grain Flooring 
1x4" NO, SGIOAT .606ss0008 $54.00 $49. ’ $51.00 
ON 8 sieehwassascunss 41.00 34.0 wie 
Slash Grain Flooring 
1x4” No. 2 and better .... 31.00 27.00 
le ee ys 23.00 er 
1x6” No. 2 and better 36.00 35.00 
Oy S -.ocuwiseun ears se 9.00 ernie 
Stepping 
No. 2 clear and better..... 68.00 66.00 
Finish No. 2 and Better 
RS I BOs siccaaewacaeew 59.00 58.00 
Casing and base... ..66scsss 66.0 oemie 
. Celling 
5x4” No. 2 clr. & btr..... 32.00 28.00 
DIOL B: <sn6e.ibonwssasy 22.50 20.00 
1x4” No. 2 clr. & btr..... 30.00 Ter . 
PO. 6 CIBRR ssciccuese 26.00 23.00 
Drop Siding 
1x6” No, 2 clr, @ -btr...... 35.00 33.00 
INO: S CIBER. isiciccvcsos 28.50 25.00 
No. 1 Common Boards and Shiplap 
we ane Te Sei seswawanalests 19.50 18.50 
pea eal canes ene ee 20.00 paar 
Dimension, No. 1 Common S4S 
EA”, BS ONO FF ob oisnces 18.50 17.50 
Plank and Small Timbers, No. 1 Common 
eet”, 12 to 26" Bt8 on ckeas Ay 50 21.50 
3x12”, 22 te 16° BES ....s00% 4.00 ner 
Timbers, 32’ and ati No. 1 Commen 
CEO PED n6550neseuuusese 26.00 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., March 4.—Fir prices today, 
mixed car basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 


BT Bey SURE o56h.050005 0b sn Ae eeasteneee $57.00 
: Seer er ons are rer 53.00 
NN. sons os 40S S6eeG seen nase 9.00 
1x3 Rene ert No. 2 clear and better..... 54.50 
No. CO oso seri enes 3.00 
Slash Grain Flooring 
ixa” No, 2 Clear Gnd Detter .oesesccsecesae 29.00 
er ree rr 25.00 
126” No. 2 Clear Gnd Detter 21 .iiicccccsceese 32.00 
BRO BD GUE 5555 65:5.56 6K GS ea eGniekowaees 29.00 
Vertical Grain Stepping 
1% and 14%” No. 2 clear and better........ 70.00 
Finish 
PIO; 2iClORT GNA DOCCOR ai6i6ieikssiscaceseseeanwees 58.00 
Ceiling 
54x4” oo BS CMOAP GNA DES? edie vesesiccs 28.00 
Res BOIL 6.cch doe 5169 550 6 See wie emer 21.50 
ix4é” No. 2 clear and better ......6scrccces 29.00 
IND; GYOIORD.- oxesuikiasanssanere seas wsas 25.00 
Drop Siding and Rustic 
1x6” INO. 2 Clear GNA DEtter ociee ok. cvdievcwee 31.00 
DO OS IRE 56 cand eeGwieae aos wsikawaee 27.50 
Boards 
MDA ayansucdeseies sano uaedehaeineaee $18. “ae : 
PS DE :. SuwkSacenseeeseecdauncueseuanascus ees $16 
Dimension—2x4-inch, S4S 
Oy 2; SOE 88? occ esas swnensadesoxGwn dice 17.50 
NN ae 14.00 
Timbers 
RRNRIAIEY Sisters orp sigin ws ow sido eibie 6s Rios ose id ble eels 21.00 
Be I MRO iio 0s 3 86:5: bao os Seindeas sewer 23.00 
Miscellaneous Items 
AO AAR IT POTION 09.0104 64 .siv'n bp seaienws xcs 18.00 
DAE IES, kno 05.0 eon kd RTS I SES oA Ree 3.50 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., March 4.—The following are 
prices for mixed cars prevailing here today: 


DUB GERAD) 645cds passe sds0e Sins deneenn «+ 6$78.00 
IONE EEO 5 65: s: 0:9 6 9 4056.5 8:5 ORDO 62.0 

RCL NN: SNE 6 5 6 6 nies a c'one weno ews sre Sex - 34.00 
EU 5 wigs clair swire ¢ sie sale niem re 35.00 

EORRER. (Kn det Niew cen easpresiesess eS esas adeiwaee 5.50 
PROUT BOOGER. FO vwincsiinvidchosewssuucew 30.00 
gill ESP IEEE Cee Tr ert 35.00 

MR siekrsnennsevaasuseancae 35.00 

ieee ree rr 38.00 

PN WR IR ooo cscs caoeuiesue 46.00 

Common rough dimension.........0...ss000 25.00 
HOR LWMIDSL; AGPCOM oo 6 sc i 6sccse oeces cece 20.00 
ARO PU ois oan sas sashesossus 21.00 





The following are the prevailing redwoog 
prices f.o.b. Chicago (72-cent freight allowance). 
Bevel Siding, Ye-Inch, S1S1E 


B 
8’-20’ 3’-29' 


c—Clear—, 
ae ’ ae 0’ 


3’ -7’ 
-. Saneectoven 33.25 $43.25 $30.25 $40.25 $29, 
OY wc cccccccce $33. 25 = 25 «932.25 8942.25 105 
CY ..cccceeeee 33.25 43.25 31.25 41.25 33.95 


Random Shop, Rough or S2S, 5” and up, 8’.29' 


1° y%” 1%” 3° 2% ” b ad 4 ” 5”. 6” 
$45.50 $67.50 $67.50 $53. 50 $80.00 $78.00 $82.00 $6 o 


Finish—Rough, S28 or S48 








—Clear = ‘san 
1-inch— 3-4 5-7’ 8-20" 3-4%%’ 5-7’ 
S sseeseeeee 1s. 7 $88.50 $47.50 =. 50 #83 i 
a” ccvsous GEO 94.50 47.50 50 
BD” sescses. Gee 69,60 96.50 64.50 bi 80 oa 
6” ...e00+ 54.50 64.50 94.50 49.50 59.50 89.59 
8 to 6”... 62.50 G2:50 ..... €2.50 St.50 i223 
8” ..cceee 74.50 74.50 94.50 69.50 69.50 89.50 
10” es 5.50 50 98.50 80.50 80.50 93.50 
Be acicescuce - 87.50 87.50 98.50 82.50 82.50 93.50 
S90 Fs asscs. seers SEO ems scene 
1% & 1%-inch— 
3” = ...42+-$59.50 $69.50 $95.00 $54. = $64.50 $90.50 
4” ...e+-+ 59.50 69.50 101.50 54.50 64.50 96.50 
5” .....-. 66.50 76.50 103.50 63.50 73.50 100.59 
Gr . weniseee 61.50 71.50 101.50 56.50 66.50 96.59 
8 to 6”... 59.50 69.50 ..... 56.50 66.50 
ae wesinee 81.50 81.50 101.50 78.50 78.50 98.50 
i eer 92.50 92.50 105.50 89.50 89.50 102.50 
| ee 94.50 94.50 105.50 91.50 91.50 102.50 
4 to 12” wise ees BRMGMO weeces ccace ree 
2-inch— 
3” =. 406-+$57.50 $67.50 nag $52.50 $62.50 $88.50 
Geese 57.50 67.50 99.50 652.50 62.50 94.50 
Dm weeiesns 64.50 74.50 ey 24 61.50 71.50 98.50 
ree 59.50 69.50 54.50 64.50 — 
3 to 6” 57.50 67.60 54.50 64.50 
BS wesle 79.50 79.50 99.50 76.50 76.50 96.5 
10” ....... 90.50 90.50 103.50 87.50 87.50 100. 30 
Be wines 92.50 92.50 103.50 — 89.50 100.50 
230: 12" os occas 99.50 * «sone. Coan 
Oy hel 22’ and 24’, add $6 to 8’ -20'; 26’ -32’, add 
Bungalow Siding, S$1S1E 
r-—_Clear—_,  -———_"‘A'_—_, 
8°27’ = 83-20’ Ss 8°-7’ = 8" 20’ 
$55.25 $58.25 $53.25 $56.25 
59.25 62.25 57.2 60.25 
73.75 76.75 71.75 74.16 
75.75 78.75 73.75 76.75 
17.15 80.75 75.75 17.16 
Wide Clear a Rough or age Random, 8’ -20’ 
1” ” ” ” ” 
14”., Bag +4 $124 56 ey 4 a 00 $131.00 $134.50 
16”... 133 129.50 127.50 132.00 186.00 139.60 
18”... 127. bo 134-60 132. 20 137.00 141.00 144.50 
20”... 132.50 139.50 187.50 142.00 146.00 149.50 
22”... 187.50 144.50 142.50 147.00 151.00 1654.50 
24”... 142.50 149.50 147.50 152.00 156.00 159.50 
26”... 147.50 154.50 152.50 157.00 161.00 164.50 
28”... 162.50 159.50 157.50 162.00 166.00 169.50 
30”... 157.50 164.50 162.50 167.00 171.00 174.50 
Clear and Tank, Rough or S2S, 8 to 20’ 
Width— 6” 8” 10” 12” 6-12” 
Thickness— 
ar Gielen cece see sieess wi $112 $113 $114 $112 
BO aie cre ciseaien oocooe 216 «61T%, OES 6D 


Add, for 22-26’, 


$6; for 26-31, $14. 





RED CEDAR SHINGLES 


Seattle, Wash., March 1.—Eastern prices f.0.b. 


mill are: 
Per Square Per M 
4 bunches 4 or 5 bunches 


First Grades, Standard Stock 





xtra Stare, 6/2... 00606 266 $2.28 $2.85 
PERtPe: SURG, 0/2 ..26:0:50 e006 2.48 3.10 
RITE CIGRES 0060 6.0 00000080 2.68 3.36 
WOTIOCEE, OPE otc ccocecnns 3.13 3.90 
IR, do .6 sh (6b:0:0 4 s0:es ev OAS 2.91 4.00 
POTICCUIONS. ccccesvccccsoes 3.47 4.70 
First Grades, Rite-Grade Inspected Stock 
EZtTa SIATS, 6/2 6:05.000cces0% $2.36 $2.95 
PEStle: BiAlS, 6/2. 6600 ccc cece 2.56 3.20 
TECTED GClOOTS sec cccescescse 2.88 3.60 
Perfects, vein Kacaaleneenn cae 3.21 4.00 
Eure Gen Vervensneeeem 2.99 4.10 
Perfections — Oa er re 3.54 4.80 
Second Grade, Standard Stock 
Common stars, 6/2......+. $0.88 $1.10 
Common stars, 5/2........ 1.08@1.21  1.30@1.45 
Common clears ......... .. 1.48@1.65 1.80@2.00 
British Columbia Stock, Seattle Market 
xxx (Sonation) cect a gl eT $3.30@3.40 
em CO, Bi) sce ccssecee a 7 21 4.00 
BUUTORRS. cccecerccceses R 4. = 
PRPIMBCIOOR. 6c p00c6i060s 0% 6 4.9 0 
/2 16” (Canadian).... ......... 1.6 oe 
Ba CSE AS” CO. Bidkscccsccce 1.51@1.63 1. $0 2 
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JECAUSE it is manufac- 


Zep) 


tured with micrometer 
exactness, because its 
grades are considerably above 
standard and because it is exceed- 
ingly uniform in color, LONG 
LIFE is best able to assist you to 
secure business enjoyed by your 
competitor in the past. 


LIFE, 
FLOORING 


THE AMERICAN HARDWOOD FLOORING CO. 
111 WEST WASHINGTON ST., CHICAGO, ILL. 


{ TWENTIETH IN AN ADVERTISING SERIES 
PRODUCED IN OUR OWN OFFICES 
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flooring and finish. Prices are not as firm as 
@ month ago, but no declines of consequence are 
expected. 


Cincinnati, Ohio, March 4.—Conditions in the 
hardwood market are pretty fair, according to 
Cincinnati dealers. The auto trade and flooring 
manufacturers are purchasing regularly. Furni- 
ture factories have not yet begun to buy, but it 
is reported that the outlook in this industry 
shows improvement. Prices are firm and steady. 


New Orleans, La., March 3.—Little change is 
reported for the week and there are slight 


variations in the local comment. Some observers 
class demand as holding its own, others see a 
little improvement; one or two consider it a 
shade quieter. Mill stocks are broken, with un- 
sold supplies of thoroly seasoned material de- 
pleted by most accounts. Prices seem to be 
fairly well held. Car supply is adequate for 
present needs. 


Boston, Mass., March 3.—The general tone of 
the market is firm and inquiries coming along 
in satisfactory volume promise a good spring 
business. Large consumers are buying without 
quibbling about prices. Maple is conspicuously 
firm and offerings of dry stock are being taken 
quickly. Demand for oak has been improving 
and is still growing. Flooring manufacturers 
are heavy buyers of both oak and maple, and 
to a less extent of beech and birch. There has 
not been much snap to demand for flooring from 
local yards the last few days. Quotations, FAS, 
inch: Ash, white, $115 to $125. Basswood, $95 
to $106. Beech, $80 to $85. Birch, red, $140 to 
$150; sap, $120 to $130. Maple, $105 to $115. 
Oak, white, plain, $110 to $120; quartered, $150 
to $165. Poplar, $120 to $130. Flooring, 3#3x2% 
clear: Beech, $85 to $90; birch, $88 to $90; maple, 
$97 to $108.50; oak, white, plain, $112 to $114. 


Houston, Tex., March 4.—Production of hard- 
woods, which during the last three months has 
run 30 to 50 percent of normal, perhaps this week 
amounts to almost nothing. East Texas bottom 
lands are covered with water and the small 
stocks of logs on reserve are practically gone. 
Shipping during the last week has been about 
two-thirds of normal. There is little dry stock of 
any kind, altho demand for most items is strong. 


Dry oak particularly is scarce. Sap gum still is 
in demand at good prices, but there is little stock 
in shape for shipment. 


New York, March 3.—Oak and maple flooring 
are very firm and are destined, it seems, to lead 
the hardwood market in the early spring. The 
market in most items of hardwoods continues 
very firm and advances, even in the face of 
weather obstructions, have been recorded in 
some items. Dealers in hardwoods generally 
look for a big spring demand, and industrials 
have picked up considerably in recent weeks. 


Columbus, Ohio, March 3.—Hardwood trade 
shows strength, and a considerable volume of 
business is being booked. Orders are well dis- 
tributed between retailers and factories. Auto- 
mobile, furniture and musical instrument fac- 
tories are in the market for stocks while railroad 
inquiries and orders are gradually increasing. 
Retail stocks are not large. Production and 
shipments are about on a parity and there is no 
accumulation of stocks. Prices of oak at the 
Ohio river are: 

No. 1 No. 2 

FAS com. com, 

Quartered $90 $55 sieie 
15 53 $20 


No. 3 
com. 


Baltimore, Md., March 3.—The market for 
hardwoods shows good absorptive capacity, with 
mills in position to find takers for their stocks 
and with some further reduction in the holdings 
noted. Export movement still leaves much to 
be desired, tho the reduction in holdings abroad 
promises some improvement. 


HEMLOCK 


Buffalo, N. Y., March 3.—Hemlock trade is 
being held back by the heavy snowfall, which 
affected a wide territory. Prices have held 
steady lately, but no advance is looked for im- 
mediately, unless competitive woods should be- 
gin to pick up strength. Mill stocks are small. 


Boston, Mass., March 3.—Orders for hemlock 
are coming along rather slowly, but sellers re- 
tain their confidence. Prices are firmly held 
for practically everything on the list. Light 
offerings and moderate stocks in first hands of 
dry eastern and northern hemlock are good 


reasons for this. Very little western hemlock 
has been coming in lately and this stock Sells 
close to the price basis of Douglas fir. Eastern 
hemlock boards are firmly held notwithstanding 
the recent concessions on southern roofers, De. 
sirable clipped boards, 10- to 16-foot, are quoted 
at $40 and sometimes more. Northern clippeg 
are offered at $39 to $40, and nice makes g 
random’ boards around $38. Plank are quiet at 
steady prices. 


New York, March 3.—Recent arrivals of hem. 
lock have been small. Retailers are taking aj 
the lumber they can get at anything like a bar. 
gain. Western hemlock prices have advanceg 
within the last ten days and this is said to he 
a signal for still further gains. 


NORTH CAROLINA PINE 


Buffalo, N. Y., March 3.—A downward tend. 
ency to prices has been in evidence in the 
North Carolina pine market during the last 
week. The drop has affected most all grades, 
Edge stock has had a recent decline of $1 or 
more and roofers are off about 50 cents from 
last week, with 6-inch quoted at $32.50. Not 
much buying is being done, but inquiries are 
becoming a little more numerous. 


Boston, Mass., March 3.—There is no distinct 
change in the local market for North Caroling 
pine. Retail yards are doing a little filling in, 
but there is a tendency to buy cautiously and 
watch developments. There is a fair demand 
from industrial consumers. Finish mills are 
buying rough edge at steady prices, fair makes 
of 4/4 under 12-inch fetching around $63. Soft 
spots are developing in shortleaf flooring and 
partition. Low range for shortleaf flooring, 1x4: 
A rift, $90; B rift, $85.75; C rift, $70; B&better 
flat, $57.50. Partition, B&better, 11/16-inch, 
$57.75. Shortleaf roofers are being pushed hard 
by sellers and concessions are a feature of nearly 
every transaction put thru this week. 


New York, March 3.—Box strips are in good de- 
mand, being around $23 a thousand, New York 
track; 4/4 No. 1 box dressed, bring around $35, 
New York; 4/4 No. 3 box, dressed, $31, New York, 
All North Carolina pine items hold about at the 
levels of a week ago and dealers are inclined to 
believe the limit of advance for the time being 
has been reached. Shipments are coming thru 
promptly. 


Baltimore, Md., March 3.—North Carolina pine 
developments last week are generally regarded 
as having been on the side of a larger movement, 
with buyers more disposed to place orders, and 
with quotations quite firmly maintained except 
perhaps on roofers, wherein the expansion of 
demand some time ago stimulated production so 
materially as to bring the supply up to propor- 
tions in excess of actual needs. 


FIR, SPRUCE, CEDAR 


Chicago, March 5.—The Douglas fir market in 
this territory remains weak, with slash grain 
uppers, dimension and similar items selling 
materially below recent levels. Boards and 
drop siding remain fairly firm. Retail demand 
is restricted, but as yard trade is steadily in- 
creasing as a result of improved weather con- 
ditions it is expected that an early improvement 
will set in. Inquiries are in fact already nu- 
merous. Coast stocks are not heavy, and an in- 
crease in rail demand will find a proportionate 
reflection in prices. 


Buffalo, N. Y., March 3.—Sales of fir at sea- 
board points is reported to be on a fairly ac- 
tive scale, but in country sections not much 
business is being done, as the snowfall has been 
heavy and yards are still much under snow. 
Prices are being sustained by the shortage of 
tonnage with which to move stocks from the 
Coast. 


Kansas City, Mo., March 4.—Fir prices have 
been easing off the last two weeks as a result 
of the light demand. There are fewer transit 
cars being offered, but enough to meet most of 
the demand for them and, where they were 
loaded to suit buyers have brought good prices. 
Demand is mostly for boards and flooring. 


Omaha, Neb., March 4.—Demand for Douglas 
fir has been a bit light during the last week 
altho dealers report they have noticed a slight 
increase in the number of inquiries. Prices hold 
their own. 


Boston, Mass., March 3.—New England re- 
tailers are not buying west Coast lumber 8° 
freely as a few weeks ago. Most yards have 
enough stock for current needs. Industrial de- 
mand is fairly good. Recent arrivals have been 
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light and prices remain about steady. Mills are 
showing more eagerness for business, however. 
Quotations on Douglas fir ship’s tackle, Boston: 
g-inch rough, $39.50; dressed, $38.50; 3-inch and 
square, rough, $41; dressed, $40. 


New York, March 3.—Transit lumber in fir is 
almost unknown at this port and inquiries have 
increased with the approach of spring. Prices 
have not shown advances for the week, but are 
holding unusually strong and it is said gains are 
certain to come. It is generally conceded that 
there will be difficulty in supplying the calls for 
fr in the months up to July, at least. 


San Francisco, Calif., March 1.—There is about 
a normal demand for fir in San Francisco and 
the cities around the Bay, with building quite 
active for this time of year. Prices are fairly 
well maintained here, as there is but little unsold 
random coming in. In southern California it is 
hard to get the regular market price as there 
has been some congestion at San Pedro on ac- 
count of heavy shipments from the Northwest by 
water since the first of the year. Altho the 
prolonged dry weather has had a depressing 
effect upon yard business, more buying is ex- 
pected after March 1, when tax assessments 
have been made. 


CYPRESS 


Chicago, March 5.—There has been no report- 
able change in the cypress market. Demand in 
this territory remains only fair. The largest 
percentage of it comes from industrial con- 
sumers, retailers refusing to commit themselves 
before actual requirements have been ascer- 
tained. Their current buying is confined to 
badly mixed cars, which sometimes are hard 
to fill on account of the low and broken stocks 
at the mills. Prices have shown no change. 


St. Louis, Mo., March 4.—There have been no 
price changes during the week in either red or 
yellow cypress. There continues a strong, gen- 
eral demand for red cypress. In the yellow 
cypress market, which has been rather inactive, 
there have been a few more inquiries, chiefly 
for mixed stock. 


Buffalo, N. Y., March 3.—Cypress trade is not 
showing much activity and sales are confined 
largely to small lots for immediate needs. 
Wholesalers look for early improvement, as 
business usually begins to pick up in cypress 
this month. Prices are steady. 


Kansas City, Mo., March 4.—Country demand 
has slowed down, but city demand remains fair 
and factories are placing some orders. Country 
roads are too bad for farmers to haul on and 
until retailers begin. to get some business demand 
in that quarter is expected to be slow. 


Omaha, Neb., March 4.—Altho there has been 
a slight increase in the number of orders from 
the country, the cypress market is just about 
holding its own. Dealers placed several orders 
during the week for immediate shipment. 


Cincinnati, Ohio, March 4.—There has not 
been a great deal doing in the cypress market 
as yet, but with the advent of spring it is 
expected that things will begin to improve. 
Country yards have not shown much disposition 
bs buy as yet, but stocks are low. Prices are 
rm, 


New Orleans, La., March 3.—Demand is re- 
ported a little quieter for the week, tho with 
no very marked change. Prices are firm and 
unchanged, with production about normal and 
mill assortments still near to the breaking point 
with respect to a number of items. Car supply 
remains satisfactory and optimism with respect 
to the market outlook is unshaken. 


Boston, Mass., March 3.—Cypress is faring 
Somewhat better than other lines of southern 
lumber. Demand is quiet but reasonably steady 
and prices are being well maintained as a gen- 
eral thing. Industrial consumers are disposed 
to buy with more freedom than retail dealers. 
Quotations: FAS, 4/4, $98 to $105; 5/4 and 6/4, 
$103 to $110; 8/4, $108 to $121; 12/4, $130 to $136. 
Selects, 4/4, $83 to $93; 5/4 and 6/4, $88 to $98; 
8/4, $95 to $101. Shop, 4/4, $53 to $63; 5/4 and 
6/4, $65 to $71; 8/4, $75 to $85. 


New York, March 3.—Cypress mills in the 
South, according to reports, are fairly well 
Stocked with lumber and are ready to send 
along anything that may be desired if prices 
are right. Values have tightened up a bit in 
the last ten days. 


wontimore, Md., March 3.—Indications are not 
ae to support the belief that cypress re- 

po rements are on the increase and that prices 

raed be expected to seek higher levels with the 
Tst decided expansion in movement. 




















BRITISH COLUMBIA 


Red Cedar Siding 














—the Best a 
Builder Can Buy 


British Columbia Red Cedar 
makes the longest wearing and 











most beautiful siding. 


That’s why it sells so easily and 
why you should have good stocks 
of it on hand at all times. 








We specialize in its manufacture and ship 


Order Direct 4” to 8” Clear “A” Bevel Siding 
Wik ee ae 8” to 12” Bungalow Siding 


oo rege" In Straight Cars 

cars with cedar 

— Port Moody is located in the heart of the 
From Your best British Columbia Red Cedar timber belt 

Favorite 'B. C. and we can therefore supply you with the 


Shingle Mill finest quality siding. 








Our name is stamped on our siding for 
your protection and ready identification— 
look for it. 


Thurston -Flavelle, Ltd. 


PORT MOODY, B. C. 

















Friendly Relations 
Exceptional Quality 
Service That Satisfies 
Moderate Prices 
Fair Dealing 
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H. B. Waite MINNEAPOLIS, petocm som 4 
**Long Fir Joists and Big Timbers’’ 
Minnesota Tranfer Shipment Mill Shipment 
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Their 
Banker 





urged the 
Directors 
_ to buy it 


~ 





4 


because without it neither he, nor anyone else, 
could read their earnings statement accurately 


HEIR balance sheets showed 

consistent and good profits 
over a term of years, but their 
banker wasn’t impressed. 


He pointed out that property 
dollars were just as important as 
currency dollars in determining 
earnings—and that proper ac- 
counting for plant improvements, 
maintenance, and depreciation is 
as necessary in determining the 
net profit as proper accounting 
for currency dollars. 


When he learned that their 
books of account and their keep- 
ers depended entirely on personal 
judgment and instructions in tak- 
ing care of these items he urged 
the necessity for providing sup- 
porting data for the plant ac- 
counts—An American Appraisal. 


American Appraisal Service is 


THE AMERICAN APPRAISAL COMPANY, 


now an indispensable basis for the 
continuance of their plant ac- 
counts. 


With its aid they have set up 
accurate depreciation standards 
—instead of depreciating extrav- 
agantly in good years and inade- 
quately in poor years. 


With its help they have also es- 
tablished control of the plant ac- 
counts, giving proper effect to im- 
provements, replacements, and 
expense charges. 


Their earnings statement can 
now be read with confidence by 
anyone because property dollars 
are accounted for with the same 
attention to reality as currency 
dollars. 


Send for the monograph D-3 
“Property Records—Their Ef- 
fect on Profit and Loss.” 


MILWAUKEE 


Atlanta, Baltimore, Boston, Buffalo, Chicago, Cincinnati, Cleveland, Detroit, Indianapolis, 
Los Angeles, Milwaukee, Minneapolis, New Orleans, New York, Philadelphia, 
Pittsburgh, San Francisco, St. Louis, Seattle, Syracuse, Washington. 

The Canadian Appraisal Company, Ltd., Montreal, Toronto 





INVESTIGATIONS 


VALUATIONS, REPORTS — INDUSTRIALS, PUBLIC UTILITIES, NATURAL RESOURCES 


An American Appraisal 


THE AUTHORITY 


© 1924, The A. A. Co. 








WESTERN PINES 


Chicago, March 5.—Industrial demand fo, 
western pines is fair, and the market is firm, 
Retail items are still slow in this territory, by 
not much of this stock is offered, and the mar. 
ket holds firm. Some mills have recently aq. 
vanced their prices on a number of items op 
account of the scanty supplies available. 


Kansas City, Mo., March 4.—Demand for west. 
ern pines continues active in the factory grades 
and prices for such items are stiff, particularly 
in 6/4 stock. Stocks are getting lower ang 
mills are turning down orders on some items 
or limiting quantities to a car. There fs little 
demand at present for yard stock. Some order 
are being placed for box shook. 


Omaha, Neb., March 4.—Local dealers report 
low stocks, altho this is a condition that is being 
gradually bettered. Some merchants say they 
find it difficult right at this time to supply their 
needs. The market continues to hold its own, 


Boston, Mass., March 3.—Demand for western 
pines is not so active this week as earlier this 
year. Industrial demand holds up better than 
that from retail yards, most of which now appear 
to have enough stock for current needs. Priceg 
are steady. The supply of Idaho white pine in 
first hands, especially dry No. 2 common, is re. 
ported light and sellers maintain firm priceg 
without difficulty. Quotations on Idaho white 


pine: 

1x4 1x6 1x8 1x10 
No... 1. COM. $69.50 $70.50 $69.50 $72.50 
No. 2 COM... 59.50 60.50 58.00 58.00 
No. 3 COM: «0%. 41.50 45.00 46.50 46.50 


New York, March 3.—The consensus of west- 
ern pine dealers is that all grades are in fora 
good season at attractive prices. Prices showed 
a marginal gain for the week and substantial 
arrivals were noted. Dealers still insist that 
white pine will not be permitted to give an iota 
in price at least for the first six months of 1924, 
Supplies in hands of retailers are small. 


San Francisco, Calif., March 1.—There are con- 
tinued inquiries for California white and sugar 
pine, with all but a very few mills closed for the 
winter and stocks steadily diminishing while the 
weather is favorable for shipping. There is but 
little snow in the mountains and some mills have 
resumed logging. A strong demand continues for 
No. 1 shop and No. 8 clear in California white 
pine. A little No. 2 is moving in shop and it is 
not expected that there will be much surplus 
when the new season’s dry lumber comes in. 
Stocks of sugar pine are not considered too large 
for the requirements of the market. Prices are 
being pretty well maintained on the principal 
items, both in sugar and in California white pine. 
Box lumber is not very plentiful and, if there is 
a normal rainfall during the next thirty days, 
demand for shook will improve considerably. 


REDWOOD 


Buffalo, N. Y.,; March 3.—Redwood prices are 
kept steady by the prospect of building starting 
up more actively in the near future. Retailers 
and other buyers are taking stock for present 
requirements. Prospects are for an increasing 
trade within the next few weeks, with siding in 
the lead. 


Kansas City, Mo., March 4.—Buyers show 
little interest in redwood at present, either for 
yard stock or factory grades. An occasional 
car of specials finds a buyer if the price is right. 


Boston, Mass., March 3.—Demand for redwood 
is developing slowly with retail yards, but shop 
lumber is moving in quite fair volume for late 
winter. Prices on the whole look about steady, 
and the market is freer from concessions. Mills 
are making better shipments than earlier in the 
winter. 


New York, March 4.—An improvement in the 
industrial demand featured the redwood situa- 
tion last week. The market had been going on 
an average keel, until a sudden demand came 
from manufacturers about ten days ago. Deal- 
ers say that this call has not met with much 
response from the building lines, but the im- 
mediate future for redwood is causing no un- 
easiness. 


San Franclsco, Calif., March 1.—The redwood 
market is in comparatively good shape, with 
California the principal consumer, and a steady 
eastern demand. With indications that there 
will be a good export demand from Australia 
and a normal eastern market, mills plan to make 
the usual output of about 650,000,000 feet this 
year. Prices are being well maintained. 
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SOUTHERN PINE 

Chicago, March 5.—Wholesale trade in south- 
ern pine has been only fair this week, but re- 
tail trade has quickened materially as a result 
of the better weather conditions.. Outdoor work 
is being generally resumed and yards look for 
steadily expanding activity from now on. 
While many of them have been piling up lumber 
during the recent dullness, much of it has been 
sold for delivery as the work contemplated 
starts. Unsold stocks in fact are light, and much 
puying will soon ‘become. necessary. Transit 
cars are moving better, and are no longer so 
numerous. The market is firm, the mills being 
too confident in the future to make concessions. 


St. Louis, Mo., March 4.—The southern pine 
market during the early part of the week was 
somewhat inactive, but there was an improve- 
ment about the middle of the week. Transit 
lists were fairly low towards the end of the 
week. The market is strong, especially on 
poards,. shiplap and 6-inch No. 2 S2S&CM. 
Prices have improved on both Nos. 1 and 2 
dimension. 


Buffalo, N. Y., March 3.—The southern pine 
market is a little easier, with most grades af- 
fected, including flooring. Wholesalers say 
that the weather is the cause of the drop, and 
believe the situation is only temporary. City 
retailers show some desire to lay in stock for 
spring needs. Many, however, are deferring 
purchases because of the downward trend to 
prices. 


Kansas City, Mo., March 4.—Southern pine de- 
mand last week was light, in fact it was about 
the lightest week the market has seen this 
year. The lack of demand is reflected in prices. 
Some mills have held firm, because of the low 
condition of their stocks, but others with better 
stocks have been meeting competition. There 
is a plentiful supply of transits and they have 
been selling cheap. Bad weather in the South 
has hindered production and shipments have 
been slower. Boards are a little easier to get 
now in No. 2. 


Omaha, Neb., March 4.—There has been an 
improved demand for southern pine during the 
last ten days. There is a good demand for 
flooring, ceiling and finish, and dealers are rather 
optimistic over the immediate future. 


Cincinnati, Ohio, March 4.—Retail yards seem 
to be pretty well supplied with southern pine and 
are not buying to any extent at present. Prices 
have been weak but it appears that they have 
about reached the low point on the downward 
swing. Indications point to an improvement in 
the market in the next week or two. 


New Orleans, La., March 3.—Mill reports in- 
dicate a moderate decline in volume of bookings, 
cut and shipments for the week, the three items 
holding their relative positions unchanged, with 
production leading, shipments second, and orders 
third. Local offices report a fair business with 
continued inquiry. Prices on some items have 
softened a little, tho some larger operators are 
firmly holding quotations in expectation of a 
ure recovery when the weather moderates and 
Setties, 


Boston, Mass, March 3.—Demand for southern 

Pine has slackened in New England territory. 
The majority of the retail yards now appear to 
have enough stock to keep them going for the 
present and most orders now being offered whole- 
salers are of the “‘filling in’’ variety. Within the 
last few days some soft spots have appeared 
here and there. Offerings of longleaf flooring 
and partition are increasing. Selling pressure on 
roofers has increased perceptibly. No. 2 com- 
mon southern pine, 1x6, are now offered here at 
$32.50 and even less. Wholesale yards report 
business in longleaf dimension quiet with prices 
Steady. The high range of quotations on long- 
leaf flooring: A rift, $102; B rift, $97; C rift, 
$87.50; B&better flat, $65. Partition, B&better, 
11/16-inch, $62. 


Houston, Tex., March 4.—A few more days of 
fair weather will mean normal production and 
normal shipping, but it will be some weeks, 
Probably, before the trade can make up for the 
time lost by the series of heavy rains in the 
east Texas pine belt. Demand is sustained at 
former price levels, Stocks, particularly the com- 
mon grades, are badly depleted. 


New York, March 3.—Railroad purchasing is 
going on at. a brisk rate, Roofer prices have 
Strengthened, and are now around $35, the level 
of three weeks ago. Georgia and South Carolina 
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TAAL TE SE PECIE 


HERE is a Bradley- Miller Frame of 


genuine white pine for every standard 
size of window opening in town or country 
houses. Built to the highest standards, 
reduce building 
costs, speed construction, and insure long 


Bradley - Miller Frames 


and perfect service. 


You can lower freight costs, carry smaller 
secure more 


material investments, and 
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rapid stock turnovers by taking advantage 
of our mixed car shipments of lumber, 


frames and mouldings. 


Bradley - Miller & Co. 


Bay City, Michigan 
Eastern Frame Representative: 


A. D. MOORE, P. O. Box 867, New Haven, Connecticut. 


Bradley Miller 
RAMES 























UR modern band mill runs 
every day cutting each year 
twelve million feet of 


; Hard Maple, Birch, 
Basswood, Soft and Rock Elm 


If you want Hardwood lumber cut to fit your requirements, write us. 





TIPLER LUMBER CO., Tipler, Wis. 
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The Law of Credit 


Credit is the expression of trust—the belief in a 
man’s ability to meet his financial obligations. In 
business, as in all human relations, trust is the inspira- 
tion to large accomplishments. 


To a merchant, credit is largely a matter of rating 
and collections. But to the Banker, in the financing 
of business, credit must be an exact science. Only on 
facts, deducted from, and supported by figures, may 
the Banker safely extend the credit desired—safely 
for your welfare, safely for his own. 


Safety is the new law of business preservation. The 
Banker is the judge. Your facts and your figures are 
his guides—his only laws. 


Thru monthly Balance Sheets, Operating Statements 
and, above all, thru a well-planned Business Budget, 
showing close observance and frequent checking, you 
make the laws which your Banker must obey in grant- 
ing credit. 


In this connection, ERNST & ERNST offer a super- 
ior service—applied to your particular business by 
men thoroughly versed in the principles of Account- 
ing and Cost Finding, with long experience in many 
and varied lines of business, nation-wide in scope. 


ERNST & ERNST 


AUDITS — SYSTEMS 
TAX SERVICE 


NEW YORK CLEVELAND DETROIT MINNEAPOLIS LOS ANGELES 
BUFFALO CINCINNATI GRAND RAPIDS 8ST. PAUL ATLANTA 
ROCHESTER TOLEDO KALAMAZOO DAVENPORT NEW ORLEANS 
BOSTON COLUMBUS PITTSBURGH INDIANAPOLIS DALLAS 
PROVIDENCE YOUNGSTOWN WHEELING ST. Louis HOUSTON 
PHILADELPHIA AKRON ERIE KANSAS CITY FORT WORTH 
BALTIMORE CANTON CHICAGO OMAHA SAN ANTONIO 
RICHMOND DAYTON MILWAUKEE DENVER waco 
LOUISVILLE SAN FRANCISCO 


FEDERAL TAX OFFICE: 910 To 918 MUNSEY BLDG., WASHINGTON, D.C 

















During 1923 Better join 


our Fir the growing 
orders and ranks of 
shipments satisfied 
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25 States by sending 
shown on us your — 
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and orders 





WORTH LUMBER CO, (£3) SEATTLE, WASH. 








ai. 
mill production is reported no longer affecteg 
by rains. Dealers here feel that southern ping 
is going to enjoy an exceptional spring season, 


SHINGLES AND LATH 


Buffalo, N. Y., March 3.—Not much Change 
has taken place in shingle prices during th 
last week. Extra clears are quoted at $4.9 
and stars at $4.26, while British Columbia 
XXXXX are $5.61. Demand has not been ae. 
tive of late. Mills are stated to be adhering 
pretty closely to minimum prices lately put 
into effect. 


Kansas City, Mo., March 4.—The shingle 
market is again dull. Mills are maintaining 
prices of $3.35 for clears and $2.85 for stars, 
while wholesalers are offering transit cars at 
lower prices. Demand for siding also is slow, 
Lath demand shows no change here. Southern 
pine mills are getting all the way from $3.90 to 
$4.15. 


Omaha, Neb., March 4.—So far as the city 
trade is concerned, there has been practically 
no change in the shingle situation, but there js 
a slight increase in country demand. Prices 
are easy. There has been no change in the 
lath situation. 


New Orleans, La., March 3.—Cypress shingles 
and lath have registered no change in market 
conditions, by local report. There is a fair de. 
mand and prices are unchanged, with stocks in 
moderate volume and No. 1 lath shipped on 
mixed car orders only by most mills. The cal] 
for pine lath is a little quiet. 


Boston, Mass., March 3.—Retailers are buying 
very few shingles at present. Red cedars are 
very much firmer than a few weeks ago. The 
best makes of British Columbia XXXXX are 
quoted here at $5.91. For white cedar shingles 
the full range is $5.50 to $6 for extras and 
$4.85 to $5.50 for clears. Lath are even firmer 
than last week, altho some sellers report that 
demand is hardly so strong as earlier this month, 
It is becoming difficult to find 144-inch spruce 
lath at $8.25 and 1%-inch at $9.25, the majority 
of wholesalers quoting $8.35 to $8.50 for 1%- 
inch and $1 more for 1%-inch. Some houses 
quote up to $10 for the wide lath and there are 
rumors of actual business at $9.75. Demand for 
furring is about fair, 1x2 holding steady at $39 
to $40. Supplies of spruce clapboards are light 
and altho orders are scarce and run to small 
lots the market is steady at $120 for extras and 
$115 for clears. 


Houston, Tex., March 4.—Both shingles and 
lath continue quiet. Shingle prices show a ten- 
dency downward as the result of the lack of de- 
mand for two or three weeks. Demand for lath 
is no better than last week. There has been no 
change in the prices of either shingles or lath 
for ten days or more. 


New York, March 3.—Spruce lath are due for 
an inning of immense popuiarity, it is said, with 
stocks low and a deluge of arrivals slated when 
the weather becomes propitious. A sharp ad- 
vance in price is expected. Shingles are none 
too abundant in any of the yards, even tho large 
cargoes from the west Coast have arrived in 
recent weeks. No price changes are noted. 


Columbus, Ohio, March 3.—Shingle trade shows 
signs of increased activity. Spurred on by 
warmer weather, dealers are buying to replenish 
broken stocks to take care of spring building. 
Country dealers are the best customers. Some 
orders from city dealers have been booked. Re- 
ceipts are sufficient for current needs. Red 
cedar extra clears sell around $4.90, and extra 
stars $4.36, delivered. British Columbia XXXXX 
sell better. Lath trade is fair and prices are 
firm at former levels. 


BOXBOARDS 


Boston, Mass., March 3.—Distributers of pack- 
ing lumber are fairly busy. Quotations are well 
maintained on the whole. Good pine boxboards, 
inch, are priced at $40 and thereabout, but 
there is fairly satisfactory stock available at $34 
to $37. Mixed lots of inch boxboards are 02 
offer at $25 to $30. Boxboards and shook mills 
have light stocks of native logs and the new 
crop is expected to run lighter than the average. 


MAHOGANY 


Boston, Mass., March 3.—Demand for mahoé- 
any holds up better than that for some — 
lumber lines. Production is being abectts 
promptly at steady to firm prices. Finish mills 
continue to do a brisk business in mahogany 
trim, paneling and similar items for the pbuilding 
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trades. Piano trade has been a little slow of 
ate, but furniture factories are buying more 
freely. Quotations on air dried mahogany, log 
run for figure: 

4/4 5/4,6/48&8/4 10/4&12/4 


FAS ..--eeeeee $220 $225 $230 

No. 1 com..... 170@175 175@180 185@200 
No. 2 com..... 115 125 135 

No. 3 com..... broken lots only at $55 


News Letters 


(Continued from page 79) 
VANCOUVER, B.C. 


March 1.—Lumber exports continue to show 
steady increase of volume, tho no very large single 
orders have been placed in the last few days. 
Bight vessels reached Vancouver during the week 
to load lumber, three came into the Fraser River 
to load at New Westminster, two left the river 
with full cargoes and three cargoes were despatched 
from Vancouver. One company, the Canadian Rob- 
ert Dollar Co., has nine of its fleet fixed to load 
lumber at Vancouver in March. 

Rail trade, both to the United States middle- 
western markets and to the Canadian West, is pick- 
ing up. Eastern Canada is beginning to show 
some activity also, and there is sufficient local de- 
mand to insure all mills cutting capacity for at 
least the next two months. The price list has 
not shown much change for rail trade, and export 
prices are steady. Shingle trade is improving. 

Strike matters in the lumber camps of eastern 
British Columbia came to a head this week, when 
five lumber companies operating in East Kootenay 
secured from the court at Cranbrook an injunction 
against the I. W. W. and certain leaders, re- 
straining them from interfering in any way with 
the men in the various lumber camps operated by 
the companies. The companies securing the order 
were Staples Lumber Co., Wycliffe; Crows Nest 
Pass Lumber Co., Wardner; B. C. Spruce Mills, 
Lumberton; Baker Lumber Co., Waldo, and Cran- 
brook Sash & Door Co., Cranbrook and Kitchener. 
The companies are bringing in further consign- 
ments of new men from towns on the prairies, and 
have now about reached their maximum number of 
employees. Mild weather may make it difficult to 
get some of the logs out of the woods before spring. 

Direct steamship service to Port Alberni is the 
result of expanding export trade from the saw- 
mills of the west coast of Vancouver Island. The 
first steamer to take on a complete cargo, the 
Clyde Maru, cleared from the Alberni Pacific Lum- 
ber Co.’s wharf this week. A cargo of 4,000,000 
feet of lumber was stowed in two weeks, and in ad- 
dition the steamer took 500 tons of salt herring 
put up locally. The cargo was despatched to 
Yokohama. With customs, quarantine and charter 
arrangements all handled locally the west coast 
port is developing into an export center which 
may take on much greater importance as the Van- 
couver Island timber limits are opened up. During 
the month over eight million feet of lumber and 
logs was loaded at the port. Three more vessels 
are due to load there, and at least one is expected 
to take a full cargo for the Orient. 

With 35,000,000 feet of logs awaiting to be cut, 


the sawmill of the Whalen Co., at Swanson Bay, 


has just been reédpened. This is sufficient to keep 
the mill in operation for eighteen months, running 
to capacity. Most of the timber will be cut for 
export. 
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TIMBER LAND SALES 


ATLANTA, GA., March 3.—A purchase of about 
12,000,000: feet of standing timber near Fortson, 
Ga., is announced by the King Lumber Co., and the 
compaby will construct there its fifth planer in 
that district. The mill at Smithville, Ga., just 
being completed, -will produce high quality finish, 
and is equipped with Moore kilns. The other mills 
are at Wayside, Cuthbert and Lumpkin, specializing 
in roofers. It is planned to purchase more timber 
and establish other planers in that section. 





RvutLepGe, TENN., March 3,.—D. R. West, of Rut- 
ledge, has acquired a tract estimated to contain 
about 1,000,000 feet of standing timber and is 
Planning to establish a sawmill and begin cutting 
this spring. 





a WHITESBURG, Ky., March 4.—Hardwood timber 
— have been lively around this section during 
h € last few weeks and several large transactions 
ra been noted. In the vicinity of the Breaks 
fine tei Sandy, adjacent to the Virginia State 
de, ; Clarence B. Smith and others have closed a 
begi on about 2,000 acres of hardwoods. They will 
timbe cutting at once, making a specialty of mine 
pee and ties to supply the coal mines of the 
denen B. F., Johnson purchased several hundred 
i n the vicinity of Long Fork on the Pike 
with y border consisting mostly of poplar and oak 
be dewepo0d, SPrinkling of other hardwoods. It will 
the Aad gc as soon as mills can be installed: In 
Fork L 8 Fork section of Knott County, the Ball’s 
ea umber Co., a new organization, closed deals 
Several hundred acres of hardwoods. 


Why Ship the Lumber 
Across the Continent? 


TESS, 


rey 


rats 


eS 


Head and Sill Bundle. 












Sid@ Bundle 


TODAY “jobs” go to those 
who give quality at the 
lowest figure. Why ship 
ame lumber across the 
continent when the frames 
ready to nail up in 10 min- 
utes, could be shipped in- 
stead? 


: COWIE cae, 


Units 


Window & Door Frames 


—Are made where the 
White Pine Grows! 
—Save you the cost of 


shipping the waste! Completed 


—Also save you high, Crowley 
uncertain Labor Costs! Frame 
in 7 to 10 


THE fact that other Eastern and Mid- Minutes! 
Western yards buy carload after car- 
load, PROVES their economy and high 


quality. Follow the lumber business to the 
Northwest, for your frames ! 





Time Is 
Money— 
SAVE It! 

















Write For Fully Illustrated 
“Blue Print Book” Just Out! 


oa The Crowley Co. 


P. O. Box 2113 
(Offices and Factory) 
SPOKANE, WASHINGTON 








A New Sales Manager 
Will Handle Your Orders 


Mr. C. W. Hansley, formerly of Bay City, Mich., 
will handle the selling of our Northern Hardwood 
and Hemlock lumber. He is a ‘‘seasoned” lum- 
berman and can therefore correctly interpret 
your orders. 


Address Your Futare Inquiries to ———y, 
ESCANABA, 


Stack Lumber Company, sicacan 
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Advertisements will be. inserted in this de- 
partment at the following rates: 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cente a line for three consecutive weeks. 

75 cente a line for four consecutive weeks. 
ht words of ordinary length make one 
ne. Count in signature. 

ing counts as two lines, 

No display except the he can be ad- 

mitted, 

Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received iater will be placed. 
‘under heading Too Late to Classify. 





WANTED—LOST SON 


A mother wants to find her son. His name is Fred 
Rivet, was born at Cedar Springs, Michigan, in 1872. 
Any information as to his present address will be thank- 
fully received by his mother. MRS. FRANCES RIVET, 
5141 Park Ave., Indianapolis, Indiana. 





NOW IS THE TIME 
TO PLAN YOUR SUMMER HOME! 
8-Acre Wooded Island For Sale—Ideal location, high- 
altitude resort section of Wisconsin, easily accessible, 
near good markets. Big Fish—Deer hunting in season. 
For full particulars 
Address ‘‘L._104,’’ care American Lumberman. 





WANTS SUPPLIED 


Large number of wants supplied each week through the 
classified section. We do it for others, why not for you? 
AMERICAN LUMBPRMAN, 431 S. Dearborn St., Chi- 
cago. 


Wantpdeii oe 
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WANTED 
Assistant Superintendent for stock sash and door factory 
located in middle west. Give references and salary 
expected first letter. 
Address “Pp. 131,’’ care American Lumberman. 


EXPERIENCED YARD MANAGER, OR 
Assistant. Alive, aggressive and progressive worker. 
Must be responsible and earn his salary together with 
profit on it as an investment to the business. Give full 
particulars and references. 

Address “Pp, 129,’" care American Lumberman. 


YELLOW PINE WHOLESALER 
Have position for party who has personal acquaintance 
of mills shipping on consignment basis, profit sharing 
interest on business produced. We advance upon receipt 
of invoices. When answering, give reference, etc. 
Address “Pp. 126,"" care American Lumberman. 


PRODUCTION SUPERINTENDENT 
Sash and Door Jobbing House. Address ‘‘P. 116,’’ care 
American Lumberman, giving age, experience and salary 
expected. 














DRAFTSMAN WANTED 
To make plans for small houses and list materials. 
Must know lumber business. State age, experience and 
salary expected. 
PIERSON & BRO., Terre Haute, Indiana. 


WE WILL PAY UP TO $185.00 PER MONTH 
For a First Class Cashier for our lumber office, applicant 
to be able to handle both Camp and Mill pay rolls, 
and must be thoroughly familiar with all ether work 
usual to such position. 

Address “Pp, 101,’ care American Lumberman., 


WANTED—YOUNG LADY BOOKKEEPER 
For Chicago wholesale lumber office. Must be able to 
operate typewriter. State age, experience, references 
and salary wanted. 

ddress “M. 141,°° care American Lumberman. 


WANTED—HARDWOOD LUMBER INSPECTOR 
We need high class Hardwood Lumber inspector for 
steady employment. Will pay good wages for good 
man. No traveling. 

THUNDER LAKB LUMBER COMPANY, 
Rhinelander, Wis. 


WANTED—PLANING. MILL FOREMAN 
For planing mill operated in connection with hardwood 
sawmill in Ohio; must know hardwoods and have a 
sense of values as to cutting from various grades; mill 
manufacturiag moldings, handles, furniture dimension 
and various wood specialties; thorough knowledge of 
planing mill machinery essential and knowledge of kiln 
operation desirable. Permanent position and good liv- 
ing conditions in community of 200,000 people. Do not 
answer unless you know you have the proper qualifica- 
tions for the job and can furnish good references. State 
salary you are earning or can earn and when you could 
report for work. 

Address 














“M. 129,’’ care American Lumberman. 








WANTED—CABINET FOREMAN 
Able to lay out own work. Give references and salary 
wanted first letter. 


Address “Pp, 132,’’ care American Lumberman. 


WANTED 
Services of capable man as treasurer and credit man- 
ager in established wholesale lumber business. Must be 
in position to invest at least $5,000 in the business. Ref- 
erences given and required. Give details first letter. 
P. O. BOX NO. 21, Endicott, N. Y. 


A MAN TO TAKE FULL CHARGE 
Of a portable mill. Must be capable of setting up mill, 
filing circular saws and all millwrighting. 
THE GALBREATH TIE & TIMBER CO., 
South Fork, Colo. 


YOUNG MAN WANTED 
By Chicago wholesale sash and door house for invoic- 
ing and list estimating. Good salary. Splendid op- 
portunity. 
Address “M. 109,’’ care American Lumberman. 


OPPORTUNITY FOR THREE YOUNG MEN 
In medium sized Chicago retail yard. Our business is 
growing and we want men who are willing to work and 
grow up with us. Positions possible are assistant yard 
foreman, assistant office manager and city salesman. 
a oe need not apply unless they have learned how 
to work. 

Address ‘“"M. 107,’’ care American Lumberman, 


A GOOD DETAILER AND MILLWORK BILLER 
Please give qualifications, experience, references and 
salary expected in first letter. STEVES SASH & DOOR 
COMPANY, San Antonio, Tex. 


WANTED—EXPERIENCED AND 
Practical miliwork estimator. One who can Dill into 
shop. State age, experience, salary expected in letter. 
Address P. 0. BOX 202, Duluth, Minn. 


WANTED 
Sash, door and interior trim biller. Must be thoroughly 
familiar with blue prints, — of laying out work, 
taking off quantities and billing same into the en: 
Steady position. Address HYDE MURPHY COMP. . 
Ridgway, Pa. 


WANTED—EXPERIENCED 
Millwork estimator who has selling ability and is 


























familiar with Cost Book ‘‘A.’’ Location, Southern 
Wisconsin. 
Address ‘‘L. 105,’’ care American Lumberman. 





EXPERIENCED MILL MAN 
To take charge of mill employing fifty men in a large 
retail yard and four branch yards in Detroit. Must thor- 
oughly understand the manufacture of interior finish, 
special sash and doors not carried in stock, stairwork, 
cabinet work, etc. 
Address ““K, 130,"’ care American Lumberman. 


WANTED—FOR NIGHT RUN 
Two first-class white edgermen for white pine, cypress 
and hardwood lumber. Steady employment. Healthy 
location. 
BURTON-SWARTZ CO. OF FLORIDA, 
Perry, Fla. 


WANTED—HIGH GRADE ESTIMATOR 
And salesman, experienced in handling large special mill- 
work jobs for interior finish plant in Indianapolis. State 
age, experience in detail and salary expected. 

Address “FR. 146,’’ care American Lumberman. 
WHEN YOU WANT EMPLOYEES 
Advertise in the Wanted—Employees column of the 
a LUMBERMAN, 431 8S. Dearborn St., Chi- 

cago, q 














WANTED—EXPERIENCED, GRADE BAND 
SAWYER 
Hardwoods, $8.00 per day. 


Right hand. Must be com- 
petent man. 
THE EMORY RIVER LUMBER CO., 
Lancing, Tenn. 


WANTED 
Right- and left-hand band sawyer for Pennsylvania mill. 
Healthy location and permanent job. Write P. 0. BOX 
425, Williamsport, Pa. 


WANTED—FOR NIGHT RUN 
Two first class White Sawyers for pine, cypress and 
hardwood lumber; steady employment; healthy location. 
BURTON-SWARTZ OF FLA., 
Perry, Fla. 











AN UNUSUAL OPPORTUNITY 
For some live, aggressive lumberman with wholesaling 
experience and established trade in Chicago and vicin. 
ity to become associated with high grade house with an. 
ple capital and exceptional facilities for the wholesale 
distribution of northern and southern hardwoods, qj 
classes of boxing and crating lumber and cut to 


crating. Salary and bonus based on results. Unlimiteq 
future possibilities make this very attractive for the 
right kind of man, 

Address “‘P. 138,’’ care American Lumberman, 


SALESMAN 

Thoroly experienced in Yellow Pine and acquainted 
with and favorably known to the retail trade in North 
Eastern Pennsylvania. Must be of good address anq 
personality and own car. ‘To the right man we cay 
offer a remunerative and permanent connection on 4 
production basis with liberal advances. Please give age, 
experience and references. : 

Address “Pp, 105,’’ care American Lumberman, 


COMMISSION SALESMAN 

Responsible Wholesaler desires to make arrangements 

with reliable commission salesman for handling Kily 

dried N. C, Pine in Pittsburgh, Cleveland, Cincinnat; 
and Detroit. 

Address *““M. 114,’’ care American Lumberman, 


WANTED—A SALESMAN FOR OHIO 
A Philadelphia wholesaler and manufacturer, dealing 
exclusively in Gulf red cypress, desires the services of 
a first-class cypress representative. We are willing to 
pay a good salary and bonus to an experienced man, 
one who is acquainted with the territory and who can 
command the business. 
Address ‘“*M. 103,’’ care American Lumberman. 


A HARD-WORKING, SOBER, EXPERIENCED 
Hardwood salesman, about 35 years of age, having the 
acquaintance of and familiar with the consuming Hard- 
wood users of lumber in the States of Michigan, Ohio, 
Indiana, and Northeastern Illinois, to travel and make 
sales on a salary, expenses and bonus arrangement for 
jobbing Hardwood Lumber. Unless can furnish satis. 
factory references from former employers do not apply. 
Address A. V. JACKSON TRUSTEB CO., Room 317, 
Provident Bank Bldg., Cincinnati, Ohie. 


WANTED—CAR MATERIAL SALESMAN 
To manage Chicage office and solicit railroads and car 
building companies for large well established, financiall 
strong, Pacific coast wholesale lumber company. Pref- 
erence given applicants having experience these lines 
and Pacific coast woods. State age, experience, refer- 
ences, and salary expected. 

ddress *““L. 123,’’ care American Lumberman. 


WANTED—SALESMAN 
IN MICHIGAN AND OHIO TERRITORY 
With acquaintance in the markets and established trade, 
with knowledge of northern pine, western pine and yel- 
low pine by large manufacturer. Give references. Good 
opportunity for live, enterprising man. 
Address “*K, 145,’’ care American Lumberman, 


WANTED—ATLANTIC COAST REPRESENTATIVE 
To open New York office and solicit Atlantic coast 
metropolitan trade rail and cargo, also eastern railroads 
and car building companies, for large well established, 
financially strong, Pacific coast wholesale lumber com- 
pany. Preference given applicants having experience 
these lines and Pacific coast woods and cargo trade. 
State age, experience, references, and salary expected. 
Address "la. 124,” care American Lumberman. 


WANTED—HIGH CLASS SALESMEN 
Men with executive: selling ability and knowledge of 
lumber and woodworking industries to sell Leitelt Lun- 
ber Lifts. Nationally advertised and widely used. 
LEITELT IRON WORKS, 
Grand Rapids, Mich. 
































WANT A GOOD SALESMAN 


Place an advertisement in the Wanted—For Sale De- 
partment under heading Wanted—Salesman. AMERICAN 
LUMBERMAN, 431 8. Dearborn St., Chicago, Ill. 





EXECUTIVE AND SALESMAN 
25 years’ experience in manufacturing, buying, selling 
and wholesaling to railway, corporation and yard trade, 
northern, southern and west coast products in Middle 


West and East. Confidential correspondence invited. 
Address “Pp, 139,’’ care American Lumberman, 





DO YOU WANT A MECHANIC 


You can get good mechanics by advertising under head 
of Wanted—Mill Mechanics. Send your ads to the 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cago, Ill. 


Smer 


Sabre ne Saat 
PeRe vases neonenen 





SPLENDID OPPORTUNITY—WITH INVESTMENT 
For live lumber salesman with wholesale and commis- 
sion concern in Detroit. Prefer party acquainted with 
retail lumber trade in Michigan. Give full particulars, 
Investment not absolutely necessary but preferable. 
Address *—P, 118,"’ care American Lumberman. 





WANTED—MANAGEMENT GOOD RETAIL YARD 
Twelve years with one company. Prefer salary at 
commission, or interest. Best credentials. 

Address “Pp, 140,” care American Lumberman. 


WANTED—POSITION AS BOOKKEEPER 
By middle aged man; 8 years’ experience in furniture 
factory. A 1 reference. 
E. H. W. HARTMAN, Valley Center, Kans. 


WANTED: A POSITION AS MILL MANAGER | 
By a man who has had 25 years’ valuable experience, oe 
hardwood and pine mills in the south. Can torn 
best of recommendations. Fully equipped to ha 
any sized operation. 

Address “Pp, 137,"’ care American Lumbermaa. 


ACCOUNTANT AND OFFICE MANAGER _— 
Experienced in manufacturing costs, finances, C0 bet 
tions and correspondence. Five years in retail lum 
business. References. 

Address “Pp, 115," care American Lumberman. 

















EXPERIENCED SASH, DOOR, WINDOW FRAME 
And Window Glass Salesman, must be man of excep- 
tional ability. Write HORTMAN CO., INC., New Or- 


leans, stating salary expected. Give references. 








A-1 BAND AND CIRCULAR SAW FILER ie 
Wants position, any kind of timber; can furnish bes 


reference. 
L. W. BONE, 1012 N. 45th St., Birmingham, Ala. 
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